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- Building Business 


cc SRE REN Sep ese 


A retailer in one of the great 
farming States said this week, 
“Prospects for business are good, 
as our Wheat crop estimates around 
90 percent. The corn crop was a 
life saver for this country, and 
assisted very generally in the liqui- 
dation of frozen credit.’’ 

In every section where corn is 
raised it has proved a life saver to 
the farmer, particularly when 
turned into hogs. Therefore it is 
not surprising that retail lumber- 
men who have assisted the farmers 
of their communities to raise more 
and better hogs, are in turn being 








by Building Pigs 


very awkward for the farmer to 
haul, as he could carry only one or 
two houses in a load. We over- 
came this objection by making 
them in four sections which hook 
together at the corners and can be 
set up in a few moments. This 
change makes them very conveni- 
ent for moving about on the farm, 
and they can be hauled out ten in 
one load.’’ 

Another company which has 
found the sale of individual hog 
houses very satisfactory is the Jas- 
per Lumber Co., of Newton, Iowa. 
W. H. Jasper, in writing to the 











benefited by more business and 
prompt payments. Good hog houses 
bring inereased returns to the 
farmer and of course their sale benefits lumbermen 

There is a big demand for good hog houses, from the largest 
to the smallest. Probably there is no greater demand for any 
other type than that for the portable ‘‘A’’ shaped house. 
An accompanying view of the interior of the yard of the 
Hunter Lumber Co., Henry, Ill., taken recently, shows a 
number of individual hog houses ready for delivery to 
farmers. The local farm bureau has recommended these 
houses very strongly, and the company has sold a number of 
them. The bureau advocated their use, thru letters and in 
talks to individuals and gatherings. The system is known 
as the McLean County System. Alden F. Hunter, of the 
company, says he has disposed of about forty of these houses 
so far this year. Continuing, Mr. Hunter said: 

‘‘Our yard force makes these houses, with the assistance 
of one carpenter. 
We are able to work 
considerable scrap 
material into the 
framing of these 
houses, which is 
2x4-inch around 
the bottom, the 
rest being 1x6-inch. 
We make two sizes, 
one 7x7 feet on the 
ground, 6 feet high, 
which retails at 
$18, the other 6x6 
feet on the ground, 
d feet high, which 
retails at $16. 
When we first 
started to make 
them an objection 
was that when 
made up they were 








for delivery to farmers. 


Little pigs, big pigs—they all like the ‘‘A’’ shaped port- 


able house which helps little pigs grow into big pigs fast 





Interior of yard of the Hunter Lumber Co., Henry, I., 


AMERICAN LUMBERMAN on this sub- 
ject, said: ‘‘Our first individual 
hog house was built according to 
the drawings and specifications of the State College of Agri- 
culture, Ames, lowa. Then we asked a number of local men, 
who had built from four to as high as twenty of these houses, 
to come in and tell us where they would change this house if 
they were building for themselves. We made notes of the 
changes, and each time we would bring up suggestions made 
by others and have them passed on. Finally we got out what 
we call the ‘‘Jasper County -model individual hog house,’’ 
because it represents the experience of Jasper County farmers 
who have been using these individual hog houses. We then 
had some photographs made and prepared a form letter to 
send out to the farmers adjacent to Newton. With every 
form letter we sent a copy of the photograph. We did not 
try to sell the ready-built hog house in numbers but always 
suggested that, by having one of the hog houses for a pattern, 
the customer could 
make his own with 
a considerable sav- 
ing in time. Sev- 
eral asked if they 
could make one and 
get the medasure- 
ments from the 
ones we had in 
stock, We were 
always glad to have 
them do this, be- 
cause we were in- 
terested in selling 
the lumber, and 
had the cutting 
and fitting done at 
a local planing mill 
as a matter of ac- 
commodataion for 
our trade. Having 


(Concluded on page 48) 





showing individual hog houses ready 
The system of raising hogs with individual houses at Henry, IIl., 
is called the McLean County System 
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OAK FLOORING 


** Chicasaw Brand ”’ 
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Three band mills, com- 
pletely equipped veneer 
and planing mills, and 
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Manufacturers 


Here’s Genuine Service! 


We not only guarantee highest and most uniform qual- 
ity. We also assure you that our service cannot be ex- 
celled. This includes expeditious shipment, from our 
unusually wide selections, of all your needs, in straight 
or mixed cars, in air or kiln dried 


Cypress »< Lumber 


OAK FLOORING, KILN DRIED HARDWOODS AND VENEERS 


It also includes tracing, through our expert traffic depart- 
ment, of every car placed in transit, which insures 
prompt delivery during present severe transportation 
difficulties. 


transportation problems. 


JAMES E. STARK & CO. 
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- Arkansas Oak Flooring Co. 


PINE BLUFF, ARK. 


ODAY when builders 

are closely checking 
up on values it will pay 
you to handle a_ well 
known brand of flooring. 
For years dealers have 
found sales increased rap- 
idly after stocking 


"Pertectiion® 








BRAND OAK FLOORING 


It has ‘“‘made good” in 
every class of structure 
and has never failed to 
please the most exacting 
builder. 

Remember we _ have 
two plants—this insures 
dependable service. Try 
us. 


Perfection Oak Flooring Co., Inc. 


SHREVEPORT, LA. 


SALES OFFICES: 


Pine Bluff, Arkansas 
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Accurate Check 
on Shipments 


We eliminate all guesswork on 
your part as to grades received be- 
cause your invoice is sent direct 
from the mill making shipment. 
This special service insures you top 
notch values in 


Northern Hardwood 
and Hemlock Lumber 


We handle the entire output of 
the Weidman Lumber Co., Trout 
Creek, Mich., and Bergland Lum- 
ber Co., Bergland, Mich. Investi- 


gate our service and facilities today. 


Weidman - Vogelsang 
twinlta see, Lumber Co. 


GRAND RAPIDS, MICH. 
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Do Bankers Favor Catalog Lumber Concerns? 


DVERTISING IN ITS VARIOUS forms probably is the most 
powerful influence in modern life. Nobody can say exactly 
how much his own conduct is influenced by publicity; doubt- 

less everybody is largely influenced without being aware of it or at 
any rate without knowing the source of influence. Lumbermen have 
but just begun to realize the value of advertising to them; they 
gan late, after many competing industries had been long in the 
Perhaps it was the example or the competition of other industries 
that induced the lumbermen to advertise their industry itself and 
its product. So far as retail lumbermen are concerned it was doubt- 
less the encroachments of mail order competitors of various kinds 
that compelled them to advertise in order to hold the trade of their 
communities. By advertising thru the mails outsiders got trade 
that the local dealers thought belonged to them; and it was a long 
time before the dealers learned that the trick was performed by 
clever advertising alone. There may be some who have not yet 
ome aware of that fact. 
Naturally, the local dealer resents the encroachments of an out- 





sider; but he is bound to admit that pretty near all the natural ad- 
vantages are on his own side, and he can hardly deny to his mail 
order competitor credit for the cleverness to overcome the advan- 
tages of personal acquaintance, personal contact and the numerous 
other handicaps of distance under which the mail order house labors. 

It has generally been true that the local lumber dealer has had 
the sympathy and support of other merchants and of the bankers 
and others in his community in his efforts to keep trade at home. 
When this has been true the lumberman has been able to hold his 
own, and the AMERICAN, LUMBERMAN believes it has been generally 
true that other business men, and especially bankers, have realized 
that all are in one boat; all being interested alike in keeping the 
trade at home. 

Because of these convictions it was a matter of considerable sur- 
prise to note in Printers’ Ink of March 22 a statement that a large 
number of bankers seem more friendly toward a certain mail order 
lumber concern than toward their local lumber dealers. Printers’ 
Ink, being devoted to the cause of advertising, discussed this con- 
dition from the advertising viewpoint, showing that the changed 
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attitude of the bankers had been due to the wise use of advertising 
by the mail order concern. 

The AMERICAN LUMBERMAN doubts the accuracy of the statement 
of Printers’ Ink about the friendliness of bankers for mail order 
houses; tho it does not doubt the intention of that publication to 
be fair and truthful in its presentation of the case. It is hard to 
believe that many bankers are so blind to their own interests as to 
favor mail order buying at the expense of local merchants, and the 
AMERICAN LUMBERMAN feels sure that the statement was made by 
Printers’ Ink without being in possession of enough facts to justify 
a sound conclusion. 

However, the article to which reference is made contains many 
suggestions that should prove valuable to retail lumber dealers in 
framing their own publicity, at the same time that it points to the 
need of local advertising where little or none has hitherto been 
done. The dealer needs to be not only a seller of building material 
but also an exponent of community loyalty. He must not only sell 
his lumber and his service to those who desire or ought to build, but 
he must sell his community to its citizens; including the bankers, if 
need be. 

The smaller communities thruout the United States are such 
potent factors in determining the national welfare and local trade 
and commerce are so necessary to those communities that a blow 
struck at them is in truth struck at the nation. While lumbermen 
ask and expect no special consideration from the public, yet they 
have come to feel that in supplying the materials for home building 
they are performing a service of the utmost value not only to their 
patrons and to their communities, but to the nation. Because of 
this intimate relation between the lumber business, which may in 
fact be termed the home building business, and the public welfare, 
the AMERICAN LUMBERMAN feels that Printers’ Ink ought to make 
such an investigation of the relations between retail lumbermen and 
bankers as shall develop the facts and enable that publication to do 
justice where inadvertently it has done an injustice. 





Future of Forestry in People’s Hands 


EPRESENTATIVE GOVERNMENT is much more an individ- 
R ual and personal matter than is comprehended in the obligation 
to vote. Voting is a positive act required in order that law 
makers shall be truly representative; but obedience to the law and 
voluntary recognition of the rights and liberties of others are the 
real fundamentals of good citizenship. Government and laws are 
designed primarily to make the individual secure in his rights and 
liberties; they merely give the sanction of the political organization 
to rules of conduct already agreed upon by good citizens. 

Laws are multiplied, not because folks do not know their re- 
spective rights; they are made because it is a common notion that 
one may do anything that the law does not expressly forbid, or that 
may be concealed. There are innumerable ways of violating the 
rights of others and of society in general; and the great majority 


of American citizens know without the aid of law when those rights | 


are encroached upon. When nobody respects another’s right unless 
it is writen into law and enforced by an officer, government ceases 
to be free; for free government is essentially voluntary, not com- 
pulsory. 

Forestry and reforestation today offer a severe test to free gov- 
ernment in the United States. Fire protection is said to be 85 per- 
cent of the problem of reforestation of cut-over lands; and fire an- 
nually destroys enormous areas of mature timber. The future 
timber supply, therefore, is largely in the hands of those who 
cause fires, chiefly that part of the public that does not own either 
timber or cut-over lands; and this is the part also that complains 
of the cost of lumber while seeking to place upon timber and cut- 
over land owners the chief burden of reforestation. 

In a nutshell, protection of the forests from fire is resolved into 
the problem of protecting the property of timber and cut-over land 
owners from the depredations of the “public,” or at least that part 
of the public that causes forest fires. The laws now and always 
impose a severe penalty for negligent and malicious setting of 
fires. No new laws are needed; the requisite is a new recognition 
of the rights of property, a more enlightened American citizenship. 

The problem of reforestation, therefore, practically stated, is to 
teach the people what every good citizen is already presumed to 
know. A great deal might be said about this deplorable situation, 
especially in view of the fact that it is not peculiar to the forestry 
problem. A great deal has been said about laxity of law enforce- 
ment; more should be said about law observance. Certainly, the 
people can hardly complain of the delay in reforestation so long as 
the fires they themselves cause are the most potent factor in de- 
stroying trees and preventing regrowth. 

Public sentiment with respect to reforestation is steadily chang- 
ing for the better; owners of cut-over land find their best resource, 





not in stringent laws necessarily, but in the simple expedient of : 
showing the public its vital interest in fire protection and perpetuat. | 


ing the timber supply. This task is not so hard as might be sup. 
posed. At bottom it is nothing more than teaching that community 
of interest in respecting one another’s rights and in voluntary ob. 


servance of the law that is fundamental to free government. | | 
the extent that lumbermen do this they are making an invaluabk | 
The success al. | 


contribution to the security of free institutions. 
ready achieved in that direction is encouraging to those who belieye 
that the people are capable of self government and that they yj] 
do their full duty as citizens when they have once come to ay 
understanding of that duty. 





The Personal Touch in Advertising 


OLKS LIKE TO KNOW about other folks. That may be se 
down as an axiom. Just as on a long railway journey we ob. 
serve our fellow passengers with peculiar interest, and perhaps, 

to relieve the tedium of the journey, speculate regarding their 
origins and their business and social relationships, so the travelers 
along the highway of life feel a profound interest in one another, 
That fact accounts for the appearance in the daily papers of much 
that passes for news-but really is little more than gossip apout 
people. 

Altho Samuel Pepys died more than two hundred years ago, his 
diary is today a steady seller in every bookstore—in part, of 
course, because of its value as a historical record of his times, but 
much more because of its intimate chat about people and its naive 
self revelation. We read with sympathetic appreciation that he 
dined with such and such notables, and found the food to his liking, 
or the contrary; that his feminine companion at table was enter. 
taining, or the reverse; that the sermon on Sunday was unduly 
long; that the new play was a success; that the colored waistcoat 
just home from the tailor pleased him well. Of such trifles is life 
largely made up. 

But what has all this to do with lumber dealers’ advertising’ 
A good deal, when you come to think of it. Advertising is an in- 
vitation, or appeal, to the “other fellow” to do business with you 
He is a human being just like yourself, tho too often the advertiser 
apparently conceives of his potential customer as existing outside 
of the sphere of normal feeling and emotions. To establish the 
personal touch; to make your prospective customer feel interested 
in you, and that you are interested in him, is a long step toward 
establishing a satisfactory busienss relationship with him. Some 
advertisers seem to have a knack of finding a common ground of in- 
terest. Their advertisements are distinctive, possessing a strong 
human appeal. 


Sometimes this touch is given by alluding to some recent event. 
For instance, an Illinois retail lumber firm recently ran a large 
advertisement commemorating the fifth anniversary of its “birth- 
day,” or date of its founding. The tone of the advertisement was 
informal and friendly, tho dignified. “They come—birthdays—one 
a year.” Thus the advertisement starts, continuing: ‘Tomorrow 
we embark upon our sixth year; it seems only yesterday that we 
acquired the nucleus of our present extensive coal and lumber yards. 
Realizing how necessary to our growth has been the loyalty of our 
clientele, we are going to reverse the usual order and offer our 
birthday good wishes to all our friends and customers.” It is safe 
to say that this advertisement was closely read and that it made 
a favorable impression. 


A prominent Iowa lumber retailer takes the public into his con- 
fidence in his advertisements, telling them in a chatty way many 
interesting things about the origin and growth of his business. 
When he returned from an extended automobile tour last summer, 
his next advertisement was headed “I have had a fine vacation, 
thank you.” He then proceeded to say that he had traveled 6,424 
miles by automobile, and added: “On all this trip I have kept my 
eyes open, looking at the beautiful homes for your benefit. Some 
of them were more than 250 years old and looking fine—built of 
wood of course.” 
strong sales appeal. 


It is not the thought of the AMERICAN, LUMBERMAN to cite these 


two advertisements, excellent as they are, as models that everyone | 
They do illus- 4 
trate, however, the effectiveness of the personal touch in advertising | 


should follow, for imitation is always dangerous. 


for creating good will and promoting a better understanding be 
tween buyer and seller. 


As a general proposition, the more of that indefinable quality 


that we call personality the retail advertiser can inject into his § 
“printed salesmanship”—for that is just what advertising of the | 


right sort is—the more satisfactory will be the results. 


To this interesting introduction was coupled 4 





Bs eas bani 





—O 5 Oo ree so 


~~ mh Oe  F SS wet et OO GS 4 FS 





1923 


nt of | 
tuat. | 


Sup. 


unity § 


y ob- 


, Tok 
uable | 


S al. 
lieve 
’ will 


O an 


€ Set 


e ob- 
haps 
their 
elers 
ther, 
much 
about 


), his 
t, of 
» but 
naive 
it he 
king, 
nter- 
nduly 
tcoat 
s life 


sing? 
n in 

you. 
rtiser 
itside 
1 the 
ested 
ward 
Some 
of in- 
trong 


vent. 
large 
yirth- 
; was 
—one 
TOW 
it we 
ards. 
f our 
r our 
safe 
made } 


con- | 
many 
ness. 
mer, 
ation, 
6,424 
t my 
Some 
It of 
led a 





these : 


ryone © 
illus | 


ising | 


y be- 


ality 
o his 


f the | 





ApriL 7, 1923 


AMERICAN LUMBERMAN 


37 














Would Buy Red Gum Squares 


We are anxious to purchase carload lots of red 

m squares. These squares are to be 2x2-inch, 
75 percent 21 inches long, balance 14 inches long, 
and stock must be dry.—INquiry No. 939. 

[The above inquiry comes from a Chicago 
company, and it is understood that the squares 
are to be used in manufacturing legs for 
piano stools. Interested readers will be put in 
touch with the inquirer.—Editor] 


New England Lumber Grading Rules 

We would like to obtain grading rules for 
beech, birch and maple flooring and also for New 
England pine.—INquiry No. 899. 

[The above inquiry comes from Maine. The 
Maple Flooring Manufacturers’ Association pub- 
lishes grading rules for maple flooring and, as a 
rule, beech and birch flooring are graded under 
the same rules. Up to date there never has been 
a set of standard rules covering the grading of 
New England pine. At present, however, such 
a set of rules is being prepared and full infor- 
mation regarding these rules has been furnished 
the inquirer.—EDITOR. ] 


Wants Code for Rail B List 


Is there any code published which will enable 
us to wire mills on the Coast for quotations on rail 
B list?—INQquiry No, 941. 

[The above inquiry, which comes from a 
middlewestern company, opens up an interest- 
ing subject. Today there is no code for use 
for rail B list, which list covers lumber produced 
by fir manufacturers on the Coast. The only 
code that has ever been used extensively in the 
rail trade is the AMERICAN LUMBERMAN Tele- 
code, which is now out of print. When night 
letter service began, use of the AMERICAN LuM- 
BERMAN Telecode fell off markedly and, as a 
consequence no further editions of the Tele- 
code have been printed. However, there is an 
increasing demand for a code today, partly as 
the result of increased telegraphic tolls, and 
partly because of the chance of error in trans- 
mitting figures by telegraph. Wholesalers fre- 
quently send out long lists, showing the items in 
each car, the car being given a code word. These 
codes, of course, are temporary and are changed 
constantly.— EDITOR. ] 


No. 2 Common Is No. 2 Common 

We have been subscribers to the AMERICAN 
LUMBERMAN for a good many years and wondered 
if you would be willing to answer a question or 
two for us concerning lumber grades. It is our 
understanding that when we order a grade of No. 2 
common we are entitled to receive the full product 
of the log that is not poor enough to go into a No. 
3 common grade and not quite good enough to go 
into a No. 1 common grade. Are we correct in 
this understanding, or is a shipper at liberty to 
send the lower half of a No. 2 common grade on an 
order for a No. 2 common?—INQuiry No. 903. 

[The above inquiry comes from a New York 
company. The decision as to whether a piece of 
hardwood is No. 2 would be based upon the clear 
face cuttings. In softwoods the defects are 
enumerated as being admissable in any grade 
for the coarsest pieces such grades may con- 
tain. Assume that the inquirer in the above 
case were to ask for reinspection of the stock. 
In case of either hardwood or softwood the one 
making the reinspection would be forced to 
classify as No. 2 common all pieces that would 
go in that grade. The stock might be of low line 
boards but nevertheless if No. 2 common, they 
would have to be accepted as being of correct 
grade. In other words, a No. 2 common board 
18 @ No. 2 common board. Grading rules are 
drawn, theoretically at least, to prevent a very 
Wide difference between boards in the same 
grade. However, some companies, and particu- 
larly at times when business is not especially 
good, sweeten the grade; that is, low line boards 
will be thrown into a grade below their proper 
grade and thus the purchaser will get a grade 
that is better than the grading rules call for. 


~ 


It is generally assumed, of course, that a pur- 
chaser will get high line, low line and the inter- 
mediate boards in a grade, but there is nothing 
to prevent shipping of all low line boards and 
so long as they come within the grades speci- 
fied they will have to be accepted so far as the 
question of grade is concerned. Some producers 
have timber which will only produce low line 
boards in some grades, while others have timber 
which only produces high line boards in certain 
grades.—EDITOR. | 


Grades from Oak and Gum Logs 


Can you inform us what percentage of grades 
the southern mills usually obtain from oak and 
gum logs?—INquiRY No. 944. 

[The above inquiry comes from an Arkansas 
company. The precentage of grades obtainable 
depends, in the first place, upon the quality of 
the timber and, in the second place, upon the 
method of sawing. Accurate data on the percent- 
age of grades produced from southern hardwood 
logs is not very plentiful, and the tables pre- 
sented herewith give approximations only. One 
operator may get more FAS for example, than 
another operator. The following table gives the 
percentages of different grades produced from 
red gum logs: 

Diameter logs cut— 

Range— 


12 to18” 17 to 20” 21 to 26” 26” &up 12 to 36” 
Average— 


16” 18.7° . 22.6” 30.4” 21.9” 
‘ > gum lumber— 
e a 
PAS .ccccsee 219 1.14 8.06 2042 £«2317:.19 
No. 1 com.. 564 892 14.52 10.21 9.83 
Boxboards ... 2.87 1.47 5.83 887 4.76 
Sap— 
FAS ....... 11.48 26.60 38.35 87.92 28.57 
No. 1 com.. 25.42 23.57 15.35 6.97 17.83 
No. 2 com.. 83.17 24.37 11.12 8.90 19.39 
No 3 com.. 19.28 13.93 9.80 6.71 12.43 


The following table gives the percentage of 
each grade, all plain oak, produced from south- 
ern oak: 

MM ba cian ce eedenune ye ee 36 
No. 3 COM. .c-ccece 14 


—EDITOR. } 


Prices on Idaho White Fir 


I have been trying for some time to get some 
market quotations on lumber at Dayton, Ohio, or 
a nearby market that would cover that point, with- 
out success, and one of our lumber dealers in this 
city referred me to you. 

This lumber was handled in 1918 and comprised 
29,106 feet of white fir surfaced four sides 1x8. 
The particular lot I have in mind contained the 
following lumber: 409 pieces 1x8x10; 229 pieces 
1x8x12; 680 pieces 1x8x14; 1,857 pieces 1x8x16, 
and 66 pieces 1x8x18. 

I would like to have quotations for this particu- 
lar grade, that is, No. 3 white fir, or better, shipped 
from Idaho for the period of September, October 
and November, 1918. I would like prices in car- 
load lots for each week during the three months 
mentioned, the quotations to cover Dayton, Ohio, 
or a nearby market that would cover this territory. 
——InquirY No. 925.) 

[The above inquiry comes from the freight 
claim agent of a railroad located in Indiana. 
The AMERICAN LUMBERMAN has only recently 
printed prices on white fir, the production of 
which compared to the entire lumber cut is rela- 
tively small. White fir being one of the minor 
species, it is very difficult to secure prices on 
it regularly. In 1918 the entire cut of white 
fir amounted to 210,750,000 feet. In that year 
Idaho cut 50,070,000 feet and according to For- 
est Service Bulletin No. 845 the average f. o. b. 
mill value of white fir in that State was $23.71; 
the average f. o. b. mill value for the United 
States for 1918 was $19.61. The inquirer might 
use these prices, estimating, of course, the 
freight from the Idaho mills to Dayton. Inas- 
much as very little No. 4 white fir is sold as 
fir it is probable that the average f. o. b. mill 
value will be reasonably accurate for No. 
3&better white fir. Any interested reader who 


can give further information will be put in 
touch with the inquirer upon request.—EbiTor. ] 


Wants to Cut Hardwood Dimension 


I am located at a large hardwood producing mill 
and I am considering the erection of a small plant 
to cut small dimension and crating stock to size 
from lumber, mostly No. 2 and 3 hardwood, 

Is the price high enough on this stock so it can 
be cut with a profit? Can you give me an idea of 
prices obtained for this stock and whether it is 
sold by board measure or piece? I would like to 
supply one or more firms that use small dimension 
or crating stock in this section. Can you give me 
the names of some firms that would be interested? 
—Inquiry No. 930. 

[The above inquiry comes from New York 
State. There is a growing interest in small di- 
mension stock manufactured in this way. The 
most practical plan seems to be either to cut 
the stock for specific orders or to dimensions 
used by a number of manufacturing companies. 
The inquirier has been put in touch with a 
company specializing in the marketing of small 
dimension material and giving instructions for 
its manufacture. Small dimension sometimes is 
sold by the piece and sometimes by the thousand 
feet. The actual] dimension of the pieces will 
govern the method. If small hardwood dimen- 
sion is cut properly the business should prove 
profitable-—EpiTor. ] 


Offers Mast and Spar Stock 


I have a large quantity of Douglas fir piling, in 
almost any length. It is also suitable for mast 
and spar stock, and I would like to get in teuch 
with firms on the east coast able to handle this 
stock.—INquiRy No. 942, 

[The above inquiry comes from an operator 
who is able to ship by water. The name of the 
inquirer will be supplied to any interested read- 
er.—EDITOR. ] 


Wants Wood for Chip Baskets 


A customer of ours has asked us where he can 
procure plaited basket material for making chip 
baskets. We understand that thruout Ohio and 
some of the neighboring States a good deal of this 
material is produced. Can you give us the names 
of any manufacturers ?—INquiry No. 943. 

[This inquiry comes from a Pennsylvania com- 
pany, which has been furnished with the names 
of some companies that can fill its needs. In- 
terested concerns may get in touch with this con- 
cern thru the AMERICAN LUMBERMAN.—EDITOR. | 


First Use of Sheathing Paper 

Can you give us any information as to when 
people first began wrapping their homes in sheath- 
ing paper and when such sheathing paper became 
a construction material?—INquigy No. 

[This inquiry comes from a middlewestern 
company which makes a specialty of chemical 
investigations. Search of available records does 
not reveal any definite data as to when paper 
was first used in building. Occasionally when 
houses built fifty years ago are being remodeled 
it is found that building paper was used in their 
construction, but not all of them diselose its 
use. From thirty to thirty-five years ago, how- 
ever, building paper was used in a great many 
houses. In many cases builders first tried to tack 
the paper directly to the studding, but when 
used in this way it was not found satisfaetory. 
Lumber companies that have been in the build- 
ing business for many years say that probably 
very little sheathing = was used prior to 
1880. For example, George A. Jewett, of the 
Jewett Lumber Co., Des Moines, Iowa, wrote 
to the AMERICAN LUMBERMAN as follows on this 
subject: 

‘*T looked back over my books and I see that 
the first bill of paper for that purpose which 
I puchased was on Nov. 20, 1879. I had already 
been buying from Barrett, Arnold & Kimball 
tarred felt for roofing, but on Nov. 20, 1879, I 
received a shipment of plain building paper and 
I remember we bought very little of it at first 
as we doubted our people would use it, but after 
that we kept it regularly.’’—Epiror.] 
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Southern Pine Market Features 


A marked quickening in retail demand for 
southern pine during the last two weeks is re- 
ported by distributers, and these look forward to 
a steady expansion of business during this 
month. The prospective big volume of spring 
building, which is delayed only by unfavorable 
weather, causes city dealers everywhere to take 
a lively interest in the market with a view to 
securing their requirements as quickly as they 
can definitely ascertain how great they will be. 
The immediate outlook in country districts is less 
favorable, but by no means discouraging. Farm- 
ers are not likely to undertake extensive repair 
or construction work before they have been as- 
sured of fair crops and fair prices for them. 
Should they obtain these, they will undoubtedly 
spend considerable money on improvements dur- 
ing the latter months of the year. While there 
is a stronger buying movement, this will prob- 
ably not find any immediate reflection in statis- 
tics on mill bookings, as a great volume of the 
current buying is of lumber owned by whole- 
salers and by smaller mills, who often are quot- 
ing prices somewhat below the recognized market 
level, in order to secure a quicker turnover on 
their holdings. The bigger mills meanwhile show 
no disposition to give concessions or to force 
the market in any way, but are refusing much 
of the business offered them, and are concentrat- 
ing on cleaning up their old stocks as far as 
possible preparatory for the expected heavy busi- 
ness to follow the arrival of better weather in 
the North and East. There is a heavy demand 
for long joists and construction timbers of all 
kinds, which are scarce and bring good prices 
even in the green. This demand comes from all 
consuming territories and is regarded as a sure 
indication of a heavy demand for all classes of 
building items later on. There is an unabated 
call for railroad material and oil rig timbers, 
while miscellaneous industrial requirements re- 
main important. There is a big export move- 
ment, especially to South America; also to the 
West Indies and Europe. Production is retarded 
by the heavy rains of the last month. The cur- 
tailment that this has occasioned in logging 
operations and hauling has resulted in the clos- 
ing down of some mills, The labor shortage is 
also making itself felt. Planer operations and 
shipments have been markedly curtailed by the 
shortage of box cars prevailing on practically all 
railway lines east of the Mississippi River, which 
appears to have become more acute during the 
last week, instead of better as had been prom- 
ised. , 


Northern and Eastern Softwoods 


A substantial inquiry for northern pine and 
hemlock from retail yards thruout the North 
is reported by manufacturers of these woods. 
Demund is stil! held back by unfavorable 
weather but, as most inquiries are for stock 
for immediate shipment, there appears to be 
good ground for the expectation that business 
will develop rapidly with greater outdoor ac- 
tivity. Demand from eastern distributers is 
also good and is expected to reach a consider- 
able volume as soon as the lake shipping sea- 
son opens up. Industrial trade remains fair 
and has been featured lately by an extraordi- 
nary demand for box lumber. Production in 
many of the northern sections has been much 
curtailed during the last two weeks by bliz- 
zards and generally inclement weather, but is 
now picking up again. Dry stocks meanwhile 
are virtually nonexistent, and there is little 


prospect of material relief from the shortage 
for some time, as much of the lumber now 
green has already been contracted for, ship- 
ment to be made as soon as it is dry. Log- 
ging operations are nearing their end after a 
generally successful season and some northern 
mills are already starting their summer runs. 
Bookings of North Carolina pine have lately 
shown a considerable decrease, the result of 
the overbooked condition of the mills and 
their refusal to sell further ahead, rather than 
because of any decline in demand. Inquiries 
are heavy and forecast a very active market 
within a few weeks. Production is well main- 
tained and shipments are practicaly normal, 
despite the fact that the car supply is still 
tight and some embargo situations are still in 
effect. Prices are well maintained. 


Hardwood Trade Remains Active 


A slight slowing down in demand for hard- 
woods featured the last week in March, but cur- 
rent reports indicate that a full recovery has 
been made, and that the market is as active as 
heretofore. Demand from the furniture trade 
is said to be a little duller in spots, but the in- 
dustry practically to a unit is operating and 
its lumber stocks are steadily being reduced. 
As a whole, business from this source is main- 
taining its volume, and plain and quarter sawed 





Statistics on production, orders and 
shipments appear on page 50 





gum, which is in heavy request for furniture 
purposes, are exceptionally strong. Automobile 
interests continue their eager search for dry 
stocks and are contracting heavily for green 
lumber for immediate delivery, while the floor- 
ing and interior trim makers have increased 
their takings slightly. Box and crating plants 
are keeping the market for lower grades active 
and strong. Miscellaneous buyers are prominent 
on the market, and there has been a notable in- 
crease in export requirements. One large hard- 
wood exporting corporation reports that its 
March business was 40 percent in excess of that 
for February, which held the former high rec- 
ord for that organization, this business being 
about equally divided between the United King- 
dom and other European markets. The bulk of 
exports were of oak and gum, but a broadening 
demand for poplar and ash is especially com- 
mented upon. An improvement in the supply 
of box cars, together with a practical complete 
lifting of embargoes, has enabled shipments 
again to assume a heavy volume. Production 
proceeds at a high rate, but there is fear of log 
shortage as a result of the almost incessant 
rains which for some time have severely cur- 
tailed logging and stopped lowland operations 
completely. The market for northern hardwoods 
is strong, there being a good demand that is 
showing a decided tendency toward further 
broadening. Birch, in No. 2 & better, has ad- 
vanced $5 to $10, and No. 3 common basswood, 
soft elm and hard. maple are higher by $2 to $5. 


Western Pines and Redwood 


With more Inland Empire mills starting 
operations, and individual output also ex- 
panding, the production of western pines in 
that region is mounting steadily, toward the 
end of March registering 85 percent of normal 
and being virtually on a par with demand. Im- 


proving weather and prospects of an excellent 
market for the next few months may be ex- 
pected to result in continued gains in output, 
which in fact are necessary not only to meet 
requirements but also to round out the low 
and badly broken mill stocks. Demand has 
lately showed a slight increase, and inquiries 
are growing in number. Shipments also have 
increased, and are virtually normal. Some 
betterment in stocks has already been noticed, 
and distributers say that it is easier today 
than for a long time to place orders. How- 
ever, shortage of many popular yard and shop 
items is still acute, and the market retains 
its firmness. The California manufacturers 
of white and sugar pine report that there is a 
moderate volume of buying and a heavy in- 
quiry. Stocks on the whole are unimproved, 
and the market holds up strongly. Dry shop 
is especially scarce, and there is understood 
to be a good deal of quiet buying of green 
stock for future delivery. An increasing num- 
ber of California mills are resuming operation 
for the season and production has been vir- 
tually doubled since the middle of March. It 
is expected that by the middle of April at 
least 70 percent of the plants will be in opera- 
tion. Redwood continues to enjoy a strong 
demand. California consumption is especially 
noteworthy, while export trade holds up ex- 
cellently. Eastern inquiries are numerous, in- 
diecating that warmer weather will bring a 
material growth of the already sizable trade 
in that section. Industrial demand is reported 
to be improving. Prices are strongly main- 
tained. 


Douglas Fir Remains Strong 


Activity and strength continue to feature the 
Douglas fir market. A larger line of transit cars 
has recently been put out and these are being 
offered at comparatively low prices. However, 
they are being gradually picked up by dealers 
looking for bargains, and are not likely to affect 
the general market. The mills have all the busi- 
ness they can handle and say they could secure 
twice as many orders as they are accepting. 
Hence they are in a position which enables them 
to maintain their quotations strongly, and the 
advancing tendency is again marked in a num- 
ber of items. Production has been favored by 
good weather, and several mills are putting on 
extra shifts, while smaller operations are being 
started up everywhere. On this account it is 
slightly easier to place orders, but a good many 
are still going begging. The mills are somewhat 
indifferent to mixed orders, of which there are 
many from retail dealers thruout the middle 
West and East. Few manufacturers have enough 
stock to consider this class of business desirable, 
and those that have are flooded with it. Cali- 
fornia continues to be the fir manufacturers’ 
heaven, which they depend upon: to absorb 
readily any stock that the other markets leave 
untouched. The Atlantic seaboard is showing 
great interest and, while business from this 
source is being held back by unfavorable 
weather, there is no doubt that its volume will 
be very heavy later in the spring. Foreign de- 
mand is very active, Australia, China and Japan 
being prominently on the market. Industrial 


business is voluminous, that from the railroads 
being a feature. These buyers are on the market 
for car and construction material of all kinds, 
and also for large quantities of ties. The tim- 
ber market is very strong, and there has been 
more or less speculative buying of this material 
of late, which has filled the mill order files. 
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Wood Natural Building Material 


Des Moines, Iowa, April 2.—George A. 
Jewett, president of the Jewett Lumber Co., of 
this city, made extended automobile trips 
thru the New England States in 1921 and 
1922. Mr. Jewett says that the many old 
colonial homes that he saw on these two trips 
‘¢eonvinced me more than ever that wood is the 
natural building material.’’ 

The accompanying illustration made from a 
photograph taken by Mr. Jewett shows the 
Andrew Wiggin house in Stratham, N. H. The 
exact date of the erection of this house is not 














The Andrew Wiggin house, one of the oldest in 
Stratham, N. H 


available but inasmuch as Andrew Wiggin was 
born in 1635 the house is a very old one. It is in 
an extremely good state of preservation despite 
the fact that hardly any paint has ever been 
put on it. 


Message for Procrastinating Buyer 


St. Louis, Mo., April 2.—The current issue 
of Frost Pine Barks, out last Friday, presents a 
special message to the procrastinating buyer 
from R. B. Bearden, general sales manager of 
the Frost-Johnson Lumber Co., as follows: 


The old saying, “there is always a lull before a 
storm,” sizes up the lumber market at the present 
time. Now then, if there is any moral to this 
old quotation, then it could be best defined in the 
‘following manner. Upon the length of the lull 
will depend the seriousness of the storm. 

Frequently blame is laid at the door of the 
manufacturer for an occasional runaway market 
and this reinforced with all the accompanying 
evils that followed in the aftermath. In some 
instances possibly the charge made had some 
foundation, but with a clear insight into conditions 
that prevailed and being free from any element 
of prejudice the manufacturer is more often right 
than he is wrong. 

Therefore, should we experience a runaway 
market this spring, those who have in the past, 
thru their own apparent neglect, failed to provide 
against a market disturbance and who are too 
quickly responsive to the slighest vibration of 
unusual trade activities to place the obligation 
upon the shoulders of someone rather than upon 
themselves, the lumber manufacturer will assume 
cheerfully his full responsibility and also stead- 
fastly refuse to be the goat for any attacks upon 
him. His attitude is one of justification only and 
not that he needs any defense. 

As an example: Starting about the first of the 
year the manufacturer was called upon to meet 
demands of huge volume, which possibly was with- 
out precedent in the history of the lumber in- 
dustry within a limited time. His task was not an 
easy one. Irregular conditions never are easy to 
bear. He was constantly oppressed with short- 
age of workers, unfavorable weather and badly 
broken stocks. 

Did the manufacturer quit? Did he complain or 
find fault? Positively no! Instead he buckled 
down tight to the job and with grim energy and 
fearless courage he multiplied one effort after 
another and kept his mill going and not once 
during the stress which taxed brain and brawn 
almost beyond endurance did he lose his head as 
far as the price of his product was concerned. 

Quite to the contrary a review of market values 
Teveals that the average selling price for January 
exceeded the average selling price for December by 
only approximately $1 a thousand. During Febru- 


ary the advance was somewhat more acute being 
in the neighborhood of $3 to $3.50 a thousand over 
January. The average selling price during March 
will not exceed the February figures. Therefore, 
the first quarter of the year brought a total upward 
fluctuation of only $4 to $4.50 a thousand, and 
surely conditions which we have clearly described 
would have reasonably justified less conservatism 
than was exercised by the manufacturer regarding 
prices. 

To the buyer, our message this month is that 
the time is fast approaching when if a dangerous 
market condition is to be avoided it is necessary 
for both branches of the industry to take hold of 
hands and coéperate to the very fullest extent with 
each other. It is only thru codperation between 
the buyer and seller that a level keel can be 
maintained, prosperity prolonged and subsequent 
shock lessened. 

The buyer who is holding off, playing tag with 
the market, waiting for the unforeseen to happen, 
just anything to suit his fancy and hoping, always 
hoping for a price decline even against his own 
better Judgment appears to be immune against the 
most friendly spirit of codperation that is daily 
appealing to him for an opportunity to help him 
even against himself. 

This is no time to play tag with the market. 
There are bigger and better things ahead. It is 
the time tho for very serious consideration of the 
stupendous outlet for the greatest lumber demand 
in the history of the nation. The buyer who is 
keenly alert to the trade demand that is before 
him will not wait. Do not forget—procrastination 
is the thief of time and it has destroyed many a 
good business. 


Carves Wood Bust of President 


PORTLAND, ORE., Mareh 31.—John T. Dou- 
gall, chairman of the Chamber of Commerce 
members’ forum, was recently presented with 
a wood carving of President Harding, the handi- 
work of M. C. Willis of this city. The carving 
was accepted by Mr. Dougall at a chamber 
dinner and reposes among the trophies of that 
organization. The bust of the President is 
carved in relief on a piece of Oregon poplar 
measuring 24x26 inches, fringed with emboss- 
ing representing leaves. The only tools used 
by Mr. Willis in executing this carving, which 
represents many hours of patient labor, were a 
pocket knife and small chisel. Mr. Willis runs 
a restaurant, and wood carving is merely a 
hobby with which he occupies his spare time. 


Large Car of Southern Pine Dimension 


NEw ORLEANS, La., April 2.—The accom- 
panying illustration is that of a car of southern 
pine dimension, 2x4- 


Leaflet on White Cedar Posts 


MINNEAPOLIS, MINN., April 3.—‘‘ Fence Posts 
That Last’? is the title of a leaflet being mailed 
to thousands of dealers thruout the country by 
the post committee of the Northern White Cedar 
Association. It states that it is not unusual to 
receive reports from farmers who have had white 
cedar posts in service from twenty to twenty- 
five or more years. It is also pointed out that, 
after twelve years of investigation, research and 
experiments, the Iowa State Agricultural College 
has found that, out of the 25,000,000 fence posts 
used in Iowa, 30 to 45 percent were northern 
white cedar. 


‘¢Every user of posts expects and is entitled 
to long service,’’ the leaflet states. ‘‘He can be 
sure of dependable service thru many years by 
the use of northern white cedar posts because 
they have come down thru generations as the 
best type to use.’’ 


This literature is one of the guns in the ad- 
vertising campaign determined upon at the 
white cedar convention held here in February. 


Big Terminal Improvements Planned 


PorTLAND, MeE., April 2.—Railroad terminal 
improvements involving the expenditure of sev- 
eral million dollars, of which the Rigby freight 
terminal to be constructed this year at a cost 
of $1,600,000 is but a beginning, are planned 
for Portland. These plans include the building 
of a union passenger station a short distance 
west of the site of the present station, at a 
point adjacent to what are now the tracks of 
the mountain division of the Maine Central Rail- 
road, and the construction of considerable new 
trackage. 

New equipment ordered by the Maine Central 
for April and May delivery includes eight loco- 
motives, seven steel baggage and mail cars, 350 
steel under-frame box cars, 100 rack cars and 50 
steel coal cars. 


Another Attack on Wood Shingles 


[Special telegram to AMERICAN LUMBERMAN] 

SEATTLE, WASH., April 4.—Indignant shingle 
manufacturers and wholesalers at a meeting to- 
day adopted emphatic resolutions condemning 
parts of a report of the building code com- 
mittee of the Department of Commerce diserimi- 
nating against wood shingles as roofing. A com- 





inch—14 feet, containing Le Tae 


51,352 feet, which was ee 
shipped by the Lanier & 
Paterson Lumber Co., 
this city, from the mill 
of the McCreary-Alford 
Co., at Evergreen, Ala., 
to the W. A. C. Miller 
Co., Detroit, Mich. Mr. 
Lanier believes this to 
be a fairly heavily load- 
ed car, tho the illustra- 
tion does not show all 
the lumber because some 
of it had been unloaded 
at the time the photo- 
graph was taken. He 
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declares that every piece Car containing 51,352 feet of 2x4-14 southern pine dimension shipped by 


was perfect and that it 
was the biggest car of 
dimension lumber ever handled by his company. 
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Exhibits of Forestry Material 


New York, April 2.—Forestry in all its 
phases, scientific and economic alike, will be 
shown in a most complete assembling of ex- 
hibits of forestry material in New York, during 
the week of April 9. The forestry exhibits, 
largely by Government and educational institu- 
tions, will be part of the Paper Industries Ex- 
position which will be held at the Grand Central 
Palace during the convention of the American 
Paper & Pulp Association, when twenty separate 
associations in the paper industry will have 
their annual meetings. 


the Lanier & Paterson Lumber Co., New Orleans, La. 


mittee, consisting of S. L. Johnson, A. J. Wartes 
and William C. McMaster, was appointed to 
wire a protest to Secretary Hoover. The offend- 
ing misrepresentations are almost an exact 
parallel to patent roofing propaganda which 
shingle men have beén fighting all over the 
United States, and according to the belief of 
local manufacturers and wholesalers, have been 
written into the report thru the influence of 
patent roofing interests. The shingle men ob- 
ject particularly to the fact that wood shingles 
alone have been selected as an object of criticism 
and attack in the report; also to the statement 
that ‘‘a list of approved roofings can be ob- 
tained upon request addressed to the Under- 
writers’ Laboratories, Chicago, Ill.,’’ a private 
concern run for profit. 
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An Association Executive's Views on Cost Accounting — The 
Question of Including the Cost of Delivery in the Price of Lumber 


Secretary H. Eschenbrenner, jr., of the 
West Virginia Lumber & Builders’ Supply 
Dealers’ Association, and I left Charleston 
after the recent convention on one of those 
composite trains that seem to be rather 
common in these parts. The passengers go 
to bed in their respective sleepers. During 
the night the cars are sorted out like a sack- 
ful of letters and are passed along from 
road to road and dropped off in various cit- 
ies and towns. In the morning the Pullman 
cars that made up the train of the night 
before are scattered all over the Ohio val- 
ley. As we trundled along in the late after- 
noon and were looking at the mountains 
which fringe the beautiful valley of the 
Kanawha, we fell to talking of association 
work and eventually of cost account- 
ing. Mr. Eschenbrenner remarked 
that while he was a fan for cost ac- 
counting he couldn’t get excited over 
uniform cost accounting. This was 
about the first time I’d heard an asso- 
ciation executive say anything of the 
sort, tho I had heard lumbermen ex- 
press similar opinions. So I asked 
him what his reasons were for re- 
maining lukewarm about uniform 
accounting. 


Explains Stand on Uniform 
Methods 


He explained that he never could 
see that the comparisons with other 
yards would mean much. In the first 
place, he said, if a person was to get 
any kind of a comparison the business 
would have to be elaborately depart- 
mentized; probably more elaborately 
than would be necessary for the pur- 
pose of checking the business up with 
itself in successive years. In the sec- 
ond place, the lumber yards, especially 





diversified sales. And while it might 


those in West Virginia, had highly — 


—— t 


has no objection to the use of uniform meth- 
ods, provided they are efficient in every case. 
But he suspects that no one system can be 
devised that will afford top efficiency for 
every kind of yard. In his opinion the great, 
big value of a cost system lies within the 
yard itself; in computing actual costs of 
sales in that yard and in providing figures 
usable as checks within the business from 
year to year. He feels that it would be un- 
reasonable to ask a man to sacrifice any of 
the efficiency of his system or to complicate 
it for the purpose of allowing a comparison 
with other yards. A dealer can’t know how 
intelligently and honestly his competitors 
are using their cost systems, and if he finds 
a difference between his costs and theirs it 





notably the Charleston Lumber Co. and the 
Morgan Lumber & Manufacturing Co., have 
very large mills and manufacture hardwood 
flooring as well as every kind of interior 
trim. 


Has Big Retail Business 


H. E. Shadle is president and general 
manager of the Morgan company. H. B, 
Shadle is treasurer, R. G. Grugan is secre- 
tary and Wilkam Reese is superintendent. 
President Shadle remarked smilingly that 
he wus a sort of camp follower and was 
depending largely upon H. B. Shadle and 
Mr. Grugan to keep the wheels turning. 
But I noticed that he seemed about as busy 
as a trap player in a jazz orchestra, and | 
imagine he has a finger in most of the 
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business pies baked at the big plant, 
This company is becoming widely 
known for its Kanawha brand oak 
flooring. This flooring is all made 
from carefully selected West Virginia 
stock, a fact which explains both its 
quality and its slightly higher price. 
The plant turns out something like a 
car a day, and the output at the time 
of my visit was sold far in advance, 
H. B. Shadle gives quite a bit of his 
attention to the retailing end of the 
business. Mr. Grugan does the buying 
and also sells whatever flooring is not 
disposed of locally. The Morgan com- 
pany, despite its mill force of 145 
men, is inclined to consider itself a 
retail yard. This will indicate in a 
rough way the amount of lumber sold 
at retail. 


Mill Labor Turnover Quite 
Small 





The force of the mill is made up of 
highly skilled mechanics, for the out- 
put is all special stuff; all, that is, 
with the exception of the flooring. It 








be possible to compare the sale of 
doors in one yard “with similar sales 
in another, the comparison would mean 
‘but little unless the volume of sales 
and the kind of stock were in each case 
approximately similar. Some yards in West 
Virginia, for example, have a heavy trade 
in mine timbers. Other yards merely carry 
a small stock of these timbers, chiefly that 
they may accommodate an occasional cus- 
tomer in an emergency. A comparison here 
would doubtless show that the yard with 
the large sales and the quick turnover could 
handle this kind of stock on a smaller per- 
centage cost. Well, what if it can? Does 
that tell the other dealer what to do? The 
chances are it will not. If he has his own 
cost system, as he should, he will know what 
it costs him to handle the stuff and conse- 
quently how much margin he ought to 
charge. But if he can’t close out the line, 
and if he can’t boom the volume of sales, 
it isn’t going to do him much good to know 
that it costs him, say, 30 percent on sales 
to handle mine timbers while his neighbor 
in a coal county can handle them for 15 
percent. 

As I understand him, Mr. Eschenbrenner 


Retailers should make sure that ‘‘ Free Delivery’’ does 
not take their legitimate profits and transfer them to 
their customers 


may well be that this springs from local ad- 
vantage or the accidents of trade require- 
ments rather than from inefficiency. 

Thus Mr. Eschenbrenner. We suppose 
the matter turns on the question whether or 
not a system can be devised that will be 
completely efficient and economical for all 
kinds and sizes of yards. If such a system 
can be devised, certainly comparison with 
other dealers, especially those similarly sit- 
uated,.would be interesting and perhaps en- 
lightening. 

But we are ready to believe Mr. Eschen- 
brenner’s statement that the yards of West 
Virginia are diverse in character of trade. 
A yard in an orchard country will have prob- 
lems different from those in a lumbering 
region or in a mining county or in a manu- 
facturing city. Last week we mentioned 
the fact that the yards in the city of Charles- 
ton do not all agree about planing mills. 
Part of them keep as far away from mill- 
ing machinery as they can; while others, 


than the usual kitchen cabinets. 


makes some kitchen furniture that 
comes near to being stock stuff. This 
trade is developed by force of cir- 
cumstances. In the first place, thru 
the coal fields there is a ready made 
demand for kitchen furniture of a pretty 
good quality but of a little different pattern 
In the sec- 
ond place, the mill develops a good many 
small pieces that would be waste unless some 
way was found to utilize them. So some in- 
ventive person fixed up a nice kitchen cup- 
board with an oak finish and a kitchen table. 
The legs of the table are made of several 
pieces of hard wood glued together. Finished 
up, these two articles are right handsome; 
and they are made up practically of scraps. 
One concern buys them in car lots and is 
always begging for more. But the company 
does not make more, for it uses this as an 
outlet for scrap lumber, and the output is 
limited to the volume of scrap. 

It should be said that the labor turnover 
at the mill is quite small. Many of the men 
got their training there, and the manage- 
ment does not let a good mechanic go if it 
can possibly keep him. The force is kept 


together, and the company officials make it 
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their business to have profitable work for 
them at all times. 


Improving Plan Service 


Mr. Shadle tells me his plan service de- 
partment employs several draftsmen. He 
is not yet satisfied with the way in which 
the matter has developed. He has not yet 
found a satisfactory way to handle pros- 
pects in regard to taking material bills off 
from plans. Too often these bills are at 
once peddled all around the country. He 
expected some such trouble as this and kept 
away from a plan service as long as possi- 
ble. But it seemed to become a necessity, 
so there was no way out except to make a 
beginning and to discover as soon as possi- 
ble the right way to offer a satisfactory 
service without laying the company open 
to a price competition that is particularly 
galling because it gets the second shot with- 
out having to do the preliminary work. It 
is a real difficulty but one that can be met. 

The Morgan company has recently added 
several new trucks to its fleet. In fact, sev- 
eral of the Charleston companies have 


adequate building and loan associations, 
would make a large difference in the volume 
of sales and the satisfactory character of 
our business. 

As I believe I mentioned last week, Mr. 
Henshaw took me around the city and 
pointed out scores and hundreds of beautiful 
residences and also some large industrial 
concerns. Charleston has the largest ax 
factory in the world and also one of the 
largest, if not the largest, plants for making 
window glass. 


Meaning of Free Deliveries 


The good roads and the trucks together 
have raised a question here in West Virginia 
that is a live question everywhere. It is 
the matter of free deliveries. This subject 
was raised at the Charleston convention and 
was discussed a little. Practically all West 
Virginia dealers deliver without making a 
special charge. Of course the term “free 
delivery” in lumber as in other merchandise 
is merely a short way of saying that the 
charge for delivery is contained in the price 
of the goods. 

Walter Perkins, of Bluefield, is one of the 


astonished to find that his percentage of net 
profit at the end of the year is small. A 
heavy truck and driver can earn $25 to $50 a 
day working for hire. A team can earn up 
toward $10 a day. If they don’t earn these 
sums in the lumber business there is a 
leak. 

Mr. Perkins tells of an instance in which 
he sold the materials for a number of houses. 
The matter of delivery charge came up. 
The contractor wanted the material deliv- 
ered for the sum tentatively agreed upon 
for the building materials. Mr. Perkins said 
he could not do that. The price had been 
figured in the usual way, which meant that 
the sale was made with the goods in the 
yard. Finally the agreement was made that 
the stuff should be delivered for $600. “The 
point of this matter,” Mr.’ Perkins said, “is 
that as nearly as I can tell the price we got 
for the material was just about what a free- 
delivery yard would have charged. That 
$600 showed up at the end of the year in 
my profit column; but had we not had this 
method of charging for delivery it would 
have been absent. And it should have been 
there. We were making only a fair profit 





bought new trucks. There is 
an extensive mileage of new 
roads being built into the coun- 
try; hard surfaced roads as good 
as the best city paving. As a 
result, before a great while 
Charleston concerns will be send- 
ing lumber out into the country 
and helping build up these ad- 
jacent valleys that have been 
held back because they had no 
easily available markets. As I 
understand it, this new business 
in the country will not be going 
into the territory of established 
yards. It doesn’t mean taking 
away from one dealer to give to 
another. It means greater ac- 
tivity and earning power and, of 
course, spending power; all re- 
sulting from adequate roads. 

In the offices of the Kanawha 
Valley Lumber Co. I met S. B. 
Henshaw. Mr. Henshaw has 
been in business in Charleston 
for a number of years but he 
has only recently entered the 
lumber field. The Kanawha 
Valley company is another big 
concern. In fact, as we re- 
marked before, the city seems to 
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And NOW is the time! 


Getting started is the hardest part of doing anything. You 
know as well as we do that to own your home means grati- 
fying independence, economy, happiness for you. 
is no argument on that point. 

But it is easy to let things slide. 
row never comes. 
do it today—now while you think of it. 
will save you money and will make you independent. 
about it—today. 


PRESTON LUMBER & 
MANUFACTURING CO. 


Ouality and Service 


There 


The trouble is—tomor- 
Phone us, write us, come to see us—but 
We have a plan that 


on the bill. If the cost of de- 
livery had been left out of the 
transaction we would have got 
considerably less than a fair 
profit.” 

Mr. Perkins explained that he 
preferred not to make a contract 
for delivery at a lump-sum price. 
In that case he has one trouble 
that the free-delivery men have; 
namely, that of being asked to 
run a few boards or a sack of 
lime out to the job at any time 
the contractor remembers that 
he needs these things. If the 
charge is by the load the con- 
tractor sees to it that full loads 
are sent. 

Some one asked Mr. Perkins if 
charging for delivery wasn’t go- 
ing a little strong; if delivery 
ought not to be comprehended in 
the much-used expression of 
“service.” Mr. Perkins thought 
not, and we agree with him. This 
term “service” is terribly abused. 
It is used at times to deceive the 
public, and at times it even 
strings the very elect. Service 
is not charity, even tho it is 
pronounced with a _ lingering 
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run to a few very large con- 
cerns. Mr. Henshaw said that 
the building and loan is being 
developed rapidly in Charleston and in fact 
all over the State; and a good many mort- 
gage and discount companies are getting 
started. All this is to the benefit of retail 
lumber; provided, of course, that these busi- 
nesses are honestly and efficiently operated. 
Past experience indicates that an over- 
whelming majority of them are. The second 
mortgage company idea has not been as 
extensively investigated and put to work as 
it should have been. The subject has been 
discussed more or less this winter. I recall 
that one proponent of the idea stated it was 
a safe and profitable business. In order to 
protect a reasonably conservative second 
mortgage, the owner needs only to buy out 
the first mortgage. If the second loan has 
been made with ordinary business judgment 
the security will be ample to cover both 
loans. Experience shows that this extreme 
move seldom becomes necessary. We men- 
tion the matter in passing because it seems 
that a little more thought along the line of 
second mortgages, taken in connection with 


Publicity used by St. 
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retailer to attract prospects 


Joseph, Mich., 
very prominent retailers in the State. Blue- 
field is in a rich coal mining region and 
has grown in population and in wealth at a 
rapid rate. When Mr. Perkins went into 
Bluefield he established his deliveries on a 
charge system and has kept to that system. 
I believe there are a few other dealers in 
West Virginia who follow the same practice, 
but there are not many of them. 

One dangerous feature of that term “free 
delivery” is that after a time the dealer him- 
self begins to believe it means what it says. 
He places a price on his goods, and that 
price is the same whether he hauls the stuff 
out or whether the customer comes for it. 
Presently it becomes about the same price 
that he would charge if he were getting paid 
to deliver his stuff. In the opinion of a good 
many business engineers who have gone over 
the retailing of lumber, this matter consti- 
tutes the most serious leak in the business. 
It need not to be a leak if the cost of delivery 
really were comprehended in the price; but 
if it is not, then the owner need not be 





tenderness in explaining why a 
customer ought to buy of A ata 
higher price than B offers to sell 
for. Service ceases to be service when it 
gives a customer something he doesn’t pay 
for. Service fails of being service when it 
requires a man to use more material or more 
labor or the wrong kind of material or sells 
him an unsuitable design or charges him a 
wider price than he should pay. We’re not 
going to flap up on to the fence and crow out 
a definition of service. But if anybody ever 
does define it we believe the definition wih 
contain some reference to fitting the com- 
pleted article to the exact needs of the 
customer at the lowest price commensurate 
with a just return to dealer and laborers. 
We don’t conceive of service as giving to the 
customer part of the net profit to which 
the dealer is entitled. But we do conceive 
of service in this matter of delivery, for 
instance, as the most efficient delivery pos- 
sible, cost considered, and at a charge which 
shall be fair to all customers. If a dealer 
decides upon free delivery as a matter of 
service and then sells lumber to Colonel 
Coldwater Carvel and delivers it at the 
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colonel’s farm four miles away at the same 
price as he charges me when I drive the old 
mule down to the yard for it, I have a 
different name than “service” for it. I 
submit that I am being charged for some- 
thing which the colonel is getting. I’m pay- 
ing some other man’s bills. 

But after all, this department knows as 
well as anybody that the public is wedded 


to habit and that once free deliveries have 
become a habit it is terribly hard to change. 
And not all dealers do make the same charge 
for lumber that is delivered and for that 
which is sold in the yard. It is a practical 
matter. But the Realm is glad to broadcast 
Mr. Perkins’ warning that with the coming 
of good roads and the ensuing deliveries 
far outside of town, the “free delivery” 


News and Pointers for 


Attractive Display of Model Houses 


Retail conventions, building shows and better 
homes expositions are excellent mediums for 
exhibiting model houses and making attractive 
displays of materiel handled by lumber dealers. 
One of the concerns that utilizes such channels 
to get its product prominently before the pub- 
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builders. The panels shown in the photograph 
are of various color treatments, there being 
solid as well as variegated color effects. 

The Creo-Dipt Co. states that it has quite a 
number of these miniature and other model 
houses that will be released in a short time to 
lumber dealers, and the company plans to loan 








Exhibit used by Creo-Dipt Co., of North Tonawanda, N. Y., at retail lumber conventions, build- 
ing shows and home expositions 


lic is the Creo-Dipt Co. (Inc.), of North Tona- 
wanda, N. Y., the well known manfacturer of 
‘*Creo-Dipt’’ stained shingles. The accompany- 
ing illustration depicts the company’s display 
at the recent conventions of the Northwestern 
Lumbermen’s Association at Minneapolis, Minn., 
the Ohio Association of Retail Lumber Dealers 
at New York City, the Southwestern Lumber- 
men’s Association at Kansas City, Mo., the 
Michigan Retail Lumber Dealers’ Association 
at Grand Rapids, Mich., the Northeastern Retail 
Lumbermen’s Association at New York City, the 
Illinois Lumber Merchants’ Association at Chi- 
cago, and the West Virginia Lumber & Builders’ 
Supply Dealers’ Association at Charleston, W. 
Va. This same exhibit was installed at building 
shows and better homes expositions this year in 
Kansas City, Mo., Pittsburgh, Pa., Dallas, Tex., 
Reading, Pa., Des Moines, Iowa, St. Paul, Minn., 
Buffalo, N. Y., Duluth, Minn., and Springfield, 
Ohio, and gave lumber dealers a very good idea 
of how to make up attractive displays of the 
material handled by them. 

The exhibit of the model houses shows the 
larger one with the thatched ‘‘Creo-Dipt’’ 
stained shingles on the roof in miniature shingles 
in a variegated color effect, there being five 
colorg, used. on the roof. The,side walls are 
covered with miniature 24-inch stained shingles 
laid at the wide shingle exposure, color in silver 
gray. The roof of the small white house is 
covered with moss green stained shingles, and 
the side walls contain 24-inch shingles for the 
wide shingle exposure in Dixie white to give the 
true Colonial effect. These houses are built en- 
tirely of wood, and were designed by well known 
architects, and created a great deal of favorable 
comment not only by lumber dealers but also 
by contractors, architects and prospective home 


them to some progressive dealers, without charge, 
for any display that they may care to make. 


Plans for a Rabbit Hutch 


Sometimes retail lumbermen have a call for 
a plan for a rabbit hutch. Rabbits can and 
do live in almost any sort of a pen, but the 
better the pen is suited to their requirements, 
the more satisfactory are the results which will 
be obtained. In many places, particularly 
where there are a good 
many people of foreign 
extraction, the raising 
of rabbits assumes con- ; 
siderable _— proportions. 2 
Rabbits, when raised 
under favorable condi- Z{ 
tions, do very well and T 
provide a lot of meat. 

A rabbit hutch should, 
first of all, keep out rain tt <a 
and drafts and it should = 


have a floor which will : 

stay dry. For the sides, g “ol 

back and roof, dressed SS) ye 2°3 
and matched lumber is ts | A \"x! 

most desirable. One S cA 








feature which will ap- 
peal particularly to re- 
tailers is that short 
length material may be 
used. By selling short 
length material for this 
purpose, the retailer 








may increase his business and at the same time 
make possible the closer utilization of all lum- 
ber which may be obtained from the log. 
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dealer had better watch his step. He hag | 


better get some accurate cost figures before 
he decides that just a nominal charge ywjj] 
answer the purpose. 


[The next instalment of the Realm of the 
Retailer deals with the manner in which an Ohiy 
firm successfully operates a building and loa, 
association, thereby fostering home owning and 
increasing its trade —Epitor.]} 


Retailers 


Publicity Matter Features Growth 


Publicity with a punch is what the Wilson 
& Greene Lumber Co. (Inc.), of Syracuse, N, 
Y., believes in for getting its message across to 
the public, as evidenced by an advertisement 
which appeared recently in one of the Syracuse 
papers. This particular piece of publicity 
matter brought out prominently the steady prog. 
ress made by the concern during the 8-year 
period from 1915 to 1923, as shown by the fol. 
lowing sales figures: 1915, $147,283; 1916, 
$220,060; 1917, $335,144; 1918, $357,095; 1919, 
$580,781; 1920, $684,005; 1921, $790,394: 
1922, $1,066,144. In the center of the adver. 
tisement appears a picture of the Wilson & 
Greene plant; on the left hand side of this 
the company sets forth the reasons for its 
steady growth; on the right hand side is printed 
a list of the products which the firm carries in 
stock, and around the two sides and bottom the 
photographs of the officers and employees of the 
company are artistically arranged. 


White Pine Water Pipe Century Old 


CINCINNATI, OnIo, April 2.—While engaged 
last week in some excavating work at Front and 
Plum streets, this city, workmen uncovered a 
big log in a state of perfect preservation. When 
the log was finally dug out an iron rim was 
found to be holding two sections together, a 
part being sawed away to permit the passage 
of an inlet water pipe. It was then discovered 
that the supposed log was part of the wooden 
water pipe system used more than a century 
ago. In the center of the white pine log, which 
was fourteen inches in diameter, was bored a 
31-inch hole thru which the water at one time 
was forced. Small iron rings had been placed 
around the joints to prevent leakage. The rim 
of the outer iron band was corroded, but the 
log did not show any signs of decay. Accord- 
ing to the waterworks department, the first of 
the wooden pipes was laid in July, 1821. A 
pumping station was located a short distance 
from where the pipe was uncovered. 





CITIES IN THE State of New York own 130 
acres of idle land in the watershed areas of 
their water systems. A State law provides free 
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Showing construction details of a rabbit hutch 


tree planting stock, and a number of cities have 
made considerable progress in foresting these 
areas, 
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After all has | said pro and con about 
money, the fact rémains that many ‘of the ills 
of society are traceable directly or indirectly 
to the lack of it. While money as money has 
no value, there is commendable virtue in thrift 
and industry that are practiced with the aim 
of social and intellectual betterment. Industry 
produces; thrift conserves; both add to the cap- 
ital, and hence, to the leisure, of the world; 
for leisure, like money, is earned by industry 
and thrift. 


While the world respects, even admires the 
thrifty, it despises the miser. Without thrift 
and industry neither self respect nor the world’s 
respect can be retained. To practice thrift is 
but to exercise common sense. It is a com- 
mon belief that there is an inevitable conflict 
between common sense and some kinds of study. 
Some folks think that ‘‘book’’ learning makes 
the student unpractical and therefore the prac- 
tical man is inclined to laugh at and riducule 
the student, who tho familiar with the classics 
of literature, may not know how to write a busi- 
ness letter. The practical man notes with scorn 
that the mathematical prodigy has no bank 
statement of his own to check up and rarely 
finds occasion to compute interest on his own 
investments. 


The most important job any man has to per- 
form in this world is to produce his own living. 
We say ‘‘produce’’ because all work should be 
in a very true sense ‘‘creative,’’ and the worker 
ought in justice to society to give something 
substantial for what he gets. Because this is 
true, the duty to produce and save should be 
taught to the student in the school exactly 
as it is taught to the worker in business and in- 
dustry. The truly educated person is the most 
practical of humans; he not only sees the world 
as it is, but he knows how to adapt himself to 
the needs of society and to use his own faculties 
effectively in making his proper contribution to 
the general welfare. 


This conception of education is being practi- 
cally worked out in many communities. Part 
time and continuation schools, vocational and 
extension courses and the trade schools all are 
working to that end. While all of them are 
teaching students to earn and to produce, not 
all are teaching them to be thrifty. Moreover, 
there are thousands of students that will never 
see the inside of any other than the public 
grade and high schools, and they more than 
any others need to be trained in the practice of 
thrift. This is being accomplished in a measure 
here and there thruout the United States; but 
much remains to be done. 


A striking example of what can be done and 
what should be done is afforded by the work 
of Wellington Pegg, principal of the Wenatchee 
(Wash.), High School. Wenatchee, as all the 
world knows, is the center of a great apple 
growing region. The opportunities the apple 
industry affords to the students of the publie 
schools are noted in Mr. Pegg’s statement. In 
January of the present year he made what he 
‘rms a ‘‘thrift investigation,’’ asking five 
questions bearing wholly upon the financial 
activities of the students. The questions and 
answers, together with deductions are condensed 
m the accompanying tables: 
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Teaching Industry and Thrift to High School 


In each of the tables the figures in the first 
column indicate the year of the high school and 
the letters the part of the year, or the standing, 
of the students whose records are given. 

Commenting on the earnings of the students 
and on the methods of securing the informa- 
tion contained in the tables, Principal Pegg 
says: 

‘*T may also explain how our students are 
able to earn such amounts of money. Many 
persons who have had no experience in a fruit 
district are astonished at such earnings, and 
ean not see how it is possible. Employment 
for boys and girls begins here in pruning and 
brush picking in earliest spring as soon as the 
snow is off. From then on there is always 
something to be done. Thinning in June gives 
much call for the nimble fingers and agile 
legs of youngsters. They irrigate, help with 
spraying, and then with picking and packing 
comes the time of big earnings. Many girls 
can earn up to an average of $6 or $7 a day. 
Nailing up packed boxes is the best paying 
job for those who are very strong and quick. 
I have known boys to earn $12 or more a day 
at that. Box making pays about a cent a box, 
and six-year-olds can do that. Nor are we sub- 
jecting these children to iniquitous child labor. 
Many of our students are employed in town 
jobs, stores, shops, janitors, theaters ete. 

‘*In asking my students for these reports of 
their finances—and I have done it a number of 
times in the seven years I have been principal 
here—I have always got similar results, so that 
the results have ceased to astonish me. I make 
it a point always to request the students not to 
sign their statements. This protects them 
against embarrassment. Of course, they couid 
fib if they wished to do so, and some may; but 
since repeated trials bring me similar results 
I have been convinced of the reliability of their 
figures. Several years ago when I made my 
first investigation, I found that a graduating 
class of fifty members had earned $10,000 the 
preceding twelve months, including their school 
year. You will note that the figure is similar 
for this year’s class, which numbers 100 mem- 
bers.’’ 

The fact is to be noted that these young folks 
are doing something more than earning spending 
money, something more than getting a start in 
savings; they are learning the practical details 
of the chief industry of their community. Too 
much emphasis can not be placed upon the im- 
portance of learning the technicalities of such 
an industry at an early age. These boys and 
girls will-learn about destructive insects and 
diseases and means of control in one-half the 
time that their parents would learn it. Besides, 
much of the practical work of the orchards can 
be related to the work of the schools. The right 
kind of codrdination can hardly fail to produce 
in Wenatchee a class of fruit growers that will 
be able to eliminate most of the avoidable 
hazards from the business. By this means the 
young folks will derive practical and direct 
benefit from their schooling at the same time that 
the community itself will be enriched in pos- 
sessing an intelligent and prosperous citizenship. 


GREENFIELD, IowA, claims the record for speed 
and economy in erecting a community: building. 
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Students 
It now has a frame structure suitable’ for-ban- 
‘quets, basketball games, dances and general 
meetings which was completed nineteen days 
after a decision was reached to build. The cost 
was $1,800. Of this $1,000 was subscribed in 
three days. Combined with $150 from the 
school athletic funds, $160 from an old Fourth 
of July fund, and $450 which the school board 
appropriated as rental for the building for three 
years, this amount made it possible to proceed 
with definite plans. Nineteen days after work 
was started the high school basketball team 
played a game on the floor. Labor was donated 
by citizens with the exception of the foreman 
who gave three days’ work. The county fur- 
nished a concrete mixer and four men. The city 
donated the lighting equipment and agreed to 
remit taxes. The building has been in use al- 
most every night. 


Plans for Annual Tulip Festival 


BELLINGHAM, WASH., March 31.—Bellingham 
is in the midst of preparations for its fourth 
and greatest annual tulip festival, which will 
‘be held on May 10, 11 and 12. This year’s 
exhibition will be on a grander scale because 
of a larger budget and increased interest among 
adjoining towns, which have been invited to par- 
ticipate by furnishing candidates in the tulip 
queen contest and floats and private decorated 
ears for the parades. Thousands of visitors are 
expected and many will come via the Canadian- 
Pacific’s $300,000 auto ferry now building at 
Esquimalt. This ferry will operate between 
Bellingham and Sidney, Vancouver Island. 

This year’s program will include a three 
days’ blossom show, for which $500 in cash 
and many trophies have been provided for 
prizes; two parades, one a day procession in 
which there will be 100 floats, with $2,000 





‘ offered in prizes, and the other an electrical pa- 


rade; a day of carnival; a school athletic festi- 
val in which 5,000 will take part, and the burning 
of Sehome Hill, back of the city, with fireworks, 
hundreds of Boy Scouts assisting. 


Roads and Lumbermen Help Farming 


WINNIPEG, MAN., April 2.—Thru a codpera- 
tive arrangement between the Provincial gov- 
ernment and the Canadian Pacific and the 
Canadian National railways better farming 
trains are to be operated thruout Manitoba 
until all the towns on those lines have been 
reached. The Western Retail Lumbermen’s 
Association, of Canada, is helping in the work 
by notifying each member of the date of the 
train’s arrival in his town and giving him 
full information regarding the program. The 
purpose is to encourage diversified farming 
in the Province and members of the lumber- 
men’s association are urged by Secretary F. 
W. Ritter to make the day of the train’s arrival 
a big community day. He reports that in some 
communities this suggestion has already been 
acted upon and the merchants have sent invi- 
tations to all the farmers to come to town on 
that day as guests of the retailers. The enter- 
tainment includes a dinner prepared by the 
women of the town and a dance is the final 
number on the day’s‘program” * *' # 














Have You a Savings Have You a Checking Have You Government Are You Carrying Life What Is Your Total Money 

en " Account? Securities? Insurance? income for the Year? 

(9) ES-——— No YEs—— No YES , 
Class No. No. Pct. | Olass No. No. " Pct. | Class Total Average | Class No. 0. Pct, | Clase Total Average 
77 64 58 47.5 | 1-B 112 10 9.2 | 1-B $3,505 $28.72 | 1-B 88 27 14.7 | 1-B $11,148 $ 91.37 
BO Br | ER dG] ra tas asa | Rk TA saat sto 
2A 29 13 at 2A 35 . 167 | 2B 1,685 18.31 | 2-4 36 6 14.3 | 2B 11,145 121.14 
28 42 21 33.3 3-B 59 4 6.3 2-A 869 20.69 3-B 53 9 14.5 | 2-A 8,998 214.24 
cs 13 9 40.9 | 3-A 16 6 27.3 | op 1.890 30.00 | 3-4 15 7 31.8] 3B 9,871 156.68 
40 20 83.3 | 4-B 50 10 16.7 | ‘ , : 4-B 51 7 12.1] 34 6195 281.59 
+A 10 85.7 | 4- 20 8 28.6 | 3-A 1,695 77.04 | 4-A 20 8 28.6 | 3 _— _ 
PO tae percentages for pvueas percentages fo 4-B 1,445 24.08 Fy ge percentages for | 4-B 11,368 189.47 
: school : Kos school : 4-A 9,639 344.25 
See ah ee 11.4 | *A 1,503 apenas 18.9 

Naat aekah acaxcverarerelaiaterar ors } Tiare ere ee eee : Average per student. .$29.27 Nes acndueclerexece. : Average-per student. $152.82 
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A Wooden Fence and Gateway of Artistic Design 






































A Plain Picket Fence Adds Charm to This Home 


Selling Wood Repairs and Embellishments for Homes 


In the spring, the poet tells us, the young 
man’s fancy lightly turns to thoughts of love. 
It is equally true, even if less poetical, that in 
the spring the householder’s and the house- 
keeper’s thoughts turn to cleaning up, repair- 
ing, improving and beautifying the home place. 
The uptodate lumber dealer recognizes this and 
seeks to ‘‘cash in’’ on the situation and ‘‘make 
hay while the sun shines.’’ Advertising and 
sales appeals along the line of home betterments 
that would fall flat in the dead of winter or the 
scorching days of midsummer find responsive 
ears when the balmy days of spring tempt to 
outdoor life. During the winter months the 
householder has been on the inside of his domi- 
cile, looking out on the snow covered ground. 
The appearance of the outside of his dwelling, 
and its surroundings, has not been a matter of 
immediate concern to him. From now on, how- 
ever, he will be much on the outside. That fact 
makes all the difference in the world when it 
comes to selling him materials for ‘‘ fixing up,’’ 
beautifying, repairing and improving his home 
and its accessories. 

Never was there such emphasis placed on 
better homes and better home environment as 
now. Magazines and periodicals of all sorts, 
including the daily newspapers, fairly teem 
with articles telling how the home surroundings 
may be brightened up. At this season of the 
year the flood of printed counsel along this line 
reaches its high tide, as is appropriate and 
logical, for spring is Nature’s time for refur- 
bishing and rebuilding. All this propaganda 
for home betterments is a great asset for lum- 
bermen who grasp the opportunity thus created 
to push local campaigns for repairing, cleaning 
up, painting and otherwise improving the homes 
of their communities. 

There is an inexhaustible mine of business in 
home repairs and betterments. It needs only to 
be developed. During the last few years home 


repairs and minor improvements largely have 
been neglected, as a result of war conditions, 
80 there is a vast accumulation of really needed 
work in this line. A walk or drive thru the resi- 
dence sections of any town or city will demon- 
strate this to be true. Householders have 
become accustomed to ‘‘ putting it off.’’ Many 
of them think that they can have the needed 
repairs or improvements made for less money 
at some future time. They must be roused from 
their lethargy, and their wrong impressions 
regarding prospective costs must be corrected. 
It is up to the lumber dealers to educate their 
trade to the fact that the days of cheap labor 
and cheap building materials are gone, and that 
the man who waits for their return will wait 
in vain. 

On every hand there are roofs that need re- 
shingling or other repairs. April showers whose 
pelting drops seek out the weak spots in the 
roof are the lumber dealer’s ally and sales aid 
in talking ‘‘new roofs.’’ There are porches 
and steps to be repaired; wooden walks, fences, 
gates and other accessories that need attention. 
The spring house cleaning season is the psycho- 
logical time to show the housewife the desira- 
bility of nice, hardwood floors, laid over the 
old floors whose ugliness has been revealed 
by the removal of the rugs or carpets for their 
periodical cleaning. 

Uptodate lumbermen in many localities are 
selling a lot of material for pergolas, trellises, 
lattice work, lawn benches, and other outdoor 
embellishments for the home. Good window 
boxes for flowers help the appearance of almost 
any house. ‘Even such trifles as bird houses 
and flag poles are not to be despised. Any- 
thing that enhances the appearance of the 
place is worth while, both for its own sake and 
because it encourages the ‘‘fix up’’ spirit that 
is so contagious when it once gets fairly started. 
Many a plain looking house with no claim to 





This Arbor Bench Has Beauty and Utility 





architectural distinction has been almost trans. 
formed by a trellis or two, or some lattice work 
for vines. 


Springtime, too, is is the season most favor. 
able for interesting householders in adding 
sleeping porches and sun parlors to their regi- 
dences. To remodel an old style open porch 
into a modern glazed-in. and screened porch 
that adds another, and a very desirable, living 
room to the home is a simple and comparatively 
inexpensive proposition. Many owners of old 
houses would be interested in this, or in other 
remodeling, if the matter were brought to their 
attention half as aggressively as the automo- 
bile salesmen will try to sell these same men 
new cars this spring. 


It must be borne in mind, in sizing up the 
prospects for business, that the man who lives 
in a house that is run down and in need of 
repairs or embellishments often is the last to 
realize what is apparent to every passerby. 
His eye has become so accustomed to the short: 
comings that they fail to make an impression 
on his mind. He needs to be jolted out of his 
indifference before he will act—just as the 
man whose suit has grown shabby so gradually 
that he has failed to realize that he presents 
a seedy appearance, is stirred to visit his tailor 
by the caustic comment of his wife or some 
other discerning member of his family. Once 
awakened, self respect impels prompt action, 
whether it is the coat or the house that has 
become shabby. 


But it goes without saying that the lumber- 
man can not personally go to a house that 
needs repairs, or that would be vastly improved 
by pergolas, lattice work or other embellishments 
of wood, ring the door bell, and say: ‘‘Mr. 
Smith, your porch and steps need repairing,”’ 
or: ‘‘A nice white painted pergola or trellis 
would hide that ugly rear fence or chicken coop 











An Ornamental Back Yard Fence and Gate 
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and greatly improve the looks of your place.’’ 
All this, and more, might be perfectly true, 
but more tactful and indirect methods must 
be employed to arouse the prospective customer 
to that fact. Of course, personal suggestion 
has its place, and some dealers are gifted with 
the ability to approach possible customers in a 
way that disarms any resentment or antagonism. 

But for dealers who lack the time or oppor- 
tunity to cultivate personal contacts with such 

tential customers, or who do not feel them- 
selves equipped to approach the problem from 
that angle, the most effective way to get in 
touch with householders who ought to repair, 
remodel, paint or make other improvements this 
spring, undoubtedly is thru a carefully planned 
advertising campaign, using liberal space in the 
local papers. Here the dealer can speak plainly 
and directly, always bearing in mind, however, 
the old adage that ‘‘more flies can be caught 
with molasses than with vinegar.’’ Care must 
be taken not to rub the prospective customer’s 
fur the wrong way. Don’t scold the home 
owner for not fixing up his place, but show 
him how he can make needed repairs and better- 
ments at moderate cost. 

The chances are that a considerable percent- 
age have long cherished a more or less well 
defined intention of making certain needed 
improvements ‘‘some time.’’ If all the good 
intentions of householders as to repairs and 
betterments in any given community should 
result in action this spring the lumber dealers 








This Flower Box is Easily Made 








A Simple But Artistic Flower Box 


would be rushed with business from that source 
alone, to say nothing about the new building 
that would indirectly result—for nothing so 
stimulates new building in a community as a 
widespread campaign of repairs and improve- 
ments. Where such activities are going on the 
building spirit is in the very atmosphere and it 
is contagious. There always are those who 
want larger and better homes and who intend 
to build some time and such persons are stirred 
to fresh consideration of the subject by the 
spirit of improvement going on all around. In 
other words, building begets building. Every 
tap of a hammer or swish of a saw, whether 
on a repair job or a new building, is an asset 
for the lumberman. 

On the other hand, if no one in the neighbor- 
hood is doing any ‘‘sprucing up’’ there is no 
inspiration to thoughts of building. There are 
some towns where the inhabitants seem to take 
no pride in their surroundings, where no repairs 
are made unless absolutely necessary, and where 
the erection of a new house is an almost unheard 
of event. Such a town, it goes without saying, 
presents a gloomy outlook for the retailer so 


unfortunate as to be located there. These condi- 
tions, however, can be changed. The lumber 
dealer can ‘‘start something.’’ He can get 
other business men and civic agencies interested 
in having a better town. 

There are, on the other hand, towns where 
the residents seem to vie with each other in 
keeping their homes in good repair, well painted, 
and beautified with such accessories as have 
been named in this article. The difference be- 
tween the two towns is that in the latter some 
person or group set the ball rolling, and it has 
gained momentum with the passing years. Here 
is a fertile field for lumbermen’s local clubs, 
in codperation with other organizations that 
are interested in making the community a better 
place in which to live. 

To sum up, now is the time for lumbermen 
to push local campaigns for repairs and improve- 
ments. No set of rules can be laid down for 
such campaigns, because conditions differ in 
every community. It is, of course, desirable to 
secure all the codperation possible. Get the 
local newspaper editor to run some articles and 
editorials urging the people to make repairs 
and improvements that will add to the attrae- 
tiveness of the town.. Endeavor to stir up civic 
pride. Advertise liberally, stressing the fact 
that now is. the logical time to fix up and 
spruce up. In short, use all the good publicity 
and salesmanship you can command. In every 
progressive movement of this kind some one 
must take the initiative, and when it comes to 
matters of home and community betterment the 
lumberman certainly is the logical one to lead. 





Beauty and Comfort in This Lawn Swing 





Lumberman Nears Century Mark 


WarEHAM, Mass., April 2.—With six 
months to go before he hits the century mark, 
Galen Humphrey, New England’s oldest public 
office holder, went to town meeting here a few 
days ago and accepted the toughest berth that 
the citizens of Wareham had to offer—surveyor 
of lumber, bark and wood. A sinecure? Take 
civil engineering, cross country hiking, wood 
chopping, tree climbing and post-war diplomacy, 
add them all up and divide by nothing. That 
18 the kind of a busy job Galen Humphrey was 
voted into as he races Father Time to 100 years. 


‘‘And I can do it with the best of them,’’ Mr. 
Humphrey assured a representative of the 
AMERICAN LUMBERMAN, as he stepped out of 
an automobile that had brought him back from 

weekly three-mile jaunt to the Nazarene 
Church in Oakdale. ‘‘My eyes are just as good 
a8 ever, and as to the mathematical part of it, 
why, back in 1853 I wrote a book on timber 
surveying. Did it in five days. They are using 
it yet.’? 

If Mr. Humphrey had a middle name it would 
be ‘‘ Hardwood.’’ He began hustling very soon 
after he was born Sept. 2, 1823, at Carver, Mass. 
Despite his advanced age, Mr. Humphrey says 
he is'better physically today than he was 30 
years'ago. At 70 years he could not read with- 
eut glasses. Today the finest print does not 


bother him. He does not entirely approve of 
modern moralities, saying: 

‘‘The world is growing worse instead of 
better. When I was a boy you could depend 
upon a man’s word. You can’t today. I re- 
member when mail was not delivered prepaid. 
You got your letters every day and at the end 
of three months you paid the postmaster what 
you owed him. No one ever failed to pay him. 

‘‘Look at the young men, those in the col- 
leges. Why, they are teaching them nothing 
but atheism. They are denying the old re- 
ligious beliefs and when folks ask what is the 
matter with the world you have the answer 
right there.’’ 

‘*How about the women?’’ 

Mr. Humphrey did not hesitate. ‘‘They’re 
not much better,’’ he said, with finality. 

‘‘T guess my long life is due to leading the 
simple life. I never drank liquor. The man 
who drinks is out of his mind. Prohibition was 
the greatest thing that ever happened in this 
country. I smoked for about twelve years, but 
it bothered my throat, so I gave it up. But, 
of course, I don’t say that is why I’m still 
living.’’ 

The hale old lumberman and timber surveyor 
does not seem to think it is much of an achieve- 
ment to be so active at 9944 years. His friends, 
however, root strongly for him. About town 
he is known as the ‘‘Old Gentleman,’’ and 
many are the tales they tell of his prowess. 


Up to a year ago, they related, he used to chop 
wood regularly. Mr. Humphrey says he has 
not had time to do much this season and does 
not expect to with his many other duties. 
When the snow passes, he will be out in the 
fields again with his transit and rod, measuring 
up the woodlots and lumber piles and setting the 
land lines straight. He might as easily as not 
idle away his time in a swivel chair. But he is 
afraid he might grow old like John Sharp Wil- 
liams, Chauncey Depew or Joe Cannon, who de- 
cided that Congress was no place for octogenar- 
ians and retired from public life to take up 
memoir writing and other cream-cake pastimes. 


New Use for Lumber 


PirrsBuRGH, Pa., April 2.—The bootleggers 
are invading the precincts of the lumber in- 
dustry in this district, as indicated by the find- 
ing of a car-load of smuggled whisky valued 
at $75,000 in a car marked ‘‘lumber’’ the other 
day, on the Baltimore & Ohio railroad. The 
whisky was hidden behind a quantity of cheap 
southern pine, and was discovered by the pro- 
hibition agents. It is supposed to have come 
from Cuba and been shipped from somewhere 
on the North Carolina coast. 


SPANISH LABOR AGITATORS are being deported 
from Mexico. 
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Notes From the Realm of Building 


Lumbermen Conduct Loan Association | 


BRIDGEPORT, OHIO, April 2.—Founded by a 
lumberman 38 years ago, and with four lum- 
bermen now active on its board of directors, 
the Bridgeport Building & Loan Association 
affords a shining example of successful man- 
agement, and a splendid record of having helped 
literally thousands of persons to acquire homes 
of their own. This association was founded in 
1885 by W. W. Scott, 
secretary of the Scott 
Lumber Co., who is still 
serving as a member of 
the association’s board 
of directors. The head- 
quarters of the associa- 
tion thru its existence 





W. W. SCOTT, 
Bridgeport, Ohio; 
Lumberman Founder of 
Building and Loan 
Association 





have been in the offices 
of the Scott Lumber Co. 
At first the clerical work 
of the association was 
performed without 
charge by employees of 
the Scott Lumber Co. In 





later years, as the association grew and the 


clerical work became more voluminous, a nom- 
inal charge has been made by the lumber com- 
pany for handling the necessary routine work. 


The present assets of the building and loan 
association are about $770,000. There was 
paid in by members during 1922 approximately 
$339,000, all of which was used for acquiring 
homes, and the bulk of it for building new 
homes. As illustrating the friendly attitude of 
the banks, it is interesting to know that there 
are on the board of directors the president of 
one bank and five directors of other banks. Be- 
sides W. W. Scott there are three other lumber- 
men on the board, as follows: John T. Scott, 
president of the Scott Lumber Co., George H. 
Sheets, of the Hood Lumber Co., Moundsville, 
W. Va., and F. C. Woodcock, retired. 


The association’s operations are confined 
pricipally to Belmont County, the population 
of which is about 100,000, consisting largely of 
miners and steel mill workers. No money is 
loaned except on first mortgage security, and 
the loaning limit is about 60 percent of the 
value of the property. Before a loan is made 
the property is inspected by three appraisers 
who have had long experience in such work. 
The titles are carefully examined and passed 
upon by the board of directors, which meets 
every two weeks. All properties on-which loans 
are made are protected by insurance policies, 
made payable to the mortgagee. 

*‘Less than one-half of one percent of the 
thousands who have made building loans thru 
our association during the last 38 years have 
failed to pay out,’’ said W. W. Scott to the 
representative of the AMERICAN LUMBERMAN. 
‘*The security is the best in the world, because 
it is a man’s home—the first thing that he and 
his family needs and the last thing they are 
willing to give up.’’ 

Asked to outline briefly the plan of organiza- 
tion and operation, Mr. Scott said: 

‘*Our plan of organization in Ohio is very 
simple. A few men get together, and each agrees 
to take so many shares of stock. We elect a 
president, a treasurer and other officers. Then 
we get people to pay in various amounts, rang- 
ing from 25 cents a week up. From the funds 
thus accumulated we make loans to persons who 
want to buy or build homes. As a rule the asso- 
ciation loans about 60 percent of the value of 
the property. The title is carefully examined, 
the property is appraised by experts, and an 
insurance policy is taken out in favor of the 
mortgagee. 


**T marvel that intelligent lumbermen do not 
know more than they do about building and loan 
associations, the plan is so simple and the bene- 
fits are so great. The building and loan asso- 
ciation is the poor man’s bank, and his greatest 
aid in securing a home of his own. Lumber 
dealers can well afford to give office space and 
furnish clerical help gratis for a time in order 
to get building and loan associations started in 
their communities. By keeping down its ex- 
penses an association can soon build up a sur- 
plus. Our association now has a surplus of 
$45,000, which is invested and provides an in- 
come sufficient to meet all the cost of carrying 
on the work.’’ 


Builders Grant Wage Increases 


Boston, Mass., April 2.—The Building 
Trades Employers’ Association has agreed to 
pay skilled mechanics $1.05 an hour this year 
and $1.10 an hour next year, and to sign an 
agreement with the Building Trades Council on 
these terms. The old agreement for $1 an hour 
expired yesterday. The agreement also raises 
common laborers from 55 to 60 cents and semi- 
skilled from 60 to 65 cents; steam fitters’ help- 
ers from 70 to 75 cents, and shopmen from 90 
to 95 cents, with a similar increase to come 
next year. 


Submits Tentative Zoning Plan 


CoLumBus, OunI0, April 2.—The Columbus 
Planning Commission which has been working 
for more than a year on a zoning plan has pre- 
sented a tentative draft to the city council for 
adoption. 

The ordinance divides the city into five use 
districts: Dwelling house, apartment house, 
business, first industrial and second industrial. 

Business sections are designated not only in 
the central district but also in outlying districts. 
Industrial districts of the first class are located 
in the closer regions and exclude such business 
as manufacturing chemicals, fertilizers, boilers, 
gas, structural steel concerns, and others that 
cause gas, fumes, dust, noise or vibration. The 
outlying industrial districts are designated for 
the second class, where manufacturing is gen- 


_ erally unrestricted. 


Provisions are made for changing the zoning 
plan from time to time to take care of develop- 
ments of the city. 


Exchange to & ew New Home 


Houston, Texas, April 3.—Altho little more 
than a year old, the Houston Builders’ Exchange 
has become one of the principal factors in the 
upbuilding of the city. The Exchange is plan. 
ning the erection in the near future of a 5-story 
building. One floor will be used for a perma- 
nent building exhibit. 


(PRE EBAREAEa: 


To Build Three Hundred Homes 


Houston, TEx., April 2.—A new addition hag 
been started during the last week by the Crain 
Ready Cut House Co. on a tract of 65 acres in 
the vicinity of the Houston ship channel. Three 
hundred new homes, mostly of frame construe- 
tion, and ranging in value from $4,000 to $5,000, 
will be built especially for employees of the vari- 
ous ship channel industries. The Crain company 

is a home financing concern. 

The W. T. Carter Lumber & Building Co., a 
retail and home financing concern capitalized at 
$1,000,000, this week purchased for its uptown 
offices the building now serving as the headquar- 
ters of the Houston Lighting and Power (Co, 

To take care of its expanding business the 
Houston Building & Loan Association has ac- 
quired a lease on a new three-story building, 
which will be ready for occupancy May 1. W, 
A. McElroy, secretary-treasurer, said the asso- 
ciation has enjoyed a phenomenal growth in the 
last few years. There are now four building 
and loan associations in Houston. 

A ‘‘better homes’’ exposition will be staged 
in Houston from June 4 to 10 as a part of the 
nationwide campaign for better housing. 


Retailers Conduct Building Campaign 


OWATONNA, MINN., April 2.—The lumber re- 
tailers and other dealers in building supplies and 
allied lines are carrying on a ‘‘Build This 
Spring’’ campaign, featured by extensive ad- 
vertising in the Sunday edition of the local 
daily newspaper. Several pages are occupied 
by this advertising and by appropriate reading 
matter emphasizing the ‘‘ build now’’ idea. This 
is the third spring that a similar campaign has 
been conducted here, lasting about eight weeks 
each time. John H. Dinsmore, local agent for 
the Botsford Lumber Co., says that it has proved 
effective in helping to kindle the building spirit 
in this city. 








wom wrous ne Te r Wholesale Prices of Building Materials 


Brick, common, 
At kiln, Chicago. 
Gravel, 
Average for U. S. 
Hollow Tile, 
Chicago. 
Lime, common, lump, 
Average for U. Ss. 
Portland Cement, 


Pm of Labor Statistics Figures—Chart pre 
pared by Department of Commerce, Division of 
Building and Housing of Bureau of Standards 


CC) Maximum Price Level 
MPrrice Level, February, 1923 


At Plant. 

Bullding Sand, 

soins tant 1913 AVERAGE PRICE = 100 
ee COMMODITY INDEX NUMBERS 

a Dec. Jan. Feb. 
= At Peak 1922 1923 1928 
Price Date Index Index Index Index 
iV Building material index. Apr. 1920 299.7 184.7 187.6 1924 
Doaghas Fir, Re. 3 Brick common, ........ Oct. 1920 251.1 177.2 1776 * 
At mille. ‘ WAVER: cvexic cise aes ..Jan. 1921 233.7 185.2 194.4 196.0 


Henlock, No. 1, north- 
ern, Chicago. 

Lath, yellow pine 
oa. 

Red Cedar Shingles, 
At mills. 


Oak, white, plain, 
Cincinnati 


Yellow Pine Flooring, 
At mills. 


Plate Glass, 
8 





Building PONE soe. 
Bars, reinforcing ..... 
DRTIG,, WAKO: on vc cccaccvs an. 252.9 153.9 153.9 158.1 
Structural steel 
Douglas fir, No. 1 . 
Hemlock, No.1 northern.Mar, 1920 282.1 177.8 178.8 182.6 
Lath, yellow pine...... Feb. 1920 582.0 176.3 172.0 182.3 





Hollow tile ............June 1920 236.9 105.3 105.3 105.3 
Lime, common, lump...Oct. 1920 286.0 228.2 230.0 230.8 
Portland cement 


192.9 171.2 158.3 173.1 
209.6 168.1 169.5 168.4 
827.1 150.8 145.4 145.4 


331.0 132.4 182.4 139.0 
407.3 211.8 211.8 211.8 





ew York. Red cedar shingles.... Feb. 1920 346.8 161.7 166.3 175.4 
Window Class, Oak, white, plain...... Mar. 1920 419.0 192.5 200.0 216.3 
f.0.d. works. Yellow pine flooring....Feb. 1920 455.3. 215.7 220.4 220.5 
Linseed Oil, PIRtO GIGES  sivccsss000s Aug. 1920 329.5 185.9 185.9 185.9 
New York. Window glass ......... Aug. 1918 295.2 162.7 162.7 162.7 
Putty, Linseed ofl ......sc.000 Aug. 1919 480.4 191.7 191.5 204.5 
Hew’ York. ee vias ctnsceniraal Jan, 1920 226.4 179.2 179.2 179.2 
ag! og Turpentine ............ Apr, 1920 601.8 327.8 355.7 348.9 
H WINGS: BORD o.cccssecccns Mar. 1920 229.3 164.2 171.0 177.5 

erite Lead, 

New York. 





*Brick, common, at kiln, Chicago, is as of January, 1923. 
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“King Tut” Makes Good Advertising Copy 


‘‘There is plenty of business but you must go 
after it—it will not bump into you!’’ So said 
Samuel Vauclain, president of the Baldwin 
Locomotive Works. 

There are numerous ways of going after this 
business and all of them sum up to this: ‘‘Get 
your prospect interested.’’ 

One of the experts in the art of interesting 
the public is the Sacramento Lumber Co., of 
Sacramento, Calif., which has developed an 
original and effective style in its daily advertis- 
ing in the local papers. Frequent mention has 
been made in the AMERICAN LUMBERMAN of 
these attractive ads which so often include perti- 
nent poems from the clever pen of Mrs. Adeline 
M. Conner, wife of the manager, familiarly 
known in the West as Fred Conner. 

Mrs. Conner has a facile talent which can be 
turned to valiant service as was witnessed dur- 
ing the California campaign against the pro- 
posed antishingle law, when her rhythmic joust- 
ing aided considerably in carrying that measure 
down to defeat at the polls. 

Sacramento readers have learned to look for 
the Conner ads, sure of something novel and in- 
teresting, in much the same way that one looks 
for the work of the famous ‘‘column conduc- 
tors’’ of the country, or the daily cartoon. Need- 
less to say when anyone thinks ‘‘lumber’’ in 
Sacramento, he is pretty sure to think ‘‘ Sacra- 
mento Lumber Co.,’’ and its well known slogan 
‘(Signal Service.’’ 

This object is attained by the habit of the 
company of hooking up its advertising with the 
most interesting news of the day. A comment 
on the current nine-days’ wonder frequently be- 
gins the daily ‘‘ lumber talk’’ and as frequently 
a clever verse, sometimes witty, sometimes seri- 
ous, but always metrical, a rather rare thing 
in advertising poetry, tops the ad. 

When the daily press took to science and his- 
torv, archeology and relativity as subject matter 
for spreadeagle reportorial effort, the general 
public awakened to the absorbing interest of 
those formerly much 
neglected fields. ‘‘ Out- 
lines’? of all kinds of 





Tut-ankh-amen reigned. When the article in 
the AMERICAN LUMBERMAN of March 3 called 
attention to the fact that most of the articles 
found in the tomb were of wood and had been 
preserved thru all the centuries since being 
placed there, Mrs. Conner was struck with the 
romance of the theme as well as the practical 





The Fable of Tut 


Three thousand years ago lived an Egyp- 
tlan King named Tut-Ankh-Amen. It 
sounded like a Stutter and the Gang at 
the Luxor Golf Club called him “Tut.” 

When Tut reached the Cake Eater age 
and got his Hair plastered back Right— 
he died. Dying was one of the leading 
Egyptian In-Door Sports and Tut’s death 
was a Major Event. They slipped him into 
a Swell Tomb in the Valley of the Kings. 

Three thousand years later a Party of 
Snoopers dug up Tut’s Tomb and all the 
Junk buried with him. The Advertising 
Men took charge of Tut and in a few 
weeks have given him a Rep which makes 
Charlie Chaplin’s, ‘‘Doug’s’” and M. “‘Day- 
By-Day” Coue’s look like a last year’s 
Almanac in comparison. 

Dead for 3,000 years! Lost! Forgotton! 
Then, Bang! Advertised—and a whole 
world hollers for more news of Tut! 

If advertising can thus put life into a 
Dead One—what can’t it do for a Live 
One? 

For a Live Business?—For Your Busi- 
ness? 

They could have dug up a hundred Tuts 
in the desert and if they had kept the 
good news to themselves—only a few 
Bald-Headed Historians would have ever 
known it. 

You can make the best merchandise in 
the world. But if the world does not get 
Hep to it—the business will sleep along 
peacefully. 

Remember Tut!—Boot & Shoe Recorder. 











advertising value. Hence the poem ‘‘Only a 
tomb in a far off valley’’ which appeared in one 
of the company’s advertisements shortly after- 
ward and which is reproduced on this page. 
Another advertisement headed ‘‘ Lumber 
Talks’’ emphasized this proof of the durability 
of wood, and this too, was headed by a poem: 


‘“The riddles of the past we solve, 

Evolving facts from fables, 

And learning great historic truths 
From ancient chests and tables. 

For Hathor couches, chairs and staves, 
While Tut lay wrapped in slumber, 

Withstood the gnawing tooth of time 
And proved the strength of lumber.’’ 


‘‘The numerous wooden relics found in the 
tomb of Tut-ankh-amen,’’ the ad goes on, ‘‘ have 
endured for thirty-two centuries, and now that 
they have been uncovered are setting the fashion 
for us, and causing us to wish for chests, window 
seats or built-in bookcases, which, with a little 
home decoration can be made to give the popular 
Egyptian touch to a favorite nook or corner. 
We can make anything you may desire,’’ ete. 

This is just an instance of the possibilities of 
the ‘‘news interest’’ style of advertising. Not 
everyone can have a poetess of undoubted abil- 
ity at hand to embellish the story, but forcible 
copy can be turned out with the news story as 
a basis. 

‘‘There is a great deal said about the ir- 
reverance of disturbing King Tut,’’ said Mrs. 
Conner to the AMERICAN LUMBERMAN, ‘‘ but I 
can not see that he has any cause for complaint, 
for if he was orthodox, and 6f course he was, 
he prayed vigorously to the goddess Aucherit 
in these words: ‘Grant that I may comg forth 
from the underworld to see Ra’s blazing orb.’ 
Now if Ra’s orb is not enough for him he will 
surely be satisfied with the blazing light of pub- 
licity that is illuminating him and his past, and 
will feel that Aucherit has been more than kind. 

‘(I’m thinking some of those wooden relics 

may have been made 
of sycamore, for syca- 








more trees grew here 
and there (miracu- 








isms and ologies ap- 
peared on the market 
and were yy gh 
snapped up by an en- 
tirely new reading puib- 
lic. This interest on 


lously, the Egyptians 
thought) in the desert 
sand, were worshipped 
as divine and received 
offerings of fruits and 





the part of the gen- 





eral newspaper reading 
public is unprecedented 
and the papers are 
straining every facility 
to develop it to the 
fullest extent. 

So when the opening 
of the ancient tomb in 
the Valley of the 
Kings in which rested 
the mummy of Tut- 
ankhamen, who 
reigned in Egypt 3,200 
years ago, became the 
topic of the day, car- 
toonists and column- 
ists did their best—or 
worst—to make ‘‘ King 
Tut’? ahousehold 
word and modists and 
jewelers seized the op- 
portunity to offer new 
styles with the Egyp- 
tian trend. King Tut 
became the most thoro- 
ly advertised king in 
history. 

Mrs. Conner took a 
teal interest in ac- 
counts of the findings 
i the ancient tomb, 
enough to read up a 
bit on the actual his- 





To 


Service. 


tables 








Us 


With the exception of the gold throne, ala- 
baster vases and funeral wreaths, every ob- 
ject found in the outer tomb was made of 
wood or had a wooden foundation. V. W. 
Talley of tha New York Times Egyptian 


Only a tomb in a far-off valley, 
Only a glimpse of the storied past, 
Only a gleam from the centuries olden: 
Over the gloom of a dead day cast. 
Only a king, hia earth task finished, 
Sealed away from the light of day, 
With costly raiment and sparkling jewels 
To cheer and comfort his lonely way. 
Long was bis rest where lotus blossoms 
Weight the air with their perfumed breath, 
Long were his journeys, bravely secking 
Seat and throne fn the halls of death. 
Now, with his prayer to Aucherit answerea, 
Will he know when,Ra doth upon him shine? 
Or cate when we gaze with eyes of wonder 
Qn his Typhon couch and his Naos shrine? 
Did he frewn when they touched his chairs end 


- Chetiote, chests and sacred cows, 
His Hathor couches, staves and statues, 
And carver lions with beetling brows? 
Nay, I thidk, he no longer needs them, 
(The love they bespeak is his for aye); 
Perhaps he 1s glad that their ancient splendors 
_Have tome once more to the realms of day. 
For theae, while nations arose and perished, 
The gower of time and decay withstood, 
And they speak to us in the living present 
Of: the Deauty and lasting stren 


of wood. 
-—A. M. O. 








tory, so far as known, 
of the times in which 


LUMBER TALKS, 


They Speak 


For thirty-six centuries the. wooden relics.in the tomh_of 
King Tutankhamen have withstood the destructive forces of 
time and decay, and the elaborately carved tablea, couches, 
chairs, chests, eatc., that have been uncovered proved that the 
people of ancient Egypt appreciated forest products and used 
them extensively in the adornment of their homes, temples 
and sacred shrines. 


* ‘You will wish to add some object to your. home that will 
give the populer- Egyptian atmosphere to a favorite room, 
and wilt be interésted in learning that our splendidly equipped 
mills and the co-operation of the Sierra Cabinet Company en- 
able ys to make anything for you from a cedar chest to an in- 
tricate sideboard. Thomas Emerald, expert mill and effici- 
ency man. will help you design and plan your improvements 
and wilt ‘‘follow up’’ all orders so that they may be com- 
pleted to the satiafaction of the customer. 


Remember, we can furnish you with -interlor and exterior 
finish and trim, and cap make for you anything from a bit of 
lattice to a bookcase. 


We Can and. WILL Satisfy You 


Sacramento Lumber Co. 


Twelfth and North B Streets 
FRED E. CONNER, Mer. 


Main 711 (seven-come-eleven) 
SIGNAL SERVICE 

































vegetables; while a 
great ‘Sycamore of 
the South’ was re- 


garded as the living 
body of Hathor. Of 
course I hope minute 
examination will prove 
that California red- 
wood was used in the 
making of Tut’s ever- 
lasting furniture, but 
the sycamore seems ‘to 
be the running favorite 
at present, so I’m 
waiting more light on 
the subject.’’ 

Apropos of King 
Tut as advertising 
copy, the fable which 
appears in the box on 
this page is a sample. 
With a border of clever 
cartoons of Egyptian 
figures this fable form- 
ed the cover of a pub- 
licity circular which at- 
tracted attention. The 
corollary of this fable 
as applied to the 
lumber business may 
be put thus: ‘‘ King 
Tut by advertising 
lives again. The lum- 
berman who does not 
advertise will soon be 
deader than the Egyp- 
tian ever was! ’’ 
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Building Business by Building Pigs 
(Continued from Front Page) 


an actual model to see, and being able to buy 
ene ready to nail together with very little 
trouble, resulted in more sales than we could 
have got in any other way. We were able 
to move considerable lumber of the kind of 
which we had a surplus, at a time when it 
was not selling normally.’’ 

The form letter used by the Jasper Lumber 
Co. is as follows: 

‘<This tells you about the individual hog house. 

‘*Here is the best recommendation for the 
individual hog house. When a man uses one 
of them, he always wants more. Some farmers 
around Newton have as many as twenty of 
these individual houses. 

‘*We built an individual hog house according 
te the blueprints and specifications of the hog 
experts. Then we asked a number of farmers 
who are using individual hog houses to look 
this one over and tell us how it could be changed 
to improve it. 

‘*Using these changes, a model was built as 
shown in the picture. It is called the Jasper 
Ceunty model because it represents the experi- 
ence of many Jasper County farmers. 

‘‘It is 7 feet square on the ground. Built 


on 2x6 runners, it is easily and quickly moved. 
It has a ventilator at either end. 

‘“The ends are framed and nailed up com- 
plete, as you see in the picture. The roof 
boards are cut to exact length, and you need 
only a hammer and screw driver to put the 
house up. 


‘¢The 6-inch matched lumber makes a tight, 
warm building. We creosote the lumber te 
preserve it from the weather. Open the large 
door on one side of the roof and you flood 
the interior with sunshine. 

‘‘The price of the complete house, all cut 
and creosoted, with the ends nailed up, is only 
$15.25. If you have the 








The above shows the Jasper County model individual hog house sold by 
the Jasper Lumber Co. A photograph of this house, together with the 
circular letter reprinted in this article, is sent to all farmers in its 


territory by the Jasper Lumber Co. 





time to do all the ear. 
penter work, the lumber 
including the creosote 
will be $11. 

| ‘We are building only 
| a limited number, so if 
| 

| 


{ 


you need some let us 
know at once. One 
farmer saw the first one 
we built and wanted to 
take it right out. We 
needed it for this pie 
ture, so he took another 
one for a pattern and 
the lumber for five more, 
‘*How many do you 
want? Let us know at 
once. 
‘*Yours truly, 
‘* JASPER LUMBER Co.’’ 





Has Experts for Roof Building and Floor Laying 


At the reeent annual of the Western Retail 
Lumbermen’s Association held in Spokane, one 
of the features was a talk by W. F. Connor, 
manager of the Wenatchee (Wash.) yard of the 
Columbia Valley Lumber Co., describing the 
company’s method of building roofs and laying 
and finishing floors. Mr. Connor’s address fol- 
lows: 


Departments, as we call them, which we have 
added to our service plan are the roof contract and 
the hardwood floor laying departments. While we 
endeavor to have these self sustaining, we do not 
consider their existence from a profit standpoint. 
It is our intention in maintaining these depart- 
ments to give a service both to the contractor and 
to the owner, making them felt as a necessary 
part of community building, especially in the towns 
in which we operate yards. There are handicaps 
caused, and advantages gained, from our main- 
taining these departments, as you will readily 
know there are. A few there will always be who 
would not approve of a lumber dealer doing any 


kind of construction work, feeling that the dealer, 


was entering into a line outside of the intended 
scope of his business. We are inclined to believe 
that this disadvantage is more than offset by our 
specialized labor, for which in most cases the 
town had previously to send to the city when 
such jobs came up. This kind of service is satisfy- 
ing to the community. 


Experts Lay Roofs; Company Guarantees Them 


Our roof contract department is in charge of an 
experienced foreman, who thoroly understands the 
application of roofing. During the busy season he 
operates several crews out of Wenatchee; each crew 
being equipped with kettles, pails etc., laying roll 
roofing, tar and gravel, and the different built-up 
roofs with the manufacturer’s and our own guar- 
anty behind them. We are also the authorised 
asbestos built-up roofing contractors in our ter- 
ritory. This built-up roof consists of one layer of 
asbestos 2-ply roofing, stagger nailed, one layer 
of hot asphalt, then one layer of 1-ply asbestos, 
coated with roof coating, valleys and gutters of 
asbestos. It has a 10-year guaranty. When we 
sell a customer a high quality product, and one of 
our departments attends to its application, we 
know the material is being applied as it should be, 
which means satisfaction, and that is service. 
There is considerabie grief in operating a roofing 
department, owing to people not knowing how to 
take care of their roofs. After a snowstorm some 
people get up on a roof with a coal shovel, peeling 
off part of the felt with the snow. We had one 
case where we just laid a guaranteed built-up roof 
on a schoel] house. After the first snow the school 


directors and the architect called on us to complain . 


about the bum roof we laid, without taking the 
trouble to climb up a 24-foot ladder thru the attic 
to locate the leaks. The first thing we asked the 
janitor before we went up on the roof was, “Who 
shoveled the snow off?” He proudly said, “Me.” 
When we finally got up on the roof we showed him 
that he had very nearly ruinea a $2,000 roof in 
ten minutes with his shovel. 


Direct Sales of Coating Can Be Prevented 


One of our roofing troubles, which undoubtedly 
all yards have, is the roof-coating salesman who 
visits town twice a year selling a barrel of roof- 
coating direct to the building owners in the town. 
As a rule you do not know about him until you dis- 
cover .several barrels of coating at the depot, 
shipped direct to your customer. These salesmen 
generally get about $1.30 a gallon for a coating 
that contains nothing but a tar base costing about 
40 cents a gallon. You can get a good roof coat- 
ing for about 50 cents, get this business, make a 
good profit, and give your customer good value. 
The property owners want to patronize the local 
merchant, but the local merchant has to get out 
and solicit this business or these salesmen will con- 
tinue to be the early birds that catch the worms. 


Expert Will Lay Hardwood Flooring Sold 


We also have a department, in connection with 
our yards in towns where we operate, for laying 
hardwood flooring when we furnish the flooring. 
This is in charge of a foreman who is an expert 
and a man of long experience in this line, and also 
in laying parquet and inlaid work. This depart- 
ment hand scrapes, sands, fills, shellacs and waxes 
floors, making a specialty of laying #x2-inch clear 
plain and quartered-sawed oak flooring over 44-inch 
backing. It gives a completed price for the job, 
including the shellac and waxing. We also adver- 
tise the fact that we will lay a hardwood floor over 
the old one in the living room, say 12x14-foot, for 
$70 complete, which is cheaper than if the custom- 
ers bought rugs. If they would like a nice 2-line 
mahogany or walnut border around, the charge is 
$5 extra. We finish oak floors by giving them a 
coat of wood-paste filler, two coats of shellac, and 
one of wax. Maple is finished with shellac and 
wax, without any filler. 


Overcoming Trouble Caused by Dampness 


In handling hardwood flooring the main trouble 
is dampness. We found early that hardwood floor- 
ing bought in carload lots from Arkansas has to 
be kept in a dry place, high off the ground, with 
good air circulation underneath. It is better to 
store it flat, making a dozen small piles rather 
than one large pile. Maple flooring seems to give 
the most trouble thru absorbing moisture. We 
found that the job is to be considered also. We 
laid a maple floor in a home but had to go back 
several times to scrape down the edges. We 
looked around and found that the basement’ was 
very damp, owing to considerable seepage. , As 
soon as the basement walls were waterproofed we 
had no more trouble. The same with a dance hall. 
It was built too close to the ground, where there 
were a few hidden springs. Formerly when we 
sold hardwood flooring, if our customer had any 
trouble all we could say was that the manufacturer 
did not guarantee it, and that was all there was tu 
it. This department also lays fir and hemlock 
flooring. 


Services Rendered by Flooring Department 
We carry a large stock of 4x2-inch plain and 
quartered-sawed white oak strips, to be over 


%-inch lining, and the }$x2%4-inch quartered and 
plain white and red oak flooring. als~ clear maple 


flooring and 1-pound cans of floor wax for the 
housewife. 

We have an electric sander, which we rent out 
by the hour, with operator, to sand old floors, also 
dance halls etc. An operator with the electrie 
sander can cover about a thousand square feet a 
day. A crew can lay a }#x2%4-inch hardwood floor- 
ing for 5 cents a square foot, and a fs-inch with 
lining, for 8 cents. To furnish, lay, scrape, sand, 
fill, shellac and wax a }#x2% clear plain white oak 
floor, we charge 42 cents a square foot. The above 
prices cover the flooring laid straight from wall 
to wall, 


‘PEGE aaAgaazaazae 


Organized to Protect Home Builder 


INDIANAPOLIS, IND., April 2.—One of the at- 
tractive exhibits at the Home Complete Exposi- 
tion being held in this city this week under the 
auspices of the Indianapolis Real Estate Board, 
is that of the Lumber Merchants’ Credit & 
Inspection Bureau, a new association of lumber 
dealers whose desire it is to promote interest 
in home building and to safeguard the interests 
of the home builder. This organization was also 
formed for the purpose of raising the standard 
of the industry and to assure the lumber con- 
suming public the grade and count it buys. 

The Lumber Merchants’ Credit & Inspection 
Bureau has published a 16-page booklet entitled 
‘*Facts the Home Builder Should Know,’’ which 
is destined to help all who are planning to build 
their own homes. This booklet is being dis- 
tributed to contractors and other interested 
parties. With the idea of selling the organi- 
zation to the public, as against the dealer who 
does not give a standard grade and is some- 
times slightly under the count, the Lumber Mer- 
chants’ bureau is utilizing the three daily papers 
of Indianapolis, the publicity matter bearing the 
bureau’s stamp guaranteeing the count and 
grade and urging the public to look for this 
stamp on the delivery ticket of the lumber pur- 
chased to see that it gets the exact material 
ordered. 

The following lumber dealers of Indianapolis 
are members of the Lumber Merchants’ Credit 
& Inspection Bureau: Balke-Krauss Lumber Co., 
Brannum-Keene Lumber Co., Broad Ripple Lum- 
ber Co., Brookside Lumber Co., Dynes-Pohl- 
man Lumber Co., Forbes-Hubbard Lumber Co., 
R. 8. Foster Lumber Co., O. D. Haskett Lumber 
Co., Home Lumber & Supply Co., Hubbard- 
Seearce Lumber Co., Indianapolis Lumber Co., 
William F. Johnson Lumber Co., Lawrence 
Lumber Co., Maas-Neimeyer Lumber Co., Speed- 
way Lumber Co., Spiegel Lumber & Manufac- 
turing Co. 





A REPORT FROM Mexico says that Spanish rail- 
way companies are seeking supplies of crossties 
in that country. 
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Wholesalers Plan West Coast Meeting 


W. W. Schupner, of New York City, secretary 
of the National-American Wholesale . Lumber 
Association, was in Chicago this week confer- 
ring, at the Chicago office of the association, 
with Assistant Secretary R. A. Johnson. The 
details of the amalgamation of the National 
and American associations have been success- 
fully completed, and.the National-American is 
now functioning with efficiency and precision. 

Mr, Schupner and other officers are now 
at work preparing for the semiannual meeting 
of the National-American Wholesale Lumber 
Association, which will be held in Seattle, Wash., 
early in August. The plans contemplate a 
special train which probably will leave Chicago 
during the latter part of July, the exact date 
to be settled later. Everything possible will be 
done to make the trip and the meeting of. real 
benefit to wholesalers. The officers and diree- 
tors of the National-American intend to make 
the association truly national in its scope of 
membership and service, and the forthcoming 
trip will be an important means to that end. 
Detailed information as to the proposed trip 
will be given as soon as plans are perfected. 


Discuss Redwood Forestry Methods 

[Special telegram to AMERICAN LUMBERMAN] 
PoRTLAND, ORE., April 4.—To extend the 
range of the redwood district which now 
reaches from southern’ Oregon to Monterey, 
Calif., District 6 of the Forest Service will 
undertake a process of experimental plant- 
ing in the near future, according to plans dis- 
cussed at the conference of technical assist- 
ants held here April 2 to 4. The plan was 
outlined by Maj. David T. Mason, former 
member of the Forest Service, now consult- 
ing forester, who addressed about thirty spe- 
cialists in various departments of the service 
on ‘‘Forestry in Redwoods on Private 
Lands.’’ Mr. Mason, who has studied the 
growth of redwoods, stated that the finest 
specimen of tree he had seen was in Port- 
land, indicating that the species flourishes in 
the northwestern climate. The trees produce 
vigorous sprouts unusual in coniferous timber 
and are extremely durable and fairly fire re- 
sistant. Redwood companies have a plan of 
reforestation, according to Mr. Mason, which 
will look after the planting of young trees 
between the natural sprouted seedlings in 
logged off lands. The redwood area includes 
1,400,000 acres, one-third of which has been 
cut over. It is estimated that the present 
stand is 60,000,000,000 board feet, mostly in 
California forests. Experts figure that 76,- 
000 board feet of timber annually can be 
taken from a fifty-year stand of redwood on 
third quality ground, while in Douglas fir not 
oq than 40,000 board feet a year is avail- 
able. 

‘‘Altho redwood trees are now confined to 
4 comparatively small area on the western 
coast, fossils of redwood are to be found all 
over North America, testifying to the extreme 
age of the species,’’? Mr. Mason said. He de- 
¢lared that there are now available enough 
seedlings of redwood from private nurseries 
to plant 3,000 acres a year. Areas have al- 
ready been found that produce 1,000,000 
board feet an acre. The bark in old trees is 
one-third volume of timber, contains some tan- 
nin and has a long fiber, making it excellent 
material for paper pulp manufacture. 

The redwood will be tried out in Douglas 
fir forests in Oregon and Washington to as- 
certain if it will mingle successfully with 
these trees, and to achieve the permanence 
and spread of the species. B. P. Kirkland, of 
the college of forestry, University of Wash- 
ington, discussed forest management. A de- 
scription of the Wind River nursery experi- 
ment station work in its relation to forest 
fires and humidity was given by Dr. Julius V. 


Hofmann on the opening day of the confer- 


ence. Planting, tree diseases and insect epi- 
demics were also taken up. Present day 
methods of timber cruising by commercial 
companies were discussed by Theodore Brown, 
of Brown & Brown (Inc.), Portland. A fea- 
ture of the closing day was a discussion of 
maps and map making and the technical 
man’s opportunity for doing geographic work 
on the national forests by Lewis A. McArthur, 
collaborator and vice president of the Pacific 
Power & Light Co., Portland. 


(SAERBG@aEEaa: 


Fir to Be Used in St. Louis Building 


St. Louis, Mo., April 3.—Lumber for the 
first slow-combustion warehouse building to be 
erected in St. Louis in which Douglas fir posts 
and girders will be used has just been sold by 
the Julius Seidel Lumber Co. The building is 
for William Waltke & Co., manufacturers of 
soaps. 

The bill involves 350.000 feet of fir posts 
and girders, which was purchased by the Sei- 
del Lumber Co. from the Peninsula Lumber 
Co., of Portland, Ore. In addition, 300,000 
feet of 3x6 shortleaf southern pine factory 
flooring, and 125,000 feet of factory maple 
flooring were sold. The whole bill furnished 
by the Seidel company amounted to more than 
$35,000. 

The original specifications on this building 
called for longleaf southern pine timbers, but 
upon the suggestion of Julius Seidel, presi- 
dent of the lumber company, the change was 
made to Douglas fir. In explanation of his 
reasons for causing a change in the specifica- 
tions, Mr. Seidel said: 

For some time past the manufacturers of long- 
leaf timbers have declined to submit any prices 
on longleaf timber lists of as large size as were 
required in the Waltke building. Just a week 
previous to figuring on the Waltke structure, speci- 
fications were submitted on a very large bill call- 
ing for longleaf yellow pine timbers, and it was 
impossible for us to get quotations on it from 
manufacturers except in part. 

When the Waltke building came up, I took the 
matter of timber species up with Mr. Waltke and 
his engineer in charge of construction, and ex- 
plained to them the difficulties of obtaining prices 
on or shipments of longleaf timbers and suggested 
the advisability of using Douglas fir. In doing 
this, the Government test on fir was submitted 
for their consideration. Furthermore, I submitted 
to them the fact that if they purchased Douglas 
fir we had mill connections that could commence 
loading within a week, and could complete the 
bill in two weeks, if necessary. 

The matter of service and the getting of the 
timbers here was an important consideration. Ne- 
gotiations with the Peninsula company were con- 
ducted entirely by wire. 


Mr. Seidel said that invoices for the timber 
already have begun to roll in, and it is ex- 
pected that the entire requisition, comprising 
about twenty carloads, will be shipped within 
two weeks. Continuing, he said: 

Manufacturers and associations of manufacturers 
are using national magazines to educate the public 
in the use of good structural timber, and this is 
laudable. However, it is discouraging to a dealer 
to find it impossible to even get codperation from 
the manufacturers who are thus advertising to the 
consumer. As distributers, we are attempting to 
educate the public to the coatinued use of lumber. 
It pleases us a ae measure, therefore, that the 
codperation of the west Coast mills made it pos- 
sible still to build a warehouse of wood construc- 
tion in St. Louis. Otherwise, substitutes probably 
would have been used. 


Open Bids on Bear Valley Timber 


[Special telegram to AMERICAN LUMBERMAN] 

PORTLAND, OrE., April 5.—Bids were opened 
here today at the office of Fred Ames, assistant 
district forester, for the Bear Valley unit of 
timber. The high bidder was Fred Herrick, of 
St. Maries, Idaho, at $2.80 for pine, $1.05 for 
Douglas fir, and 50 cents for other species. The 
only other bid received was from the Brooks- 
Scanlon Lumber Co., of Bend, Ore., at $2 for 
pine and 50 cents for other species. 


Cut, Shipments, Orders Fall Off 
[Special telegram to AMERICAN LUMBERMAN] 
WASHINGTON, D. C., April 5:—Production, 
shipments and orders of lumber fell off last 
week, according to telegraphic reports received 
today by the National Lumber Manufacturers’ 
Association from regional associations. Produc- 
tion last week (376 mills reporting) was 230,- 
447,558 feet, against revised figures of 244,393,- 
858 feet (407 mills) the preceding. week, and 
183,589,130 feet the corresponding week of 
1922. Shipments last week were 250,237,380 
feet, against 263,076,433 feet the preceding 
week, and 207,661,044 feet last year. Orders 
were 221,052,025 feet last week, 225,336,970 
feet the preceding week, and 239,089,696 feet 
last year. 


The total figures for the year thus far, com- 
pared with the corresponding period last year 
are: Production, 2,727,667,408 feet, inst 
2,310,314,967 feet; shipments, 3,214,563,102 feet, 
against 2,289,363,601 feet; orders, 3,410,834,658 
feet, against 2,433,910,600 feet. 


Stated in percentages, shipments were 109 
percent and orders 96 percent of current produc- 
tion for all the mills. Southern pine mills 
shipped 97 percent of production and orders were 
75 percent of production. West Coast mills 
reported shipments 116 percent and ‘orders 108 
percent of production. The number of reporting 
mills was thirty-one less than for the preceding 
week. In respect to normal production figures, 
the 345 mills reporting a normal cut give actual 
production as 100 percent, shipments 108 percent 
and orders 96 percent of normal production. 


The Southern Pine Association telegraphed as 
follows: 

Unfavorable weather for logging in various parts 
of the South and continuance of the freight car 
shortage were reflected last week in decrease of 
6 percent in production and 5.2 percent in ship- 
ments of southern pine lumber below the previous 
week. Inclement weather hindered logging opera- 
tions considerably, as from a total of seventy-six 
mills reporting running time, only forty-eight op- 
erated full time. That the edge has been taken off 
the heavy demand was indicated in a slight de- 
cline in orders. 

The California Redwood Association reported 
that new business was 25 percent and shipments 
30 percent above actual production. 

The Western Pine Manufacturers’ Association 
stated that practically all mills are now operat- 
ing, many of them to full capacity, and that the 
weather is favorable. 


Buys Billion Feet of Timber 


ABERDEEN-HOQUIAM, WASH., March 31.—One 
of the largest transactions in the lumbering his- 
tory of Grays Harbor was completed March 28 
with the purchase of the entire Coats-Fordney 
Logging b0."s interests, including offices and 
buildings, the Wishkah boom, and sixteen miles 
of logging road and railway, by the Donovan- 
Corkery Logging Co. The Donovan-Corkery 
company is a consolidation of the Donovan Lum- 
ber Co., the Corkery Bros. Logging Co., and the 
Carlson-Callow Logging Co. The capitalization 
of the new company is $800,000. The officers are 
William Donovan, sr., president; William Cor- 
kery, vice president and general manager; A. 
W. Callow, secretary, and F. H. McCready, treas- 
urer. These officers, with Gus Carlson, William 
Donovan, jr., and John Corkery form the board 
of directors. Congressman J. W. Fordney is 
now on the Harbor to work out final details. 
The Donovan Lumber Co. was a stockholder in 
the Coats-Fordney Logging Co., and, when it 
was decided to sell out, the Donovan Lumber 
company was the togical purchaser. The combi- 
nation with Callow-Carlson and Corkery Bros., 
expert loggers, made possible the handling of 
this big transaction and guarantees to the two 
big mills of the Donovan Lumber Co. a supply 
of logs for years. The transaction involves 
1,000,600,000 feet of timber and means at least 
twenty-five years logging for the purchaser. 
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National Production, Shipments and Orders 


WasHINGTON, D. C., April 2.—The following statistics on the lumber movement were compiled by the National Lumber Manufacturers’ Association: 
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Sottwoods: Production Shipments Orders 
Week ended: 1923, March 24; 1922, March 25— 1923 1922 1923 ” 1922 1923 1922 
Southern Pine Association See ee US IEE sols, Geta la.le/p io Sisto ocd ose 75,914,093 77,884,503 73,095,244 88,324,280 54,821,433 96,866,289 
West Coast Lumbermen’s Association............cccceeee 105,611,362 79,411,306 120,098,369 69,403,960 109,522,491 91,825,789 
Western Pine Manufacturers’ Association................- 26. 13,635,000 30,221,000 20,935, 27,000, 650,000 
California White & Sugar Pine Manufacturers’ Assn...... 4,082,000 1,235,000 FC 8,059,000 7,056 7,567,000 
California Redwood Association..........ccccccccccvecece 6,935,000 41,0 . 1010 
on 060 0 , . ® 72 


No Report 


No Report 




















NN A ON iis sks eintnnsidisnns snsiines ope nnciied 232,641,654 187,372,210 252,348,169 203,112,665 216,264,970 238,257,103 
Twelve weeks: 1923, Jan. 6 to March 24; 1922, Jan. 7 
to March 25— 
ee Ng EO a 867,057,408 876,546,425 931,3€5,079 802,013,645 998,159,069 842,837,7 
West Coast Lumbermen’s Association................0... 1,091,961,154 926,488,797  1,298/415,402 837,773,816 1,802704,814 841.796 30) 
Western Pine Manufacturers’ Association.........--..c000. 182,513,000 112,183,000 302,063,000 216,503,000 295,725,000 231,800,000 
California White & Sugar Pine Manufacturers’ Assn...... 46,331,000 25,000,000 1 50, ,000 236,936,000 89,286,000 
California Redwood Association........-+.seeeeeeereeeeee 91,314,000 73,493,000 104,794,000 72,076,000 132,059 80,930,000 
North Caroline Pine ASSOCIATION: ....c0cccccdcosrsvsvesves 92,531,089 95,689,615 99,993,714 80,513,096 98,653,750 85,277,802 
Northern Hemlock Hardwood Manufacturers’ Assn........ 18,425,000 27,774. 22,274,000 27,277,000 22,893,000 
Northern Pine Manufacturers’ Association............... 85,391,550 No Report 97,004,188 No Report 87,501,000 No Report 
De SEIS BVOC 6:5 61009410 4 <a eee eee ores etcas 2,484,126,201 2,126,725,837 2,952,748,383 2,081,702,557 3,179,015,633 2,194,820,904 
Hardwoods: : 
Northern Hemlock & Hardwood Manufacturers’ Assn., 
ere ee ee cauAoG ares see 41,667,000 ......... 34,913,000 sn cen scnee 32,864,000 =e... a, 
Michigan Hardwood Manufacturers’ Association, January 
BL OUTED vss ween Keise swiss esa ECS Pay AI Ne 29,466,000 29,710,000 27,189,000 rye WS | ee --- Not Reported 
bd ° 
Record of Direct Sales of Douglas Fir 
SEATTLE, WasH., March 31.—Direct sales of Douglas fir, March 19 to 24, inclusive: 
V. g. floori No. “Feet. No. High low Spread ony oe 
. Bg. flooring— oO. ee oO. & Ow sprea Common No. 1 S1S— No. Feet No. High Low Spread 
i : se teeeeeeeeeeenees sees be Py orf : wed wipe $ 4 2. eee 50 = «696,000 BS $22.50 $19.50 § 3.0 
ee ee 9,000 4 46.00 43.00 3.00 12” ace eeeeceeee cet eeeceee e+» 14 «°172,000 896 = 24.00 =. 20.00 4.00 
a” Neo ena ett 21 178,000 9 47.00 39.00 _—-8.00 ee ee 
“No. 2 an a SE ee * A F ” ’ 
le pyeenbin nme Reg we pe 28,000 4 39.00 36.00 3.00 2x4 12-14 eps weawe Re ree 350,000 8 23.50 18.00 5.50 
6” No. 2 and bette PT EES 13 7,000 4 47.00 44.00 3.00 16 ee Ceoereeseees eeeeee . 68 196,000 8 25.50 19.50 6.00 
“Se Bie OC <i 29,000 3 43.00 41.00 2.00 BO". o0-05 slosisais tb cisinewialsls -. 39 117,000 8 26.50 20.50 6.00 
Ceiling, %x4”"— : OY gece cae secant sawbacene ee 47,000 5 25.50 20.50 5.00 
No. 2 and better ............ 54 297,000 6 44.00 38.00 6.00 OxG? POCBRE ack oocccis c'awcgeee »» 88 41,000 6 27.50 21.50 6.00 
ae ea Seer re | 108,000 6 36.50 30.50 6.00 OEE reo 3 9,000 2 29.00 27.00 2.00 
Drop siding, 1x6”— . 
No. 2 and better ...........- 48 307,000 7 47.00 41.00 6.00 Lath— 
ee Be cccvcésvvccs 22 155,000 5 41.60 37.50 4.00 Mae  sicspaGewasasusen disiaivie lowe ee 266,000 6 6.20 4.60 1.70 





Production and Shipments of Western Pine 


PorTLAND, ORE., March 31.—The Western Pine Manufacturers’ Association has compiled the following statistics on production and shipments 
during February, 1923 and 1922: 


Production Statistics for February Shipment Statistics for February Production and Shipments Compared 














—Mills reporting—— Production Mills reporting: Shipments _— ‘ ssenen ees “ pM 
Total Nocut Cutting Feet Total No shpmts. Shpg. Cars Feet PMENEB .-.cecceeee see ’ rate 
1023.%..... 61 20 31 59,148,354 1923..... 61 3 48 4,498 «116,556,623 Froduction .......... vee 69,148,354 41,792,549 
| eee 55 39 16 41,792,649 Se 55 6 60 3,374 89,271,616 Shipments exceed cut. 67,408,269 47,479,067 
. Shipments Feb., 1923 Shipments Feb., 1922 Shipments Feb., 1923 Shipments Feb., 1922 
Cars Feet Cars Feet Cars Feet Cars Feet 
yy ery ee ee 126 3,618,172 84 1,758,543 Wyoming ..cccceoe bvesineiewes sen’ 97 2,668,313 23 621,495 
MONtaMA c<cccrvecess 2% . es 339 8,029,270 177 4,422,544 ee cr er > ae 1,637,603 33 871,336 
er ey ee herr 25 801,513 19 493,840 DISCIIGAD 0s 0 0:00:000066008 venesse. BOD 7,008,588 194 5,169,123 
Washington ........0. goa wees es 162 3,999,122 86 2,210,040 ae pace aesee > ewin eae 111 2,861,412 64 1,715,423 
gt eS ee 67 1,449,516 33 853,614 Indiana ..... Pama cases awe ciee ae 1,416,792 40 1,197,978 
South Dakota .......... eee ae - 133 3,631,570 49 1,333,131 Atlanta Coast States*........ ee 826 21,865,427 864 23,498,755 
Minnesota ...... becescnsnn cooe 428 11,240,485 319 8,294,857 Other East Statesf........... oe 6888 452,881 71 2,102,645 
WISCONSIN cc cccccccccces seileeew coe 8,423,578 206 5,425,134 | aa ee Re ACSbOS ees See i. <ibiabamn 5 26,110 
SOME. svevce eT Te kas ee 11,165,951 284 7,129,674 Oklahoma and Texas........... 5 152,367 3 65,237 
TIANOIS ... gfepeccvccccccvcccccece 481 12,630,792 417 11,265,237 MMOL. 15 Goran's e'e-6 Sloe ew aaieo reso 2 60,724 3 79,716 
err rr eaheeseeeee - 43 1,103,620 40 995,986 Soa UMNININEL 5055 6X5) wieio ieee 9 ere si oie ae 16 653,580 4 135,671 
Nebraska ...... jikoiheesinsease 234 6,905,219 180 4,759,166 INOW BIGKICO cicscccceccsccens ee 1 23,321 1 23,6 
Missouri ..... ree 119 3,093,864 45 1,196,95 — . 
SUED. Sid a5seesasnse eee ecnase 118 2,972,944 134 3,626,041 OtGL occctcios picctveemuaten 200 4,498 116,556,623 3,374 89,271,616 





*Pennsylvania, New Jersey and States north. qEast of Mississippi and south of Ohio rivers. 
The following figures show the number of mills reporting February, 1923, prices and volume of inquiry as normal, or above or below normal, as 
compared with the volume of inquiry or price level of January, 1923, detailed figures for which appear on page 47 of the March 10 issue: 


Above Below Above Below 
13 7 12 3 


CT 2 a pr eee wee ee 


North Carolina Pine 


PROS 555 eb ese scone Sp oheeseaeeees 

















Western Pine Analysis 


PORTLAND, ORE., March 31.—The Western 
Pine Manufacturers’ Association summarizes as 
follows reports for the week ended March 24 
from forty-one member mills: 





NorFotK, Va., April 2.—The North Caro- 
lina Pine Association makes the following an- 
alysis of figures reported by forty-three mills 





National Analysis 


Wasuineton, D. C., April 2.—The National 
Lumber Manufacturers’ Association issues the 
following analysis of figures appearing at the 


—Percent of— | for the week ended March 24: top of this page. Shipments and orders are 
Pro- Ship- Ais 
—_— Feet Geen names —Percentages of — | Shown below as percentages of production: 

Production ere y 04.00 weg, 07o°° —o shi During During 12 

shipments ..*1, 30,221,000 112. egw or- Ac- p- 

Or —,” "= Production— Feet mal¢ tual ments ba ye “ar of 
Received .71,080 27,000,000 100.36 89.34 ACOA! o.406s%ois 7,265,103 82 No. of Ship- Or- Ship- Or- 
On hand..34,947 123,675,000 ..... sees a errs 8,826,000 Associatlon— Mills ments ders ments - 
*Of these shipment totals, local sales took 81 | Shipments ....... 8,356,720 95 115 Southern Pine ...... 129 96 72 107 115 

cars, and a total footage of 771,000 feet. Orders* ......... BP ng 188 114 104 119 10 
Viccal order are not tsctudes as, in case of California Pines ..::: 10 161 173 197 Sil 


retail sales from mill yards, order is practically 
synonymous with shipment. 

_ tBookings for the week by thirty-eight iden- 
tical mills were 101,17 percent of bookings for 
the previous week. 








*As compared with last week, there has been a 
decrease of 33 percent in orders; last week there 
were reports from forty-eight mills. 


¢“Normal” is based on the amount of lumber 
the mills would produce in a normal working day. 





California Redwood .. 14 102 104 
No. Carolina Pine.... 29 103 64 108 107 
Nor. Hemlock & Hdwd. 15 95 54 91 88 
Northern Pine ...... 9 127 95 114 102 
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- ‘The West Coast Review 


SEATTLE, WasH., March 31.—For the week 
ended March 24, 138 mills reported as follows 
to the West Coast Lumbermen’s Association: 


Feet 
Production .. 105,611,362 16% above normal 
Shipments .. 120,098,369 10% above orders 
Orders 109,522,491 4% above production 


New Business— 


Water Delivery— Feet Feet 

MIGNON. ic cacda Kcuivccude 26,096,266 

TROEG  occececckistscccace 18,530,064 

Total water (41% of total)......... 44,626,330 
WAM CLOW COSOE iccdevceceds scotaeanes 59,400,000 
Local auto truck delivery............. 5,496,161 

109,522,491 

Shipments— 
Water Delivery— 

WOMOBEIG ccccccesicncaceds 31,487,686 

REUGEE. Secncvadvetevecucas 10,844,522 

Total water (35% of total)......... 42,332,208 
Salt C2400 GRUBD co ccccseveisvcsccccence 72,270,000 
Came GUA CEUGE cc iccctdecassecseccds 5,496,161 


120,098,369 
Unfilled Orders— 
Domestic cargo 
Export 
MAE os HacactnnweeNceuneecawes eis 


wnctp unten ce eas 149,848,109 feet 
92,561,991 feet 
9,893 cars 


ee 





Cooperage Stock Output 


WASHINGTON, D. C., April 3.—According to 
preliminary statistics based on reports to the 
bureau of the census, the 1921 production of 
establishments engaged primarily in the manu- 
facture of cooperage products (barrels, hogs- 
heads, kegs, butter tubs, staves, headings and 
hoops etc.) showed a decrease of 36 percent from 
1919, production of 218 establishments with 
output of less than $5,000 and totaling $519,000 
not being included: 


Production of 622 Establishments in 1921 


Cost of materials......... $40,264,000 
Value added by manufacture 15,899,000* 

Value of products....... $56,163,000 
Proprietors and firm members 498 
Salaried employees ........ 942 
Wage earners (average no.) 9,816 

Total persons engaged... . 11,256 
NU ccc can ewan nears $ 2,303,000 
WE de daweddedcenaseseas 10,040,000 

Total salaries and wages. $12,343,000 
Contract Work .....0..<.. $ 22,000 





*Value of products less cost of materials. 





California Redwood Data 


San Francisco, Caurr., March 31.—The Cali- 
fornia Redwood Association reports for the 
week ended March 24: 





Member mills reported Entire 
Percent Industry 
No. of of pro- (estimated) 
mills Feet duction Feet 
Production .. 14 7,713,000 100 11,500,000 
Shipments ... 14 7,860,000 102 11,800,000 
Orders— 

Received .. 14 8,030,000 104 12,000,000 
On hand.... 13 171,786,000 ... 113,900,000 
Detailed Distribution for Week 

Shipments Orders 

14 mills 14 mills 

Northern California* ...... 3,558,000 3,102,000 
Southern California* ...... 2,984,000 1,683,000 
IN oS cvwa cucaedadcaaed 63,0 67,000 
— eae ae 1,255,000 1,386,000 
IN EM Sind cdwcddanaaascde Clana 1,792,000 
ROE asasungddectananes 7,860,000 8,030,000 





*North and south of line running thru San 
Luis Obispo and Bakersfield. 

tNevada, Arizona, Oregon and Washington. 

TAll other States and Canada. 





BUSINESS FAILURES during February num- 
bered 1,539, compared with 2,145 the month 
before, and 2,202 in February of last year. 





Fir Investigation Turns to Domestic Market 


[Special telegram to AMERICAN LUMBERMAN] 


SEATTLE, WasH., April 4.—The Douglas Fir 
Exploitation & Export Co. closed its defense at 
noon today in the investigation brought by the 
Federal Trade Commission. Beginning Thurs- 
day, counsel for the commission will call wit- 
nesses in rebuttal, which will probably require 
the remainder of the week. The testimony of 
witnesses for the Douglas Fir Exploitation & 
Export Co. was cumulative, and tended to es- 
tablish the fact eonclusively that in the domestic 
trade there is no such practice as price fixing. 
Today ’s witnesses were Lyle 8S. Vincent, Seattle 
wholesaler, and Leonard Crassweller, purchasing 
agent for the Northern Pacific Railroad Co., both 
of whom corroborated more than a score of other 
witnesses to the effect that there had always been 
a wide variation in fir prices. Edgar Gott- 
schamer, assistant lumber agent of the American 
Car & Foundry Co., testified yesterday that he 
buys yearly 50,000,000 feet of fir on bids direct 
from the mills, and has always found a varia- 
tion. H. P. Kennedy, manager, Lumber Buyers 
(Ine.), testified: ‘‘ There wouldn’t be any place 
for us if there wasn’t a variation in price; if all 
mills asked the same price at the same time we 
would be wiped out.’’ Mr. Kennedy buys more 
than 60,000,000 feet annually. Witnesses testi- 
fying in like manner were: J. G. Newbegin, 
Tacoma; A. 8. Johnson, Tacoma; Gail H. 
Marine, R. B. MeKamey, 8. D. Fox and C. W. 
Johnson, Seattle. R. D. Brown, assistant sec- 
retary of the West Coast Lumbermen’s Associa- 
tion, produced association records in response to 
a subpoena duces tecum. 





SEATTLE, WASH., March 31.—The most ob- 
trusive fact in this week’s inquiry into the 
Douglas Fir Exploitation & Export Co. by the 
Federal Trade Commission is the startling point 
that not one word of the testimony has had 
anything to do with the activities of the Doug- 
las Fir Exploitation & Export Co. proper. 

A quick turn has come in the angle of investi- 
gation, so that the export field has been com- 
pletely ignored, and the domestic trade has 
become the sole object of the investigators. 

The change has become necessary because 
the investigation has developed into an attack 
by the Federal Trade Commission upon the 
entire Douglas fir industry. 

Many wholesalers have come to the witness 
stand, thru the shifting of the scene. Without 


a single exception, they have testified in the 
most positive and convincing manner that in 
all their experience they have never known of 
the existence of the alleged fixed price, and 
that they have not even so much as heard of 
any attempt to regulate prices in the domestic 
Their assertions and statements, as 


trade. 


wholesaler after wholesaler has taken the 
stand, have been backed up by the indisput- 
able and incontrovertible evidence of their 
office records. 

Not only have the wholesalers been a unit 
in proving that the commission has nothing 
substantial on which to base a charge of price- 
fixing in the domestic trade, but a retailer has 
sworn to precisely the same condition. 

It was around this retailer that a real 
sensation quickly developed Thursday after- 
noon, bearing out practically the unanimous im- 
pression in the west Coast country that the 
Federal Trade inquiry against the Douglas Fir 
Exploitation & Export Co. has been brought 
not with the design of promoting trade or of 
advancing any constructive plan in support of 
the greatest industry on the Coast, but rather 
with the preconceived, destructive idea of finding 
some organization, or some individuals, guilty 
of having broken the law. 


Nothing Resembling Price-Fixing 


In brief, counsel for the Douglas Fir Exploita- 
tion & Export Co. has written into the record a 
clean-cut fact tending to establish the point 
that counsel for the commission has tried to 
tamper with a witness. Here is the story: 

Claude F. Gray, of the Independent Lumber 
& Fuel Co., Tacoma, a retailer for nineteen 
years, was recalled Thursday afternoon as a 
witness on behalf of respondents. His testi- 
mony tended to establish the point that he had 
never in all his experience known of anything 
resembling a fixed price. Im fact, there had 
not been any price-fixing of any kind, even in 
1906, in Tacoma. ‘‘It varied then,’’ said the 
witness. ‘‘I could buy from different mills at 
different prices, but it was closest at that time. 
I believe they did try to maintain prices.’’ The 
purpose of recalling Mr. Gray appears from the 
record, as follows: 


Mr. Carter: When we were at recess a few 
minutes ago, did you have a conversation with him 
(Mr. Boyle, of counsel for the commission) ? 

Mr. Gray: He passed about two or three sen- 
tences to me, and I answered. 

Mr. Carter: What did Mr. Boyle say to you? 

Mr. BEEr: I oo Chi aa If he said 
anything to the witness, he certainly did not in- 
fluence my examination of him. 

Mr. Carter: What did he say? 

Mr. Gray: We met out there. He says, “Well, 
Gray, I don’t see why they have to bring any of 
you underdogs over here to help them out.” ... . 
He used the words, ‘“‘We have already proved” and 
then something in regard to the lists, proved the 
existence of the lists, or the fact they have got 
these lists out. And just then the attorney stepped 
out and asked if I could come back into the room. 


Mr. Carter: ‘That is all. 
R. G. King, president of the Pioneer Lumber 
Co.,. testified at great length as to the opera- 


tions of his concern. He consulted voluminous 
records, and established the point that he had 
never known of any attempt at price-fixing. 

Charles W. Johnson, one of the most widely 
known wholesalers of fir lumber, now connected 
with the Cross-Bodine Lumber Co., gave testi- 
mony equally convincing, as to price variations 
at all times. 

The hearings will be continued next week. 
The respondents apparently have an endless 
supply of evidence to submit, establishing the 
point that the manufacturers have never fixed 
the price, and have always been careful to ob- 
serve the law. 


Effect cf Tax Law on Coast Trade 


SEATTLE, WasuH., March 31.—With the an- 
nouncement that the tax exemption law, us ap- 
plied to new construction in New York, had 
been declared unconstitutional, there was an in- 
stant psychological effect on intereoastal busi- 
ness. This is regarded as momentary, but for 
the time being it has resulted in a lack of inter- 
est in the Panama Canal trade amounting al- 
most to stagnation. A somewhat serious fea- 
ture is that considerable quantities of lumber 
are going in transit cargoes to the Atlantic coast 
at the time when building operations in Brook- 
lyn, Manhattan and the Bronx are at a stand- 
still, and the yards are not taking on any lum- 
ber. On the whole the effect of the decision 
declaring the law to be unconstitutional is dis- 
counted by the fact that March 31 is the final 
date on which the builder could take advan- 
tage of the law, so that practically all the 
building operations undertaken with the idea of 
securing exemption are already well under way. 
The stagnation is temporary at best, since New 
York has been absorbing enormous quantities of 
fir lumber, and probably will continue to do so. 





THE ROSELAND Veneer & Package Co., of 
Roseland, La., recently cut a giant pine tree on 
its timber holdings. The tree made five logs, 
and scaled approximately 8,000 feet, measur- 
ing 5 feet 6 inches in diameter. Statistically 
inclined members of the company prepared the 
following calculations as to what could be done 
with the material from this single tree. It 
would work up into 3,692 hampers of the type 
used by Louisiana truckers, or 1,846 orange 
crates such as are used in Florida; or 1,458 pine- 
apple crates for Cuba or Porto Rico; or 1,823 
syrup erates; or 2,300 berry crates—sufficient 
to load three cars; or 2,121 egg crates—sufiicient 
to house the output of a reliable hen laying an 
egg a day for 400 years. Some tree— and some 
statistician ! 
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PLANT OF THE J. J. WHITE LUMBER CO., AT COLUMBIA, MISS. 


The White Mills—A Story of Sixty-four Years of 
Production of Highest Quality Southern Pine 


CoLumBIA, Miss., April 2.—Sixty-four years a manufacturer of south- 
ern pine—that is the record of the J. J. White Lumber Co., of Colum- 
bia. The business of manufacturing lumber is one of liquidation from 
the day the first tree is felled. Compared with corporations in other in- 
dustries, the life of the average one making lumber is short indeed. 
Few there are that have lived half a century, yet the life of the J. J. 
White Lumber Co. will run far toward the century mark before its last 
log has come up the runway. 

During all those sixty-four years the management of the J. J. White 
Lumber Co. has been vested in but two men, father and son, the late 
J. J. White and his son, H. L. White. 


First White Mill Built in 1859 

J. J. White built his first sawmill in 1859 in Pike County, Mississippi, 
near McComb, at a point on the Illinois Central called Summit. That was 
just before the Civil War. He suspended operations while in the service 
of his State during the war, but resumed at the same location when peace 
was declared. He moved his mill to McComb in 1870. This mill burned 
down in 1881, and a larger mill was built, which operated until 1912, when 
it cut out. H. L. White, raised from a boy in the mill and in the woods, 
came up thru all the steps until he succeeded his father as president and 
general manager of the McComb operation. 

Before the McComb mill cut out, the J. J. White Lumber Co. bought 
17,163 acres of virgin longleaf pine near Columbia, and in 1912 the 
present big mill was built at Columbia and started operations in Feb- 


ruary, 1913. This was five months after the McComb operation had 
finished. J. J. White did not live to see the new mill finished. He 
passed away in November, 1912, shortly after his old mill had cut out, 
at the ripe age of eighty-two years. In his death the South lost one 
of its pioneer lumbermen, who was not only an able manufacturer but 
a citizen whose memory is still revered by those who knew him, especially 
by his neighbors who knew the kindliness of his great heart. 
Son Succeeds Father in Business 

It has been well said that no man dies who leaves a worthy son behind. 
J. J. White was blessed with several children. H. L. White, who had 
already succeeded his father in the management of the business before 
his death, has never faltered in his trust. His program has been one 
of constant expansion and development. Today two great lumber com- 
panies, cutting more than fifty million feet of southern pine annually, 
bear testimony to his success. They are the J. J. White Lumber Co., at 
Columbia, and the Helen White Lumber Co., at Clyde, Miss., some twenty 
miles distant, the last named in honor of Mr. White’s mother, still living 
at the old home in McComb. 

A third lumber operation, the H. L. White Lumber Co., at Columbia, 
manufacturing hardwoods and operating a veneer mill, has been added in 
recent years. 

Produce Grades ‘‘Better Than Necessary’’ 

The ‘‘ White Mills’’ own several hundred million feet of virgin longleaf 

pine stumpage. The two big mills are very similar in equipment. Each 
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FINISH LUMBER ON WAY TO DRY KILNS AT COLUMBIA; TOTAL DRY KILN CAPACITY 60,000 FEET 
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MODERN MILL OF THE HELEN WHITE LUMBER CO. AT CLYDE, MISS. 


has a circular and gang, and the entire equipment from the woods thru equipped completely with dry kilms and planing mills.' There is at the 
the mills is uniformly modern. Hugh White not only knows how to make Columbia mill a timber sizer that is capable of surfacing timbers up to 
good lumber but how to produce it economically. The grades of the 24x30 inches and at the Clyde mills an 18x24 sizer. 

‘‘White Mills’? are so well known to the trade that it has long’ been The woods equipment at Columbia includes a Clyde four-line skidder, 


willing to pay a premium. A great 
asset to any company is a satisfied 
list of customers. To satisfy the 
customer has always been a para- 
mount aim of the Whites. It is a 
tradition. ‘‘Grades a little better 
than necessary’’ is an integral part 
of the White policy. 





Make Specialty of Flooring and 
Siding 


It is an easy task to cut large 
timbers for railroads and indus- 
trials from the trees brought. into 
the ‘‘White Mills.’’ The writer 
was present recently at the Colum- 
bia mill when forty logs were put 
through consecutively, from each of 
which was secured a timber 8x16 


inches, 24 feet long, for a railroad = seen siieins didieiiaia: ns ema . ’ ee 
order. But th ialty of th or : sa . ‘ ’ nm , 
“Uw: . ng emg ¥ Late Founder of the McComb, Miss. ; Columbia, Miss. ; 
‘White Mills’’ is shed stock, par- White Mills Wife of the Founder Head of “White Mills” 
tigularly flooring and _ siding. 














three American loaders, three Lima 
Shea geared and two rod locomo- 
tives. The woods equipment for 
the Clyde mill is similar. Fifty 
miles of steel is owned and operated 
by the allied companies, 

The H. L. White Lumber Co. 
mill, also located at Columbia, has 
a daily capacity of 25,000 feet of 
lumber and 20,000 feet of gum box 
veneers. The totaleapacity of the 
three mills is about 65 million feet 
annually. 


Organization More Important 
Than Machinery 


More important than modern 
machinery is the organization. This 
is perhaps the strongest link in the 
White chain. Men are working to- 
day for H. L. White.in the Colum- 
bia mill who worked for his father 
when H. L. was a boy. One veteran, 


‘White Mills’’ flooring, both edge grain and flat, is too widely known ‘‘Uncle’’ George Reeves, plant engineer, was a valued employee of the 
among eastern retail yards to need comment here. But both the big mills late J. J. White before H. L. White was born. His service dates back to 
matiufacture a complete line of yard and shed stock items. Each is forty-five years ago. Not long ago Mr. White gave a banquet at the 
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PART OF TIMBER DOCK AT COLUMBIA; CAPACITY 600,000 FEET. THE CLYDE DOCK HAS SAME CAPACITY 
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Planing Mitt at Columbia; Dally Capacity 
60,000 Feet 





Interior of Above Pianing Mill, Showing 
Flooring Machines 

















A Sample of Dimension Stock and How It 
Is Cared For 














The White Mills Are Large Producers of 
Splendid Export Stock 








Hotel Francis in Columbia for his employees. In com- 
menting on this banquet the Columbia weekly paper made 
this statement: 


Strong Ties Between Employer and Employee 


‘‘The thing that will be remembered longest by those 
present were not the many good things to eat, but 
the many evidences of fellowship and good will be- 
tween the employer and employees of the White insti- 
tutions, which were brought out so clearly and forcibly 
during the evening. We have always known that Mr. 
White has always been good to his men and that they 
in turn stuck close to him, but the extent and strength 
of that tie that binds was brought out in a way to- 
night that made the situation as it really exists a 
revelation to many of us. We have read and heard 
much of the good fellowship that exists between Henry 
Ford and his employees. This may be true, but De- 
troit has nothing on Columbia, and Henry Ford nothing 
on Hugh White. About the only difference we can see 
between them is that one is a millionaire lumbexman, 
while the other is a millionaire ‘tinsmith.’ ’’ 

On this occasion Mr. White presented Mr. Reeves with 
a check for $500 in token of appreciation of his long 
service to the company. 


Responsible Officials Long in Service 


L. B. Sedgwick, secretary of both the J. J. White 
and Helen White Lumber companies, has been with the 
organization for twenty-seven years. Mr. Sedgwick be- 
gan as a boy and his loyalty has never wavered. He 
is also general sales manager for the J. J. White Lum- 
ber Co. and H. L. White Lumber Co. 


The head sawyer, R. S. Wilkinson, grew up from a 
boy at the White mills. The mill superintendent at 
Columbia, Earl Frith, was born at McComb and has 
spent most of his life with the White organization. 
The logging superintendent, W. W. Wolf, has been with 
the company for nearly twenty years. Others holding 
responsible positions at the Columbia mill are W. H. 
Hardin, in charge of the planing mill, and Ed Smith, 
mill foreman. 

The resident manager of the Helen White Lumber Co. 
at Clyde is L. W. Johnson, a nephew of Mr. White. 
W. M. Beebe, mill foreman at Clyde, is another old 
White employee. He was in charge of construction 
of the Columbia mill back in 1912. R. H. Bostick is 
sales manager of the Helen White Lumber Co. 


Good Deeds Have Won Good Will 


The spirit of the White organization as manifested 
under the direction of Hugh White can not be better 
illustrated than by the statement that the White cor- 
porations have no trouble with county or state individ- 
uals, officers or boards. Mississippi is regarded as a 
difficult State for corporations. Damage suits are nu- 
merous and verdicts are said to be generally against 
the corporation, regardless of the issue. But there 
are no damage suits pending against the White com- 
panies. Hugh White’s benefactions and the generosity 
and friendliness of his father and himself for gen- 
erations is largely responsible for the feeling that ex- 
ists toward his companies. 

Mr. White takes a lively interest in anything that 
may lead to the improvement of his community and his 
State. He was largely responsible for locating the State 
Industrial School just outside Columbia, where 500 
boys and girls are studying dairying, truck gardening 
and laundrying. Mrs. White, who assists her husband 
in his work for the community, is a trustee. Mr. White 
donated a thousand acres of land to the school. He is 
also interested in agriculture and livestock breeding. 
His financial connections include a directorship in the 
First National Bank, of Hattiesburg, and a vice pres- 
idency in the Mechanies Bank, McComb. 








Planing Mill at Clyde, Miss.; Daily Capacity 
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A Sample of the Splendid Finish Lumber at 
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Sehate Special Forestry Committee Hears Chief 
Forester and Others On Reforestation Problems 


WASHINGTON, D. C., April 2.—Hearings be- 
fore the Senate forestry committee were re- 
sumed here today with Col. W. B. Greeley, chief 
forester, the principal witness. The ‘‘ timber 
famine’’ had already set in, he said, and would 
grow worse if stringent methods were not 
adopted immediately. He took the stand that 
reforestation would be largely a matter of 
rivate ownership and business, rather than 
ublic interest, provided the States would give 
adequate protection against fire and a system 
of taxation adapted to the necessarily long 
period of tree growing. Many lumbermen be- 
lieve, he said, that private capital will not gen- 
erally undertake reforestation because of the 
long wait necessary before returns can be real- 
ized, and that, therefore, future timber pro- 
duction requiring long periods must be chiefly 
a public enterprise. 

He pointed out, however, that in France the 
high grade timber that takes eighty years or 
more to produce is left to the state forests, 
while private land owners meet the demand for 
forest products that can be supplied in thirty 
or forty years, and predicted this country would 
have to come to such a practice. He emphasized 
the point that reforested land gains annually in 
value, as well as in volume and quality and in- 
dicated that in time it would be profitable for 
private enterprise to grow trees. He advocated 
that governmental bodies acquire additional 
timber lands, but urged that the main part of 
the task of reforestation be left to private capi- 


Statistics of the present situation with respect 
to forest supplies and depletion were given by 
Col. Greeley as follows: Total of standing mer- 
chantable timber, 2,200,000,000,000 board feet; 
present annual rate of consumption for all pur- 
poses, 53,000,000,000; present rate of loss by 
fire and disease, 7,000,000,000 feet annually. 
Altogether the ratio of depletion to regrowth is 
about 4 to 1. Theoretically, without change in 
present conditions of regrowth and depletion, 
American forests will be exhausted in 30 to 40 
years. 

While the actual amount of standing timber 
is still large, tho about fifteen hundred billion 
feet below what it should be to balance deple- 
tion and new growth, Col. Greeley maintained 
that in effect the principal lumber using parts of 
the country are now suffering from ‘‘timber 
famine’’ resulting from the high freight rates 
caused by the long distances of the remaining 
forests from the consuming centers. This so 
called ‘‘famine’’ is already having a serious 
effect because it is restricting the number and 
grade of houses. Lumber is the cheapest build- 
ing material still, but in the East and North 
freight rates make it too costly for the average 
well-to-do man to own his home. Some desirable 
substitution is resulting and also some unde- 
sirable substitution. The effect of depletion of 
nearby supplies is particularly noticeable in the 
rural regions, where 98 percent of all buildings 
are wood. Repairs and new construction have 
been checked by the increased cost of lumber 
there. The only immediate relief from the 
‘‘famine’’ would be from a reduction of freight 
tates on the lower grades of lumber. 

Economie processes have now established the 
forest area proper of the United States at about 
470,000,000 acres. About 1,000,000 acres an- 
nually are now being cleared for farms but 
about the same amount of former forest land 
reverts from agriculture to brush. On the area 
now established as forest land it would be pos- 
sible to produce perpetually by management all 
the forest products the United States requires. 

As to protection against fires, Col. Greeley 
thought national financial aid should be extend- 
ed to all forest areas and not be confined to the 
watersheds of navigable streams, as at present; 
that the national government should meet 25 
percent of the expense, local governments 25 
percent and timber land owners 50 percent. 
Three cents an acre, or about $9,000,000, annu- 
ally would guard all the privately owned forests 


and reduce the area burnt over annually to 
about 1,500,000, as compared with 10,000,000 
acres now. Such protection, coupled with ra- 
tional taxation and education of the public re- 
garding the importance of growing and pro- 
tecting forests would solve the problem without 
‘*wholesale’’ acquisitions by governments. 


Chief Forester Discusses Federal Bills 


WASHINGTON, D. C., April 3.—Col. W. B. 
Greeley continued his discussion on the fun- 
damentals of a national forestry policy today 
before the Senate committee, expressing the 
view that the protection against fire of the 
standing merchantable timber should be at the 
cost of the owner. He pointed out that the 
public’s interest in timber land was in the 
cut-over and second growth land, and the 
Government’s funds should be devoted to 
protecting these lands from fire, while the 
timber owner, whose chief interest’ was in 


standing timber, should bear the brunt of - 


protection of timber. 

Both fire protection and taxation. he said. 
are State matters, and any regulatory legis- 
lation relating to forests must be approached 
thru State legislation and by virtue of the 
police power of the States. Referring to the 
problem of taxing timber lands, he recom- 
mended the following: A current bare land 
tax and a yield, or gross income, tax levied at 
the time of removal of timber. In counties, 
however, where the chief revenues were from 
the taxation of timber values, he recognized 
that it was impossible to defer revenues for 
forty or fifty years. He recommended the 
plan being worked out in Minnesota as the 
answer; namely, that the owners of the tim- 
ber periodically advance to the counties cer- 
tain proportions of the yield tax and that a 
final accounting be made when the timber is cut. 

At this point Senator McNary suggested 
it would be better to revalue the timber from 
time to time and let the owners pay a rea- 
sonable tax on such valuations, which should 
be of such proportions that it would not con- 
fiscate the value of the timber during forty 
or fifty years, or the maturing period. 

Col. Greeley reviewed the Clarke and Snell 
bills briefly. Inasmuch as protection against 
fire was 75 percent of the problem, he said, 
it should have preference over taxation. He 
said he would not go so far as the Clarke bill 
in withholding Federal financial codperation 
from States that have not adopted suitable 
forest taxation policies. 

He recommended a general educational 
program to interest the public and owners in 
growing young forests and to emphasize the 
importance of these. If the public were 
awakened on this point, he said, reasonable 
timber taxation would follow. 

The forestry chief said some lumbermen had 
expressed the opinion that the Clarke bill 
gave the Secretary of Agriculture too much 
control over the States in respect to dictating 
what they should do to receive Federal codp- 
eration. He suggested the language on this 
point might be revised, but he added he would 
require that the States desiring Federal co- 
operation must have a stable forestry or pro- 
tective organization and policy and that its 
objects should include the protection of see- 
ond growth timber and cut-over land just as 
much as of merchantable timber. 

Money paid out of the Federal treasury to 
assist in protection against forest fires on pri- 
vate lands, he said, should not be considered 
as a sibsidy, but as a pecuniary recognition 
of the interdependence of the States on each 
other in the matter of forest products. 

While an initial survey of the forest lands 
of the country, as proposed by the Snell bill, 
at a cost of $3,000,000, was desirable, Col. 
Greeley said that as a practical undertaking 
the survey could be accomplished as protect- 
ing new growth and reforesting work went on. 
He thought the Federal government should 


ultimately spend $2,500,000 a year on codpera- 
tive forest protection work, but that the 
amount should immediately be increased from 
$400,000 to $1,000,000. 

Representative Clarke briefly reviewed his 
bill and ealled attention to President Hard- 
ing’s letter regarding it. 

Further Analysis of Federal Legislation 

[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., April 4.—The three 
fundamentals of a National forestry policy 
at this time, according to Col. Greeley, ap- 
pearing again today before the committee, 
are: Adequate protection against fires, taxa- 
tion revision and education of timber land 
owners and the public. The people need to 
be made forest-minded, he said, and land own- 
ers need to be educated as to their opportuni- 
ties in reforestation and the methods of bring- 
ing it about. 

The time is not yet ripe, he said, to inaugu- 
rate public regulation of timber cutting on 
private lands. He added that the principle 
that forest lands should be subject to reason- 
able restrictions for the purpose of renewing 
the timber stand was sound but that the time 
had not yet come when either the States or 
the National government should go into it to 
any extent. He had, he said, always sup- 
ported the Snell bill and still supported it. 
This bill provided that as a requisite of na- 
tional] financial codperation with the States in 
forestry work, private timber lands should be 
cut according to regulations proposed by the 
Secretary of Agriculture. But as an initial 
measure he favored the Clarke bill, which like 
the Snell bill is purely a codperative measure 
but does not have the regulation provision. 
Col. Greeley said there were three general 
forms of forestry proposals now up for con- 
sideration, which contemplated using the po- 
lice or taxation powers of the National or 
State governments for their realization: The 
compulsory leaving of seed trees on logging 
operations; the compulsory leaving of all trees 
below a certain diameter; a broad require- 
ment that timber land owners must keep the 
land in a timber producing condition, leaving 
the method thereof to their discretion. 

Col. Greeley said the Capper bill, which 
would impose harvesting regulations for each 
forest region thru the use of a Federal excise 
tax as a punitive measure, was unconstitu- 
tional. The Snell bill, which sought to obtain 
regulation thru the medium of State legisla- 
tion, was constitutional, but he favored the 
Clarke bill, which has the same principle of 
National and State codperation, but omits any 
requirement of cutting regulations by the 
States in order to secure Federal assistance. 

As to the attitude of lumbermen toward the 
Snell bill, he said that some favored it and. 
some opposed it. The latter were moved not 
so much by objection to the cost of leaving 
some seed trees etc., as by fear that it would 
be an entering wedge making for legislation 
inimical to property rights. He also felt that 
there was no assurance, in view of present 
taxation systems and inadequate protection 
against fire, that they would be commercially 
justified in accepting arbitrary regulations. 
They felt that taxation reform and adequate 
protection against fire should logically come 
first. In any event, it was his opinion that 
while an adequate forestry policy must in- 
clude a reasonable control over cutting, such 
control must be localized and corrected with 
taxation and fire protection, and that the tim- 
ber owners themselves must have a voice in 
framing such regulations. The Federal gov- 
ernment should confine itself entirely to co- 
operative and correlative functions. 

Educational Program Well Advanced 

Referring to education, he said the educa- 
tional program was already well inaugurated 
thru State and National agencies, lumber 
manufacturers’ organizations and other pri- 
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vate agencies. An important phase of popu- 
lar education in regard to forestry was that 
of reaching the farmers who own about one- 
third of the forest lands of the country. An- 
other was thru the forestry experiment sta- 
tions, of which six are in existence and two 
more are authorized. A third field of educa- 
tion looked to be more effective thru utiliza- 
tion of grown timber. 

The Forest Products Laboratory, at Madi- 
son, Wis., which is primarily a Federal insti- 
tuticn, is accomplishing a great deal in this 
direction. It was estimated that of the av- 
erage annual cut of 33,000,000,000 feet of saw 
timber, 7,000,000,000 feet is now sheer waste. 
European practice gets 1,000 board feet from 
every 150 cubic feet of round timber, whereas 
the American average is 1,000 feet from 219 
cubic feet of round timber. In New Eng- 
land they have got it down to 1,000 board 
feet to 175 cubic feet. Half of the lumber 
production is subsequently fabricated and 
with a great deal of waste because the lumber 
is not originally cut at the sawmills in sizes 
adapted to particular fabrication uses. This 
waste amounts to 40 or 50 percent of the lum- 
ber. The further development of by products 
manufacture, where economic conditions jus- 
tify it, could reduce forest wastes to almost 
nothing. But such a realization depended al- 
most entirely upon local commercial condi- 
tions. In the matter of tree planting Col. 
Greeley thought that the Clarke bill was wise 
in providing for Federal assistance in supply- 
ing forest planting material. 

Finally Col. Greeley recommended to the 
committee that their recommendation for leg- 
islation should be substantially the Clarke 
bill with modification or omission of the re- 
quirement that State laws must provide for 
taxation reform before Federal aid will be 
forthcoming. 


Would Enlarge Weeks Law Purchases 


In regard to the enlargement of the Na- 
tional forests by purchase, Col. Greeley urged 
that the lands within the eighteen purchase 
units in the eastern part of the country under 
the Weeks law should ‘be proceeded with. 
Only 31 percent, or 2,142,000 acres, of those 
units have been acquired so far. Their total 
cost to date including administration had 
been $13,725,000; and the present value of the 
land and timber is $20,000,000 and they are 
already self-supporting. Purchases under the 
Weeks law are confined to.the watersheds of 
the head waters of navigable streams; and 
unless the courts should construe as navigable 
any stream that would float a shingle, it would 
be desirable to broaden the scope of such pur- 
chases. He believed in going ahead and leav- 
ing the constitutional question to be settled 
whenever it might come up. 


Would Buy Lands to Be Planted 


Regarding the 81,000,000 acres of former 
timber land unfit for agriculture that is so 
completely denuded that natural reforestation 
is impossible, it was recommended that the 
Federal government should purchase and re- 
forest about 8,000,000 acres, 5,000,000 acres 
being in the southern States and 3,000,000 in 
the Lake States. The 5,000,000 or 6,000,000 
acres of completely denuded land in New Eng- 
land would, he thought, be reforested pri- 
vately owing to the favorable economic posi- 
tion there. The 10,000,000 or 12,000,000 acres 
of denuded lands in the Rocky Mountain and 
Pacific Coast States could be handled to a 
large degree by inclusion within the existing 
National forests by authority of existing laws 
permitting such acquisition by exchange of 
Federal land or timber for it. The denuded 
land in the central States could be left to pri- 
vate initiative, and the remainder of the 
20,500,000 acres of such lands in the Lake 
States and the 34,500,000 acres in the South 
Atlantic and Gulf States, could also be left 
to future private initiative, stimulated by the 
Government’s reforestation work on the 
8,000,000 acres that should be purchased. 


State Forester Shows Growing Profitable 


F, W. Beasley, Maryland State forester, 
told the committee that reforestation as a 
practical undertaking was very far advanced 


in his State. The State forest service, which 
is under the authority of the board of regents 
of the University of Maryland, thru about 200 
wardens, endeavors to give protection against 
fire to about 2,200,000 acres of woodlands at 
a cost of one-half cent an acre. 

On account of the climatic conditions which 
favor rapid growth of the pines and the eco- 
nomic conditions which include proximity to 
large lumber markets, with short hauls and a 
large. degree of water transportation, land 
owners have long since found that if fires were 
kept out, timber raising was a profitable in- 
dustry in the State. However, this statement 
applied exclusively to the softwoods; owners 
of hardwood lands consider that the fire risk 
is still too great to justify reforestation. The 
taxation system in Maryland is that of the 
ordinary property tax, but the custom is to 
assess second growth land at about half the 
valuation of agricultural land. 

R. 8S. Maddox, Tennessee State forester, 
said that in his State reforestation was 99.9 
percent protection from fires. The problem 
in this connection in Tennessee was to over- 
come the habits and views of the people in 


ee, 


the forest regions regarding forest fires. The 
old custom is to set fires in the woods in order, 
as it is thought, to improve the grazing for 
cattle. The result, however, is the sterilizg. 
tion of the soil, as well as the destruction of 
young growth, if not the larger trees them. 
selves. Consequently the work of the State 
forest service so far has been largely edueg. 
tional and with such gratifying results that 
hundreds of citizens who were formerly fire 
setters, are now fire wardens or earnest ad. 
vocates of forest protection. 

In the matter of tree planting, Mr. Maddox 
said that about the only thing that has been 
done in Tennessee has been to assist and ep. 
courage farmers in the western part of the 
State, whose lands had been affected by ero. 
sion, to plant black locust trees as a means of 
stopping erosion, restoring soil fertility and 
at the same time providing economic material 
in the shape of fence posts. Hundreds of 
eroded spots have already been attacked in 
this manner and altho none of the plantations 
are yet ten years old, some are already yield. 
ing posts. 

(Continued on page 81) 


Hardwood Institute’s Attitude on Forestry 


At the Senate forestry committee hearing 
recently held in New Orleans, La., one of the 
most carefully thought out and planned state- 
ments was that of Landon C. Bell, of the 
committee on forestry of the Hardwood Manu- 
facturers’ Institute. After describing the hard- 
wood areas, rates of growth etc., Mr. Bell stated 
plainly the things the hardwood lumbermen 
oppose in a national forestry program. What 
he said follows in part: 


Things Hardwood Lumbermen Oppose 

1—The hardwood lumbermen are opposed to 
placing the expense of a forestry program upon the 
lumber industry. They view the obligation and 
duty of the lumbermen to carry the burden of such 
expense as in no essential sense different from the 
obligation and duty of any and all other citizens. 
All the inhabitants, present and future, are inter- 
ested in the conservation, prolongation and Pg 
ation of our forests and should equitably and 
proportionately bear the expense thereof. The 
lumbermen desire that the principle of respect for 
private property rights be fully maintained. That 
principle would be violated and their property in 
part confiscated if there is placed upon the industry 
a — which should be borne by the people as 
a whole. 

2—The hardwood lumbermen are opposed to 
governmental interference in or bureaucratic regu- 
lation of their business, whether under the guise 
of serving the interest of conservation or what 
) ea he hardwood lumbermen believe 
that power to control the destinies of an industry 
— to be coupled with responsibility for the 
POOMIE 6 5 ss 

38—The hardwood lumbermen are opposed to 
committing by legislation to some department of 
the Government the power to determine by ‘“regu- 
lations” the policy of the Government in respect to 
aes of major importance affecting a forestry 
policy. ‘ 

The lumbermen are of the opinion that such 
important matters to the extent, if any, they are 
to be dealt with, should be discussed and con- 
sidered in advance, and embodied in legislation if 
to be made effective at all. They view as wholly 
unwise committing such vast powers to an admin- 
istrative department of the Government. There 
might be no permanence of policy, and it would, 
at least, be subject to change with ~~ change 
of administration, in fact with every change of 
view of the incumbent of the office charged with 
the formulation of such measures. Such measures 
when determined should be characterized by 
definiteness. .... 

4—The hardwood lumber manufacturers are un- 
alterably opposed to, the suggestion that the work 
of preparing land for reforestation and the cost of 
reforestation be done and assumed by the private 
parties who cut and remove the timber. . ... 
Specific Things Favored by Hardwood Men 

After finishing with the objections Mr. Bell 
then stated some of the specific things the 
hardwood lumbermen believed wise to incor- 
porate in the forestry program and to accom- 
plish which they will gladly do their share. He 
said in part: 

1—The hardwood lumbermen believe a wise for- 
estry policy would contemplate as one of its prin- 
cipal features adequate protection of the timber 
areas from fire. 

They believe, however, that some of the measures 
often proposed in respect ‘to fire protection are 
wrong ;-for example, compulsory burning of brush, 
leaves, and other combustibles, is often urged. 

‘2—They believe that sufficient seed trees should 
be left uncut. Usually enough are left of the 
unmerchantable to make it ‘unnecessary to leave 
any others. When, however, sufficient are not 


thus left, others should be selected and left uncut 
The lumbermen do not believe that it would be 
wise or desirable for trees of all varieties to be 
left, but they should be confined to a limited nun- 
ber of the better and more valuable varieties, best 
— to growth in the particular hardwood 
section. 


8—They believe that a policy of not taxing 
timber but once (when cut), or only the lumber 
produced, should be made effective. A _ taxation 
policy in respect t6 land carrying timber, especially 
cut-over lands or that in process of reforestation, 
should provide that either both land and timber 
be exempted from taxation or the value of the 
timber, or the additional value of the land because 
of the presence of the timber be eliminated in de 
termining the value of the land for taxation pur- 
DORE. « « «ss 


4—They believe that the Federal Government 
should on a large scale, acquire and assume the 
expense of reforesting lands suitable only for grow- 
ing hardwood timber. But this policy should not 
go to the extent of depriving private parties of the 
right and opportunity, if they desire, to keep their 
lands and reforest them. If and when changes in 
economic conditions become. such that private re- 
forestation of hardwoods may be profitably en- 
gaged in, the Government should leave the field of 
such endeavor, so far as possible, to be occupied 
by private owners. 

They believe that the same policy ought Lac ong 
to be pursued to the extent found practicable by 
the Btates. .. .. s « 


5—They believe that those State whose forests 
have been depleted in the past should give, as 
State enterprises at the State’s expense, special 
attention to reforesting the areas suitable only for 
growing trees. 


6—They believe that our forest resources would 
be greatly conserved by the result of careful scien- 
tific research with a view to improving manufac- 
turing methods thru improved machinery and 
manufacturing processes. This field of investiga- 
tion and experimentation is one which primarily 
for the lumbermen is such that they individually 
can not fully exhaust it. It is almost equally 
impossible for the lumbermen collectively to deal 
effectively with the subject. It is one which it 
would seem is peculiarly of the character to which 
the Government thru some appropriate instru- 
mentality should give attention. .... 


7—The lumbermen favor, and believe that there 
should obtain, a helpful codperative attitude toward 
them on the part of the Government; that they 
should be aided and encouraged in their efforts to 
secure adequate statistical data in order that manu- 
facturing processes and production may _ proceed 
intelligently and economically instead of blindly 
and wastefully. .... 


8—The hardwood lumbermen favor a broad, con- 
structive, just national forestry program. They 
desire that the question be settled right and be 
settled definitely now so far as this is possible. 
There is no adequate knowledge of the subject as 
applies to our conditions. It can not be said that 
in the hardwood territories the subject is further 
= than the inception of the experimental 
stage. 

They believe that a policy which may embody 
impractical plans and oppressive measures, such a8 
are included in some of the suggestions which have 
been made from time to time in the past, would 
carry within itself the seeds of its own failure and 
destruction, and the interests of the industry and 
the nation be irreparably injured thereby, and real 
constructive accomplishment indefinitely delayed. 

At its annual meeting in New Orleans on March 
22 the National Lumber Manufacturers’ Associa- 
tion adopted a resolution or declaration of princi- 
ples, and statement of its views on this subject of 
a forestry policy. The hardwood manufacturers 
approve entirely the action taken, as expressive 0 
their views and what they believe to be the views 
of lumbermen generally. . . - 
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Developments in Forestry 


Lumbermen Help State Forest School 


New ORLEANS, La., April 2.—In order to 
meet the increasing demand for experts in the 
practice of modern forestry, in addition to the 
courses Offered to the agricultural students in 
the State College of Agriculture, the department 
of forestry and horticulture of the Louisiana 
State University at Baton Rouge has arranged 
for a course leading to the degree of D. 8S. in 
forestry, beginning with the current season. 

In establishing the forestry school and de- 
vising the course the university authorities have 
had the aid of the Southern Pine Association 
and the State superintendent of forestry. The 
purpose is to develop a school adequate to the 
needs of the State and of the South, particularly 
in the training of young men in the fundamental 
sciences which underlie plant growth, for pro- 
fessional service in the South, based upon south- 
ern forest conditions and problems. 

Production and utilization, rather than en- 
gineering problems, will be emphasized in the 
course. Based upon land classification, the utili- 
zation of the large areas of cut-over lands for 
farming, grazing and reforestation—a ‘‘ trinity 
of uses’’—and their rehabilitation economically 
and socially will be an important phase of the 
general program. 

As announced by the university a course in 
the botany of trees (dendrology) is introduced 
into the sophomore year. With this exception, 
all the subjects of the first two years are basic. 
Special work in forestry proper begins in the 
junior year, which will be offered in 1924-25 
and this principle will govern the work of the 
senior year, which will be offered in 1925-26. 

Attedance upon two summer forest camps of 
six weeks’ duration will be required of all stu- 
dents seeking the degree in forestry, preferably 


hours elective, preferably for a course in a 
modern language. 

For the senior year the tentative courses will 
be forest economics and reclamation, wood tech- 
nology, logging and lumbering, forest entomol- 
ogy, forest pathology, chemistry of forest prod- 
ucts, leaving three hours elective, preferably for 
a course in a modern language. 


Canada’s Timber Resources Surveyed 


Orrawa, Ont., April 2.—Timber resources in 
Canada total more than a trillion feet board 
‘measurement, according to a Dominion-wide sur- 
vey just completed by the Canadian National 
Railways. The supply will last 250 years or 
until 2,173, at the present rate of consumption, 
estimated at four million feet annually. Of tim- 
ber resources, which the survey places at 1,065,- 
000,000,000 feet, British Columbia contains 
360,000,000,000 feet, or over one-third. The 
prairie provinces of Manitoba, Saskatchewan 
and Alberta contain 200,000,000,000 feet. 

British Columbia leads in production with a 
billion feet a year. Since the forests of central 
Russia have been shut off from world commerce, 
the province has been the greatest source of 
lumber in the world. Ontario is second, Quebec 
third, New Brunswick fourth and Nova Scotia 


fifth. The production of the eastern provinces is 
used largely for pulp and paper. The capital in- 
— in sawmills in Canada is about $250,000,- 


An interesting feature of recent years has 
been the development of the pulp and pulpwood 
industry. In 1914 the total quantity of pulp 
manufactured in Canada was 934,700 tons. 
Now the production is nearly 2,000,000 tons an- 
nually. Canada’s exports.of pulpwood to the 
United States have grown to a million cords a 
year. 


Forest Research in South Discussed 


WASHINGTON, D. C., April 3.—State foresters, 
timber owners, and lumbermen of the South- 
east are attending the meeting at the Appa- 
lachian Forest Experiment Station, Asheville, 
N. C., called by the Forest Service to discuss 
plans for proposed investigative work by the 
forest experiment stations. 

A study of the damage to young growth by 
fire, the percentage of trees killed, and the 
amount of decay and rot caused by it are 
questions to be solved. Other important prob- 
lems are cutting practice that will insure the 
growth of white pine and yellow poplar, in- 
stead of the inferior scrub pines and oaks, and 
the effect of the razor back hog on reproduc- 
tion. The meeting began April 2. This gath- 
ering of the various interests assures the de- 
velopment of forestry in the Southeast. 


Celebrates Seventeenth Anniversary 


INDIANAPOLIS, IND., April 2.—In connection 
with the seventeenth annual banquet and smoker 
of the Atkins Pioneers’ Club held at the Severin 
Hotel roof garden on Saturday evening, March 
10, mention of which was made on page 45 


combinations with each five years. An unusual] 
feature is that in this number every officer of 
high executive capacity in the Atkins corpora- 
tion is a member, together with the managers 
of ten of the branches. Officials of the company 





























SEVENTEENTH ANNUAL BANQUET AND SMOKER OF THE ATKINS PIONEERS’ CLUB, MARCH 10, 1923 


following the sophomore and junior years. The 
purpose of these camps is to familiarize the 
student with actual conditions affecting the lum- 
ber industry in the woods, to give practical field 
work and to enable him to see what problems 
may be solved by the methods of applied science. 


Under the university’s plan forestry will be 
taught from three standpoints: First, the eco- 
nomical utilization of existing forests; second, 
the creation of new forests by natural or artificial 
plantings, thus creating a crop of trees analo- 
gous to any other farm crop tor small wood 
manufacturing industries; third, the production 
and utilization of forest products and byprod- 
ucts, notably naval stores, the products of wood 
distillation and in paricular the manufacture of 
paper pulp. 

For the freshman year the subjects will be 
botany, chemistry, English or alternative, mathe- 
matics, military ‘science and zoology, and the 
subjects for the sophomore year will be chemis- 
try, civil engineering, forestry (dendrology), 
military science, and physics. 

Tentative courses for the junior year will in- 
dude journalism, soil physics, silviculture, plant 
physiology, forest mensuration, leaving three 


of the March 17 issue of the AMERICAN LuM- 
BERMAN, 2 handsome 12-page booklet was issued 
to commemorate the occasion. On the front cover 
of the booklet is a half tone reproduction of 
the Atkins saw factory in 1857 designated 
‘¢A Real Pioneer Institution.’’ The first page 
contains a photograph of Elias C. Atkins, 
founder of E. C. Atkins & Co., the well known 
manufacturers of Silver Steel saws. The names 
of the 1922 officers and committees, new mem- 
bers, the secretary and treasurer’s combined 
financial report, and other interesting data are 
printed on other pages of the booklet. 
Seventeen years ago sixty-two employees of 
E. C. Akins & Co. organized the Atkins Pioneers’ 
Club. To be eligible for this club it was neces- 
sary to have twenty years of service with the 
company. The object is to foster a closer fra- 
ternal feeling and to add a mite of social inter- 
course to their business associations. There is 
also a death benefit paid to the widows of de- 
ceased members. At present, there are 178 
members, and at the banquet Fred C. Gardner 
distributed 178 handsome new gold and enamel 
service pins. These are in five-year intervals, 
beginning with twenty years and changing color 


are proud of the long service records of the 
employees. 


Two Wholesale Firms Incorporate 


CINCINNATI, OHIO, April 3.—The Tunis Lum- 
ber Co. has been incorporated to take over the 
business of C. W. Tunis & Co. There is, no 
change in policy or management. C. W. Tunis 
is president of the new company, and L. E. Rein- 
zan, secretary. The company is capitalized at 
$50,000 and will deal in wholesale dimension 
hardwoods. Offices are in the Keith Theater 
Building, Cincinnati. 

The Fagin Lumber Co. has been incorporated 
with a capital of $50,000, to succeed the Fagin 
Lumber Co. Harry W. Fagin is president and 
William C. Smith is secretary and treasurer. 
Mr. Smith has been with the Fagin company 
since last September and previously was the 
Columbus (Ohio) representative of Henry G. 
Bradston & Co., of Birmingham, Ala. The com- 
pany will operate a wholesale southern pine 
business with offices and yards at Findley and 
McLean avenues, Cincinnati. 
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Wood Preservation Conference at Madison Laboratory 


MapIson, WIs., April 2.—Forty representa- 
tives of some of the largest wood using indus- 
tries in the country came here recently to attend 
the conference on wood preservation at the 
Forest Products Laboratory. 

More than $30,000 is being spent this year 
by the laboratory on strictly wood preserva- 
tion studies. ‘At least $20,000 more is being 
spent on projects which closely relate to wood 
preservation. There is a continuous demand 
from the whole country for more information 
on wood preservation, and frequent requests 
are made that new investigations be started. 
In view of the evident impossibility of cover- 
ing the subject adequately with the money 
which can be spared, it is the earnest desire 
of the laboratory officials that the available 
funds be spent to the very best advantage. 

The conference was called in order that all 
those in the industry who were interested 
might see how the money is being spent and 


what is being accomplished. Upon arrival 
here the visitors made a tour of inspection 
of the laboratory. A discussion of toxicity 
tests and demonstration of methods were held 
in the pathology laboratory. Grading rules 
for structural timbers were discussed in the 
timber testing laboratory. 

After lunch a crushing test of a large south- 
ern pine column in the million-pound testing 
machine was conducted. Discussions on mix- 
ing creosote and petroleum oils were held. Be- 
cause of the depth of snow here it was im- 
possible for the visitors to inspect the test 
track which is maintained codperatively by 
the Chicago, Milwaukee & St. Paul railroad 
and the laboratory. Among the treatments 
represented by ties in this track are some 
treated with mixtures of creosote and petro- 
leum derivatives. 

During the day the regular investigative 
work of the laboratory was open to inspec- 


tion. The following demonstrations were of 
particular interest: Experimental work on 
preservative treatments, chemical work on 
wood preservatives, methods of testing the 
strength of wood, and methods of testing the 
toxicity of wood preservatives. Other work 
was also in full operation, such as box test- 
ing, kiln drying, gluing, pulp and paper mak- 
ing, and microscopic studies. The day’s con- 
ference concluded with a dinner at the 
Monona Hotel, followed by a general discus- 
sion of the program of investigative work on 
wood preservation and allied problems. 

‘‘It is hoped,’’ said G. M. Hunt, who is in 
charge of the section of wood preservation 
at the laboratory, ‘‘that many suggestions 
will be received as to how the program may be 
improved and that the net result will be a bet- 
ter program of work and a better acquaintance 
and mutual understanding between the indus- 
try and the Forest Products Laboratory.’’ 

















REPRESENTATIVES OF WOOD USING INDUSTRIES AT FOREST PRODUCTS LABORATORY 


Letters From the Mail of a Wholesaler 


[This continues the story of A.C. L. No. 38063, 
which began on page 60 of the March 31 issue.— 
Epitor. } 

New On_Leans, LA., March 3, 1923. 
GuorGia YELLOW PINE Co., Macon, Ga. 

Gentlemen: Car A. C. L. No. 38063: We en- 
close letter from Levi Bros., together with affidavit 
of their man, showing their inspection on this car. 
We thought we had made provision for the han- 
dling of the kick in case one arose but, as is gen- 
erally the case, something entirely different arises 
from what we had expected. We think we will put, 
around a deal, those strings which will protect and 
insure us of the minimum of trouble, but in each 
transaction some new set of circumstances can 
form themselves into new and unheard of com- 
plications. 

In sending you the order we were very particular 
to insist on K. D. steck, and called your attention 
to the fact that this customer knew the grade and 
would demand it. You will observe from his letter 
that he wanted to send the stock direct to a job, 
but now claims he could not, account nearly one- 
third A. D. and some No. 3 common, hence he 
wants an allowance on the stock which is actually 
up to grade. We are not passing judgment until 
we hear from you. We might add we have shipped 
this concern several cars, some of which they paid 
in full and some they kicked on. We put asso- 
ciation. inspector on two of their cars and he 
sustained them. The kick for A. D. stock is the 
most serious in this case. Had it not been for 
that, we could have handled the matter for a small 
allowance. Your shipping clerk will be able to tell 
if the car contained this quantity, or any, A. D. 
stock. Investigate this and let us have prompt 
reply. Yours truly, 

Hi1eGH Grapp LUMBER Co. 





Macon, Ga., March 5, 1923. 
HIGH GRADE LuMBER Co., New Orleans, La. 
Gentlemen: We have your letter of March 3 
covering car A. C. L. No. 38063, and giving the 
report of Levi Bros., together with their affidavit. 
We are very much surprised and badly disappointed 


to get this report. We guaranteed grade and 
count and agreed to take care of you, it is true, 
but we did not know you were shipping a bunch 
of pirates and kickers like this; and if we had 
known the lumber was going to this firm, we 
would not have shipped it. 

Affidavit: We call your attention to the fact 
that their affidavit is on a printed form of their 
own, which shows that they use so many of them 
they simply had a form printed. We therefore do not 
consider this affidavit worth the paper it is written 
on. This car of lumber was all right; it was 
checked twice. After our shipping clerk checked 
it, we also had the planing mill man go over it, 
and our two men claim that together they know 
as much or more about lumber than Louis Sklar— 
whoever he is. 

Your kick is ridiculous and we think, instead of 
letting these fellows hold you up like this, you 
should take this car away and sell it to somebody 
who will appreciate good lumber. Yours truly, 

GEORGIA YELLOW PINE Co. 





NEw ORLEANS, LA., March 7, 1923. 
GEORGIA YELLOW PINE Co., Macon, Ga. 

Gentlemen: It is just as we expected. We paid 
the 98 percent; we reported you the kick; and 
now in your letter of March 5 you write us a long 
rigmarole, telling us our customer is a robber, de- 
fending your position and your invoice, and not 
saying a thing definite about the settlement of the 
kick, nor answering the main point at issue. 

Levi Bros. report 8,432 feet of air dried stock. 
Did the car contain this quantity of air dried 
stock? If it did, you ought to know it, and it 
seems to us this would certainly justify them in 
making a kick, when they wanted a straight car of 
kiln dried stock to deliver direct to the job. 

Our agreement was that, if you were not satisfied 
with the kick when reported, you would send us 
your check for $50 and we would order association 
inspection. A man can hardly be termed a kicker 
who will accept association inspection. We have 
shipped this concern several cars and, while we 
find them demanding strictly what they buy, they 
have explained to us that they are up against 


unusual conditions, too, and they must have what 
they buy or have an allowance that will give them 
value. We have never seen this car; all we know 
is we have paid 98 percent, you say it is all right, 
and Levi Bros. say it is not. If the car contained 
the air dried stock, then it is only up to us to 
settle the shortage, and the allowance they ask 
for the No. 3 common, because we think they would 
be entitled to the other allowance they suggest 
on account of the situation already outlined. If 
the car did not contain the air dried stock, and 
you want the official inspector to go over it, send 
us your check promptly or else refund us our money 
and we will turn the car back to you. 

We are up against the very thing we tried to 
avoid, but we took a shot, knowing what we would 
possibly run into. You now have our money and 
all we have is a kick; and instead of settling it, 
you are equivocating. Yours truly, 

HIGH GRADE LUMBER Co. 





CHICAGO, ILL., March 6, 1923. 
HIGH Grape LuMBeErR Co., New Orleans, La. 
Gentlemen: We were expecting by this time a 
wire or letter from you giving us disposition of 
the shiplap, ex car A. C. L. No. 38063. This is 
piled in our way, and we want either authority 
to use it or some prompt disposition made of it. 
If you want association inspector to go over it, 
please wire us and we will accept the stock accord- 
ing to his report, at the prices outlined in our letter 
of March 1; or you may refund us the freight and 
take the car away. We will reload it for $3 a 
thousand. Yours truly. 
LEvI Bros. LUMBER Co. 


[Another instalment of these letters will ap- 
pear in a later issue——Enitor. ] 


PRELIMINARY REPORTS show a production of 
271,000 pleasure cars and trucks in February, 
which total output has been exceeded only twice 
in automobile manufacturing history, the ex- 
ceptional months being June and August of 
last year. 
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Western Roads Consolidation Hearings 


SEATTLE, WASH., March 31.—Lumbermen and 
traffic experts from all parts of the Pacific 
Northwest have been in attendance this week at 
the Seattle hearings on tentative plans for the 
consolidation of western railroads. The hear- 
ings, which were conducted by Henry C. Hall, 
and Johnson B. Campbell, of the Interstate Com- 
merce Commission, also by T. P. Healey and 
E. J. Hoy, examiners, adjourned Tuesday to 
meet in Portland, Ore., and later in Salt Lake 
City, Utah. The main points brought out, as 
expressing the views of lumbermen generally 
and other coast shippers, are: (1) Coast to 
Coast connection for western roads; (2) direct 
connection between the Pacific Northwest and 
the Gulf of Mexico, insuring an outlet in that 
direction; (3) elimination of delay in returning 
empty cars from eastern connections to western 
railroads to do away with car shortages during 
the crop movement and the movement of lumber. 

Among the lumbermen in attendance were: 
J. H. Bloedel, Bloedel Donovan Lumber Mills; 
J. D. Manley, Manley-Moore Lumber Co., of 
Tacoma; R. G. Glanville, Wheeler, Osgood Co., 
Tacoma; J. G. Dickson, Pacific States Lumber 
Co., Tacoma; E. W. Demarest, Pacific National 
Lumber Co., Tacoma; Thorpe Babcock, North 
Western Lumber Co., Hoquiam; C. H. Watzek, 
Crossett Western Lumber Co., Wauna, Ore.; 
B. R. Lewis, Clear Lake Lumber Co., Clear Lake, 
Wash.; Joseph N. Teal, general counsel West 
Coast Lumbermen’s Association, Portland; H. 


roads so that each of those now serving the Pa- 
cific Northwest be given eastern connections 
rather than consolidating the western roads op- 
erating west of Chicago and merging the roads 
east of Chicago with a consolidation of the roads 
in the South east of the Mississippi. 


Start Sawing Soon at Los Angeles 


Los ANGELES, CALIF., March 31.—With two 
steel lumber schooners, the El Abeto and El 
Cedro, and a third, the El Cicuta, carrying lum- 
ber cants from the Graham Island (B. C.) tim- 
ber holdings of the Los Angeles Lumber 
Products Co. to the company’s plant, now near- 
ing completion at Los Angeles harbor, prepara- 
tions are being made for production. 

The lumber products plant, occupying about 
35 acres of the 70-acre plant of the Los Angeles 
Shipbuilding & Drydock Corporation on the 
west basin of Los Angeles harbor, is nearing 
completion and actual sawing operations are 
expected to start early in April. The main 
sawmills and planing mills, the box factory, 
waste incinerator, stacking yard and other 
buildings are practically complete. Machinery 


is now being installed. This phase of plant con- 
struction, it is expected, will be finished by the 
time the company’s subsidiary steamship line 
will have unloaded a sufficient supply of lum- 
ber cants at the mill site storage basin to insure 
steady and uninterrupted operation. 

Recently the entire plant of the Pacific Wire- 

















New Sawmill of Los Angeles Lumber Products Co. at Los Angeles, Calif. 


N. Proebstel, traffic manager West Coast Lum- 
bermen’s Association, Seattle. 

Thru O. O. Calderhead, the State opposed any 
consolidation plan that would not place the 
Great Northern and the Northern Pacific, with 
the Burlington lines, under the same control. 


Grays Harbor and Bellingham lumbermen op- 
posed the consolidation that would divide the 
Great Northern and Northern Pacific. Mr. 
Bloedel stated on the stand that the lumber 
haul thru the Panama Canal gave a rate that 
could not be met by the railroads between the 
Pacific Northwest and points on the Atlantic 
seaboard, unless there was a marked reduction 
in the present rail tariffs. He felt that such a 
result could be brought about by consolidation 
that would increase efficiency, provide a greater 
number of cars, and give a greater flexibility in 
traffic from West to East, along with a prompt 
return of empties. Mr. Bloedel also said that 
intercoastal traffic thru the canal moved faster 
to Atlantic seaboard points than rail shipments 
from the Coast to the same points. 


The hearing’ developed considerable opposition 
to the program as advanced by the Interstate 
Commerce Commission. Resolutions from the 
Chambers of Commerce of Seattle, Tacoma, 
Hoquiam, and Aberdeen were presented, pro- 
testing against the proposal to group the Great 
Northern railway system with the Milwaukee, 
and urging that in the general scheme for merg- 
ing the consolidations should be considered so 
a8 to give coast to coast lines with southern con- 
nections a port or ports on the Gulf of Mexico. 

A preference was expressed for merging the 


bound Box Co., of San Francisco, was pur- 
chased by the Los Angeles Lumber Products 
Co. The machinery will be shipped south and 
installed in the Los Angeles plant, and with 
it will come G. Wendling as sales manager of 
the new organization. He was formerly presi- 
dent of the San Francisco company, and is well 
known on the Pacific coast in box manufactur- 
ing circles. 

Arno Mereen is in charge of the construction 
of the new plant, under the supervision of 
Frank L. Buckley. Mr. Buckley and Erle M. 
Leaf are vice presidents. Fred L. Baker is 
president. 


Believe Coast Stocks Badly Depleted 


SEATTLE, WAsuH., March 31.—At yesterday’s 
luncheon of the Seattle Lumbermen’s Club there 
was an interchange of views, going to show 
the depleted condition of stocks at the mills. 

‘*We’re cleaned out,’’ said Max A. Wyman, 
of the Foster Wyman Lumber Co. ‘‘There’s 
practically nothing in our yards. Our mill cuts 
175,000 feet a day, and there’s less than a 
million feet on hand unsold. It consists of odds 
and ends solely, all the merchantable stock hav- 
ing been shipped.’’ 

‘¢There’s a chance for you to turn some of 
your inquiries for short dimension over to the 
Bryant people,’’ remarked Ed R. Hogg, of the 
Atlas Lumber Co. 

‘¢We don’t want it,’’ answered Ed T. Verd, 
of the Bryant Lumber Co. ‘‘At our plant we 
have all we care to handle.’’ 


Trend of Shingle Demand and Prices 


SEATTLE, WasH., March 31.—If red cedar 
shingles are true to form, there will be a marked 
increase in demand and a stiffening of prices 
during an interval of thirty days beginning 
about April 15. Records since 1915 show that 
tendency for every year except 1920, which was 
abnormal. The rule, as gathered from the rec- 
ords, ‘is that prices are about stationary in 
March, with a gradually firming tendency until 
about the middle of April, then rising values 
until about May 15, followed by a seasonal de- 
cline. Nineteen twenty recorded a heavy slump 
in March, altho there was practically no change 
in stars and clears during the first two weeks, 
but there was weakness during the final two 
weeks, and during April there was a rapid de- 
cline, with stars falling an average of 60 cents 
and clears an average of 75 cents. 

Since there is now an accumulated demand 


. for building materials of all kinds, with the 


building movement well under way, the general 
belief is that red cedar shingles this spring will 
respond to the rising price tendency of normal 
years. 





New Edition of Coast Lumber Booklet 


PORTLAND, ORE., March 31.—A new issue of 
‘*The Last Great Stand,’’ a 32-page booklet 
on the growth of the Pacific coast lumber in- 
dustry, has recently come from the press and 
is being distributed by the C. D. Johnson Lum- 
ber Co., of this city, exclusive selling agent 
for the Pacific Spruce Corporation, of Toledo, 
Ore. This latest edition, which is somewhat 
more elaborate than the first issue, is profusely 
illustrated with photographs of Sitka spruce, 
Douglas fir and other timber and logs, and also 
contains views of the plant and operations of 
the Pacific Spruce Corporation in Lincoln 
County, Oregon. The first article in the book- 
let is taken from a report of the Forest Service 
and deals with the development of the lumber 
industry in Washington, Oregon and California. 
This is followed by other statistical matter on 
lumber production, information on the magni- 
tude of the logging industry in the West, the 
value of stumpage and other data. 


Discuss Proper Nailing of Shingles 


SEATTLE, WASH., March 31.—At Wednesday’s 
meeting of shingle manufacturers and whole- 
salers, Charles C. Hone, of the Krauss Bros. 
Lumber Co., who presided, submitted a report 
as chairman of a committee to investigate band 
sticks and proper nailing. The point was 
brought out that manufacturers employ widely 
different methods as to lengths, sizes and kind 
of nails used in band sticks, and that a uni- 
form system would undoubtedly reduce the num- 
ber of complaints on account of breakage. There 
was a discussion as to the comparative merits 
of barbed nails and cement coated nails, and 
the statement was made that if specifications 
were properly submitted, nail manufacturers 
would be glad to furnish any kind of stock de- 
sired. It was decided to assemble various kinds 
of band sticks and band irons, together with the 
different kinds of nails, and request the Forest 
Service testing laboratory at the University of 
Washington to determine by actual experiment 
what would be the best band stick and the best 
nail. The official size band stick is %x1%4x19% 
inches. Louis Napoleon Campbell, of the Na- 
poleon Campbell Shingle Mills, Ballard, was 
made a member of the committee, the other 
members being W. C. McMaster, of the John 
Mé¢Master Shingle Co., and Paul R. Smith, of 
the M. R. Smith Lumber & Shingle Co. One of 
the obstacles to the introduction of special nails 
has been found in the fact that local hardware 
companies are obliged to buy this stock in car- 
load lots, and none of them cares to experiment 
with a heavy shipment unless the demand is 
assured. Arthur Bevan, assistant secretary of 
the shingle branch, West Coast Lumbermen’s 
Association, emphasized the point that consid- 
erable breakage was caused by too tight press- 
ing, so that if shingles absorbed moisture in 
transit they were sure to swell and burst the 
pack. 
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North Carolina Piners to Establish Insurance 
Department—Plan to Adopt Molding Book 


NorFoLk, VaA., April 2.—The annual conven- 
tion of the North Carolina Pine Association, 
which was held here last Thursday at the 
Monticello Hotel, was voted at its conclusion 
to have been the best ever held by the organi- 
zation. [A preliminary report of this conven- 
tion appeared on page 48 of the March 31 
issue of the AMERICAN LUMBERMAN.—EDITOR. ] 
Over 125 persons, including members and guests, 
were present and when President J. Ross Mc- 
Neal opened the convention, he had no prepared 
address to make, but thanked the members for 
their splendid codéperation during the year. 


The Secretary’s Report 


Secretary-treasurer John M. Gibbs stated 
briefly but pertinently the reasons why 1923 
should be a good business year and with build- 
ing construction very active in practically all 
sections of the country a continuation of good 
times is predicted. Referring to the weekly 
barometers issued by the association, he stated 
that the number of mills reporting during 
1921 was fifty-three and in 1922 the average 
was forty-eight, but that production during 
1922 was approximately 507,000,000 feet as 
against 356,000,000 during 1921. He stated, 
further, that orders during 1922 increased 50 
percent; shipments, 46 percent, and production, 
42 percent. As a result of this there was no 
accumulation of lumber during 1922. For the 
first two months of 1923 both shipments and 
orders have exceeded production. These fig- 
ures, which have been given in detail in the 
barometer from week to week, Secretary Gibbs 
considered most important. He pointed out, 
however, that the number of mills reporting 
was small and to make these reports of the great- 
est value, more members should send in their 
figures. 

The secretary then discussed the activities of 
the various committees and departments of the 
association, stressing their value to the associa- 
tion membership. He touched particularly upon 
the establishment of the association’s branch 
office at Macon, Ga., and the rapid growth of 
the work of that branch in assisting Georgia 
and Alabama members of the association in 
solving their various problems. He urged great- 
er use of the traffic department, citing the fact 
that it is of real value where members are 
obliged to keep fully informed regarding em- 
bargoes 2nd open routes for shipments. In a 
note of warning, Secretary Gibbs told of fair 
trade practices, saying ‘‘that there are some 
manufacturers who regard not all the niceties 
of trade’’ and that these men should give 
full measure for the full dollar; that ‘‘a strict 
interpretation of grading rules is a considera- 
tion to which every buyer is entitled;’’ that 
‘*proper, cleanly and orderly loading of cars 
is an observance to which the customer is en- 
titled;’’ that prompt efforts should be made 
to adjust all complaints. He declared it his 
ambition to have the association occupy such a 
position in the minds of the distributers and 
consumers of North Carolina pine as well as 
in the minds of its manufacturers ‘‘ whereby the 
mere mention of the organization immediately 
suggests confidence and the thought of promul- 
gating those practices which are suggested in 
the phrase ‘one for all and all for one.’ ’’ 





Committee Reports 


A. R. Turnbull, chairman of the trade rela- 
tions committee, declared its operations had been 
very successful during the year and that its 
decisions have been received with satisfaction. 


The report of Capt. Nathan O’Berry, of Golds- 
boro, N. C., chairman of the general legisla- 
tive committee was read by his son, Thomas 
O’Berry, due to an accident preventing the 
former’s attendence. This report briefly told of 
the activities of the committee, touching upon 
its work with that of the advisory tax committee 
of the National Lumber Manufacturers’ Asso- 
ciation, and matters of local interest regarding 
legislative acts in North Carolina, South Caro- 
lina and Virginia. 

The membership committee, G. J. Cherry, 
chairman, reported that the membership of the 
organization now numbers 129, an increase of 
twenty-five during the year, and then presented 
names of the following who were unanimously 
elected: Harris & Williams, Washington, Ga.; 
Avery Lumber Co., Sumter, 8S. C.; Elizabeth 

















J. ROSS McNEAL, 
Norfolk, Va. ; 

Reélected President 
River Lumber Co., Norfolk, Va.; Middle Georgia 
Lumber Co., Bartow, Ga.; Weston Lumber Co., 
Weston, Ga. 

Chairman Thomas O’Berry, of the inspection 
committee, in reviewing the changes made in in- 
spection rules during the year said that his 
committee had no recommendations to make at 
this time. He added that a new edition of the 
grading rules would be issued by the secretary 
very soon, embodying all the changes made. 

Chairman G. L. Hume, of the cost and values 
committee, in submitting the report of that 
committee, referred to the cost statement ap- 
pended herewith and stated that the number of 
members reporting monthly during 1922 was 
considerably greater than during 1921. The 
average cost per month as shown by these figures 
was $19.19 on rough lumber in 1922 and $21.10 
in 1921. The total cost, including dressing, was 
$22.37 for 1922 and $24.54 for 1921. Stumpage 
has not been included in these figures as an item 
of cost. They are as follows: 


JOHN M. GIBBS; 
Norfolk, Va. ; 
Secretary-treasurer 


AVERAGE MANUFACTURING COST OF MEMBER MILLS NORTH CAROLINA PINE ASSOCIATION, INC. 
For Years 1921 and 1922 by Months 
No. of Mills Rough Lumber Cost of Ro Dressed Lumber Total Cost Includ’g Average Log 
Reporting luced, B.M. umber, B. Produced, B.M. Dressing, B. Content 
1921 1922 1921 1922 1921 1922 1921 19 1921 1922 1921 1922 
PD, ss suw sees 9 18 12,004,900 27,165,211 27.98 $20.17 032, 11,797,499 $33.26 $23.51 77 74.5 
i. Scuspseen 14° «19 20,385,932  28,681,16 25.13 18.94 5,137,570 12,681,684 29.88 21.79 75 75 
ee ree 19 20 80,917,123 33,109,098 21.05 17.62 9,077,484 15,323,103 25.02 20.07 68 72 
Th .epasenes 18 «21 27,810,988 35,558,949 21.90 17.94 12,245,121 17,931,792 25.73 20.86 66 15 
MEY = covesvves 28 21 37,465,044 38,274,893 19.47 17.384 14,765,795 21,201,538 22.75 19.98 69 78.5 
eee 17 +23 26,459,980 37,828,075 18.78 19.46 12,012,734 22,816,120 22.15 23.10 79.6 78.3 
, Ses 18 25 25,956,443 36,855,674 19.69 21.09 15,058,704 22,097,487 22.98 24.72 78.9 77.9 
BBB. seccccecs 17 «24 .724,4 42,030,105 9.58 18.66 13,122,734 25,658,421 22.30 22.00 80.4 72.4 
Sept. cecccccce 21 24 28,590,084 40,433,474 9.20 18.60 14,783,184 21,325,667 21.58 22.15 78.6 76.6 
OR. cevccccce 20 29 29,398,857 49,209,278 18.29 18.74 17,472,086 26,875,974 20.80 21.89 68.1 67.8 
[e.. ssseseses 19 28 32,190,772 48,297,766 19.25 19.94 17,687,334 496,15 21.39 23.03 76.7 80 
OR... coccestee 16 «28 21,026,097 32,104,298 22.93 22. 9,645,6 19,678,905 26.61 25.56 73.2 84 
Totals ...... 18 24 315,931,588 449,547,981 $21.10 $19.19 145,040,359 245,884,342 $24.54 $22.37 74.2 76.2 
Increase 1922, 40 Per Cent crease 1922, 69 Per 
Year 1920...... 25 353,863,601 $32.75 160,920,607 $38.22 74 
Year 1919...... 0 507,567,000 27.811 256,792,000 32:13 80 
ear 1918...... 34 426,851,000 24.27 212,336,000 95 80 
Year 1917...... 17 130,000 15.19 76,976,000 17.56 


205,130, 
tumpage is NOT included as 


The report stated that the monthly reports 
of stocks and orders were of much value to 
the members but that they seem to fail to under. 
stand this. The figures show that on Feb. 1, 
1923, North Carolina pine mills were oversold 
to the amount of 7,756,909 feet. The figures for 
a series of years are as follows: 

Stocks Orders Surplus 
March 1, 1919 53,243,000 42.956,000 10,487,000 
March 1, 1920 17,813,100 29,294,519 11,481,419 
March 1, 1921 30,163,920 5,664,000 24,499,920 
Feb. 1, 1922.. 15,291,500 6,534,000 8,757,500 
Feb. 1, 1923.. 20,249,835 28,006,744 %7,756,909 


*Oversold. 

P. R. Camp, chairman of the committee on 
conservation and development, reported that 
the committee realizes the need of conservation 
and utilization and that if a proper campaign 
is conducted, with especial reference to second 
growth forests, a large and flourishing lumber 
business thruout the southern States can be con- 
tinued indefinitely. Lumbermen, the report de- 
clared, are favorable to reforestation but the 
taxes as assessed by the States make it prohibi- 
tive for them to hold their timber and cut it as 
conservatively as they would like to do. He 
then told of the formation of the Southern For- 
estry Congress in 1916 and of its activities up 
to the present, stating that now the technical 
forester has come to realize the lumberman’s 
viewpoint and is indicating a sound and con- 
servative program for the utilization and con- 
servation of forest resources which will make 
the lumberman’s business a perpetual one in the 
South. 

Guy I. Buell, chairman, reporting for the 
committee on North Carolina legislation, de- 
clared that a number of bills had been proposed 
early in the year which would have been inimi- 
cal to the lumbermen’s interests but that the 
chairman and the general counsel of the associa- 
tion were on the job to help defeat such legis- 
lation. ; 

A. C. Knauss, of the Forest Products Labor- 
atory, then gave a very interesting and instrue- 
tive talk to the members on the subject of kiln 
drying of lumber similar to that made by him 
at the recent annual convention of the Southern 
Pine Association at New Orleans. » [An extended 
digest of this paper by Mr. Knauss appeared 
on pages 54 and 55 of the March 24 issue of the 
AMERICAN LUMBERMAN.—EDITOR. ] 

A request received from retail lumber dealers 
of Philadelphia asking that the rules of the 
association requiring lumber, when complained 
of, be held intact until special reinspection could 
be made, be amended to apply only to that part 
that was found to be in complaint, was denied. 

It was decided that a molding book should be 
adopted and that prepared by the Southern Pine 
Association will be issued under a North Caro- 
lina Pine Association cover, if proper consent 
can be obtained. 

L. D. Baldwin, of New York City, associated 
with the A. C. Tuxbury Lumber Co., Charles- 
ton, 8. C., gave a short, but interesting and 
optimistic talk on general business conditions 
in the United States. He believed that business 
will continue good in spite of prevailing Euro- 
pean conditions if people in this country would 
not get excited but would go along minding 
their own business. 


AFTERNOON SESSION 


Vice President G. L. Hume called the after- 
noon meeting to order and called on Judge F. 
8. Spruill, general counsel of the association, 
for his annual report. Judge Spruill before 
rendering his report reviewed for the informa- 
tion of the members the activities and scope of 
the legal department. 

A rising vote of esteem was given the three 
surviving original charter members of the asso- 
ciation: E. B. Freeman, of Norfolk, Va.; J. 
L. Camp, of Franklin, Va., and Gen. F. E. 
Waters, of Baltimore, Md., the last named not 
being present at this meeting. 

Wilson Compton, secretary-manager of the 
National Lumber Manufaeturers’ Association, 
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then spoke to the members very interestingly 
and helpfully regarding social conditions, gen- 
eral business conditions, manufacturing costs in 
various parts of the country, labor costs, build- 
ing codes, forestry work ete. He stated that 
the Federal Government is now taking a keen 
interest in forestry work. 

A recommendation from the board of direc- 
tors that an insurance department be estab- 
lished in the association, with Walter Walton, 
of New York City, as manager, was favorably 
received and adopted. A permanent insurance 
committee was appointed by the president. 

Edgar P. Allen, publicity manager of the 
National association, in a short but very pleas- 
ing talk, stressed the value of proper publicity 
for lumber and the good that will result in the 
future in having the public fully acquainted with 
the industry. 


Resolutions Adopted; Directors Elected 


Chairman Charles Hill, of the nominations 
committee, presented resolutions urging appoint- 
ment of a committee to investigate the matter of 
wider distribution of the daily sales reports; 
also that the secretary be requested to prepare 
and submit at the next meeting an amendment 
to the bylaws providing for an arbitration com- 
mittee. The resolutions concluded with an ex- 
tension of thanks to the officers for their efforts 
on behalf of the association during the last 
year. 

" The election of officers resulted in the selection 
of J. Ross McNeal to succeed himself as presi- 
dent. Members from the various States cov- 
ered by the association then met in separate 











THOMAS O’BERRY, 
Goldsboro, N. C.; 
Vice President 


F. G. DAVIES, 
Charleston, S. C.; 
Vice President 





session and selected their vice presidents and di- 
rectors for the following year, who were duly 
elected as follows: 


Vircinra—G,. L. Hume, vice president, Suffolk, 
Va.; H. B. a Suffolk, Va.; P. D. Dix, Balti- 
more, .; W. P. Jackson, Salisbury, Md.; F. B. 
Waters, Baltimore, Md.; T. J. Wright, jr., Norfolk, 
Va.: J. E. r., Franklin, Va.; A. B. Cramer, 
Suffolk, Va.; . Camp, Franklin, Va.; A. R. 
Turnbull, Norfolk, Va. 


NortTH CAROLINA—Thomas O’Berry, vice presi- 
dent, Goldsboro, N. C.; George BE. Major, Hertford, 
N. C.; L. C. Blades, Elizabeth City, N.C.; A. B. 
Clarke, Charlotte, N. C.; R. A. Parsley, Wilming- 
ton, N. C.; J. M. Aberly, New Bern, N. C.; Claude 
Kiser, Greensboro, N. C.; Frank W. Cox, Washing- 
ton, N. C.; F. L. Finkenstaedt, Bolton, N. C. 


SouTtH CaroLiIna—F. G. Davies, vice president, 
Charleston, S. C.; W. J. Hines, Meriwether, S. C.; 
C. C. Osborne, Parksville, S. C.; J. M. Camp, St. 
og Ss. a; W. B. McNeal, Hardeeville, S. C.; 
C. ¥. Anderson, Marion, 8. C.; F. P. Prettyman, 
Summerville, S. C.; G. J. Cherry, Charleston, S. C.; 
M. C. Burton, Charleston, S. c.; Harry Thayer, 
hate ger S. C.; Miss Gazzie Osborne, Parks- 
ville, A 


GrorGIA-ALABAMA—D. G. Bland, vice president, 
Lumpkin, Ga.; J. H. Steedman, Norwood, Ga.; 
J. A. Cook, Opelika, Ala.; A. C. Alexander, Waverly 
Hall, Ga.; A. B. Carroll, Hurtsboro, Ala.; J. R. 
Moore, Kathleen, Ga.; L. P. James, Haddock, Ga. ; 
H. M. Johnson, Jeffersonville, Ga.; Hugh Thurs- 
ton, Thomaston, Ga.; H. Dixon Smith, Seale, Ala. ; 
I. H. Fetty, Savannah, Ga. 


Following the adjournment of the meeting 
the new directors met and reélected John M. 
Gibbs as secretary and treasurer for the coming 
year. 


ANNUAL BANQUET 


The annual banquet of the association was 
held in the hotel at 7 p. m. The ladies were 


I. H. FETTY, 
Savannah, Ga. ; 
Elected a Director 


G. L. HUME, 
Suffolk, Va. ; 
Vice President 





especially invited and many were present. Dur- 
ing thé service, songs: were sung ensemble and 
good music was rendered by an orchestra. Prior 
to the speaking Charles Hill on behalf of the 
members, presented President McNeal with a 
large basket of flowers as a token of esteem 
and affection. Judge F. 8. Spruill acted as 
toastmaster at the banquet. Rev. Sparks Mel- 
ton delivered the invocation. Judge Spruill an- 
nounced that because of illness in his family 
Gov. Cameron Morrison was unable to be present 
and as a mark of respect and esteem Gov. A. Lee 
Trunkle had also decided not to attend the 
banquet, altho deploring very much his non- 
attendance. 

The first speaker introduced was Frederick 
I. Cox, of the Interstate Commerce Commission, 
Washington, D. C., who spoke of the importance 
of the railroad systems to the prosperity of the 
country, the need for proper legislation affect- 
ing them, and urged people to be lenient in their 
criticisms, for he said, with motive power under 
70 percent normal the railroads had recently 
handled more tonnage than ever before recorded. 
B. A. Johnson, Chicago, gave a very humorous 
account of his recent European trip. W. B. 
Burruss, of Kansas City, Mo., spoke of ‘‘ Shake- 
speare the Salesman.’’ He is a very fluent and 
able speaker and handled his subject very well, 
pointing out the salesmanship of Shakespeare 
in his various works and comparing certain 
characters of Shakespeare with present-day men 
in salesmanship. 

The gathering then dispersed and voted the 
meeting and banquet the best ever held by the 
association. 

















CHARLES HILL, 
New York City; 
Committee Chairman 


GUY I. BUELL, 
Suffolk, Va.; 
Committee Chairman 


Dates and Plans for Standardization Committees’ Meetings 


WASHINGTON, D. C., April 3.—Announcement 
was made here today of a meeting of the manu- 
facturers’ permanent standardization committee 
of the Central Committee on Lumber Standards 
at the Congress Hotel, Chicago, May 10, 11 and 
12; also a meeting of the Consulting Committee 
on Lumber Standards at the same place, May 
14, 15 and 16. 

The purpose of the meeting of the manufac- 
turers’ permanent standardization committee is 
to act on the plan tentatively agreed upon at 
the meeting of the Consulting Committee on 
Lumber Standards in Chicago, Feb. 5-7, relating 
to the naming of the basic grades of finish, com- 


mon, dimension and structural timbers, to apply . 


to all items of lumber except shop or factory 
lumber. The plan suggested provides a sufficient 
number of basic grades to cover lumber of com- 
parative quality from the various manufacturing 
regions. The grading rules committee of each 
regional lumber manufacturing association has 
been requested to make such reaajustment in 
its grades as may be necessary to secure material 
of substantially similar quality and utility in 
the grades of the same name in the various com- 
peting species. 

The manufacturers’ permanent standardiza- 


tion committee at its coming meeting will con- 
sider the suggested plan in the light of the 
recommendations received from the various re- 
gional grading rules committees. It will en- 
deavor to make whatever changes are necessary 
in order to reach a satisfactory agreement on 
more uniform grading rules. 


The theory underlying this suggested plan for 
securing greater uniformity is not to secure 
exact uniformity as regards provisions for allow- 
able defect in each grade, but on the other hand, 
to secure grades carrying the same name in each 
competing species, having substantially the same 
usefulness for the chief purposes for which used. 
This would accomplish a more ready interchange- 
ability of one species for another, which is of 
great importance now that the largest markets 
draw their lumber supply from different regions. 


Each association has been requested to send 
to Chicago for use at these meetings two sam- 
ples of each of its present basic grades so that 
the committees may be enabled to form. a defi- 
nite and fair judgment of the fundamental dif- 
ferences in present grades of competing species. 
These samples will be of uniform size—3 feet 
long by 3 inches wide. The basic grades and 
names for lumber other than shop or factory 


lumber embraced in this suggested plan, are as 
follows: 


Finish lumber—Finish A, Finish B, Finish C, 
Finish D. (4 basic grades.) 

Boards—No. 1 common, No. 2 common, No. 3 
Common, No. 4 Common, No. 5 Common. (5 basic 
grades.) 

Dimensions—No. 1 Common, No. 2 Common, No. 
3 Common. 

Structural timbers—Timber A, Timber B, Tim- 
ber C; No. 1 Common, No. 2 Common, No. 3 
Common. 

The Consulting Committee on Lumber Stand- 
ards at its meeting, which will follow that of the 
manufacturers’ permanent standardization com- 
mittee, will consider the recommendations of the 
latter committee in regard to the basic plan 
mentioned above. It will also consider various 
other matters, an outline of which is now being 
prepared. The members of the manufacturers’ 
permanent standardization committee are: 

W. R. McMillan, San Francisco, Calif. ; C. Stowell 
Smith, San Francisco, Calif.; George T. Betts, 
Ashburn, Ga.; W. T. Saunders, Cadillac, Mich. ; 
Thomas O’Berry, Goldsboro, N. C.; J. R. McQuil- 
lan, Antigo, Wis.; H. C. Hornby, Cloquet, Minn. ; 
H. B. Hewes, Jeanerette, La.; W. T. Murray, 
Rochelle, La.; George T. Gerlinger, Dallas, Ore. ; 
A. W. Cooper, Portland, Ore.; B. F. Dulweber, 
Greenwood, Miss.; Charles Brand, Chicago; C. 
Arthur Bruce, Memphis, Tenn.; J. J. Linehan, 
Cincinnati, Ohio. 
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Completes Survey on Cost System 

Los ANGELES, CALIF., March 31.—The survey 
undertaken under the direction of the Los 
Angeles District Lumbermen’s Club to deter- 
mine costs of doing business in southern Cali- 
fornia with the view toward working up some 
uniform system of cost accounting was com- 
pleted this week by Joseph A. Garrett, account- 
ing engineer. Mr. Garrett made a study of op- 
erations at twelve different yards in and around 
Los Angeles of different capacities and with 
various equipment. From the results of this 
study he has recommended a system that is flex- 
ible enough to apply to both small and large 
yards, which was described in a general way at 
the Thursday’s meeting of the club. 

The proposed Garrett system has not yet been 
brought down to a fine detail so that it is im- 
possible at this time to describe it fully. It is 
designed to afford a basis for lumbermen to 
keep in close touch with their business and to 
know exactly where they stand in their profits 
and losses on every single item they handle. 
The club itself paid for the cost of the survey, 
while the individual yards will pay for the 
actual installation of the system in their own 
particular plants. 


To Talk on Need for Codperation 


EVANSVILLE, IND., April 3.—At the next regu- 
lar meeting of the Evansville Lumbermen’s Club 
to be held on Tuesday night, April 10 at the 
New Vendome Hotel, James 8. Johnson, secre- 
tary of the Chamber of Commerce, will talk 
on the need for codperation in cities like Evans- 
ville. 


Names Tickets for May Election 


CINCINNATI, OHIO, April 3.—Two tickets were 
nominated for the May election of the lumber- 
men’s Club of Cincinnati at the monthly dinner 
meeting held in the Old Colony Club, last night. 

The regular ticket is headed by Roy Thomp- 
son, of the Thompson Hardwood Lumber Co., 
for president; E. M. Bonner, of the Atlas Lum- 
ber Co., for first vice president; Harry W. 
Fagin, of the Fagin Lumber Co., for second 
vice president; W. F. Gammage, for secretary, 
and R. W. Phillip, of the C. N. Asher Lumber 
Co., for treasurer. 

The independent ticket is headed by Earl 
Hart, of Leland G. Banning, for president; 
Harry R. Browne, of Harry R. Browne & Co., 
for first vice president; Ed. H. Ward, of the 
Dwight Hinckley Lumber Co., for second vice 
president; W. F. Gammage, for secretary, and 
Will S. Sterrett, of Will S. Sterrett Lumber 
Co., for treasurer. 

The Sterling Lumber Co. was elected to mem- 
bership in the club. 

A committee, consisting of Dwight Hinckley, 


J. J. Linehan and J. R. O’Neill, was named to 
report at the next meeting on the question of 
formally inviting the newly organized National- 
American Wholesale Lumber Association to hold 
its next convention in Cincinnati. 

The speaker of the evening was C. M. Merry, 
principal of Hughes High School, Cincinnati, 
who told of the problems and difficulties of the 
adolescent period and urged fathers to use their 
business sense and judgment in dealing with 
their sons. 


Estimators’ Club Holds Dinner Meeting 


PITTSBURGH, Pa., April 2.—An interesting 
meeting and banquet of the Pittsburgh Esti- 
mators’ Club was held March 22 at the Fort 
Pitt Hotel. Interest in the work of the club, 
which was organized two years ago for the pur- 
pose of studying the course in estimating pre- 


one lesson at his home or office and brings hi 
solution to the club meeting. The president » 
secretary then has each member place his go}p. 
tion on the blackboard. Afterward the papen 
are gathered up and sent to the Millwork (Cog 
Bureau for analysis and criticism. 


Mississippian Wins Golf Trophy 

NEw ORLEANS, La., April 2.—B. F. Dulwebey. 
of Greenwood, Miss., was declared the winne 
of the lumbermen’s golf tournament held on the 
links of the Audubon Golf Club here Friday, 
March 23, in connection with the annual meet. 
ings of the Southern Pine Association and the 
National Lumber Manufacturers’ Association, 
according to announcement by the Southern Pine 
Association today. 

Mr. Dulweber was awarded the trophy, 
sterling silver loving cup—given by the South. 
ern Pine Association to the winner. Mr. Dil. 
weber also was the winner of the golf bag given 
by E. C. Atkins & Co. (Inc.) for the golfer mak. 
ing the lowest number of putts in the tourney, 

The Southern Pine Association has proposed 

















Dinner meeting of Pittsburgh Estimator’s Club at Fort Pitt Hotel, March 22 


pared by the Millwork Cost Bureau, of Chicago, 
has developed to such extent that the club has 
been divided into two classes, class ‘‘A’’ now 
being pretty well thru the course, while class 
‘“B’? was organized at the above meeting, and 
will start at the beginning of the course. H. T. 
Didesch, of the Millwork Cost Bureau, was pres- 
ent and helped to get class ‘‘B’’ started on its 
work. 


The club, which has about fifty members, is 
headed by John D. P. Kennedy, of the May Lum- 
ber Co., as president. Franklin 8. Dickey, sec- 
retary of the Pittsburgh Lumbermen’s Club, is 
also secretary of the Estimators’ club. At the 
meeting referred to forty members were pres- 
ent, representing twenty-one Pittsburgh firms. 
The club meets on the second and fourth Thurs- 
day of each month. Each member works out 


that the lumbermen’s golf tournament be made 
an annual event of the conventions of the Na- 
tional Lumber Manufacturers’ Association, and 
that the silver loving cup be the trophy con- 
tested for, the golfer winning it three times in 
succession being given permanent possession of 
the cup. 


Club Hears Educational Expert 


JACKSON, Miss., April 2.—The feature of last 
Thursday’s program of the Jackson Lumber- 
men’s Club was a talk by J. W. Broom, assist- 
ant superintendent of education, on the educa- 
tional progress of the State during the last 
four years. He told of the activities of his 
office and .g&ve a general outline of the needs 
of the State along educational lines. The at- 
tendance was the largest on record. 














Twentieth Annual Banquet of the Building Material Men’s Association of Westchester County (Inc.) Held in the Butterfly Room of the 


Pennsylvania Hotel, New York City, on March 17, 1923 
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april 10—Bureau County Lumbermen’s Club, Clark 


Hotel, Princeton, Ill. Annual. 


April 10-12—Lumbermen’s Association of Texas, 
Adolphus Hotel, Dallas, Tex. Annual. 


April 16-17—-Arkansas Association of Lumber Deal- 
ers, Hotel Barlow, Hope, Ark, Annual. 


April 18-19—Millwork Cost Bureau, Congress Hotel, 
Chicago. Annual. 


April 25—Michigan Hardwood Manufacturers’ Asso- 
ciation, Statler Hotel, Detroit, Mich. Spring 
meeting. 


May 2-4—National Foreign Trade Council, Grune- 
wald Hotel, New Orleans. Annual. 


May 7-11—Chamber of Commerce of the U. S&S. A., 
New York City. Annual. 


May 8-9—Appalachian Logging Congress, Sinton 
Hotel, Cincinnati, Ohio. Spring meeting. 


May 8-9—Associated Cooperage Industries of Amer- 
{ca, Hotel Jefferson, St. Louis, Mo. Annual. 


Institute, 
Blackstone Hotel, Chicago. Annual, 


June 18-15—National Hardwood Lumber Associa- 
tion, Congress Hotel, Chicago, Annual. 


Arkansas Dealers Ready for Annual 


LitTtLE Rock, ArkK., April 2.—Members of 
the Arkansas Association of Lumber Dealers 
are being exhorted to attend the annual con- 
vention of the organization which will be held 
at Hope on April 16 and 17. The people of 
Hope, the Chamber of Commerce and its local 
lumbermen are making extraordinary arrange- 
ments to care for the visitors. Among the 
speakers will be W. A. Dickason, of the Dicka- 
son-Goodman Lumber Co., Kansas City, former 
president of the Southwestern Lumbermen’s As- 
sociation; Parson P. A. Simpkin, well known 
Hoo-Hoo orator, and L. F. Sigur, special repre- 
sentative of the Southern Pine Association. 
There will also be a Hoo-Hoo concatenation and 
a dinner followed by a dance. Retail lumber- 
men, lumber salesmen and manufacturers are 
cordially invited to attend. 


National Foreign Trade Council 

New York, N. Y., April 2.—The program for 
the National Foreign Trade Convention to be 
held in New Orleans, La., May 2, 3 and 4, has 
been issued and is designed to supply the maxi- 
mum of practical help to all interested in for- 
eign trade. Some of the best known authorities 
in their respective industries are to be present 
and address the convention. In addition there 
will be present advisors who will be properly 
informed and equipped to give information re- 
garding any problems that may be brought up 
for discussion. Some of those suggested are as 
follows: ‘‘Financing Foreign Sales Under Ex- 
isting Conditions; ’’ ‘‘ Credit Risks and Methods 
of Obtaining Credit Information;’’ ‘‘How to 
Start an Export and Import Business; ’’ ‘‘ Mar- 
ee in China (or in any Other Coun- 
try).’ 

There will be a special export advertising ex- 
hibit which will illustrate the best technique in 
export advertising; will point out common er- 
rors and will provide interesting examples of 
how various problems have been handled by the 
small exporter as well as by the large. 

Special rates of fare and one-half on the 
certificate plan will be allowed by the railroads. 
Headquarters will be at the Hotel Grunewald. 


National Chamber of Commerce 


WasHineTon, D. C., April 2.—Official an- 
nouncement is being sent out of the eleventh 
anual meeting of the Chamber of Commerce 
of the United States which will be held in New 
York City on May 7 to 11 inclusive. In order 
Comprehensively to cover all the subjects that 

discussed, a system has been worked 
out whereby topics of importance will be as- 
signed to a special group which will meet in 
special session and discuss the fine points of the 
Problems on hand. The broader aspects will be 
reserved for discussion at the general meetings. 
Transportation will be one of the main themes 
to be considered and will include the effect of 
railway rates on the movement of goods, present 
rate making methods and their relation to busi- 
ness, etc. A carefully prepared analysis of the 


delivery and collection methods in vogue at 
store door terminals also will be presented with 
a view to pointing out confusion and delays in- 
cident to present practice and suggestions of 
better methods. The question of proper motor 
truck employment will also be gone into. 

Special entertainment is being prepared for 
both the delegates and their wives who are in 
attendance and a feature will be a trip to West 
Point Military Academy. 


Michigan Hardwood Spring Meeting 

CapILLac, MicH., April 3.—Secretary J. C. 
Knox, of the Michigan Hardwood Manufactur- 
ers’ Association, this city, announces that the 
spring meeting of the organization will be held 
at the Statler Hotel, Detroit, on April 25. Re- 
ports of the various committees and other mat- 
ters will be taken up at that time. 


Arranging for Appalachian Congress 

KNOXVILLE, TENN., April 2.—Plans for the 
spring meeting of the Appalachian Logging 
Congress received a distinct forward impetus 
here last week when L. D. Gasteiger, president 
of the congress, met with Lewis Doster, chair- 
man of the entertainment committee, and made 
tentative arrangements for the program. The 
meeting proper will be held on Tuesday and 
Wednesday, May 8 and 9, at the Sinton Hotel, 
Cincinnati, Ohio. A meeting of the executive 
committee will be held on the evening of May 
7. On Monday afternoon there will be held a 
loggers’ golf tournament, full details of which 
will be arranged later. Complete details of the 
program have not yet been worked out but will 
be announced later. 

The Logging & Lumber Equipment & Supply 
Club will coéperate with the congress in looking 
after such matters as the registration of dele- 
gates, entertainment, etc. Lewis Doster, of 
kK. C. Atkins & Co., is president of the club and 
M. R. Tate, of the Lima Locomotive Works, is 
secretary and treasurer. 


Plans for Osirian Cloister Meeting 


SEATTLE, WasuH., March 31.—Donald H. 
Clark, Bojum of the Supreme Nine, has re- 
ceived word that W. A. Dickason, of Kansas 
City, Mo., Snark of the Universe, will visit the 
Pacific coast shortly after May 1, to attend the 
meeting of the Osirian Cloister in Tacoma. In 
connection with that meeting there will either 
be a big concatenation in Tacoma, or a series of 
smaller concatenations in Tacoma, Seattle, Port- 
land and Spokane. It is possible that H. R. 
Isherwood, secretary-treasurer of Hoo-Hoo, will 
come to the Coast at the same time as Mr. Dicka- 
son, 


Program for Texas Convention 

HovusTon, Tex., April 2—The opening session 
of the thirty-seventh annual convention of the 
Lumbermen’s Association of Texas, to be held 
at the Adolphus Hotel, Dallas, on April 10, 11 
and 12, will be called to order at 2 p. m. Tues- 
day. It will be preceded by a meeting of the 
board of directors in the morning. The address 
of welcome will be delivered by Tom Owens, of 
Dallas, and the response by Lynch Davidson, of 
Houston. Following the annual reports of the 
officers an address will be made by Senator 
Joseph W. Bailey, on ‘‘ Duties and Privileges of 
Citizenship.’’ 

At the Wednesday morning session the ques- 
tion box discussion will be conducted by J. H. 
Cooke, of Houston. Addresses will be delivered 
by G. H. Zimmermann, of Waco, on ‘‘ The Texas 
Homestead Law and Lumber Liens;’’ by Harry 
T. Kendall, of Houston, on ‘‘The Mill and the 
Dealer;’’ and by Parson Peter A. Simpkin, of 
Salt Lake City. U. N. Olver, of Amarillo, will 
open the afternoon session with an address on 
credits, collections ete. An address on millwork 


Do You Know That— 


it now requires over 
Five Hundred Million 
feet of rough Oak 
Lumber to supply the 
yearly consumption 
of Oak Flooring? 

It is apparent from 
every angle of observa- 
tion that there will be 
more building this year 


than in 1922, which total- 
ed over 250 billion, or in 





Earl Bartholomew 
round numbers 55% in excess of the next best 


year, which was 1921. Just balance the law of 
supply and demand and you get your own answer. 
Prices on the following items of Flooring, all 
two feet and longer, delivered anywhere, on request. 
Wire number, our expense for items wanted : 


OAK FLOORING 
1—35,000’ 13-16x 2%" 2-16’ No. 1 Common 
2250007 ~. ™ “Sel. Pin. Red 
3—22,500’ = ma = Cir. Pin. Red 
4—10,000’ eee a No. 1 Common 
5—12,500 “ “ “Sel. Pin. Red 
—11,500’ a a . Cir. Pin. Red 
—60,000’ Sxl” “ No. 1 Common 
20,000’ a Ne No. 1 Common 
938,500" “ x1¥%” “ Sel. Pin. Red 
10—40,000" “ x2” “Sel. Pin. Red 
11—15,000’ ~ Se a Sel. Pin. Wht. 
12—25,000° “ x1%” “ Cir. Pin. Wht. 
13—75;000’ * 2s ¥ Clr. Pin. Red 


MAPLE AND BEECH FLOORING 


14—38,500’ 13-16 x 2';" 2-16’ Clear Maple 
15—19,000’ sp ia = No. 1 Maple 
16—21,000° “ 3 - No. 1 Factory 
17—20,000 “ “ “No. 2 Factory 
18—30,500”" “ “ “Clear Beech 
19—10,000’ 3 a ss No. 1 Beech 
20—23,000’ * > She Clear Maple 
21—20,000’ 2 ie $ No. 1 Maple 


This flooring subject to pricr sale and for immediate ship- 
ment only. very foot — . 
guaranteed inaccordance [iam 

with Assn. rules. Ag 
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ec apemameaasoatees 












Tough 
White Ash 

Send us your speci- | 
fications for straight j 
or mixed cars shipped | 
from Chicago or mill 7 
direct: a. 
2 cars 8-4 FAS & No.1 Com. > 
2 cars 10-4 FAS & No.1 Com. | 
1 car 12-4FAS & No.l Com. — fy 
1 car 16-4 FAS & No.1 Com. 








Tough White Ash 


Tennessee 
Red Cedar 
cut specially for cedar 
chest manufacturing— 
air dried or kiln dried, 
for prompt shipment : 


2 Cars 4-4 No. 1 Common 





Flooring Specials for 
this week — that will 
7, save you money. 


ust tear off this coupon, attach to your order, and 
po $2.00 per M feet, deducted from these prices: 


{1} 36’x1%” & 2” Clear Plain Red Oak $90.00 
(2} 36"x 1%” & 2” Select Plain Red Oak $77.50 
(3} 96’x14"&2"No.1 Common . $60.00 
{4} 36"x 14” Clear Beech Flooring $75.00 


This flooring all 2 ft. and longer ; no short lengths. 
Quality guaranteed. Extra wire bound. 


F. BARTHOLOMEW HARDWOOD (CO. 


Exclusive Chicago Distributors of Bruce 
Brand, Blue Label, Oak Flooring. 


4052 Princeton Ave., CHICAGO Tel. Boulevard 0636 
WE SELL THRU DEALERS ONLY 
4723 
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Day by day, 

In every way, 
We are getting 
Better and better. 


Organized 1903. 
Twenty years of 
successful operation. 


Fire Insurance 
Policies 

for Lumbermen 
with Security 
and Service. 


DeVEUVE- BURNS 
UNDERWRITING CO. 


Managing 
LUMBERMEN’S 
INDEMNITY 
EXCHANGE 


-~ 





Douglas Building 
Seattle, Washington 





166 W. Jackson Blvd. 
Chicago, Ill. 


Write for particulars today 
in regard to our policy that 


will protect your overhead . : 


expenses and profits at the 
time of fire. Nothing like 
it ever offered by any other 
fire insurance company. 


Licensed in Canada. 
'* “Legal everywhere. 


? 
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and the dealer’s interest therein will be made 
by W. M. Walsh, of Waco. 

At the final session Thursday morning an ad- 
dress will be given by Gerald Melliff, of San 
Antonio, on ‘‘Texas Lumber Merchants and 
Other Lumber Merchants.’’ D,. E. Chapin, of the 
Long-Bell Lumber Co., Kansas City, will discuss 
the merchandising of creosoted lumber. Follow- 
ing the final session on the question box and 
reports of committees, officers will be elected. 

A very comprehensive entertainment program 
has been prepared. Tuesday there will be a 
bridge party for the ladies and tickets will be 
given for any theater. A Hoo-Hoo concatena- 
tion, a smoker and vaudeville are also arranged 
for. On Wednesday the ladies will be taken 
on an auto ride, concluding with a reception at 
the country club. A dinner and cabaret will be 
held in the evening, followed by an informal 
dance. On Thursday afternoon the model home 
built by the Times-Herald will be inspected. 


National Box Association Annual 


The National Association of Box Manufac- 
turers held its annual convention at the Congress 
Hotel, Chicago, on April 4 to 6. Wednesday 
afternoon’s session was featured by a discus- 
sion on the lumber market, supply and demand, 
labor conditions and other subjects of particu- 
lar interest to box makers. The delegates were 
cordially welcomed on Thursday morning by 
Chairman B, F. Masters, of Chicago, who in his 
address touched upon many of the important 
phases of the box industry, and spoke on the 
association’s progress since the semi-annual 
meeting. Secretary H. L. Pease, in his report 
outlined the various activities of the association. 
He said that the general demand for boxes and 
shook thrueut the country is such that many 
members’ plants are working to capacity. He 
pointed out what had been accomplished thru 
the efforts of the various departments of the 
organization such as advertising, traffic, legisla- 
tion, container and lumber standardization. On 
the latter subject he said: 

There has been much information and misin- 
formation in the trade papers covering’ the 
standardization of lumber. It would be most detri- 
mental to the best interests of the wood box 
industry to have 25/32-inch, the proposed thick- 
ness, a national standard. We issued a question- 
naire to the entire industry and from replies 
compiled a report which has been furnished mem- 
bers of the Central Committe on Lumber Standards. 

C. V. Hodges, advertising manager, in his 
report on the association’s trade extension pro- 
gram, described some of the results achieved 
by this campaign in bringing the realization 
to users of shipping containers that the only 
factor in any container which can justify its use 
is the strong, sturdy, protective features. He 
also made suggestions and recommendations for 
the future, which not only showed how the indi- 
vidual members may benefit, but how the indus- 
try as well may advance itself in cultivating 
markets. C. R. Miller discussed the wage incen- 
tive premium plan which has been worked out 
and put into operation by one group of member 
manufacturers. Axel H. Oxholm, chief of the 
lumber division, Department of Commerce, 
Washington, spoke on the progress made in de- 
veloping an export shook market. 


Steady Increase in Pme Production 


New ORLEANS, La., April 2.—Notwithstanding 
predictions freely made several years ago that 
succeeding years would witness a steady decline 
in output of southern pine lumber, figures and 
information given in the Southern Pine Asso- 
ciation’s economics and statistics bulletin for 
March, just issued, show that production of 
southern pine has steadily increased for the last 
two years. The Department of Commerce in re- 
porting figures furnished by the Forest Service, 
quotes as follows: 

In comparing the lumber cut of 1921 with that 
of 1920, the greatest decreases are shown for the 
western States, and the cut of Douglas fir in 1921 
constituted only 17.2 percent of the total produc- 
tion from all kinds of wood in the United States 
as against 23.3 percent in 1920. The principal 
southern pine producing States show increases and 
the cut of yellow pine was 41.4 percent of the 


total from all kinds of wood as against 30 percent 
in 1920. 


Based upon incomplete returns to the Forest 





Service, the total production of southern pin 
for 1921 was 11,165,788,000 feet or an increage o; 
practically 25 per cent over the production oj 
1920, which was a year of business depression, 
Complete figures for 1922 are not available, by; 
an idea of the further increase of 1922 southern 
pine output over 1921 can be obtained from , 
study of figures reported to the association, 
Figures from 152 identical southern pine mij| 
show a cut of 3,872,000,000 feet in 1921 ang 
4,497,000,000 feet in 1922, an increase of 16) 
per cent. 

Representing more than 40 per cent of the en 
tire production of southern pine, the ratio of the 
volume of output of these mills applied to the 
total indicates the production of 1922 was ap. 
proximately 13,000,000,000 feet, or 16 per cent 
over the reported production for 1921. It is cop. 
sidered probable, however, that this percentage 
increase may not be applicable to the total pro. 
duction, but the most conservative estimate puts 
the 1922 production at 12,000,000,000 feet. 


Hoo-Hoo Activities 
Sr. Louis, Mo., April 2.—The work that is 
being done under the direction of Secretary 
Hoover to promote the profitable exportation of 
lumber and other forest products was explained 
to members of the Hoo-Hoo Club of St. Louis 

















Silver loving cup presented to Ben S. Wood- 
head, of Beaumont, Tex., retiring president 
of the American Wholesale Lumber Associa- 
tion, in appreciation of his. services to the 
wholesale lumber industry. It was given to 
him at Pittsburgh, Pa.,.on March 21, 1923, 
during the course of the amalgamation meet- 
ing of the American Wholesale Lumber As- 
sociation and the National Wholesale Lumber 
Dealers’ Association 





by Thomas L. Gaukel, district manager of the 
bureau of foreign and domestic commerce, at 4 
luncheon meeting at the American Annex Hotel 








today. Mr. Gaukel also stressed the importance 
of the export market. 

Julius Seidel read a humorous poem. Harry 
M. Willhite, president of the club, presided. 


Future meetings of the club will be held on’ 


Wednesdays. 

T. T. Jones, Vicegerent Snark at Minneapolis, 
has informed national headquarters here that 4 
concatenation will be held at the West Hotel 
on Thursday, April 19. It will be preceded by 
a dinner at 6:15. Twenty-five candidates have 
been lined up. 

Plans are nearing completion for the con- 
catenation to be held at Dallas, Tex., on the 
evening of April 10, in connection with the con- 
vention of the Lumbermen’s Association of 
Texas. This-will be held at the Adolphus Hotel. 
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A He-Man’s Job 


We may not wear the Stetson lids 
That on Fifth Avenue you see; 

And horse-hide mittens, not white kids, 
Are worn in our society. 

Yes, spats and hats and this and thats, 
The fancy tie, the golden fob, 

Ain’t here and now, but anyhow 
Thank God we’ve got a he-man’s job. 


Some men may long for lives of ease, 
I do myself, I’ll not deny, 

But not the lives of such as these 
In all the magazines you buy. 

The dude, the brood the ads include, 
The white-gloved, swallow-coated slob, 

I wouldn’t care to be, or dare— 
Thank God I’ve got a he-man’s job. 


For any man on any drive, 
In any camp, wherever at, 
Would never get away alive 
Who came up heré dolled up like that. 
His cane, his chain, his softened brain, 
Would start a riot, cause a mob; 
We’d smash his tile and spoil his smile 
And—well, we’d do a he-man’s job. 


I’m not as jealous as you think 
Of him, not near as envious. 

I’d rather skid, and drive the drink, 
Than be that silly city cuss. 

Oh, yes, I guess some folks possess 
Of wealth a little bigger gob; 

But I’ve got more I’m thankful for— 
Thank God I’ve got a he-man’s job. 


We See B’ the Papers 


If Wisconsin wants to abolish something, why 
not the legislature? 


Well, fellow journalists, it’s about time to 
ruin the peach crop. 

One good thing about advice is that, thank 
heaven, we seldom take it. 

The Turks are going to hold an election; but 
who will hold the Turks? 

After all, times don’t change so much. In 


the old days a farmer was kicked by a horse. 
Now he cranks a ear. 





Transatlantic cables and radio are now capa- 
ble of 850,000 words a day. Your wife’s record 
seems to be threatened. 


And now what Chicago will be interested to 
learn is whether it is a new horse, or the same 
horse with another name. 


A Texas woman danced twenty-seven hours, 
but she spared Texas some unpleasant notoriety 
by doing it in New York. 


The wool crop this year will be 5 to 10 percent 
larger than last. Probably this will serve as a 
reason for advancing woolens. 


_It is stated that the radio keeps people home 
nights. Yes, but you ought to hear the way 
they speak to each other! 

Tight around the hips is the new style edict 
from Paris. But where are you going to carry 
anything that-a-way, we ask you? 

The only trouble with that ‘‘ unemployment 
committee’’ was that by the time it reported 
nearly everybody who wanted a job had one. 


Don’t ever say again that the American peo- 
ple don’t take an interest in public affairs. 
Just see how interested they are in Andy Gump. 


That lumberjack who bought the New York 
State barge canal for $468.18 might come to 


aang and trade it off for the Masonic Tem- 
ple. 


The Chicago Municipal Voters’ League urges 
the public to send honest men to the city hall. 

ut, if you have an honest man in the com- 
munity, why spoil him? 

Raw silk has advanced a dollar a pound and 
cotton yarn came down two cents a pound, indi- 


eating that high living in this country is not 
entirely a thing of the past. 

Women are said to furnish most of the money 
for communist propaganda. Maybe they don’t 
know a thing about what it is all about, but 
just think that red is a lovely color. 

A Mexican girl says she fell in love with 
Charlie Chaplin from seeing him in pictures. 
We don’t see how she could see the pictures if 
she couldn’t see any better than that. 

Paris says that a radio agency reports from 
Bucharest that the king and queen have fled, 
but we are inclined to doubt it, recalling our 
experience with radio agencies here at home. 





Between Trains 


LoGaN, On10.—Logan hospitality did not seem 
to be functioning, but we found a taxi, and 
found the hotel, and found the high school 
where we were to speak, and found the hotel 
again, and the taxi, and the depot. And that’s 
that. 





Rocuester, N. Y.—For the third time in a 
short time we mingled with the Rochester Ki- 
wanians today, and Charlie Allen, of course, 
organized a lumbermen’s table, with Paul Col- 
lier and others present. Charlie Johnson was 
also there, and we are sure that Doce Beahan and 
Whiting Morse would have been if they had 
known about it. K. W. (better known as Kilo- 
watt) Heye was our particular host on this 
particular oceasion. K. W. is the fellow who 
goes over your books, if you are a Rochester 
business man. After you have figured that you 
have made a profit, K. W. comes around and 
checks up to see if you have made a profit or 
just made a mistake. Among those present was 
our old friend Rube Goldberg, whose cartoons in 
the daily press remind one so much of one’s 
relatives. Rube just happened to be in town, 
and we had a good visit, during which the ears 
of Lemon our mutual friend Smith, well known 
lumberman of Johnstown, Pa., must have burned 
some considerable. 

Charlie Allen had a sawdust dinner all ar- 
ranged for the Rochester Club tonight, but our 
train left at 6:55, darn it, so it had to be 
called off. 





Dixon, Intu.—You remember the Ahrens 
brothers, who used to travel for True & True. 
John is out in California now, Bert is in De- 
catur, Ill., selling lumber to the dealers around 
about, Pete, we believe, is over in South Bend, 
Ind., and Henry is in the furniture business here 
in Dixon. In fact the combination of Dixon 
lodge of Elks and their ladies and Henry was 
too much to resist, so here we are. Henry has 
‘*done well,’’ as they used to say back home 
when we were a boy, and, while he is out of the 
lumber business, the way he dilated to us on 
the lasting qualities of oak in showing us some 
oak furniture (but with no obligation to buy) 
proved that he is still a lumberman at heart. 

And, by the way, another one of those pre- 
conceived illusionary misconceptions that peo- 
ple have that ought to be kicked into the dis- 
card is the one that some people have about 
the Elks. Take Dixon lodge, for example, which 
has a beautiful clubhouse and includes in its 
membership nearly every man of character in 
the community. The annual dinner tonight was 
opened with an invocation, by Henry, by the 
way, the two or three local ministers who belong 
to Dixon lodge happening to be absent. If you 
have a wrong idea of the Benevolent & Protec- 
tive Order of Elks as it is today it would be a 
good idea to change it. 





RockrorD, Inu.—Joe DuPlain and Parsons, 
and possibly other lumbermen, were present at 
the Kiwanis tonight, but we did not know 
whether to attribute the fact to our presence 
or that of the ladies. Anyway, we all had a 
wonderful time. 












ONG experience 
in the timber 
and lumber field 
places us in a posi- 
tion to render as- 
sistance of real 
value to any pros- |B 
pective operator. 


“One of the Northwest's 
great banks.” 


he UNITED STATES 
~ NATIONAL BANK 


{PORTLAND, OREGON 


























LATADY, ANDREWS & Co. 
CERTIFIED PUBLIC ACCOUNTANTS 





JOHN F. ANDREWS, C. P. A. 


Formerly General Auditor Kaul Lumber Co. 
In Charge of Lumber Department. 





Brown- Marx Building, 
BIRMINGHAM, ALABAMA 











GILBERT NELSON & CO. 


Public Accountants 
600-60! LuMBER EXCHANGE BUILDING 


CHICAGO 


TELEPHONE RANDOLPH 7777 








ROBERT W. HUNT & CO. 


™NSPECTINC ENGINEERS 
Independent Unprejudiced Inspection of 
LUMBER - PILING - TIES 
TREATED MATERIALS 
New and Used Rail and Equipment 


NEW ORLEANS, LA. JACKSONVILLE, FLA. 
Hibernia Bank Bldg. Bisbee, Bidg, 


Gen’! Office—2200 Insurance Exchange, CHICAGO 

















LUNHAM & MOORE 


OCEAN FREIGHT BROKERS 


Forwarding Agents. Marine Insurance 
New York, Produce Ex., 3 Great St., Helena, London, Eng. 
Unexcelled facilities for negotiating ocean freight 
contracts and effecting quickest dispatch from sea- 
board. We handle all classes of cargo and have 











Special Department handling Export Lumber Shipments 








MOTOR TRUCKS AND TRACTORS 
Sold by using the classified department. If you want 
to sell or want to buy, insert an advertisement in the 
‘“‘Wanted and For Sale Department”’ of the AMERICAN 
LUMBERMAN, Manhattan Building, Chicago, Il. 
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Is It 
Economy 


to deprive your- 
™™. self of the pro- 

‘MH tection afforded 
# you through the 
use of a reliable 
rating and Re 

rting service! 
Ch RED 








Clancy 

BOOK Service 
gives you that 
protection at sur- 
prisingly low 
rates. 

Write for 
Pamphlet No. 
49-S 








LUMBERMEN’S CREDIT ASSOCIATION 
Sulte 1746-63—608 So. Dearborn Street 
CHICAGO, ILLINOIS 


New York Office, 157 East 44th St. 














Fix Your Credit Loss 4 
in Advance 


You can state prett 
item in your over-head expense but one— 
your credit loss. That you can only guess 
at. And how often you miss the mark, 
you, only, know! Because of present con- 
ditions, your credit loss is more of a 
problem than ever. ’ 

If the year’s total covered credit losses 
exceed a certain previously agreed upon 
percentage of your gross sales, we repay 
the excess. 

hus your credit loss for twelve months 
is determined in advance and nothing can 
increase it. ; 

The cost of Credit Insurance is small 
compared to the security afforded. 


Over $9,500,000 paid to our policyholders 
The American Credit-Indemnity Co. 


OF NEW YORK 
S11 Locust St. 1141 Marquette Bldg. 80 


accurately every 

















Maiden Lane 
| | St. Lewis Mo. Chicago, IIL New York, N. Y. 
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Can You Figure 
This House 











In An Hour? 


If not investigate the 








HoltBid Service Co. 
Lumber Exchange, Minneapolis, Minn. 


| 
\ Send literature on your Holt Bid method of { 
estimating as specially adapted to the needs | 

| of the Retail Lumberman. 
A4-7 l 
t 
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Home and Foreign Trade in Brief 


The latest summary of economic conditions 
in the United States and abroad prepared by 
the Department of Commerce follows: 


DoMESTIC CONDITIONS—The uniformly high pro- 
ductive activity of February is further emphasized 
i late reports to the Department of Commerce. 

he 35,000,000 cotton spindles active in February 
made a new high record. Anthracite production 
was less than in January, but the daily rate of 
output about the same; it was the second largest 
February production on record, the output being 
7,773,000 tons. Automobile production continued 
to expand, and exceeded any month since last 
June. Bookings for steel castings declined from 
the January high mark, and shipments of steel 
furniture also were less than in January. Ac- 
tivity in the building trades continues unabated. 
Unfilled orders for brick have increased to the high- 
est levels since 1920. Lumber production in Feb- 
ruary was considerably higher than a year ago, and 
in the first half of March has risen to record 
heights. Building contracts awarded also con- 
tinued at high levels in March. Structural steel 
awards in February ualled 80 percent of the 
rgd of structural fabricating shops and were 
the highest since last May. Wholesale prices have 
continued to rise. During the week ending March 
24 wheat, steel, copper, and chemicals have made 
considerable advances; copper reaching 17 cents a 

ound. Bituminous coal made the first advance 
n price this year, while cotton declined slightly 
after getting above 31 cents. Retail food prices, 
as refiected by Bradstreet’s index, have declined 
slightly in the last four weeks. Copper produc- 
tion for February at 102,515,000 pounds, and zinc 
roduction at 84,886,000 pounds, declined slightly 
rom the January high records for these metals; 
but the daily rate of output was higher than for 
January in both cases. 

FOREIGN CONDITIONS: Latin American cables to 
the Department of Commerce indicate marked im- 

rovement in Argentina, Chile and Peru, slight 
mprovement in Venezuela and Uruguay, and little 


change in Brazil and Mexico. The financial situa. 
tion in Argentina has been very materially improve 
by continued heavy movement of exports. The im. 
provement in import trade is less pronounced, 
Business in Brazil has been adversely affected by 
sharp break in exchange, but trade in American 
textiles is reported good. Great interest is shown 
in a possible revival of the rubber industry. Heavy 
sales of nitrates are among the favorable factors 
in Chile. Business in Peru has been helped by 
generally higher prices of raw Peruvian products, 
The situation in Mexico is about the same ag jp 
February, general business continuing slow, with 
small replacement orders. Oil developments jp 
Maracaibo have stimulated commerce in Venezuela, 
Cables from the far East show general, if slight, 
improvement. India’s trade balance continues very 
favorable, and accumulated stocks of imported mer. 
chandise are being steadily reduced. Stocks at 
Singapore are getting low, and resumption of im- 
portation is expected. The rice situation in Indo- 
China is better, and the purchasing power of the 
natives consequently increased. 


Patented Automatic Lumber Sorter 


The attention of the lumber division has been 
called to a patented device for sorting lumber. 
The inventor, a Swedish sawmill owner, has for 
years experimented with automatic sorting of 
lumber, it is reported, and this system has been 
installed in several large Swedish sawmills, the 
division states. The inventor is G. E. Johanson, 
and the American patent carries the number 
1,349,836. 


Consulting Committee Adds Member 


R. E. Brown, of the Fisher Body Corporation, 
has been added to the consulting committee on 
lumber standards to represent the Society of 
Automotive Engineers. 

















Big Increase in Revenue Loadings 
[Special telegram to AMERICAN LUMBERMAN] 
WASHINGTON, D. C., April 4.—Loading of for- 
est products during the week ended March 24 
totaled 73,384 cars, according to reports filed 
with the car service division of the American 
Railway Association. While this was a decrease 
of 768 cars compared with the preceding week, 
it was an increase of 19,002 cars over the corre- 
sponding week of 1922, and an increase of 
24,641 cars over the corresponding week in 1921. 
Loading of all commodities continues unusual- 
ly heavy for this time of year. The total for 
the week ended March 24 was 917,036 cars, an 
increase of 79,795 cars over the corresponding 
week of last year; 230,262 cars greater than 
1921, and an increase of 19,750 cars over the 
preceding week this year. 

Coal loading amounted to 185,062 cars, an in- 
crease of 1,532 over the week before. Compared 
with last year it represents a decrease of 18,157 
cars, on account of strike movemenfs, but an 
increase of 63,682 cars over the corresponding 
week in 1921. 


To Confer on West Side Transit 


MEMPHIS, TENN., April 3.—A conference ot 
west side shippers of hardwood lumber and for- 
est products, in Arkansas, Missouri and Louisi- 
ana, will be called at Memphis soon by J. H. 
Townshend, secretary-manager Southern Hard- 


wood Traffic Association, to consider simplify-- 


ing transit arrangements. After shippers have 
worked out recommendations, a meeting of the 
carriers’ representatives will be called, with a 
view to putting these recommendations into ef- 
fect. 


Railroad Needs and Purchases 


In the latest issue of Railway Age, railroad 
inquiries and orders are reported as follows: 


INQuIRIES—Atlantic Coast Line, 450 to 500 gon- 
dola cars; Canadian Pacific, 1,000 box cars, 40-ton 
eapacity; Indian State Railways, 1,500 covered 

oods wagons; Virginian Railway, 500 hopper cars, 
Q-ton capacity and 1,000 gondola cars, 120-ton 
capacity ; Boston & Maine, 300 flat cars, 55-ton ca- 


pacity ; 200 refrigerator cars, 35-ton capacity, and 
100 Hart convertible ballast cars, 50-ton capacity; 
Seaboard Air Line, 25 caboose cars. 

OrDERS—Chesapeake & Ohio, repairing 1,500 
freight cars at shops of Richmond Car Works; Mis- 
souri Pacific, repairs to 1,500 box cars from the 
Springfield Car & Equipment Co., and repairs to 
600 coal cars from the Mt. Vernon Car Manufac- 
turing Co.; Seaboard Air Line, repairing 1,000 
box cars at the shops of Richmond Car Works; 500 
box cars to be repaired at Atlanta and some addi- 
tional cars are being repaired at shops in Tampa; 
Drie, 1,000 box cars and 1,000 gondola cars from 
the Standard Steel Car Co., and 1,000 gondola 
cars from the Youngstown Steel Car Co. 


May Open New North-South Route 


LOUISVILLE, Ky., April 2.—That Kentucky 
may soon have three gateways on the north side 
is indicated in press reports from Maysville, 
Ky., of a survey being made in Ohio, and a 
rumor that Ford interests are planning con- 
struction of a branch line from the Detroit, 
Toledo & Ironton to Maysville, Ky., crossing 
the Ohio River at Maysville. At that point the 
road would connect with the Maysville-Lexing- 
ton division of the Louisville & Nashville, and 
also with the Chesapeake & Ohio. 

This connection would be of vast relief to the 
lumber industry of the South and probably 
would become one of the busiest short lines in 
the State. 


Directors to Decide on Rebuilding 


NorTH CHARLESTON, S. C., April 2.—The fire 
at the plant of the E. P. Burton Lumber Co., 
which several weeks ago caused serious loss to 
the company, totally destroyed the sawmill, en- 
gine room, boiler house, sorter and conveyor 
to the kilns, machine shop.and three of the dry 
kilns, according to the treasurer of the company, 
Maurice C. Burton The boiler plant and one 
of the dry kilns were partly burned and the 
remaining seven dry kilns were slightly dam- 
aged. Plans for rebuilding await a meeting © 
directors which will be held as soon as possible. 








ARKANSAS LEADS in the production of red gum, 
hickory, ash and sycamore. 
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"Semitrailer with Jack Knife Chassis 


The accompanying illustration shows a_ semi- 
trailmobile with a special jack knife lumber chassis 
operated with a tractor by the Routt Lumber Co. 
of Fresno, Calif. The lumber dump semitrailer is 
puilt so that one man can unload a pile of lumber 
as a unit in a few minutes. With this equipment 
the frame is unlatched, the load rolled back by 
hand until the center of gravity is slightly in 
pack of the rear axle, when the frame automatical- 
ly “breaks” and allows the rear of the pile of lum- 
per to strike the ground. 
The truck then pulls the 
trailer forward, and the 
front end of the lumber 
load slides down the plat- 
form, with a final drop of 
only a few inches, and the 
pile is left intact. As the 
driver pulls away, the 
frame automatically closes 
and locks. 


The frame is made in 
two parts, known as the 
main frame and the sub- 
frame. They are hinged 
together just ahead of the 
rear axle, the axle being 
mounted on the subframe 
so that the latter is free 
to tilt when unlatched. A 
lock is built into the 
main frame. Before the 
frame will “break” it is 
necessary to trip the lock 
with the lever at the side 
of the frame. This may 
be operated from either 
side of the load. When 
the frame closes the lock 
catches and locks the sub- 
frame down again auto- 
matically. 

The weight of the lum- 
ber is carried on extra 
heavy pipe rollers that ro- 
tate on small roller bear- 
ings mounted on castings on the wood cross bol- 
sters. The rollers are held in position by iron spools 
which fit into the ends of the rollers. These spools 
are held in tension against the inside of the roller 
by springs and prevent the rollers from jumping or 
rattling. The spools act only as holders and anti- 
rattlers, not as bearings. 

A distinctive feature of this roller device is that 
the rollers are not suspended at the ends, but 
instead they bear on the small rollers, the bearings 
being five inches from the ends. 





Uses Truck to Deliver Poles 


The accompanying illustration is a reproduction 
from a small photograph furnished by John T. 
Hubbard, of Hubbard & Beckwith, Litchfield, 
Conn., and shows a truckload of poles destined for 














Truckload of poles “snapped” before the Litchfield 
(Conn.) court house 


@ local company. Mr. Hubbard remarks: “I have 
become interested in the lumber business a little 
Since the period when I ought to have arrived 
at years of discretion—65. I run a small mill out 
in the county and have also gone into the business 
of furnishing poles for the telephone company and 
other users.” In addition to his interest in the 
lumber industry, Mr. Hubbard also practices law 
and says: “I find the AMERICAN LUMBERMAN 


geMOTOR POWER» = 









more interesting reading than law magazines when 
I go home at night and read carefully all the obitu- 
ary notices; it is pleasing to find that so many 
good men have been in the business.” 


(SRA EBABsI 


Truck Company Official Promoted 


According to an announcement made recently 
by W. L. Day, president and general manager of 
the General Motors Truck Co., Pontiac, Mich., H. 
L. Hurst, who has been assistant general manager 


Semitrailmobile with special jack knife lumber trailer operated by tractor 


of the company, has been elected vice president. 
Mr. Hurst has been with the truck company for 
the last ten years in various capacities, starting as 
comptroller of the organization. Prior to that 
time he was in the farm implement business in 
Kansas City, Mo., and he has been associated with 
Mr. Day for many years. In his new position Mr. 
Hurst will be the second officer in charge of the 
truck company at the factory, while O. EB. Stoll, 
manager of the New York branch and a vice presi- 
dent of the company, will continue in charge of the 
eastern territory. 

The company further announces that R. F. Reece, 
formerly connected with a motor truck concern in 
Kansas City, Mo., has joined its sales department 
and will have charge of the order department. Also 
that J. A. MacDaniels, formerly manager of the 
Dallas (Tex.) branch of the company, has been 
appointed district sales manager of that territory 
to succeed Pierre Schon, who is taking up new 
duties in the sales department at the factory. 


Has Used Trucks for Fifteen Years 


The United Sash & Door Co., of Wichita, Kan., 
has used motor trucks for about fifteen years, and 
when first employed in its business the company 
found them a little less expensive than horse- 
drawn vehicles. There was not much difference as 
to the expense, the concern states, but there was a 
great difference as to the hauling, inasmuch as 
one truck and one driver could make deliveries in 
less time and haul twice as much material as the 
horse driven dray. The company’s equipment con- 
sists of two speed wagons, two 2-ton and one 1-ton 
trucks, and by reason of the fact that deliveries 
are confined to the city where the roads are in 
good shape the maintenance cost of the various 
trucks in use is much less than would be the case 
if deliveries were made into the country where the 
roads are not of the best. The 1-ton truck has 
been in service since 1911, the other trucks being 
of a newer type. On the speed wagons pneumatic 
tires are used and on the other trucks solid tires 
are employed. 


DON’T FORGET to watch the other fellow ahead; 


a slow stop on your part nearly always costs you 
a punctured radiator. 
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Fire Insurance 


Service 


Through the Department 
of 


Inspections and Surveys 


Is Included in Premiums 


Paid to 


The Lumbermens Mutual Insur- 
ance Co. of Mansfield, Ohio. 


The Lumber Mutual Fire Insurance 
Co. of Boston, Mass. 


The Indiana Lumbermens Mutual 
Insurance Co. of Indian- 
apolis, Ind. 
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The Pennsylvania Lumbermens 
Mutual Fire Insurance Co. 
of Philadelphia, Pa. 


The Central Manufacturers Mutual 
Insurance Co. of Van Wert, Ohio 
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That First Impression 
So Much Depends 







duce a first 


impression POTEEL COMPANY 
that com- OVTTSBURON. PA. 

mands re- Cronan ounce 
spectful at- oe 
tention, 


Wiggins Peerless Patent Book-Form Cards 


engraved with such skill and care that each card carries with it 
the distinction of supreme quality. 

Ask fortab of specimens, detach the cards one by one and 
observe their clean-cut edges, and the protection afforded by their 
being ee in convenient book-form style. Samples free on 
reques' 


The John B. Wiggins Company 


Established 1857 
PlateMakers Die Embossers 
CHICAGO 


HOTEL BENSON 
Portland, Ore. 


E believe 

that there is 
no other hotel in 
the entire United 
States more hand- 
somely furnished or 
that offers more to 
the traveler. 
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Keller and Boyd 


Owners and 
Operators 
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PITTSBURGH } 


NO STOP 


to our business — now operating 
under Receivership. 


All purchases on cash basis. 


* 
. 
. 
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MILLS: Send Us Your Stock Lists. 
BUYERS: Send Us Your Enquiries. 


AMERICAN LUMBER & MFG. CO. 


PITTSBURGH, PA. 











West Penn Lumber Co. 


Wholesale Lumber 





WHITE PINE YELLOW PINE 
HEMLOCK HARDWOODS 





PITTSBURGH, PA. 





















White Pine MINNESOTA 
WESTMONT 
LONG and SHORT LEAF 


ALso { Yellow Pine 
WM. SCHUETTE CO. 


Pittsburgh, Pa. New York, N. Y. 














B.W. Cross Lumber Co. 


301 Oliver Building, 
Pittsburgh, - - Pa. 









White Pine, Yellow Pine, Hemlock & Fir 








‘MICHIGAN 


Seasaa 








Remember 


Mershon, Eddy, Parker Company 


Specialize in Mixed Cars of WHITE PINE and 
BASSWOOD Lumber, Siding, Ceiling, Flooring, 
Sash, Doors. Blinds, Window Frames, Mouldings 
and Box Shooks from SAGINAW. 


Western White Pine and Idaho White 
Pine for direct shipment from Idaho. 














17 17 





VON PLATEN-FOX COMPANY 


Iron Mountain, Michigan 


Manufacturers of 17 different species 
of Northern Hardwoods 





17 17 


ruaRDWwooD GVCClaSUTig FLOORING. 


114 kinds Maple, Beech, Birch and Oak Shipped in 
Mixed Cars with Northern & Southern Hardwoods. 


NICHOLS & COX LUMBER CO. 
GRAND RAPIDS, MICH, 














Machine Molder Practice 


A manual on molder work, the operation and 
superintendence of the molding machine. Pub- 
lished by a practical met eves sho who traveled 
many thousands of miles to gather the necessai 
information. Bound in Red Leather. $2.50, 
postpaid. 

° 1 So. Dearborn St. 

American Lumberman “* ‘CGhicaco, 
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BUSINESS CHANGES, INCORPORATIONS, ETC. 





NEW VENTURES 


ALABAMA. Mobile—J. H. 
Lumber Co., new concern. 

CALIFORNIA. lLancaster—General Supply & 
Lumber Co., opens yards at Lancaster and Long 
Beach. 

Lancaster—Ranchers Lumber Co. opened by 
E. C. Strube and Dave Woodhead. 

Oakland—Boulevard Mill & Lumber Co., new 
concern. 

COLORADO. Greeley—Mawson-Peterson 
Lumber Co., recently began. 

FLORIDA. Franklin—E. C. Taylor Co. re- 
cently began. 

Miami—Tracy Lumber Co, recently began. 

ILLINOIS. Marion—Binkley Bros. recently 

egan. 

IOWA. Atlantic—B. R. Wasson Co. opening 
anew lumber yard and also takes over the bus- 
iness of the Citizens’ Lumber & Supply Co. 

KANSAS. Buffalo—Buffalo Lumber Co. re- 
cently began. 


KENTUCKY. Ashland—Oliver M. Elam & 
Co. recently began. 

Harrodsburg—Clell Coleman & Sons opened 
new branch here. 


LOUISIANA. Saint Martinsville—A. G. Olivier 
recently began. 


MICHIGAN. Cedar Springs—Cedar Springs 
Lumber Co. recently began. 

MISSISSIPPI. Holly Springs—City Lumber 
Co. recently began. 

Winona—G. W. Strickland, G. A. Hazard and 
M. M. Nelms starting planing mill. 

MISSOURI. St. Joseph—Sam Hotchkiss Man- 
ufacturing Co. recently began; millwork. 

NEW YORK. Rockaway Beach—Rockaway 
Sash and Frame Co. recently began. 


OKLAHOMA. Blackwell—Blackwell Lumber 
Co., new concern. 


PENNSYLVANIA. Colum bia—Tragesser 
Planing Mill & Lumber Co., recently began. 

Point Marion—Lockhard & Whipp Lumber Co. 
recently began. 

WEST VIRGINIA. Charleston—National Mill 
& Lumber Corporation recently began. 


WISCONSIN. Milwaukee—-Paul W. Anton Co. 
incorporated with a capital of $20,000; to manu- 
facture doors and similar articles. 

Milwaukee—Milwaukee Furniture Shops or- 
ganized with capital of $30,000; to manufacture 
furniture. 

BRITISH NORTH AMERICA 

ONTARIO. Kitchener—H. Koepke opening 
retail yard and planing mill under name of Twin 
Cities Sash & Door Co. 


BUSINESS CHANGES 


CALIFORNIA. Kingsburg—Kingsburg Plan- 
ing Mill changing name to Central Planing Mill. 

Loyalton—Clover Valley Lumber Co. moving 
here from Reno, Nev. 


CONNECTICUT. Bridgeport—Park City Lum- 
ber Co., succeeded by A. C. Tyler Co.; purchased 
at receiver’s sale. 


FLORIDA. Pensacola—Clements-Nesom Lum- 
ber Co., succeeded by Nesom Lumber Co. 


ILLINOIS. Chicago—Fred D. Smith has 
moved his lumber yard to 2520 Elston avenue, 
corner Snow street. 

Moweaqua—cC. D. Saner has sold his lumber 
business to the Hargrave-Thompson Co. 


INDIANA. Seymour—F. L. Bloom, of Louis- 
ville, has purchased the plant and equipment 
of the Seymour Cabinet Co., manufacturer of 
dining room furniture, which was sold at pub- 
lic auction. 

IOWA. Cedar Falls—Waits-Best Lumber Co., 
succeeded by Waits-Baxter Lumber Co. 

Grandview—John J. Beik succeeded by Collins- 
Hill Lumber & Coal Co. 

Mapleton—Farmers Grain & Lumber Co., sold 
to W. J. Haubrich, of Mapleton. 
Neola—Gabriel Rees & Co., 

Lumber Co. 

Royal—Retail yard of Hendrickson Lumber Co. 
purchased by L. E. Underwood, who will operate 
under his own name. 


KANSAS. Parsons—O. E. Woods Lumber Co. 
sold to J. A. Kallous. 


Burton & Sons 


sold to Schaap 


MARYLAND. Maugansville—Lewis S. Mar- 
tin succeeded by Martin Bros. 
MINNESOTA. Sanborn—Lampert Lumber 


Co. succeeded by Duley Bros. 
West Concord—H. L. Hansen succeeded by 
Standard Lumber Co. 


MISSISSIPPI. | Corinth—Voll Cooperage Co., 
of St. Louis, Mo., purchased the old plant of the 
Williams Column Co. here, and will put in 
shape to manufacture slack barrel staves; will 
erect more than 1,000 feet of sheds, improve 
pers old buildings, etc.; capacity 40,000 staves 
daily. 

Hickory Flat—Carr-Thompson Co. succeeded 
by Carr-Lowry Lumber Co. 





MISSOURI. Elmer—J. A. Engleman & Sons 
sold to T. W. McDavitt. 


NEBRASKA. Fremont—Johnson & Cheney 
Lumber Yard sold to Robert G. Luhrs and Aj. 
fred G. Christensen. 


NEVADA. Reno—Clover Valley Lumber (po 
moving to Loyalton, California. : 
NEW YORK. 
succeeded by J. Bennett Rowley. 


TEXAS. Lufkin—L. E. Wright succeeded by 
— Lumber Co., incorporated; capital, $10,. 


WASHINGTON. Everson and_ Ferndale 
Bloedel-Donovan Lumber Mills sold retail de. 
partment to Columbia Valley Lumber Co. 


WISCONSIN. Fairwater—Stellmacher Bros, 
succeeded by Stellmacher Lumber Co. 

Hawkins—Sawmill plant of the Ellingson Lum. 
ber Co. sold to Ogema Lumber Co., of Ogema, 
Wis., which recently lost its plant by fire. Pur. 
chaser will ship logs to Hawkins to be manu. 
factured; the Ogema yard is for sale. 

Merrill—Fred C. Calhoun and associates jp 
Calhoun Plywood Co. sold interests in Com. 
mercial Furniture Co., of Chicago, and the name 
is changed to Lincoln Plywood Co.; capital in- 
creased from $100,000 to $150,000; capacity of 
plant to be increased. 


BRITISH NORTH AMERICA 


ONTARIO. Midland—Pratt & Shanacy pur. 
chased sawmill, general milling outfit and tim. 
ber limits of P. & J. Shannon, Biscotasing, Ont, 
on the main line of the C. P. R. about 80 miles 
west of Sudbury. The plant has an annual ca- 
pacity of 10,000,000 feet, and the timber is suf- 
ficient to keep it operating ten years. The of- 
fice of Pratt & Shanacy remains in Mijdland. 

Woodstock—Ezra Fahner, formerly with the 
R. E. Butler Lumber Co., of Woodstock, pur- 
chased the lumber yard of Walter Mitchell at 
Port Stanley, Ont., and will conduct under 
name of Fahner Lumber Co. 


INCORPORATIONS 


ARKANSAS. Clarksville—J. M. Bryant & 
Sons, incorporated; capital, $15,000. 

CALIFORNIA. Montebello—Montebello Lum- 
ber Co., incorporated. 


San Francisco—Dwight Lumber Co., incor- 
porated. 
San Francisco—Negele Lumber Co.,_incor- 


porated. 

San Francisco—Central Box & Lumber Co. 
incorporated. 

San Francisco—Igerna Lumber Co., 
porated. 

CONNECTICUT. Salisbury—Mount Riga. in- 
corporated; capital, $50,000. 

DELAWARE. Dover—Little River Redwood 
Co., incorporated; capital, $20,000,000; Norman 
D. Fish, Tonawanda, N. Y., incorporator. 

FLORIDA. Titusville—Morgan Lumber & 
Supply Co., incorporated; capital, $10,000. 

ILLINOIS. Chicago—lIllinois State Lumber 
Co., incorporated. 

INDIANA. Garrett—Garrett Lumber Co., in- 
corporated; capital, $20,000. 

Richmond—Indiana Body Co., 
capital, $100,000. 

LOUISIANA. Monroe—Pratt Lumber Co., in- 
corporated; capital, $20,000. 

MARYLAND. ‘Thurmont—Thurmont Manu- 
facturing Co., incorporated; capital, $50,000. 

MICHIGAN. Cadillac—Cadillac Lumber Co., 
increasing capital to $125,000. 

Crystal Falls—Iron County Lumber & Fuel 
Co., increasing capital to $50,000. 

Port Huron—Moyer Sash & Door Co., incor- 
porated. 

NEW YORK. Brooklyn—Alpert Woodworking 
Co., increasing capital to $100,000. 

New York—Lafayette Lumber Co., incorporat- 
ed; capital, $20,000. 

_ Syracuse—John H. Lyons, incorporated; cap- 
ital increased from $50,000 to $150,000; planing 
mill and box factory. ; 

NORTH CAROLINA. Greensboro—Greens- 
boro Realty & Lumber Co., incorporated; cap- 
ital, $100,000. 

OHIO. Cincinnati—Fagin Lumber Co., incor- 
porated; capital, $50.000; to deal in lumber and 
timber; wholesale and retail. 

Cleveland—Bedford Lumber & Material Co., in- 
corporated; capital, $1,000; retail lumber and 
building supplies. ; 

Columbus—Smith Lumber & Supply Co., in- 
corporated; capital, $30,000; to do retail lumber 
and building supply business. 

Peebles—Haas Lumber Co., incorporated; cap- 
ital, $15,000; retail. 

Toledo—Arnsman & Bremer Lumber Co., in- 
corporated; capital, $30,000; retail. 

Union Township, Tuscarawas County—Den- 
piso Lumber Co., incorporated; capital, $50,- 

Vermillion—Fischer Lumber Co., incorporated; 
capital, $250,000; to deal in lumber, building sup- 
plies and coal. 

_ OREGON. Mapleton—Kirby-Pierce Lumber- 
ing Co., incorporated. 


incor- 


incorporated; 


Middletown—D. A. Ketchum . 
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Newport—Oregon Spence Co., incorporated; BRITISH NORTH AMERICA 

capital, $5,000. ONTARIO. Byng Inlet—Graves, Bigwood & 


portland—Siskiyou Lumber Co., incorporated; 
capital, $25,000. 

NORTH CAROLINA. Hendersonville—J. R. 
Willson Lumber Co., reorganized as Willson- 
wood Lumber Co.; capital, $30,000; flooring, 
ceiling, Shingles, lumber and other building ma- 
terials. 

TEXAS. Conroe—Grand Lake Lumber Co., 
increasing capital from $30,000 to $50,000. 

Dallas—Buell Lumber & Manufacturing Co., 
increasing capital from $75,000 to $500,000. ° 

Dallas—Lyon-Gray Lumber Co., decreasing 
capital from $940,000 to $500,000. ; ; 

Dallas—Groves-Barnes Lumber Co., increasing 
capital from_ $60,000 to $120,000. 

Lufkin—Wright Lumber Co., 
capital, $100,000. — i 

Saratoga—Hardin Lumber Co., incorporated; 
capital, $25,000. 

VIRGINIA. Clarksville—W. D. Blanks & Co., 
increasing capital from $1,000 to $25,000. 

Tazewell—Buffalo Southern Lumber Co., in- 
corporated; capital, $200,000. 


WASHINGTON. Aberdeen—Donovan-Cork- 
ery Logging Co., incorporated; capital, $800,000. 
Hoquiam—Havens Shingle Co., incorporated. 
Seattle—M. & S. 
capital, $5,000. 
Seattle—Burton-Beebe Lumber Co., incorpor- 
ated; capital, $500,000. 

Seattle—Washington State Logging Co., cap- 
ital increased from $50,000 to $150,000. 


incorporated; 


Logging Co., incorporated; 











Last summer Sacramento, Calif., had a great 
celebration commemorating the discovery of 
gold. The entire city decked itself out in 
the style of the days of ’49 and during that 
celebration a photographer caught Fred E. 
Conner, manager of the Sacramento Lumber 
Co., in his ‘‘ Days of ’49’’ regalia as shown 
above. Mr. Conner is one of the most prom- 
inent and aggresswe retailers in California 
and the West. 





_ Spokane—Lindsley Bros. Co., increasing cap- 
ital to $500,000. 

WISCONSIN. Fairwater—Stellmacher Lum- 
ber Co., incorporated; capital, $100,000. 

Kiel and Milwaukee—Kiel Furniture Co., in- 
creasing capital from $500,000 to $1,500,000. 

Milwaukee—Milwaukee Parlor Frame Co., in- 
Corporated; capital, $50,000. 
Milwaukee—Milwaukee Sash & Door Co., in- 
creasing capital to $75,000. - 

West Allis—Standard Woodworking Co., in- 
corporated. 


NEW MILLS and EQUIPMENT 


KANSAS. Parsons—O. E. Woods erecting 
New building, 115x120 feet, and will open for 
usiness. 

Wichita—J. H: Enstrom Lumber Co. planning 
erection of 130x275 feet lumber yard. 
MASSACHUSETTS. Holyoke—Casper-Rang- 
€r Construction Co. to erect sawmill 87x58 feet. 
MONTANA. Shelby—Weil-Montana Lumber 
Co. building sheds and office building. 

TEXAS. Kingsville—Lynch Davidson & Co. 
has urchased a site in Kingsville and will erect 
uilding for retail lumber business. 


Co., completed erection of planing mill to re- 
place the one destroyed by fire; sawmill will be 
in operation about May 1. 

Sault Ste. Marie—Soo Lumber Co. will erect 
Prog to mill, 30x80 feet; cost, 
12,000. 


Toronto—Welch Lumber Co. will erect new 
mill building, one story, 40x50 feet. 


CASUALTIES 


FLORIDA. Bay Harbor—St. 
Lumber Co., loss by fire, $50,000. 

INDIANA. Martinsville—Hubbard Lumber 
Co. and Hubbard Chair Factory, loss by fire, 
$25,000; wareroom and finishing room destroyed 
with considerable stock. 


KENTUCKY. White Plains—Bass Lumber 
Co., loss by fire, $23,000. 

MARYLAND. Baltimore—Maryland Toy Co., 
loss by fire, $50,000. 

MASSACHUSETTS. Boston—J. F. Paul Co., 
dry kilns and about 135,000 feet of hardwoods 
Serres by fire; loss, $50,000; kilns will be re- 

uilt. 

Malden—A. B. Sweezey Lumber Co., loss by 
fire, $20,000. 

NEW JERSEY. Elizabeth—Elizabeth Sash, 
Door & Supply Co., loss by fire, $300,000. 

NEW YORK. Woodmere—Mill and carpenter 
plant of Charles A. Schiffmacher destroyed by 
fire; loss, $70,000. 

OHIO. Newark—Wesley Montgomery & Son, 
loss by fire, $75,000. ° 

SOUTH CAROLINA. Lugoff—Plant of Beam 
Lumber Co., near Lugoff, destroyed by fire; loss, 
$50,000; plant will be rebuilt. 


one story, 


Andrews Bay 








TROUBLE AND LITIGATION 


MEMPHIS, TENN., April 3.—Judge Erwin Holmes 
of the federal court for the northern district of 
Mississippi, sitting at Aberdeen, approved the bid 
of May Bros. and Kellogg Bros., of Memphis, 
amounting to $851,000, for the band mill, timber 
land holdings and logs at the plant of the Lamb- 
Fish interests at Charleston, Miss., and the pur- 
chasers immediately paid into court $100,000. They 
are to make a second payment of $200,000 when 
the titles to the properties have been examined to 
their satisfaction. The receivers, W. E. Stone and 
F,. M. Kelly, announced to Judge Holmes that they 
had received the bid of $851,000 and approval 
was given by him in record time. 

The properties involved in the transfer include: 
17,000 acres of virgin timber in Panola, Quitman 
and adjoining counties; the big band mill at 
Charleston, with a daily capacity of 125,000 feet; 
3,500 feet of timber at the plant; the mill and 
yard site and approximately 160 acres of land on 
which are located 69 tenant houses, a hotel, a 
hospital, a country club and a nine-hole golf course. 

The receivers stated, following confirmation of 
the sale, that the Lamb-Fish interests have first 
mortgage bonds amounting to $450,000 and they 
have unsecured claims of $500,000. The bid made 
by the Memphis interests is not quite sufficient to 
cover all of the foregoing, but the Lamb-Fish Co. 
owns extensive cut-over lands in the vicinity of 
Charieston, part of which are under cultivation. 
Some of these, perhaps all of them, are now in 
negotiation and the receivers estimate that when 
these are disposed of, there will be not only enough 
funds to take care of the first mortgage bonds and 
unsecured claims but that there will be a modest 
amount available for distribution as a dividend to 
stockholders. The properties of the company have 
been operated under the receivers for approximately 
two years. 

The new owners, Ralph May, Frank May and 
T. E. Sledge, of May Bros., and C. M., J. P. and 
R. L. Kellogg, of the Kellogg Lumber Co., will 
form a new corporation within the next few days 
to take over the newly acquired properties and to 
operate the band mill. The latter is already being 
operated and is cutting about 125,000 feet a day. 





INDIANAPOLIS, IND., April 2—A lumber company 
or any one who furnishes building materials for 
home construction has a prior claim on a lien to a 
building and loan company with a first mortgage, 
according to a decision recently handed down in 
the superior court at Terre Haute. The A. Fromme 
Lumber Co. filed suit against the owner of a house 
and when it was discovered that the house was 
mortgaged to the loan company, the latter company 
was made a co-defendant. Later the loan company 
filed a cross-complaint against its co-defendant, the 
woman owning the house, which resulted in the 
court finding in both the suits against the woman. 
The mortgage was ordered foreclosed and the prop- 
erty sold to satisfy the judgments. The court 
ruled that the lumber company’s judgment was 
prior to that of the loan company. 


(SHEER RARLAAEBAGaEGG“AG 


GROSS EARNINGS of the principal railroads for 
December were $512,000,000, compared with 
$425,000,000 for the year before, an increase of 
21 percent. Operating expenses were $400,000,- 
000, compared with $348,000,000 a year before, 
an increase of 15 percent, leaving net earning 
of $112,000,000, compared with $77,000,000 a 
year before, the increase being 46 percent. 


Hardwood Specials ! 


DRY STOCK 

1 car 6/4” Ist & 2nds Basswood 
i car 8/4” No. | C.&B. Bassw’d 
4 car 8/4” No. 2 C.&B. S. Elm 

i car 4/4” {st & 2ds Soft Elm 

4 cars 4/4” No. 2 C.&B. S. Elm 
{ car 4/4” Ist & 2nds Soft Maple 
5 cars 5/4” No. 3 Common Ash 


NEW CUT 


{ car 6/4” No. | C.&B. H. Mple. 
4 cars 8/4” No. | C.&B. H. Mple. 





1 car 4/4” Ist & 2ds Birch 
Pe ae 3 cars 4/4” No. | C.&B. Birch 
2 cars 4/4” No. t C.&Sel. Birch 
JeanLaRuesays: 9 cars 4/4” No. 2 Com. Birch 


“**She’s dam’ good 
mans to deal wid!’ 


Anything in Northern Hardwoods. 


The Adams-Thom 
wausav. J wmber Co. 


i car 6/4” No. | C.&B. Bassw’d 
{ car 8/4” No. | C.&8. Bassw’d 








Kneeland-McLurg 
Lumber Company 


PHILLIPS, WIS. 


Manufacturers of 


“SHAKELESS” 
HEMLOCK 


Hardwood Lumber 
Maple and Birch Flooring 














| White Pine 


We manufacture and carry in stock at all 
times a complete assortment o 


White Pine Common 
Shops and Selects 


All our stock is cut from virgin Wisconsin 
White Pine Timber and is of a very soft 
texture. Shop Lumber and Factory Selects 
are our Specialties. 









We solicit your business. 











Rust-Owen Lumber Co. 


ORUMMOND. WISCONSIN. 








WHITE OAK TIMBER 
TRACTS—10,000,000 Ft. 


Big Bargain in high class 
white oak timber tract, 
10,000,000 Ft. Only two 
miles from Railroad. Full 
particulars. Also many 
attractive farm bargains 
large and small. 


Address 
K. T. CRAWLEY 


Manager timber department, Room 300 
Chesapeake & Ohio Railway, 


RICHMOND, VA, 
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We offer for prompt 
shipment from our 
Fort Wayne, Ind. 
distributing yard the 
following stock: 





00 M’ 6/4 Log, Run S 
' 4/4 No. | Com. Bet. Hard Maple 
oe ae 4/4 No. 1. Com. Bet. Plain R Gum 

{ car 4/4 No. | Com. & Bet. Plain Red Oak 


Wilson. Lumber Co, 











We will go,into the Winter with less 
‘than)a Normal Supply-of |.) 


“Dry: Hardwood | 


BASS:BIRCH:SOFT ELM 


Send us your inquiries 


Foster-Latimer ’ 
MEN. oft dati aber Co. 











~ 
For Sale: 


quantity of dry 


all in demand. 





General Motors Building, DETROIT, VIB. |) 








JACKSON..& TINDLE, Inc. 
me MANUFACTURERS ¢* f 
Mills at Pellston and Munising, Michi, and Jackségboro, Ont. 
Maple, Elm, Birch, Beech, _ 
Spruce, Cedar Shingles. 
Main Office, BUFFALO, N. Y. 
Sales Office: 605 Murray Bldg, Grand Rapids, Mich. 
Kindly address all inquiries care Dept. 7 











Thin Cileyy Ppocialas 


¥%” and %” CEILING. 
%” and %” BEVEL SIDING. 


STOVER LUMBER.CO. 


_ MOBILE, ALABAMA, 

















(Brusce Oak Flooring 
fonts n 


















OS Shortleaf Pine =A 


Finish, Boards; Dimension, Flooring, Drop Siding, 


Poplar, Oak, Gum 


Mixed,Cars it Desired, 


c= Lathrop. Lumber Co. 
— enn 


a ee ors 





Le 

















LOUISVILLE, KY. 


April 1.—Hardwood demand is improving, after a 
slight let-up during the last few days of March, 
altho some houses report they have been doing a 
business regulated only by car supply and the 
lumber available for shipment. 
Buyers probably have more stock in hand than 
for some time, but consumption is heavy and is 
forcing replacement. Prices over the week show 
no change. Demand is good for almost everything. 
Red and white oak, figured and plain gum, poplar, 
walnut and ash are especially active, while cypress, 
hard and soft maple, beech, elm and chestnut are 
Quotations, inch stocks: Quar- 
tered oak, FAS, $1.50; No. 1 common, $80. Plain 
oak, $115 and $70. Poplar, $120 for FAS; saps 
and selects, $95; No. 1 common, $65; 2A, $38; 
2B, $27. Quartered red gum, FAS, $112; com- 
mon, $67. Red gum, $110 and $65; sap, $57 and 
$47. Walnut, FAS, $215; selects, $155; common, 
$110, Ash, $105 and $60. Hickory, 8/4, $100 for 
FAS; $60 for common, Log run beech, $45. Ma- 
ple, hard, FAS, $80; common, $60; No. 2 common, 
$40. Soft maple, log run, $45. Chestnut, sound 
wormy, $35; No. 1 common, $70; FAS, $125. 

W. A. MacLean, president Wood Mosaic Co., 
Louisville, has returned to the city after spend- 
ing a couple of months in England. Mr, MacLean 
has been named by the Louisville Board of Trade 
as one of twenty members to represent. Louisville 
at the National Foreign Trade Council meeting at 
New Orleans, May 2 to 5. 


MILWAUKEE, WIS. 


April 2.—Two blizzards and bad snow storms 
cut down the March movement of lumber. Con- 
struction work was also delayed. Wholesale deal- 
ers assert that the market is very firm, outside of 
transit, cars, which are slightly below market. The 
retail dealer is stocking quite beavily. Furniture 
sales find reflection in a heavy drain on the lumber 
market, Birch is widely favored. Automobile mak- 
ers are active and are consuming large quantities 
of lumber. Maple. flooring is hard to obtain. Birch 
and oak for interior firish are also very popular, 
and supplies are limited. Dealers report a strong 
demand for hemlock and southern pine. Northern 
and southern mills. are supplying the greater part 
of the demand here. Western stock is coming in 
slowly. Prices are firm. Softwood prices are sta- 
tionary but the hardwood price trend is upward. 


MEMPHIS, TENN. 


April 3..-Exports of hardwood lumber and for- 
est products from the southern hardwood field dur- 
ing March were 40 percent larger than during 
February of the current year, which held the pre- 
vious record for this agency, according to an an- 
nouncement made, following adjournment of the 
monthly meeting of the directors, by Ralph Jur- 
den, president Delta Export Lumber Corporation. 
Mr. Jurden said that the business during March 
was about equally divided as between the United 
Kingdom and the remainder of Europe. The bulk 
of the exports has been in gum and oak, tho he 
emphasizes a broadening demand for poplar and 
ash from overseas. 

Altho the price position of southern hardwoeds 
is well maintained, there is complaint here of a 
slight slowing down in demand from domestic 
consumers. They are not quite as aggressive as 
they were a short time ago. At the same time, 
the volume of business is quite full because most 
firms are well supplied with orders and improve- 
ment in the box car situation makes heavier load- 
ing possible. The embargo situation has practically 
cleared, Plain. and quarter sawn sap gum are excep- 
tionally strong while there is an excellent call for 
elm and maple. Ash is moving well and the call 
for this wood is quite insistent. Building trade 
interests are good buyers and automobile manu- 
facturers are taking lumber in a substantial way. 
There is continued buying on the part of furniture 
interests, while box and heavy crate manufacturers 
are also in the market in a rather large way. 
Some slight improvement is noted in the demand 
for plain and quartered red gum, while the market 
is reported in yery satisfactory. position on 4/4 
quartered red and white oak in No, 2 common and 
better. . Stock thicker than 4/4, however, is moy- 
ing rather slowly. . 

The. Valley Log Loading Co. loaded 984 cars of 
logs for, mills located on or served by the Yazoo & 
Mississippi Valley railroad during March, accord- 
ing to announcement of J.,W. Dickson, president, 
Mr, Dickson estimates that there are not more 
than 5,000,000 feet of logs available for imme- 
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diate loading on that line, compared with a norma) 
of appreximately 20,000,000 to 25,000,000 feet at 
this time of year. He calls particular attention, 
however, to the fact that logging camps over the 
greater part of the valley area east of the Miggis. 
sippi are intact. 

The 6-foot band mill now being constructed by 
J. H. Hines (Inc.), at Puxico, Mo., for the develop 
ment of about 30,000,000 feet of cypress timber jp 
that territory, will be completed between May 15 
and June 1, according to J. H. Hines, president, 
The plant will cut about 750,000 feet a month, 
This firm has recently acquired approximately 
15,000,000 feet of pine timber near Dennis, south 
of Corinth, Miss., and it is operating three circular 
mills thereon, with a combined cut of 500,000 feet 
a month. 

Joe Thompson, president of the Thompson-Kat, 
Lumber Co., has returned from an extended trip 
to northern and eastern consuming centers dur. 
ing the last few days and he is inclined to believe 
that the outlook is excellent, 

J. H. Townshend, secretary-manager of the 
Southern Hardwood Traffic Association, announces 
four new members, bringing total additions since 
Jan. 23 to thirty-six. 


EVANSVILLE, IND. 


April 2.—The demand for hardwood lumber re 
mains active. Shipments have been delayed by the 
scanty supply of dry stocks in the yards. Little 
complaint has been heard of late concerning trang. 
portation facilities. The furniture industry and 
the automobile industry continue active. Factories 
here have been liberal buyers for some time. Chair 
and desk trade for the first three months this year 
greatly exceeded that of the corresponding three 
months of last year. Manufacturers of flooring 
report ‘that they have been able to secure but little 
dry oak during the last week or ten days, owing 
to. scarcity of stocks. Prices have changed but 
little. Railroads have been buying ties quite Ilber- 
ally. The retail lumber trade has been very good, 
Sash and door men report an increase in business, 
Few logs have been coming into the local market 
during the last month, due to the bad weather In 
the South. Logging operations along Green and 
Barren rivers in western Kentucky probably will be 
resumed during ‘the next two or three weeks, 


CLEVELAND, OHIO 


- April 2,-The moderation in the weather has 
stimulated the demand for all kinds of lumber. 
The market is firm. Canadian lath remain high 
and..are hard to get. Prices for pine are firm and 
sales are developing. Pine will find a big outlet 
at this point as soon as the real spring building 
begins. Prices for hardwoods remain firm, with 
a rising tendency. The demand for hardwood is 
being felt by automobile concerns. Transportation 
is slow and mills have heavy orders covering 
many weeks’ output. 

Robt. Blum, of the C. H. Foote Lumber Co., ex- 
presses his confidence in the lumber situation by 
stating that he is taking every opportunity to buy 
lumber at the present market, to provide for orders 
he is confident will be placed within the next few 
weeks, 

The Cleveland Lumber Club’s annual attendance 
at the opening ball game will be a customary fea- 
ture of. the April meeting. A large block of seats 
has been reserved for this occasion. 


BUFFALO, N. Y. 


April 38.—The sudden turn to warmer weather 
has changed the tone of the speculation about lake 
opening. As a rule vessel owners do not expect 
now to get out before April 25. The lumber fleet 
will make no effort to move right away. The 
barge canal is frozen up solid. It is not expected 
that the boats will de much before May 1. 

At the regular luncheon of the Builders’ Ex 
change last Wednesday, a proposal was made to 
take over the entire third floor of the new Willis K 
Jackson Building as offices for the members and 48 
space for building. exhibits. Architect Chester 
Oaklet gave an informal talk in which he told how 
useful such an exhibition would be. 


Conservation week is being observed this weet 
in New York State. The tree planting campatga 
is the biggest in the history of the State. County 
agricultural agents are working to secure the 
planting of demonstration forests in every county 
where suitable locations can be found, and they 
have placed orders for more than 400,000 trea 
About two-thirds of the counties of the State will 
be represented in these plantings. 

A. B. Sipe, a local jeweler with outside inte> 
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ests, was the successful bidder last week at the operation next week. Its product will be toilet 
gale of the property of the bankrupt firm of L. A. seats. Birch and oak lumber will be used, the 
shaw & Co., his bid being $16,250. He is planning birch being obtained from local supplies. 
to continue the yard, with Charles G. Shepard, a 
member of the lumber trade, in charge. INDIANAPOLIS, IND. Sai 
A. H. Weaver goes to Olean this week to look sarah Ci 
ormal after the cut of the sawmill which his lumber com- April 2.—Cars are becoming scarcer and prices mut i 4 Wh j 
ao any has taken on the Pennsylvania side of the are showing more strength. The demand is much 
— ine, near that city. The first shipments of maple, stronger than is usual at this time of year and 
on, ’h. birch and other hardwood to b d virtually all of it is coming from the industrials. 
: the tee. S are to be mace pDistributers say that if the industrial demand 
ligsig. The Central Pennsylvania Lumber Co. is pre- — its — until the retailers who now have aise 
mit paring for a very busy season in the manufacture eavy stocks get into the market when spring we PUR AN EAE | 
an of lumber and peeling of bark. The company has building has depleted stocks, there will be a posi- eee 
so farge sawmills at Sheffield and Kinsua, in War- ae shortage of any sort of hardwoods. There 
: as been more green stocks sold out of local offices 
ay 15 ren County ; Laquin, Bradford County, and Masten, since the first of the th duri i 
ident, Sullivan County. A busy season in manufacturing jyonths’ period in th 5 med _ Ps r~ én ry 
onth, hemlock and hardwoods is looked for. Duri = 7 “engl siengy Pinay 
uring last week some of the utilities got into the 
rately Hugh McLean is at Los Angeles and will remain jarket. Box factories are worki t i 
south on the Pacific coast for a number of weeks. The automobile and body einen seuet Semen yen on Prom t ‘sy 1 
rcular COLUMBUS OHIO that will enable them to work at capacity until late _ p ervice 
0 feet 9 in the summer. There has been no visible curtail- F D l 
Ka April 2.—Trade has been brisk. Factory demand ment of furniture production. or ea ers 
-Katz woods is one of the best f i Wallace D. Wolfe, for the last sixteen years as- 
| trip fer bard . @ best fenteres, Hare sociated with Nicola Stone & Myers Co. and for a 
firm. - . ing i 
dur. pond case eats yo mney Rd Pag acne long time interested as vice president of Lafayette If you need any thing in Red- 
len [| fe American Column & Lumber Co. reports a Lumber Co, Lafayette, Ind. has resigned bie poet, © wood, Longleaf‘Timbers -and 
| a m . . 
the strong ~~ _ hardwoods, especially oak and jnaianapolis to Lafayette to take the management Dimension, West ‘Coast Lum- 
. poplar. Advances in No. 2 and No. 3 common oak f th rd th 
a are eo - ae ‘ W. E. Jones Co. ree ™ “@ 8 7 ber, La. Red Cypress, Oak or 
tailer of southern pine, and millworker, reports a MERRILL, WIS. i it i 
strong demand for millwork. F. B. Pryor, sales Maple Flooring, and need it in 
mensens Ww. , — ape Cm —, x. — 2.—Prospective builders who a month ago a hurry, don’t hesitate to call on 
strong demand for all grades of hardwoods. e were timorous about going forward with building, : $ ' 
or re H. C. Creith Lumber Co., a retail concern, reports are now eager to close ‘comtsnat Censuractaan Seidel at St. Louis. Complete } 
7 the a strong retail demand with a lot of figuring on costs have advanced somewhat. Lumbermen and stocks always on hand.° We in- 
2 § 0. s are holding down their prices as much as : : 
Little new work. The Sowers & Benbow Lumber C other holding d their pri d ll 1 
rans. reports a strong demand for all grades of lumber, possible. The demand is almost entirely for homes vite your orders, small or arge. 
and with much construction work already started. pee all modern improvements. There is an actual ; 
tories shortage of business building, numerous business é : i 
Chal ANTIGO, WIS enterprises having found it necessary to sell out ] 
ae April 2.—With th ai “ ‘M ‘ when their leases expired, because other locations u 1us ae j 
three Pe nl in | this ‘nether ro cactatiie tenn, The Dekbetal EL | 
oring i: sues | y p ; cally finished, The Bekkedal Lumber Co. has started its saw- z 
EB er et rg te BR te ey tg 
aii , ; , un ate in the fall. p- 
bos - cd — ag ge a nage mage op- ping of lumber will continue all summer, as the. 
iIber. 0 ogs in e woods were able to get company has large stocks of pine from last year’s @M R 
ened, them out. cut and reports demand for lumber very good. The LU BE! CO., 
nae Pe Bye ogy Lumber Co. is still operating logs in the pond are pine, hemlock, oak and bass- St Lo UI Ss Mo 
saat 8 at its Antigo mill, also at its Birnam- wood, and lumber will be ready for shipment dur- be 2 
oe } ", Elcho egg The Langlade Lumber ing the early summer. 
pers paged 8 operating one shift. Shipments dur- The Ford lumber camps at Sidnaw put in 3,500,- 
eg ee oe os er ee 
. - nse 5 
Bissell Lumber Co., White Lake, is operating on a Mountain. Fie samene Pena hoop to or 
day and night shift, and will continue to do so Birchwood put in several million feet of logs, chiefly 
the greater part of the summer. hemlock, and shut down its camps the latter part % 
os The Crocker Chair Co’s sawmill here is still of March. Brandt & Lokemoen closed down its ua 1¢ ' Ou 
aa —- on a day shift. This compéffy has in- camps in northern Lincoln County, having put in 
high stalled a new department which will be placed in nearly a million feet. 
and 4 , 
a Can Capitalize 
ti a a a 
with 
A The big advantage in selling our 
_ The demand for sash, doors and all ft fi d lumber is that it offers — 
” all manner o rm and a number of advan 
| er — millwork continues to be of good volume. recently. ecaiiaieicantiaenceen tural features —_—e play — 
» by gg is proceeding actively all over the coun- Local demand is heavy enough to keep all the with good results in inducing 
buy ry, tho here and there are heard faint rumblings Kansas City (Mo.) plants busy f xam 
Mo, y for months ahead, sal F 1 
ders . possible labor troubles in the building trades. and some of them are buying outside to fill orders. -_ aie ead 
few n Chicago and elsewhere wage advances have’ There is a big volume of business ahead and it is 
been granted, but demands voiced by the union expected it will be necessary soon to begin working 
ance = certain other points are deemed excessive by on an overtime schedule. The demand for yard 
fea- po rsgrepe builders, and there is some dis- stock in the country is a little better, tho bulk . 
seats : n to resist them. However, there is far less of the demand from that source will come later. ort ea 1] 1e 
age wd pod TS ie ae ~~ in ce gg A considerable volume of special work is coming 
na s season for a number 0 - 
years back, and there is reason to believe that pi gta Roy Sager Any ong ond : 4 . 
matters will be adjusted so as to preclude serious customers. , 18 unusually soft and light we 
ther interruption of building operations at any point. The Buffalo (N. Y.) door factories and planing weight, even textured and accu- 
lake Duluth (Minn.) planing mills, sash, door and Mills report that bad weather has been holding u Sa 
| ° el ufactured. B 
ie — finish plants are busy upon orders, Bills trade in the past few weeks, but that outlook is rately man ad uy it in 
0 be figured have been coming in freely during the Ow improved and they expect this month will be 4- - and 8-4 finish 
bi last ten days. fully up to that of a year ago. The outlook for . 5 4, of 4 fl 3 
ot City trade at Minneapolis, Minn., holds up and dwellings and other small structures is good. and 4inch Hat grain Hooring, 
ir Promises to be brisk during the following few The Baltimore (Md.) sash and door men have No. 117 drop siding, and boards. 
“A months, Building permits indicate a tremendous every reason to take an encouraging view of 
ie <n of building activity in cities, a $40,000,000 7 a as ne —_ the Po yrenieg ee 
j ogram for Minneapolis alone being forecast. Dullding as active as ®, tnere will be & ready 
das Country trade is light as yet. pers and door ®bsorption of the products of the sash and door For hardwood prices, address 
ced manufacturers are coming again into the lumber Mills, which are now getting all the orders they Southern Hardwood Sales Co., 
0 oo, keep themselves supplied with raw Can — — and which are yet behind the busi- Indianapolis. Ind. 
aterial. ness in Dand, 
week With a lot of figuring on new work, much of The sash and millwork plants of San Francisco, 
aign which will be started in a short time, manufac- Calif., have a good run of business with building NE W DEEM ER 
pr turers of millwork, including doors and sash, in ‘very active in the city and surrounding territory. 
Me re a Ohio, have been quite busy. All have Factories in the Bay counties district have favor- t ° 
ers ahead which will take several weeks to able inquiries and are making good outputs for Man f 1n G 
they boar and new business is being booked every day. this time of the year. Finished door factories uractur 4 0. 
i ndications are for a most active building season, connected with the white and sugar pine mills are 4 Incorporated 
Ww bay of the drawbacks to a better trade is a scarc- making good outputs, with a steady demand. They 
+i ty of skilled labor, which is causing some concerns are holding firm on prices and making fair ship 


lay low as to booking new business. Prices are 


ments, There is a big demand for cut stock. 
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Another Letter 
Praising 
Sumter Stock 


Sumter Lumber Company, 3-19-23 
Electric Mills, Miss 
Gentlemen: 

We enclose check for $1,223.50, 
which, less enclosed freight bill No. 
8678 and discount $24.97, pays your 
invoice of 3-6-’23. 

As a rule lumbermen get more kicks 
than good cheer. Hence, we must add 
one on the good side, for the quality 
and machine work on the material sent 
was very good... . 

Yours truly, 
Daly Lumber Company, 
Metropolis, Illinois. 


Surely the several letters from satisfied 
customers we have reproduced in our ad- 
vertising recently are convincing evidence 
of the good satisfaction Sumter stock ren- 
ders. 


Sumter Lumber Co. 


ELECTRIC MILLS, MISS. 


D. H. FORESMAN, N. NICHOLSON 
Gen’l Mgr. Ass’t Mgr. 
Daily Capacity 200,000 Feet. 











- Short i Leaf 7 
idllew ine 
Band Sawed, Steam Kiln 


Dried and Soda Dipped 


Our daily capacity of 
125,000 ft. insures ample 
stocks at all times to 
meet your Rush Needs. 


WRITE US TODAY 


Columbus 


COLUMBUS, 





D. ?. McCallough, Gen’! Mgr. 
M. D. Thomason, Ass't Mgr. 





MISSISSIPPI 


Lumber Company y 




















4x4 to 
18x18—10 to 70 ft. 
Rough or Sized 
cas 3” and 4” Ceiling and 
2x6 Flooring, No. 116 Siding, 
4 to 24 Ft. Moulding, etc.,in all grades. 


Williams Yellow Pine Co. 


POPLARVILLE, MISSISSIPPI 








Quick Service 


On Transit Cars or Mill Shipments of 











Crating and Finish, 


Yellow Pine or) oe Nee and 


Stock 
Write us today about your needs. 


A. W. SMITH & CO., i326 Building. 
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TACOMA, WASH. 

March 31.—-That 1923 will be the most prosper- 
ous year in the history of the United States if 
this summer’s crops are good, was the optimistic 
prediction made by ex-Congressman J. W. Ford- 
ney, chairman of the House ways and means 
committee in the last Congress and prominent tim- 
ber owner, who visited Tacoma last Wednesday 
and spoke before the Tacoma Lumbermen’s Club 
at the regular meeting of the organization. Mr. 
Fordney is visiting the Northwest in connection 
with a deal by which the timber holdings of the 
Coates-Fordney Logging Co., of Aberdeen, are to 
be transferred to the Donovan Corkery Logging 
Co., of Portland, a new corporation organized by 
the Donovan interests, Corkery Bros. and Carlson 
& Callow. Mr. Fordney stated that it was not 
his intention to dispose of his other timber hold- 
ings in the Northwest. 

Mr. Fordney was accompanied by his two sons- 
in-law, Dr. F. J. McDonald, of Saginaw, Mich., 
and Walter Stout, superintendent of the Coates- 
Fordney Logging Co., and by Colman C. Vaughan, 
of St. John, Mich., editor of the Clinton Re- 
publican, former secretary of State for Michigan 
and a director of the Coates-Fordney Co. 

The arrival of these visitors in Tacoma was un- 
expected and when their presence was known 
President John E. Manley, of the Tacoma Lumber- 
men’s Club, invited them to attend the regular 
meeting of the organization and called on Mr. 
Fordney for an address. “In response, the former 
congressman discussed the ship subsidy, the finan- 
cial situation of this country and of Europe, and 
the railroad situation, closing with an appeal to 
the lumbermen to do all in their power to fight 
radicalism, which he declared to be the principal 
menace to the country today. 

“If we have good crops this summer the United 
States will have the most prosperous year in its 
history,” Mr. Fordney declared. ‘The lumber busi- 
ness is prosperous largely because of the shortage 
of homes thruout the country. We are 3,000,000 
homes short. 

“In regard to freight rates, a subject you are 
all interested in, you can not look for much of a 
reduction until some change is made in the rail- 
road situation. Unless the railroads are prosper- 
ous, the country can not progress. And the rail- 
roads will never be really prosperous unless some 
law is passed or some arrangement made under 
which the owners of the roads have more to say in 
their management than they have at present.” 

Regarding the ship subsidy, Mr. Fordney said 
he had always had doubts of the idea, but that 
something must be done to relieve the taxpayer. 
“The government can not operate ships as cheaply 
as an individual owner, and must get out of the 
shipping business,” he said. 

“The demand for lumber is increasing so rapidly 
that you will find your timber cut out more quickly 
than you have any idea of,” the speaker went on. 
“There are very few lumber manufacturers in the 
country today who control more than ten years 
supply of timber.” 

Speaking of the radical movement, Mr. Fordney 
declared that President Harding will never recog- 
nize the present government of Russia, and called 
on the lumbermen to fight for the preservation of 
constitutional government. “You have had a taste 
of the I. W. W. movement on the Coast,” he said. 
“To do your duty as citizens you must oppose 
radicalism, anarchism and every other ism that 
seeks to overthrow our system of government.” 

At the conclusion of Mr. Fordney’s speech, 
August Von Boecklin, president of the Washington 
Manufacturing Co., asked him to discuss the re- 
forestation problem. Mr. Fordney replied that the 
only solution he saw was for the States to exempt 
from taxation lands suitable for reforestation, and 
to receive a share of the proceeds when the timber 
grown on this untaxed land is marketed. 

R. W. Vinnedge, president of the West Coast 
Forest Products Bureau, attended the meeting to 
explain the work of the bureau, but asked that he 
be allowed to give his explanation at a later date 
in view of Mr. Fordney’s presence. S. L. Johnson, 
also a member of the bureau, made the same re- 
quest. They will appear at a meeting in the near 
future, 

Col. Roland Hartley, of Everett, was a guest 
at the meeting and made a short talk thanking 
the lumbermen for inviting him to attend. 

The annual: Northwest district conference of ‘the 
Rotary clubs of Washington, Oregon and British 
Columbia was held Monday and Tuesday in Tacoma 
with more than two thousand delegates attend- 
ing. Many lumbermen from the district were in- 
cluded among the delegates. A special edition of 
the Tacoma News Tribune, which included two 
pages devoted to Tacoma’s growth as the lumber 


capital of America and the advertising campaign 
of the Tacoma Lumbermen’s Club, was publisheg 
and the club sent 10,000 copies of the publication 
to a selected list of lumber buyers in all partg of 
the United States. 

Ralph H. Shaffer, president of the Pacifie Box 
Co. and a former president of the Tacoma Rotary 
Club, was chairman of the committee on arrange. 
ments for the convention, 

At the annual banquet of the Rotarians, the 
menus were printed on Tacoma made shingles 
furnished by the St. Paul & Tacoma Lumber (Co, 
and the John Dower Lumber Co. Many of the 
local mills invited the visiting delegates to inspect 
the plants, and this invitation was taken advantage 
of by hundreds. 

Presentation of the Tacoma Lumbermen’s Clyh 
resolutions in regard to the proposed consolida. 
tion of the western roads was made before the 
Interstate Commerce Commission in Seattle last 
Monday by a special committee composed of R. G, 
Glanville, traffic expert for the Wheeler, Osgood 
Co.; EB. W. Demarest, president of the Pacific Na. 
tional Lumber Co., and J. G. Dickson, president of 
the Pacific States Lumber Co. In their resolu. 
tions the Tacoma lumbermen favored the con. 
solidation of each western road with an eastern 
line, to give thru service to the Atlantic coast, and 
opposed any consolidation of the four principal 
lines in the Northwest. 

The meeting of the Douglas Fir Exploitation & 
Export Co., scheduled for March 29 at San Fran- 
cisco, was postponed indefinitely by Everett G, 
Griggs, president of the company. Mr. Griggs an- 
nounced the postponement following the decision 
of the Federal Trade Commission to continue the 
hearings incident to the investigation now being 
made into the company’s operations, The party 
of prominent Tacoma lumbermen, who had planned 
to make the California trip this week, has canceled 
its plans. 

Lumber carriers at the Tacoma docks during last 
week included the following: For the Hawaiian 
Islands, Manulani, at Terminal dock.. For the 
Atlantic coast, Santa Olivia, at Port dock; Sur- 
duco, at St. Paul mill, and Henry 8. Groves, at 
Terminal dock. For California, Northland, at 
Baker dock; Quinault, at Tidewater mill; Donn 
Lane arid Culburra, at Port dock, and Willamette, 
at Terminal dock. For Australia, Comanche, at 
Terminal dock. 

Organization of the Western Lumber. Manufac- 
turing Co. and plans for the immediate construc- 
tion of a new woodworking plant in Tacoma were 
announced today by Martin A. Petrich, president of 
the Western Boat Building Co., who will be presi- 
dent and manager of the new firm. The new con- 
pany will construct and operate a milling-in-transit 
plant with a daily capacity of 30,000 feet. The 
plant will be located on the property of the Port 
district adjoining the site of the boat building 
yards. The demand for additional milling-in-tran- 
sit facilities from the inland mills using the port 
docks, and not having dry kilns or planers in their 
own plants, has caused the formation of the new 
company. The organization of the concern has 
not been completed but construction work on the 
new mill has already started. 

The red cedar shingle mill, owned by J. J. 
Lavergne, was threatened by fire last Sunday 
night but quick action by the city fire department 
extinguished the flames before much damage was 
done. The fire started in a pile of sawdust. 

More than 16,000,000 feet of lumber awaiting 
shipment on ocean going vessels, was stored at the 
Port docks this week, taxing the port piers to their 
capacity and setting a new record for the amount 
of lumber on the docks. Last week’s shipments 
of lumber from the Port were unusually heavy but 
the mills using the facilities were sending the ma- 
terial for shipment faster than the vessels could 
take it away. 

After two weeks of part time operations designed 
to get the plant in complete running order, the new 
mill of the Veneer Products Co. started full time 
operations this week with forty men employed and 
an estimated output of $1,000,000 worth of veneer 
panels and fir doors. The plant is one of the most 
modern on the Pacific coast. A. J. Ritchie, presi- 
dent of the company, announced that 30 percent 
of the output had been contracted for, for five 
years, and that the company had refused long time 
contracts calling for the entire output of the 
plant. The addition of the Veneer Products Co. 
mill adds another big sash and door plant to the 
list of this industry’s activities in Tacoma. 

The first steamer to load lumber at Olympia 
for many years will take a full cargo from the 
plant of the Capitol Lumber Co. during April, ac- 
cording to an announcement made by officers of 
the company. Olympia mills have been lightering 


their lumber to Tacoma and shipping it from that 
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ort. The steamer Saginaw will take the cargo 
and the officers of the company plan an elaborate 
celebration to mark the revival of Olympia as a 
port of call for ocean-going vessels, 

The western buying offices of the Joy-Tarbell 
Co. of Chicago, will be transferred from Seattle 
to Tacoma, according to word received this week 
by -local lumbermen. The company has taken a 
suite of offices in the W. R. Rust Building and 
will make Tacoma the headquarters of its western 
operations. The Seattle office is to be closed. 

Urging the repair of the roadway leading into 
the plant of the Dempsey Lumber Co., 131 em- 
ployees of the mill have signed a petition which 
was presented to the city commission this week. 
The petition states that the road has become im- 
passable and that unless it is soon repaired all 
vehicular traffic to the mill will have to be aban- 
doned. The officers of the Dempsey company have 
peen making strenuous efforts to get the city to 
repair the road but have so far met with no 
success. 

John Dower, president of the John Dower Lum- 
per Co., is expected to return to Tacoma early 
in April. Mr. Dower spent part of the winter in 
Florida and is now in Minnesota. He is expected 
to spend most of the summer in Tacoma. 

Another new lumber mill for Tacoma, with a 
capacity of 70,000 feet a day, will be added to the 
list of the city’s industries in the near future, 
according to an announcement made today by 
Welles Wheeler, president of the Wheeler Reese 
Lumber Co. and one of the organizers of the new 
firm. The new plant will be known as the Tacoma 


CENTRALIA, WASH. 


March 31.—Continued good weather and plenty 
of cutting orders have made a record week’s pro- 
duction and shipments. Several mills have been 
forced to put on extra shifts in order to take care 
of their regular customers. Lumber prices are if 
anything a little stronger. Shingles are weaker. 
Logs, both cedar and fir, are scarce. There are 
plenty of cars. The railroads continue to be heavy 
buyers. 

The Columbia River Paper Mills, of Vancouver, 
have awarded tHe contract to build the sawmill 
unit of their new $1,500,000 plant. The sawmill 
will be built first. The plant will include also a 
large paper mill, a sulphite plant and a box paper 
mill. 

The Saginaw will take on 700,000 feet of lumber 
from Olympia for California. This is the first deep 
sea boat to load at Olympia for California direct. 
The Capital Lumber Co. will supply the cargo. 


BELLINGHAM, WASH. 


March 31.—Bellingham lumber companies are 
now employing two thousand men, and in logging 
camps operated by Whatcom County concerns at 
least eleven hundred men are working. The mills 
are cutting daily 1,300,000 feet of lumber and 
1,250,000 shingles, and the payrolls of mills and 
camps total $350,000 a month. The logging camps 
are shipping 1,000,000 feet of logs to Bellingham 
daily by rail, and much comes by water. Night 
shifts are operated by the Puget Sound Sawmills 

& Shingle Co., Morrison 





Mill Co., Bloedel Donovan 
Lumber Mills and E. K. 
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Wood Lumber Co. 


The Heaton-Olsen Log- 
ging Co. has taken over 
the Allen-Nolte Logging 
Co.’s contracts in the 
Federal forest reserve and 
will soon begin shipping 
from there to Bellingham 
and Lynden. The fir will 
be shipped to the Im- 
perial Fir Co.’s sawmill 
at Lynden, which will 
then add a night crew, 
and the cedar will come 
to Bellingham, The com- 
pany has about three 
years’ cutting. It has 
been logging in the Glacier 
section, where the reserve 
is located. The Heaton- 
Olsen Logging Co. had 
previously acquired the 
timber on ‘500 acres. 

Archie Morrison, man- 
ager of the Morrison Mill 
Co., admitted this week 








The accompanying illustration is a reproduction of a car containing 
43,384 feet of 4/4 FAS cottonwood. It was loaded by the Thane 
Lumber Co., one of the Chicago Lumber & Coal Co. connections, and 

D. S. Watrous, manager of the 

hardwood department of the Chicago Lumber ¢ Coal Co., St. Louis, 

Mo., claims that this is a record car of cottonwood and he awaits a 


was shipped to Cincinnati, Ohio. 


challenge with eager interest. 


that his company is con- 
sidering the advisability 
of establishing a sawmill 
and box factory at Van- 
couver, B. C., largely be- 
cause of the Fordney 
tariff of $1 on logs and a 
towage charge of $2 a 
thousand feet. If the 
company decides in the 





Harbor Lumber Co. and will be capitalized at 
$100,000. The new company has obtained a 
20-year lease on 714 acres of land held by the 
Tacoma port district, and will construct a modern 
mill on the site. The mill will cut largely for 
water shipment, its proximity to the port docks 
giving it exceptional shipping facilities, but will 
also have complete rail connections, The organ- 
izers of the company are Mr. Wheeler; Henry O. 
Wheeler, his son; P. L. Reese and E. L. Burnham. 
All are connected with the Wheeler Reese Lumber 
Co. Articles of incorporation will be filed in the 
hear future and construction work is expected to 
start during April. The site obtained by the com- 
pany has 600 feet of frontage on the deep water 
channel of the Port district and 800 feet on 
Wapato Creek. The mill will employ about sixty 
men, 

An advance in the freight rates on lumber ship- 
ments to the Orient was announced today by local 
Steamship agents, following conferences held in 
Seattle recently between the steamship company 
Tepresentatives. The rate on ordinary sawed lum- 
ber goes from $11 to $11.50, Japanese squares are 
advanced from $12 to $13.50 a thousand, and cedar 
logs from $16 to $18. 

George B. Richardson, president of the Fir Tree 
Lumber Co., returned today from a three weeks’ 
business trip to southern California. Mr. Rich- 
ardson reports business conditions in California 
to be excellent and the demand for Puget Sound 
lumber heavy, due to the large amount of building 
Under way. 


affirmative, it probably 
will remove its Blaine plant to Vancouver, said 
Mr. Morrison. The Morrison Mill Co. has large 
mills and factories at Bellingham, Blaine and Ana- 
cortes and is one the principal consumers of British 
Columbia logs. 

Five vessels cleared from here this week with 
lumber and box shook: Harold Dollar, lumber 
from the E. K, Wood mill and shook from the 
Morrison mill, for the Far East; Manulani, lumber 
and shook from the Bloedel Donovan mill .for 
Hawaii; schooner Columbia, 800,000 feet of lumber 
from the Bloedel Donovan mill for Honolulu; 
Pennsylvania and Harry Luckenbach, lumber from 
the Puget Sound Sawmills & Shingle Co.’s mill, for 
the east coast. The Susquehanna is loading at the 
Bloedel Donovan docks for the east coast of South 
America. At the same mill the Orinoco will load 
April 1 for the Atlantic coast. About the same 
time the J. L. Luckenbach will load at the Puget 
Sound plant for the east coast. 


A premature report last week stated that the 
Reichert cedar plant had been bought by: W. R. 
Burke and C. H. Dougherty. They were negotiat- 
ing for it, but the Morrison Mill Co. acquired it, 
the purchase being confirmed by William Morrison. 
The buyers will use some of the site for yard room. 
Plans for utilizing the plant will be announced 
soon, it is expected. 

D. F. Trunkey, who recently resigned as manager 
of the retail lumber yards of the Bloedel Donovan 
Lumber Mills, was the guest of honor this week 
at a dinner given by officers and employees of that 
company and the Columbia Valley Lumber Co. He 


















ROUGH OR DRESSED 


1 MOULDINGS, LATH, 
SHINGLES 


Sales Agent for the Following Mills:— 


THE HEBARD CYPRESS COMPANY, 
Waycross, Ga. 


BIG SALKEHATCHIE CYPRESS CO. 


Laid 


Varnville, S.C. 
BLACK RIVER CYPRESS CO. LYON PINE COMPANY, 
Gable, S.C. Odessa, Fla. 
BURTON - SWARTZ PINEORA MANUFACTURING 
CYPRESS CO. OF FLORIDA COMPANY, 
Perry, Fla. Pineora, Ga. 
SAVANNAH RIVER LUMBER Also agents for 
COMPANY, DIBERT, STARK & BROWN 


Vale Royal Mill, Savannah, Ga. CYPRESS CO. 
Gilmania Mill, Gilmania, S.C. In territory east of Pittsburgh. 


Gulf Red Cypress Co. 


SAVANNAH, GEORGIA 












Yellow Pine 


Timbers . 


At our Diboll, Texas 
mill we have facili- 
ties for cutting and kiln 
drying timbers up to 
12x12-24 feet. Let us 
tell you about the ad- 
vantages of buying kiln 
dried timbers. 


We also cut big tim- 
bers for export. 








Investigate our . 
Two-in-One 
Service today. 


SOUTHERN 
PINE LUMBER 


BIG 

MILLS 
Manufacturing 
Yellow Pine 
E.G.Flooring 
Yard and Shed 
Stock, Kiln 







COMPANY Dried Timbers 
upto I2X12-24" 
TEXARKANA, Big Timbers 
TEXAS For Export 
Daily Capacity Hardwood | 
— Lumber 
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St. Louis is an important 
lumber distributing point be- 
cause of its central location and 
unusual shipping  facilities— 
twenty-six railroads and the 
Mississippi river. 

Take advantage of these fa- 
cilities right now when Oak 
Flooring and Mouldings are so 
much in demand. We know 
that “Sterling” Oak Flooring 
will sell readily and please your 
customers; also that our service 
will satisfy you. 





Order L.C.L. carluts 
or truck loads. 


» 
STERLING 
—.._| HARDWOOD 
FLOORING CO. 
3300-16 N. Broadway 


ST. LOUIS, 
MISSOURI 

















Yellow Pine 


Timbers, Lumber 


Lath and Shingles 


For our high grade dressed stock— 
**‘Ask the Wholesaler’’ 


The Alger- Sullivan Lumber Co. 


CENTURY, FLORIDA 











LOUISIANA 


—— 











( Poitevent & Favre 
Lumber Go. 


Manufacturers of 


LONGLEAF YELLOW PINE 


Cable Mandeville, 
“pple Adee Mandeville. La. 
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Manufacturers 


Short Leaf Pine and Hardwoods 





MANUFACTURERS OF 


Powel LONG LEAF 


LUMBER YellowPine, 
COMPANY Moulding and Plaster Lath 


Lake Charles, Mills at Barham, La., and 


: sville, La. 
Louisiana Capacity, 300,000 feet daily. 











was presented with several gifts, one being a gold 
watch from J. H. Bloedel, president of the Bloedel 
Donovan Lumber Mills, and another a substantial 
purse from this concern, with whom he was con- 
nected for twenty-two years. Mr. and Mrs. Trun- 
key left this week on an extended auto tour thru 
the South and East. 

A new logging company will begin business in 
Whatcom County next week. The operators will 
be the M. & S. Lumber Co., whose principals are 
Frank McCue and C. A. Snow, of Seattle, they 
having purchased from the Clipper Shingle Co. 
14,000,000 feet of timber near Deming for $81,000. 
They will start shipping logs by truck to the Bel- 
pack shingle mill. About 1,000,000 feet a month 
will be logged. The Clipper Shingle Co. has been 
operating for thirty years and the tract sold was 
being logged by it when James McDonald, its 
founder and president, died, making the timber 
sale necessary. 


SEATTLE, WASH. 


March 31.—It may not be easy to buy fir lumber, 
but it is certainly easy to sell. In that fact is 
the best answer to any question suggesting that 
possibly there is an easier undertone, which report 
may be due to an increasing willingness of the 
mills to sell straight cars of uppers. No. 2 v. g. 
flooring is scarce, as has been the case all winter, 
and there continues to be a reluctance to take on 
orders. Cutting is scarce, and orders for stringers 
are unusually hard to place. There is active 
inquiry for standard lath in California, and some 
incentive is held out to manufacturers to stand- 
ardize the widths at 1% inches instead of 1% 
inches, as is the practice of some firms. 

Herbert G. Wells, one of the most widely known 
lumber salesmen in the Douglas fir region, will 
leave April 1 for Vancouver, B. C., where he will 
take charge of the lumber department of the Allen- 
Stoltze Lumber Co. 

Robert E. Seeley presided at the Thursday meet- 
ing of Seattle wholesalers, bringing out the point 
that the fir mills are taking on some business, 
possibly because not so much intercoastal business 
is offered. 

C. J. Hogue, director of the West Coast Forest 
Products Bureau, writing from New York, states 
that he does not expect to come to the Coast again 
until next July. Harry S. Stronach will continue 
his work for green fir shop on the Atlantic coast, 
and for shop grades generally in the central States, 
for a few months, and then in order to round out 
the shop grade project will come west to develop 
means of production and sale of stock cut to length 
and cut to shape to meet industrial demands. 

Professor H. K. Benson, in charge of the for- 
est products class at the University of Wash- 
ington, has conducted experiments thru which 200 
pounds of Douglas fir have yielded about 400 cubic 
centimeters of turpentine and fir oil. The wood 
was taken from an old stump and flaked into chips, 
and the turpentine and oil were removed by steam 
distillation. 

Hi. W. Pennock, attorney for the Seattle Board 
of Education, will leave for Washington, D. C., 
next Wednesday to attend the hearing of an action 
brought by Seattle School District No. 1 against 
King County, involving the question as to whether 
half of the funds accruing from the sale of Federal 
forest preserves reverts to the schools. 

John P. Van Orsdel, formerly chief engineer of 
James D. Lacey & Co., announces the organization 
of the John P. Van Orsdel Co., forest engineers to 
lumbermen, with headquarters in the Lowman 
Building. The organization is prepared to take 
care of topographic surveys, logging plans, railroad 
locations, timber examinations and detailed re- 
ports, bankers’ valuations of timber, mills and log- 
ging plants, and experienced timber service of all 
descriptions. 

E. A. Moore, of Thompson & Moore, Omaha, Neb., 
is in Seattle. He reports that city yards in his 
territory have a fair amount of stock on hand, but 
that rural yards are depleted. Stock on hand, he 
says, is practically all sold. 

R. W. Condon, of the Puget Mill Co., 
business trip to California. 

Walter R. Fifer who, with Mrs. Fifer and their 
two children, has spent the winter at Long Beach, 
Calif., will return to their home in Seattle within 
a few days. 

Arthur H. Rogers, of the Rogers Lumber Co., 
Minneapolis, Minn., and A. W. Jones, of the Rogers 
Lumber Co., Moose Jaw, Sask., after having visited 
Seattle last week, have gone to California. They 
report that the business outlook on the Canadian 
prairies is improving. 

Walter B. Nettleton, president Nettleton Lumber 
Co., is absent on a trip of ten days to San Fran- 
cisco and Los Angeles. 

Harry O. Bissell, of the John D. Collins Lumber 
Co., after an illness of more than three months has 
recovered sufficient to take a trip to Blackwell, 
Okla. Mrs. Bissell and their young son accompany 
him. 

W. A. Duncan, formerly of the Pacific Fir Co., 


is on a 


‘ 


—— 


has become manager of the fir department of the 


C. A. Mauk Lumber Co. Robert Patterson, fo,. 
merly manager of the Chicago Lumber Co. of Wash. 
ington, has become sales manager of the Pacific 
Fir Co. D. D. Baldwin has become manager og 
the cedar department of the C. A. Mauk Lumber 
Co. Norman LaVine, who has been secretary of 
the C. A. Mauk Lumber Co., has resigned in order 
to go into business for bimself under the name of 
the N. LaVine Lumber €Co., specializing on cedar, 

E. G. Hammer, J. Antone Muller and George 
Haven have organized the Pacific Crating & Box 
Co., with headquarters at 707 Securities Building, 
The company will make a specialty of box materia} 
manufactured from practically all clear lumber, 
thru utilization of what up to the present time has 
been waste product at the Coast mills. 

Roy A. Dailey, secretary of the Pacific Coast 
Shippers’ Association, has returned from Pitts. 
burgh, Pa., where he attended the organization 
meeting of the National-American Wholesale Lum. 
ber Association. Mr. Dailey reports that business 
is booming all over the East, altho conditions jp 
the middle West are not yet so favorable. On hig 
return to this city, Mr. Dailey made the announce 
ment that R. A. Palm, who has been connected 
with the freight claim department of the Pacific 
Coast Shippers’ Association, has been promoted to 
the position of assistant secretary, taking the place 
of Roy A. Johnson, who is now assistant secretary 
of the National-American with headquarters in 
Chicago. 

Lumber firms in the White-Henry-Stuart Build. 
ing have recently removed their offices as follows: 
Hilgard Lumber Co., from 1140 to 5529; Contt. 
nental Lumber Co., to 5527; Colby & Dickinson, 
from 845 to 426-429; Schwager-Garland Lumber 
Co., from 445 to 5545; John McMaster Shingle Co,, 
from 755 to 4444-46. 

The Millwork Listing Bureau, G. A. Brown, sec 
retary, has opened offices at 6649 White-Henry- 
Stuart Building for the purpose of doing business 
on the basis of quantity surveys of millwork re 
quirements. The members are: Tregoning Manuw- 
facturing Co., Nordquist & Nelson, Pacific Door & 
Manufacturing Co., all of Seattle, and the Builders 
Supply Co., of Everett. 


LOS ANGELES, CALIF. 


March 31.—The cargo market was easier this 
week. Between $31 and $32 flat, ships’ tackle, 
would probably be the current average on common 
fir. Lath are weak at $7. Shingles show no signs 
of life, being sluggish at $3.85. General business 
continues unusually active. March will show the 
greatest building record in the history of Los 
Angeles. 

This has been a record month for inbound water- 
borne coastwise movement, 152 cargoes arriving at 
the port to the night of March 29, 125 of which 
were fir and 27 redwood. The total capacity of the 
boats was 167,375,000 feet. In the heaviest pre- 
vious month the carriers in the lumber trade here 
had a total capacity of 162,320,000 feet. 

A meeting of the directors of the Southern Cali- 
fornia Retail Lumber Dealers’ Association was held 
in Los Angeles this week and was attended by 
lumbermen from all parts of this territory, who 
were almost unanimous in declaring that current 
business and the outlook for the future were un- 
usually good. ‘The directors discussed plans for 
an association picnic to be held in the near future. 

With the-closing today of the first quarter of 
the year lumbermen express confidence that south- 
ern California will this year outdistance any other 
section in the United States in the per capita con- 
sumption of lumber. Barring any serious labor 
troubles, southern California during the current 
year is expected by lumbermen to hang up a record 
for lumber consumption that will challenge duplli- 
cation. Preparations are being made by the four 
carpenters’ unions in this city to serve all con- 
tractors with notice that on and after May 1 the 
scale will be a minimum of $8 for an 8-hour day, 
with closed shop conditions. 

Forest fires have started early this year in 
southern California. Never before in the history 
of the Forest Service office here have there been 
fires so early in the year, and extra precautions 
are being taken, 

The American Lumber Co., of Hollywood, suf- 
fered a loss of approximately $20,000 Wednesday 
by fire which swept its yards, destroying a large 
quantity of lumber and shingles. The fire for @ 
time threatened to spread to the Pickford-Fair- 
banks motion picture studio. Among the fire 
fighters was Douglas Fairbanks. 

A. B. Hammond, of San Francisco, president 
Hammond Lumber Co., has been inspecting the 
plants of the company in southern California dur- 
ing the last week. 

The Patten & Davies Lumber Co. suffered heavily 
from fires in two different yards occurring within 
twelve hours of each other this week. On Tues- 
day the yards at Seventh and Rio Streets in Los 











uild. 
OWS: 
ontt- 
180n, 
mber 

Co., 


nry- 
nesg 

re 
anu- 
r & 
ders 


this 
kle, 
non 
gns 
P88 
the 


er 


ich 
the 


ere 


ili- 
1d 


Se Ss 


SS = ~— FF 








ApniL 7, 1923 


AMERICAN LUMBERMAN 





73 





Angeles were burned, with a loss estimated at 
$50,000. On the same day the Patten & Davies 
yard at Puente was practically wiped out by fire, 
with a loss reaching $60,000. Both losses were 
fully covered by insurance. 

w. H. Bonner, general manager of the Weyer- 
naeuser mills, of Everett, is now touring Califor- 
nia on a combined business and pleasure trip. 

A Hoo-Hoo concatenation is scheduled to be held 
on April 21 at Anaheim. 


SAN FRANCISCO, CALIF. 


March 31.—March has been a busy month with 
San Francisco lumbermen. Retailers have had a 
ateady demand, building being very active. Retail 
stocks are low in most yards and prices are well 
maintained. Numerous inquiries are reported by 
gan Francisco mill agents and commission men for 
Douglas fir, redwood and California white and 
gugar pine. Mills are sold ahead on desirable 
items. So far this year it has been a seller’s mar- 
ket. Arrivals of lumber at this port have been 
light as compared with demand. 


Export business is holding up pretty well, in- 
quiries coming from Japan, Australia and the east 
coast of South America. While the mills are not 
yet in a position to take on a large volume of 
new business, Japan is taking squares and is in 
the market for cedar logs. Domestic business on 
Douglas fir is taking up the output rapidly. The 
Douglas Fir Exploitation & Export Co. made light 
sales during the week, to destinations in Japan, 
east coast of South America, and United Kingdom. 
The Redwood Export Co. has good inquiries from 
Australia and is making parcel sales. Three ves- 
gels are loading redwood at Eureka. 

The Lassen Lumber & Box Co., this city, is 
logging at Susanville with the intention of starting 
up the white pine mill early in April. Additional 
boilers have been installed and other improve- 
ments have been made at the plant. With two 
mills in full operation a total cut of fifty million 
feet is planned for the season. The box factory 
is in operation. 

F. B. Hutchens, general manager Fruit Growers’ 
Supply Co., and S. M. Bump, resident manager 
at Susanville, have been paying a visit to the San 
Francisco office. The white and sugar pine mill 
at Susanville is cutting about 200,000 feet a day 
and a double shift will increase the cut as soon 
as the supply of logs becomes sufficient. There 
has been an early clean-up of old stocks. With a 
battery of sixteen dry kilns, efforts will be made 
to take care of advance orders. 

Charles R. McCormick & Co., this city, plan to 
remove their general offices, about July 1, to the 
new fifteen-story Matson Building on the corner 
of Main and Market streets, where they will all 
be on one floor instead of being scattered over 
three floors in the Fife Building. 

The Red River Lumber Co. is keeping up a cut 
of nearly 600,000 feet a day at the white and 
sugar pine mill at Westwood. There is not much 
surplus dry lumber unsold and the dry kilns are 
being utilized to take care of urgent eastern 
shipments. 

The West Side Lumber Co., this city, has cleared 
its tracks of snow and W. H. Hanlon, the woods 
superintendent, will push logging operations. The 
white and sugar pine mill at Tuolumne will start 
up after a supply of logs has accumulated. 

The Standard Lumber Co. has three logging 
camps running full blast. Trainloads of white and 
sugar pine logs are being dumped into the pond 
at Standard. A total cut of about 75,000,000 feet 
is planned. Door manufacturing is very active. 

F. B. Macomber, manager of the San Francisco 
office of the Chicago Lumber Co. of Washington, 
is making eastern shipments of white and sugar 
pine as fast as stocks can be obtained. 

Fredric S. Palmer has taken additional office 
room in the Monadnock Building, this city, so as 
to take care of the increased business this year. 
He will handle the eastern sales of the new Sugar 
Pine Lumber Co., which is completing a 4-band 
mill near Fresno. The company plans to start 
up the plant about June 1. 

H. D. Mortenson, president of the Pelican Bay 
Lumber Co., of Klamath Falls, who has returned 
from a European tour, was a visitor during the 
week, Mills in the Klamath Falls district have 
started up, altho the log supply is light. 

The Union Lumber Co., this city, is making a 
normal output of redwood at Fort Bragg, and, 
with a steady California demand and eastern 
orders ahead. Shipments by rail and water are 
keeping stocks comparatively light. 

The Hammond Lumber Co., this city, has a good 
eastern demand for redwood, with siding, molding 
and all kinds of finish moving. The mill at 
Samoa, on Humboldt Bay, is operating with a 
night shift on half of the plant. 

Richard A. Hiscox, head of the Western States 
Lumber Co., this city, who is now on a buying 
trip in the Northwest, will make an extensive 
European tour, leaving here early in April. In 
addition to his wholesale and retail lumber inter- 


ests here, he is interested with L. L. Long in a 
concession for cutting the timber on some large 
tracts in the State of Durango, Mexico. 

M. L. Euphrat, general manager Wendling- 
Nathan Co., this city, reports a strong demand 
for Douglas fir. While clears continue to be 
scarce production is now increasing. Redwood is 
in good demand, orders being received for the 
output of the Northwestern Redwood Co.’s mill at 
Willits, which is in full operation. Preparations 
are being made for starting up the Plumas Lumber 
Co.’s white pine mill at Cromberg. The output is 
handled by the Wendling-Nathan Co. 

Arthur Upson, of the Forest Products Labora- 
tory, Madison, Wis., is here to give a report on the 
investigation as to additional uses of redwood 
which is being conducted for the California Red- 
wood Association. After paying a visit to the 
Union Lumber Co.’s mill at Fort Bragg, he will 
confer with members of the association at the 
Palace Hotel, April 3. 

E. J. Curtis, of the Curtis Companies, Clinton, 
Iowa, is here and is investigating the supply of 
lumber available for sash and door manufacturing. 

Mr. Huttig, of the Huttig Manufacturing Co., 
of Muscatine, Iowa, has been looking over the 
California pine lumber situation here and is op- 
timistic regarding the manufacturing situation. 

Among the lumbermen in the city as visitors 
are: C. C. Fritz, of the Long-Bell Lumber Co., 
Kansas City; George W. Johnson, of the West 
Side Lumber Co., Tuolumne; George H. Shoe- 
maker, of Ashland, Wis.; D. L. Goodwillle, of 
Chicago; A. A. Scott, of the Puget Sound Mills & 
Timber Co., Seattle. 


VANCOUVER, B. C. 


March 31.—One of the direct results of the 
Fordney tariff regulation imposing $3 a thousand 
duty on logs imported into the United States from 
Canada is shown in the announcement that the 
Morrison Mill Co., one of the biggest lumber 
manufacturing concerns in Washington, is likely 
to remove one of !ts three plants to British Colum- 
bia. Archie Morrison has been looking over the 
situation at Vancouver. In discussing the pro- 
posal, he said: “If the company decides to build 
at Vancouver we will probably remove our Blaine 
plant there. It has a capacity of 90,000 feet a 
day, in addition to 20,000 box shook.” The Blaine 
plant is particularly well adapted for export 
trade. It is likely the plant would be consider- 
ably enlarged. This proposed removal is looked on 
by Vancouver lumbermen who have followed the 
tariff situation as but the precursor of other simi- 
lar moves. 

The Yoshida Maru, No. 1, chartered by the H. R. 
MacMillan Export Co., is sailing for India with 
approximately 4,400.000 feet of creosoted ties. 
Of this amount 1,650,000 were loaded at Vancou- 
ver and the remainder on Puget Sound. The Seat- 
tle plant has not been working full time, while the 
North Vancouver plant has at times been worked 
to capacity, therefore there has been a division 
of the orders. 

Shipping interests in general, and lumber export 
interests particularly, are much elated over the 
announcement just made from Ottawa that the 
Dominion Government has reinstated the subven- 
tion to the proposed dry-dock for Vancouver har- 
bor. The form of the guaranty is that interest on 
bonds of the Burrard Drydock Co. up to 4% per- 
cent will be paid for a period of thirty-five years. 
Now that this equipment is to be supplied imme- 
diately, a much greater volume of shipping will 
use this port, and that the export trade, espe- 
cially in lumber, will be increased in proportion. 

Work is proceeding on the reconditioning of the 
old Canadian Pacific lumber mill at Port Moody. 
This mill is to be put in commission at once and 
will be operated by interests which bought it, 
and the Harbour mill in Vancouver, from the re- 
ceiver for the former owners. Hale H. Hethering- 
ton, of the Mainland & Island Lumber Co., is man- 
ager for the new owners, and the mill will be 
operated as the Port Moody mill. It has not yet 
been decided to reopen the Harbour mill. 

The Vancouver Lumber Co. is shipping orders 
to the Atlantic coast totaling 1,350,000 feet of 
lumber and 2,000,000 shingles by the Pacific, now 
loading at this port. The company is operating 
‘to capacity, and its cedar mill on the north shore 
of Burrard Inlet is also running full. The com- 
pany now has on order between four million and 
five million feet of lumber for export, both trans- 
pacific and Atlantic coast bookings. 

Owing to the difficulty of securing space for 
Japanese export in the next two months, Japanese 
buyers are booking orders for June delivery, as 
there is some available cargo space open for that 
month. Most of the mills have healthy order 
files. Orders for future Atlantic coast delivery 
are being booked in fairly steady volume. Rail 


trade to eastern Canada is picking up. This busi- 
ness is, of course, mainly in upper grades, present 
freight rates combined with present lumber values 
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We manufacture 
at our own mills 


20,000,000 feet 
annually of 


Yellow Pine 


RAILROAD CONSTRUCTION 
TIMBERS, CAR SILLS, 
DECKING, FRAMING, SIDING, 
LINING AND ROOFING 


H. D. Foote Lumber Co. 
ALEXANDRIA, LOUISIANA 


Long Leaf Yellow Pine Mills Located on Iron Mount, 
Missouri Pacific and Texas and Pacific Railroads 


TWO REMILLING AND DRESSING PLANTS 
AT ALEXANDRIA, LA. ‘ 

















T. C. Clanton 


Lumber Company, Inc. 
SHREVEPORT, LA. 
Manufacturers and Wholesale Dealers in 


Yellow Pine and 


PINE MILLS: 
Dubach, - =: La. 
Dunn, ’- - La. Hardwood Lumber 
—" - + ~ 

oran, - - ¥ : 
toh End, 9 ns OUR SPECIALTIES: 
South Mansfield, La. Yard Stock and 
Cumberland, Miss. Timbers 

HARDWOOD Shortleaf Steam 
MILLS: Dried Finish 

Dubach, - - La. Oak and Pine 
Dunn, - - La. 


Rig Timbers 
Annual Shipments 120 Million Feet. 
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HAMMOND,LA. icRreR 
Manufacturers of Long and Shortleaf 
Southern Pine Lumber 











Manufacturers of ROUGH and DRESSED 








Long Leaf Yellow Pine 
Calcasieu Lumber! 
WESTLAKE LOUISIANA 








RUSTON, LA. 
Manufacturers of 


Shortleaf Yellow Pine 
Forked Leaf White Oak 
We Grade it Right and Ship it Quickly. 


Mills at 
CANDY, LA. 








Office, 
RUSTON, LA. 








i HE relative merits and costs of various types 
of construction are fully explained in the 
Hool and Johnson 2-volume ‘‘Handbook of Build- 
ing Construction.’’ Covers fully principles, 
methods, costs, etc. Illustrated, 1474 pages, 
$10.00 postpaid. Address American Lumberman, 
431 So. Dearborn St., Chicago, III. 
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Service 
You Want 


is the kind our facilities 
enable us to render at 
all times. ; 
Our mills have a daily 
cyperty of 300,000 feet 
9) 


BAND SAWN AND KILN DRIED 


N. C. Pine 


ROUGH or DRESSED LUMBER 


© 


You'll find our prices 
right and our quality 
unexcelled in 


o. 

SY Partition, Ceiling, 
@,. Moulding, Trim, 
A Lath, Dimension. 


Inquiries and orders solicited for 
rail or water shipment. 


Surry Lumber Company 


Incorporated 1885 


Baltimore, Maryland 


Manufacturers 


9th Floor Union 
Trust Building, 














Order From 
NORFOLK 


You are sure of obtaining what you re- 
quire.” We are exclusive sales agents 
for the Schlichter Lumber Company, 
Littleton, N. C., manufacturers of air 
dried and kiln dried N. C. Pine—rough 


and dressed lumber. 














Get in touch with us now. 


Norfolk Coal & Ice Co.,Inc. 


NORFOLK, VA. 


N.C. Pine 


Southern Pine 























North Carolina Pine 


—the biggest value lumber on the 
market for both dealer and builder. 
Our stocks insure prompt deliveries. 
Foreman-Biades Lumber Co. 
ELIZABETH CITY, N. C. 














Collections by Retail Lumber Dealers 4 se 


of letters 
by subscribers to the American Lumberman, giving their views 
on the best way to handle the accounts of. a retail lumber 
business. These letters offer many excellent ideas and it will 
repay any retail lumber dealer to read them carefully.. 


Fifteen cents, postpaid. 


American Lumberman, Publisher 431 So. Dearborn St., Chicago 


preventing trade in common dimension. The Prai- 
rie Provinces are not yet offering much business, 
because of continued cold weather. California is 
a consistently strong market, but available ship- 
ping space from British Columbia is restricted. 
Specialties, such as plywood panels, both fir and 
cottonwood, are finding a big demand from the 
Golden State, 


-EVERETT, WASH. 


March 31.—The Pacific and Ibukisan Maru are 
loading lumber at the Oriental dock; the steamer 
Meriden is loading lumber at Weyerhaeuser Mill A ; 
the Washington Tug & Barge Co., of Seattle, is 
sending a barge to the Everett Construction Co. to 
load 500 piles for use in Alaskan fish traps; the 
Thomas P. Beal, owned by Crowell & Thurlow, is 
in port loading lumber. 

At the plant of the Parker Lumber & Box Co. 
arrangements are being made by Simon Clough, 
manager, to dredge a channel and basin from deep 
water to the bay side of the mill. This improve- 
ment will take care of two of the largest scows at 
the same time, and permit cargo loading direct 
from transfer deck to the scows. 

A. M. Bailey, of Connor & Bailey, is the proud 
possessor of a number of unusual shingles cut from 
Alaska cedar. A log of this rare and beautiful 
wood happened to be mixed in with a raft of cedar 
from British Columbia, and the mill had started 
cutting it when Mr. Bailey arrived on the scene. 
He rescued the shingles and the remainder of the 
log and is saving it for other purposes. Alaska 
cedar is worth many times the value of red cedar. 
The shingles are therefore a real curiosity. 

Weyerhaeuser Mills A and B cut an average of 
about a million feet of fir a day during March, the 
output for the month having aggregated slightly 
more than 30,000,000 feet. 


PORTLAND, ORE. 


March 31.—Increased movement of lumber from 
the Pacific Northwest to Texas by water is pre- 
dicted by W. H. Winfield, district passenger and 
freight agent of the International-Great Northern 
Railroad, of Texas, who has been in the Pacific 
Northwest seeking Texas freight. Much of the 
lumber shipped into Texas goes by rail, but with 
lower rates from Texas ports to inland destina- 
tions, which go into effect on his line April 26, he 
thinks both lumber and shingles will move in 
larger quantities by this route, as these commodi- 
ties are particularly favored. 

The Japanese steamer Kaikyu Maru arrived here 
yesterday to load 2,500,000 feet of lumber for the 
Orient. A similar amount will be taken on board 
on Puget Sound after loading here. 

The standardization committee of the Western 
Forestry & Conservation Association will meet at 
the Multnomah Hotel here, April 5 and 6, to dis- 
cuss protection matters. The committee repre- 
sents the Federal Forest Service, and State and 
private interests from California, Oregon, Wash- 
ington, Idaho and Montana. C, S, Chapman, for- 
ester of the association, is chairman of the com- 
mittee. 

Lumber exports from Portland during March 
aggregated 19,179,213 feet, according to the mani- 
fests filed at the Collector of Customs office. The 
quantity shipped to foreign destinations in Febru- 
ary was 13,548,978 feet. The value of the 19,179,- 
213 feet as reported in the manifests was $519,941. 

The Eagle Lumber Co., which has operated for 
several years at West Timber, has added to its 
holdings 100,000,000 feet just purchased from the 
Cochran estate. This timber lies within three 
miles of the company’s present holdings and Secre- 
tary-manager M. H. Kern stated this morning 
that construction of a railroad into the timber has 
been started already. The timber is yellow fir of 
the highest grade, the kind of tall straight timber 
that has made famous the Nehalem and Tillamook 
timber belts. The company’s mill at West Timber 
will go on double shifts as soon as the new hous- 
ing quarters, now being provided, are completed 
and then the daily output of the mill will be 300,- 
000 feet. Logging of the new timber will be 
started as soon as the 8-mile stretch of railroad is 
completed. The company’s sales office is in the 
Lumbermen’s Building, Portland, R. A. Stevenson 
being sales manager. 

The Stout Lumber Co. of Oregon has taken over 
the property of the Buehner Lumber Co. which was 
recently purchased, including the lumber mill, 
planing mill and other industries at North Bend 
and the large timber holdings on Coos Bay and 
logging camps, and the Buehner Lumber Co. has 
retired from business. W. C. Ribenack, president 
of the Stout company, made a brief visit to North 
Bend to look over the property. W. T. Culver, one 
of the vice presidents, of Ludington, Mich., was 
also there. Other officers are: Henry L. Stout, 
vice president; Walter V. Struby, secretary; Wil- 
liam Stout, treasurer. The above named officers 
with Frank D. Stout and George T. Mickle com- 
prise the directorate. According to the announce- 


ment of Mr, Ribenack, W. B. Mack, recently galeg 
manager for the National Lumber & Manufacty,. 
ing Co., Hoquiam, Wash., is present representatiye 
of the Stout company in North Bend. Carl g, 
Bock, who was with the Buehner company, {g 
retained as local manager. The Stout Lumber 
company and the California & Oregon Lumber Co, 
of Brookings, have largely the same stockholders 
and will coéperate. Plant improvements at North 
Bend are contemplated with a view to increasing 
output. 

Charles 8, Keith, head of Central Coal & Coke 
Co., of Kansas City, and the Oregon-Americay 
Lumber Co., of Portland, arrived here this week, 
with Frank Schopflin, general manager, to arrange 
for the construction of the company’s mill at 
Vernonia which, it is said, will be one of the larg. 
est in this district. 

R. A. Long, of the Long-Bell Lumber Co., ar. 
rived in Portland this week to look over the com. 
pany’s extensive holdings and operations at Long. 
view, Wash. It is understood that a number of 
contracts for various units of the huge sawmil] 
will be let here soon. 

R. J. Knott, traffic manager Western Pine Manu. 
facturers’ Association, left Thursday for Deg 
Moines, Iowa, to attend the Interstate Commerce 
hearing in the Iowa rate case, which will affect 
particularly the lumber manufacturers of the Pa- 
cific Northwest. 

The Spokane, Portland & Seattle Railway Co, 
has granted an export rate of 7% cents on rough 
lumber, ties and sawed timbers from Glenwood, 
on the Gales Creek & Wilson River railroad, to 
Municipal dock No, 4, Portland. It is understood 
that a specific export rate from Underwood, Wash, 
on the upper Columbia River, to Vancouver, Wash., 
will be issued shortly. 

H. P. Dutton, of the Dutton Lumber Co. has 
returned from a visit to his mill at Westlake, west 
of Eugene, which is now running. F. W. Hender- 
son is the company’s new sales manager. 

H. B. VanDuzer, manager of the Inman Poulsen 
Lumber Co., has been appointed member of the 
State highway commission to succeed John B, 
Yeon, who has served for several years. Mr. Van- 
Duzer accepted the important appointment only 
after hard pressure had been brought to bear upon 
him both by Gov. Pierce and civic organizations of 
the State, 

William J. Kirx, formerly manager of the Whit- 
ney Co., has gone into business for himself as 
lumber buyer for eastern clients. 


ABERDEEN—HOQUIAM, WASH. 


March 31.—Cargo shipments from Grays Harbor 
during March have been unusually heavy. Ex- 
ports have been particularly heavy. Atlantic 
seaboard demand is somewhat weak, altho there 
has been a heavy volume of lumber going forward 
on old orders. The Northern Star is taking a cargo 
of about four million feet to New York City, the 
Willpolo sailed Thursday with a heavy cargo for 
the Atlantic seaboard for the Babcock Angell Co., 
the Kaiku Maru loaded for Japan, and the Suez 
Maru arrived this morning to complete a cargo 
for the Orient. Part of her load was taken on at 
Vancouver, B. C. 


After a shutdown of a month, during which the 
entire plant was overhauled, Schafer Bros. Lumber 
& Door Co. started up its mill on March 26. A 
new lath mill has been added, a traveling crane 
installed in the yard for loading barges, a new 
vacuum system put in for the turbine, and an en- 
tire new foundation under the heating and generat- 
ing plant. 


George B. McGill, representing Herman ‘Hettler 
Lumber Co., of Chicago, spent Friday here in con- 
nection with business which his company has 
placed with Harbor mills, 


SPOKANE, WASH. 


March 31.—Last week there was excellent dry- 
ing weather. Lumbermen are optimistic over the 
outlook for increased production over last year 
and heavy demand. Inquiries and orders have 
fallen off somewhat during the month. A May 
Day strike for the release of “class war” prisoners 
is being advocated by I. W. W. emissaries, but 
lumbermen generally discount the likelihood of 
other than sporadic outbursts of trouble. 

The Eggers Pole & Supply Co. has moved to 
larger quarters in the Symons Building. It an- 
nounces that it is to build Spokane’s first pole 
treating plant in the near future. The size is to 
be determined following a trip east this month 
by George C. Eggers, president and general man- 
ager, with other officials. The prospective plant 
will have a capacity of not less than two carloads 
at a time. <A pole yard will store not less than 
25,000 poles. 

The mill pond of the Humbird Lumber Co. mill 
at Sandpoint, Idaho, was opened this week thru 
steam carried from the boiler room in a small pipe 
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and released on the surface ef the ice in numerous 
gmall jets, together with a liberal use of dynamite. 


“the company has something over 20,000,000 feet 


on rollways adjacent to, the pond and booms. The 
mill is expected to start this coming week. 
“J. P. McGoldrick, president McGoldrick Lumber 
Co., returned this week from a several weeks’ trip 
to California. 

E. H. Van Ostrand, president Craig Mountain 
Lumber Co., Winchester, Idaho, was in Spokane 


ay. 

rE. Weyerhaeuser and Mrs. Weyerhaeuser, of 
st. Paul, Minn., a recent bride and groom, regis- 
tered at the Davenport Hotel and are to spend part 
of their honeymoon in and around Spokane. 


ORANGE, TEX. 


April 2.—An export record was made here last 
week when the Cripple Oreek loaded 1,400,000 feet 
of sawn timber and lumber in just three and one- 
half days’ working time. Her cargo was furnished 
in about equal parts by the Standard Export Lum- 
per Co. and International Lumber & Export Co., 
and is destined for Cardiff and Liverpool. The 
Lutcher & Moore schooner Roseway is taking on 
250,000 feet of Cuban merchantable lumber for de- 
livery at Havana, and will sail early in the week. 

The thousand employees of The Lutcher & Moore 
Lumber Co. in the two mills here, the mill at 
Lunita, La., and the logging camp at Fal, La., 
were awarded a 10 percent increase in wages, ef- 
fective April 1. This was done at the instance of 
W. H. Stark, veteran lumberman and president of 
the company, and was heartily concurred in by 
F. H. Farwell, active vice president and general 
manager for twenty years. Before the recent raise 
went into effect The Lutcher & Moore Lumber Co. 
was paying the highest wages paid anywhere in 
the southern pine sawmill territory. Living con- 
ditions at Orange and at the Louisiana plants are 
far above the average for sawmill labor, and the 
camp at Fal is pointed to as a model by experts. 
The company has for many years pursued the 
policy of open and above-board frankness with its 


et  -LAKE CHARLES, LA. 


April 2.—Exceptionally bad weather has handi- 
capped shipping, and shortage of cars is threatened. 
For these reasons, production exceeded shipments 
during the week. Heavy shipments last week ma- 
terially reduced unfilled orders. Heavy production 
since the first of the year has enabled most mills 
to cut enough lumber to take care of a’great part 
of their orders. Some mills are nut seeking new 
business, but many of them are now accepting or- 
ders. As a result of the recent slow down in buy- 
ing, mills have been able to round out their stocks, 
and are offering concessions on items that are 
temporarily weak. Most items on the list, how- 
ever, are fairly well sold up. There is still an 
exceptionally strong market on timbers, dimension 
and most building stocks. Heavy rains have 
slowed down logging and in some sections forced 
suspensions, but most mills have good stocks of 
logs. Cars are becoming scarcer. 


NORFOLK, VA. 


April 2.—There has been no slackening in de- 
mand for North Carolina pine. In fact, buyers are 
disposed to persuade mills to sell for future de- 
livery at prevailing prices. Millmen, however, are 
averse to selling too far ahead. Judging from the 
inquiries now coming in, the prospects for the 
immediate future are bright. Car supply shows 
little improvement but good weather has allowed 
millmen to take full advantage of empties fur- 
nished. The embargo situation varies. 

There has been a very active demand for 4/4 
edge No. 2 and better, especially from New Eng- 
land. Some further blocks have beef sold by 
mills acting on the assumption that railroad con- 
ditions will soon be such as to permit of prompt 
shipment. There is no difficulty getting prices 
asked. Edge No. 3 4/4 is a little quiet, but is firm, 
48 Many mills have no stock to offer. No. 2 and 
better 4/4 stock widths are moving very actively 
in solid and mixed car lots, rough and dressed. 
No. 3 4/4 stock widths continue to move as fast 
48 accumulated. Prices are advancing. Inquiries 
for 5/4 and thicker edge and stock widths have 
been numerous. Nos. 1 and 2 bark strips are 
Scarce and in good demand rough and worked 
into partition. Miscuts are also moving well and 
are very scarce. : 

There is a good demand for 4/4 edge No. 1 »ox, 
tough and worked, with most mills either refusing 
to quote or ‘limiting their sales, especially on 
dressed stock, The price is strong. Edge No. 2 
4/4 box is also moving well. No. 1 4/4 stock box 
still shows signs of life but competition from air 
drying mills is felt. A slight improvement in de- 
mand for stock box would soon clean up what 
Surplus is now available. Mills are averse to mak- 

8 concessions. No. 2 4/4 stock box is moving 
a8 fast as made. Box bark strips continue very 


active, rough and. dressed. Inquiries for large 
blocks are numerous. Prices are stiffening. 

The demand for flooring, thin ceiling and parti- 
tion is all the millmen could wish. Thin ceiling, 
as well as thin flooring, is especially active in 
mixed and solid carlots. Inquiries for roofers 
have been very numerous. Some mills still find 
orders slow in developing. Air dried roofers are 
bringing good prices, but producers of kiln dried 
feel the competition of small air drying mills that 
do not keep posted on the trend of the market. 


SHREVEPORT, LA. 


April 2.—Not a very large volume of business 


was booked this week by southern pine mills, but | 


they are sending back more orders than they are 
accepting. The mills in position to ship mixed 
cars are being offered daily more business than 
they can handle. Practically all mills are heavily 
booked. The weather has been so cold and rainy 
of late that some delay in filling orders has been 
unavoidable. Logging conditions are bad. Weather 
this March has been the coldest on record for the 
South, and production at small mills has been 
almost entirely cut off. Even the larger mills have 
found shipping difficult. Prices are steady and 
there is no fear of lower quotations, for the mills 
could easily book twice as much business as they 
are taking, but fear car shortage. There is very 
little hardwood business being transacted, for the 
reason that stocks are extremely light and the 
mills do not care to book much ahead. Prices are 
firm and still show an upward tendency. 


ALEXANDRIA, LA. 


April 2.—The southern pine market is firm on 
all items this week. Inclement weather has greatly 
retarded logging and has been instrumental in 
closing down several mills a large part of the week, 
Shipments were very light. Millmen are con- 
fronted with a shortage of rail equipment. They 
still have heavy order files, and prefer completing 
shipments on cars already booked before taking on 
new business. The wholesalers still have to scout 
around in order to fill their requirements. The 
retail yards are doing a good business. The hard- 
wood market is very firm. All items are in de- 
mand. The hardwood mills have full order files. A 
number of wholesalers from the North and East 
have been in this section endeavoring to fill their 


requirements. Rainy weather has curtailed pro- 
duction and shipments. Logging has also been 
retarded. 


J. R. L. Kilgore, assistant sales manager J. A, 
Bel Lumber Co., Lake Charles, accompanied by 
Mrs. Kilgore, visited Alexandria last week in inter- 
est of Hoo-Hoo. Mr. Kilgore is Vicegerent of this 
district. 

S. M. Eaton, sales manager W. M. Cady Lumber 
Co., McNary, La., has just returned from an ex- 
tensive trip in the North and East. 

Joe O. Huggins, Boykin Lumber Co., Houston, 
Tex., spent the early part of the week in Alex- 
andria and vicinity. 

Earl Dionne, of Industrial Lumber Co., Bliza- 
beth, La., and Mrs. Dionne were guests of the 
Kiwanis Club of Alexandria on Wednesday. Mr. 
Dionne gave an address on Elizabeth, “The town 
with an ideal,” which is controlled by the Indus- 
trial company. 


JACKSON, MISS. 


April 2.—Manufacturers have found it necessary 
to give their entire time to operating. The entire 
southern producing field has been deluged with 
rain, accompanied by low temperature and sleet in 
some sections. Many of the larger plants are run- 
ning on short time. The pressure for stock for 
retail yards is not as strong as it was two weeks 
ago, but there has been no weakening in price, The 
car situation is still bad, the lack of box cars 
reducing shipments to about 60 percent of normal. 
Most mills have shipped out their entire stocks of 
dry low grade lumber in open cars, and now find 
it difficult to keep their planers in operation. 
Prices on low grade stock are very firm. Bundle 
stock is strong because of lack of equipment. Labor 
shortage is causing much worry to the manufac- 
turers. Export is strong, South American sched- 
ules leading in demand. Lath and shingles are 
also strong, with shingle orders showing some 
tendency to fall off on account of the season. 

Hardwood manufacturers report no change in 
the market. It has been exceedingly difficult ‘to 
operate during March. ‘The strongest item is pop- 
lar. The bulk of this lumber goes to millwork 
people. Another very strong item is flooring oak. 
The furniture factories seem to be lagging behind 
and refusing to buy. There is no stock available 
in this section for the automobile trade. Logs 
are plentiful and can be purchased now cheaper 
than six months ago. However, the mills are re- 
fusing to stock up very much on account of danger 
from worms and bugs at this season. 

The following were Jackson visitors last week: 
E. O. White, of Memphis, Tenn., representing J. T. 














WE want you to know the 
uniform quality of our 


Goldsboro 
N. C. Pine 


and to better acquaint yourself with 
our manufacturing and shipping fac- 
ilities. A trial order will prove that 
we can supply you with a quality of 
yard stock that will satisfy your most 
particular customers. 


Telecode Used. 


Johnson & Wimsatt 


WASHINGTON, D. C. 








Mills at Suffolk, Va., Spring Hope, N.C., Middlesex, N.C. 


Capacity 250,000 Feet Daily 


Montgomery Lumber Co. 


Manufacturers of 


Kiln Dried N.C. Pine 
and Cypress 


SHIPMENT BY CAR OR 
CARGO, ROUGH OR DRESSED 











Sales Representatives: 
L. C. LITCHFIELD, - - - ~- 52 Vanderbilt Ave.,N.Y. 
GEO. C. FAIRCHILD, . - - = = Plattsburg, N.Y. 
SHORT & WALLS LUMBER CO., - Middletown, Del. 
PICKETT, HYDE & LANGGANSCO., - Johnstown, Pa. 


Main Sales Office, SUFFOLK, VA. 








A. T. Baker, Pres. and Treas. 


The Branning Manufacturing Co. 
Manufacturers of 


N. C. PINE || CYPRESS 


LUMBER and 
Kiln Dried, Dressed G UM 


and Rough 

Wellington & Powellsville R. R. Co., Windsor, N. C. Edenton 
Planing Mills, Cap. eg day. Saw Mills: Edenton, N. C. 
Columbia, N. C., »N.C. Cap. 140,000 per day. 


General Office, NORFOLK, VA, 














BEST BOOK IN THE LUMBERMAN’S LIBRARY 


Is ‘‘Tote-road and Trail,’’ just published. Here is ‘‘the 
lumberman poet’? at his best, singing heart-winning 
songs on logging, lumbering, and life ‘n general. Illus- 
trated in color. A book no lumberman should miss, 
$1.50 postpaid. AMERICAN LUMBERMAN, Publisher, 
431 S._Dearborn St., Chicago, Ill. 
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N.C. PINE 














N. 'C. (PENE 


meets dealers demands for a 
universal wood and you'll find 
ours runs true to reputation. 


Camp Manufacturing Co. 
FRANKLIN, VIRGINIA 


Or Address our 
Eastern Sales Offices, as follows: 


NEW YORK: 1214 Flat Iron Bldg. 
GEO. W. JONES, Mer., Phone ¥82 Gramercy 
PHILADELPHIA: Real Estate Trust Bldg.: 

E. D. WOOD, Manager 
PITTSBURGH: Oliver Building, 
L. CAMP, Manager 


DAILY CAPACITY 
Ree IRINEB soc 0's00'0009:0600%00000008 400,000 feet 
I NEB 5c Ga cweeaseresaoeesissuene 600,000 feet 


GEORGE 


Franklin, Va. Arringdale, Va. 











Wallace, N. C. 
Thin Ceiling— 


N.C. PINE ovr sas, 


We also manufacture everything 
in yard and shed stocks, box 
shooks, crating material. 


Major & Loomis Company 
HERTFORD, N. C. 

















QUICK SELLERS—tThat is what you 


want and what you get when you stock our 


N. C. PINE 


It is band sawed and carefully kiln dried. 
Rowland Lumber Co.,%ofo!; 


Virginia. 
Operating John L. Roper Lumber Co. 











North Carolina Pine 
CYPRESS AND HARDWOODS 


Our stock: b tically everything 
soleuaiae tor sean canto ene tas lamate 


trade. Give us atrial. 


Anderson Lumber Corporation 
MARION, S. C. 








| poepeet Orders 


come to dealers who sell the 
grade and quality of lumber 
you find in our 


N. C. PINE Frerisg,, Ceiling 


and Roofers 
Lene 204 Yellow Pine Roush sed 
We are Car and Cargo Shippers. 








ELLINGTON & GUY, Inc., Biss Picptch Bis. 








Higman Lumber Co., of Chicago; Rowland 8. Utley, 
of Steven & Jarvis Lumber Co., Chicago; John 
Alleyn, commission salesman, Greensboro, N. C.; 
H. J. Stout, of Vicksburg, Miss., representing Vicks- 
burg Furniture Manufacturing Co. and M. T. 
Hodge, of Canton, Miss., representing Buffalo Hard- 
wood Lumber Co., of Buffalo, N. Y. All of these 
men are hardwood lumbermen, J. H. Vanlanding- 
ham, of the Vanlandingham-Cook Lumber Co., Chi- 
cago; P. J. Willis, purchasing agent General 
American Tank Car Corporation, Chicago; BE. B. 
Roush, sales manager F. W. Duttweiler Lumber 
Co., wholesaler, Toledo, Ohio, and J. W. Ur an, 
of J. W. Urban Co., wholesaler, New Bremen, Ohio, 
called on local lumbermen last week. 


ELIZABETH, LA. 


April 2.—Twenty-three inches of rain is the rec- 
ord for January, February and March as kept by 
the Industrial Lumber Co., of Elizabeth. This is 
the largest amount in the same three months dur- 
ing the seven years in which record has been kept. 
Planers have been unable to run steadily and orders 
are piljng up at the mills. Railroad inquiry is 
still strong, export lumber is in big demand and, 
after a lull, orders from retailers are getting to 
be more plentiful. 

Work on the plant of the Calcasieu Manufactur- 
ing Co. (Inc.) here has been held back by bad 
weather, and still more by the failure of machinery 
companies to deliver the equipment on schedule. 
It was believed that the manufacture of pulp could 
be started by the middle of April, but the opening 
will be delayed thirty days or more. 


WARREN, ARK. 


April 2.—The market this week has been less 
active, but demand has been reasonably good and 
prices have remained practically at a standstill, 
except that a few items on the right hand side of 
the list, particularly on No. 2 common boards, 
have eased off slightly. Demand for finish and 
upper grade flooring is good. Inquiries are being 
received in reasonably good volume from prac- 
tically all sources. Retailers are buying mostly in 
mixed cars. Sash and door manufacturers are not 
buying very actively, but there is a good volume 
of this class of business. Car material is in fair 
demand at good prices. The weather has been 
bad, but practically no mills have lost time. Labor 
is scarce. Car supply is holding up reasonably 
well, 

Demand for hardwood has been good and prices 
remain fairly steady, altho a few items have eased 
off a bit. Demand for oak from hardwood flooring 
manufacturers is not as good as it has been. Manu- 
facturers have been unable to operate their mills 
without the loss of time, because bad weather 
curtails log supply, but not much time has been 
lost. Car material is in good demand. 


KANSAS CITY, MO. 


April 3.—Coming into April, the lumber market 
is showing the beginnings of an upward turn 
in demand from retailers, with a fairly good 
sprinkling of orders from country yards, which, 
however, are mostly for well. mixed cars. Demand 
from the cities is somewhat spotted, depending 
largely on building conditions. There is still being 
exhibited some signs of a buyers’ strike here and 
there, but sales managers are not much worried 
over that, especially southern pine men. ‘The 
big southern pine mills have about enough orders 
to run them the next three months and the west 
Coast mills are not having much trouble in dis- 
posing of their output. The industrial demand, 
while not up to normal, is good and likely will 
be a steady source of orders. While there are 
some low prices being put out by small mills and 
transit cars are plentiful, the price tone is gener- 
ally considered satisfactory and sales managers 
do not expect to see much change in the general 


level. 
DULUTH, MINN. 


April 3.—Sales managers report a substantial 
volume of orders from interior yards over the 
Northwest for prompt shipment. Retailers have 
done a good early business in boards and dimen- 
sion and now find it necessary to sort up their 
stocks. The mills have little dry northern pine 
boards or other items available for cargo shipment, 
as winter output did not admit of accumulation. 
Demand for box lumber has been a feature of the 
market here lately. Inquiries have been coming 
to hand from Chicago, Milwaukee, Minneapolis and 
other points, but the mills and jobbers have been 
unable to accept any orders calling for deliveries 
within the next two months, so closely are their 
stocks cleaned up. Box manufacturers are flooded 
with orders and are prepared to pay bonuses for 
lumber. Prices are unchanged, but operators agree 
that it will become necessary for them to advance 
their figures within a measurable period. Logs 
have cost more money. The smaller operators are 


now breaking 4ip their camps in this territory, but 
the larger concerns will continue getting out logs 
as late as weather permits. 

The latest 46 ‘be added to Cloquet (Minn.) wood. 
working industries is the Cloquet Frame (Co, 
George BE. Durkee, who had been in that line at 
Grand Rapids, Minn., has announced his decision 
to move to Cloquet. 


BALTIMORE, MD. 


April 2.—Two additional cargoes of lumber from 
the Pacific coast have arrived here for the Weyer. 
haeuser Timber Co. The Steel Inventor brought 
about 4,000,000 feet, and the Stephen Jones had 
more than 4,000,000 feet aboard. The Hayle and 
McKinney are on the way. The stocks received 
at the company’s depot at Curtis Bay were prac. 
tically all general yard supplies. 

H. D. Dreyer, head of H. D. Dreyer & Co., box 
manufacturers, has improved in health rapidly of 
late, and is spending much time at the factory. 

Louis Becker, of Becker Bros. & Son (Inc.), box 
manufacturers, who went to Florida for his health, 
sends word that he has been greatly benefited. 


PHILADELPHIA, PA. 


April 2.—Continued cold weather causes many 
building operations to be deferred and greatly hin- 
ders suburban yards in moving lumber. Inward 
shipments have improved considerably. Orders 
have fallen off, especially in southern pine, as most 
yards placed large orders during the early months 
of the year, many of which are now being shipped. 
Southern pine roofers and boards have weakened, 
but sizes and timbers remain firm. The yards have 
good stocks of roofers and boards, so transits have 
not been bought freely. Philadelphia quotations, 
%-inch, width %-inch scant: Roofers, 6-inch, 
$33.50; 8-inch, $34.50. Boards, 10- and 12-inch, 
$35 and $36. Framing is firm. Quotations, D48 
¥%-inch scant: 2x4-inch, $35.50; 2x8-inch, $35; 
2x10-inch, $35.50; 2x12-inch, $36. Both North 
Carolina and southern pine flooring continue strong, 
There is a scarcity in the No. 1 common grade. 
No. 3 common has been very active. Orders are 
being placed for No. 3 common flooring, 2%4-inch 
face, at $28, Philadelphia. Shed stock is steady. 
The wider stock is harder to secure from most 
mills, and has advanced. Stepping, 5/4 especially, 
is in good demand. Most firms are quoting $40 
base on hemlock, altho a few are quoting $41 and 
$42. Long lengths remain scarce. Four-foot 
spruce lath range from $9 to $9.25. Very few Gulf 
coast cypress mills can quote for prompt shipment. 
Dry hardwood is very scarce. Chestnut is very 
strong. Oak remains firm. Maple is in demand, 
as are birch, beech and cherry. The wood con- 
suming industries continue very busy. 


PITTSBURGH, PA. 


- April 3.—The new building program in this 
district is now under way, and before many 
weeks every man that can be secured will be 
working full time. Lumbermen have been prepar- 
ing for the boom all winter. Demand comes from 
a large variety of customers, ‘The mills are now 
operating at capacity or as near as is physically 
possible. Maple, beech, birch and ash are in good 
demand, while the southern and western pine ship- 
ments are snapped up as fast as they arrive. 
Hardwood orders have been very good for some 
time, say the retailers, and a very heavy business 
has been done. Contractors say they have been 
swamped by inquiries lately by people who never 
before gave much thought to building. 


BOSTON, MASS. 


April 2.—Greater quantities of lumber are now 
being moved from Pacific coast ports to Boston 
and other Atlantic ports than for some weeks. The 
Luckenbach Steamship Co. has chartered the 
Montana, Montauk and Orient for the coast-to- 
coast lumber trade. The Montana is bringing 
1,500,000 feet of Douglas fir and other lumber for 
Boston dealers, and 3,000,000 feet for New York. 
She is due here tomorrow. The Orient has a cargo 
of 4,000,000 feet of Pacific coast lumber, and the 
Montauk is to follow with a similar cargo. The 
Robin Gray is due here April 30 with another big 
lumber cargo for Davenport, Evans & Co. 

The outlook for the building industry in Boston 
and vicinity is much brighter than it was a week 
ago. The agreement of the labor unions to accept 
an increase of 10 cents an hour instead of 12% 
cents, and to have only 5 cents of this go into 
effect this year, promises to bring about peace and 
harmony just at the moment when all signs pointed 
to a complete tie-up which would end the building 
boom abruptly. Now that the new system of secur- 
ing permits is in operation on the New England 
railroads, the chances for getting lumber shipped 
in more reasonable time are decidedly better, and 
the result is better business all around. Eastern 
spruce mills sawing dimension are abundantly suP- 
plied with orders and they are holding prices firmly. 
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The market for random lengths is very firm at 
recent advances. Spruce lath are even higher than 
last week. Business in southern pine building 
items has been stimulated by the consent of the 
railroads to handle more lumber cars. Hardwood 
trade is brisk. 


HOUSTON, TEX. 


April 2.—A decided improvement in the weather 
has brought encouragement to lumbermen and 
puilding material men. Orders are still plentiful 
for both southern pine and hardwoods, and prices 
remain firm. Production, however, has_ been 
handicapped. In the event there is no further bad 
weather, flood waters will soon subside. Building 
operations already are going ahead at ay unprece- 
dented rate in various parts of southeastern and 
southern Texas. Extensive home building opera- 
tions are under way in several new additions to 
Houston, and similar reports are coming from 
other Texas cities. 


MERIDIAN, MISS. . 


April 2.-—The southern pine market is firm and 
shows every indication of an early advance. De- 
mand has shown some improvement. Bad weather 
prevails in the producing region, and car supply 
is giving trouble to all shippers. For long joists 
there is a heavier demand than ever before in the 
history of this section, coming from all consuming 
territories. The call is mostly for 22- to 28-foot 
lengths, and forecasts a heavy demand for other 
building items later. Shippers who specialize in 
this material have low and broken stocks or none. 
§mall shortleaf timbers are also in very heavy 
demand, but buyers are unable to find dry stock 
and are being quoted on green. Prices of small 
sizes have advanced. An upward movement of the 
list seems likely. 


NEW ORLEANS, LA. 


April 2.—Attorney-General Coco of Louisiana 
last week filed with the Secretary of State an 
opinion to the effect that reciprocal or inter-insur- 
ance companies are authorized under Act 105 of 
1898 to conduct their businesses in Louisiana. 
This ruling rescinds an opinion given by the attor- 
ney-general several weeks ago, in which he held 
that reciprocal or inter-insurance companies were 
not “mutual” companies within the meaning of 
the act, and inferentially that they could not 
qualify to do business in this State. 

Rev. Matthew Brewster, rector of St. Andrew’s 
Episcopal Church in this city, announced yester- 
day that Mrs. John Dibert has given the church a 
5,000 pipe organ as a memorial to her husband, 

e late Capt. John Dibert, a pioneer cypress 
operator and at the time of his death one of 
Louisiana’s leading lumbermen. 

A dispatch from Washington announces that 
Edward Hines has applied to the Interstate Com- 
merce Commission for authority to build a railroad 
from Kiln, Miss., site of one of the Edward Hines 
sawmills, to Bay St. Louis on the Mississippi 


coast. 
TUSCALOOSA, ALA. 


April 2.—The weather since Saturday morning 
has improved. This winter it has been impossible 
to ship air dried lumber within association weights, 
and production has been badly curtailed on account 
of excessive rain. Most mills are now complaining 
about not getting equipment. Plenty of business is 
being offered and prices, while not so good on No. 
2 common and better framing, are fairly satisfac- 
tory. No. 1 common prices are maintained. If car 
supply gets worse, some shippers expect a little 
better prices within thirty days. 


ST. LOUIS, MO. 


April 2.—Building permits issued last month 
were for improvements of a greater estimated cost 
than for any month in the last three years, with 
the exception of September, 1921. The thirty in- 
corporated building and loan associations in St. 
Louis made home loans amounting to $445,000 in 
March. The number of homes being financed this 
Spring is said to be the largest in local building 
and loan history. 

Receipts of lumber at St. Louis for last month 
amounted to 22,204 cars, as compared with 15,085 
in March, 1922, a gain of 7,119 cars, while ship- 
ments last month amounted to 15,575 cars, as 
compared with 10,218 in March, 1922, a gain of 
5,357 cars. The Illinois division of the St. Louis, 
Iron Mountain & Southern Railway led in receipts 
with 6,469 cars, and the Chicago, Cleveland, Cin- 
anes & St, Louis led in shipments with 2,321 

8. ‘ 

August Schafly, who has been president of the 
Potosi Tie & Lumber Co., has been made chairman 
of the board, and J. J. Schafly has become presi- 
dent. Other officers are H. N. Saylor, jr., vice 
President, and D. W. Bauer, secretary. 


MACON, GA. 


April 3.—Roofers and 2-inch dimension have 
fallen off a little during the week, wholesale in- 
quiries, particularly those from the East, being 
priced about $1 lower. Retailers have good stocks 
and are reluctant to take on more until demand 
develops. The producers believe that as soon 4s 
the lifting of embargoes permits them to ship into 
New England territory, prices will adjust them- 
selves. The middle West is sending in inquiries, 
some of them for large blocks of stock. The 
weather in some sections makes it impossible to 
get lumber from the sawmills, and planers are 
therefore handicapped. Current prices are: Roof- 
ers, No. 2 and better, 1x6-inch, $24; 1x8-, 1x10- 
and 1x12-inch, $25. Dimension, 10- to 16-foot, 
2x4- and 2x12-inch, $24.50; 2x6-inch, $22.50; 2x8- 
and 2x10-inch, $24. 

H. G. Work, of the Work & Hamilton Lumber 
Co., recently returned from a trip thru the East 
and middle West. Conditions seem favorable, ex- 
cept that building trades wages are high, 


NEW YORK, N. Y. 


April 3.—Continuance of the surprising demand 
for flooring of all grades in hardwoods and soft- 
woods continues to be the feature of the lumber 
market. Rush orders have been sent in all direc- 
tions. The demand for shingles has not shown a 
proportionate increase, but lath are eagerly sought. 


‘ New York has yet to experience its first spell of 


real spring weather, temperatures ranging from 
10 to 20 degrees above zero the last week. A 
more temperate climate has set in with the present 
week. A general resumption of freight traffic on 
all the eastern railroads is forecast in reports just 
issued. While lumbermen have little to complain 
of in the matter of demand, home building plans 
lie in the shadow of Supreme Court Justice Tier- 
ney’s decision holding the tax exemption law un- 
constitutional. If the appellate division upsets 
the ruling of the lower court, the city should wit- 
ness a building boom surpassing anything in its 
history. 


MINNEAPOLIS, MINN. 


April 2.—Canadian mills are selling practically 
noné of their product in Canada, but are finding 
their market almost entirely in the United States. 
So declares Richard Patchin, inspector for the 
Northern Pine Manufacturers’ Association, who 
reported yesterday at the office of the association. 
“Canada hag not yet recovered from the industrial 
and financial setback,” he said. “There is no build- 
ing program to speak of. Canadian mills are sell- 
ing at points in far eastern United States, in the 
middle West and the West; they are selling to 
houses right here in the Twin Cities.” Mr. Patchin 
stated that there had been no particular trouble 
with or shortage of labor in northern pine mills. 
The paramount drawback was cold weather and 
deep snow. 

The regular monthly meeting of the Northwest- 
ern Hardwood Lumbermen’s Association was held 
here today. Members and visitors conducted in- 
formal discussion on the situation in the hard- 
woods and lath market. 

A bill for providing a reasonable tax on land 
set aside for reforestation has been introduced 
into the Minnesota legislature by Senator J. BH. 
Diesen, of Cloquet. Proponents of this change be- 
lieve that such a tax should be practically the 
same as is assessed against wild, unimproved land. 
The new policy would necessitate a constitutional 
amendment to be submitted to the people at the 
next election. 

The No. 1 sawmill of the Shevlin, Carpenter & 
Clarke Co., Bemidji, Minn., has started the sea- 
son’s sawing. The new products will help to 
round out the somewhat broken stocks at Bemidji 
and to provide-partly green lumber for the shipping 
of urgent orders. 


TORONTO, ONT. 


April 2.—Nothing seems likely to interfere with 
the excellent prospects for lumber trade in On- 
tario. Reports from all quarters tell of improving 
demand for building purposes. Adverse weather 
prevailed thruout March, but even today the vol- 
ume of building business is very large, and is 
steadily increasing. Country yards are carrying 
fair sized stocks and will not be in the market ex- 
tensively again until spring buying develops. City 
yards are buying more freely. 

All kinds of dry mill stocks are very scarce, espe- 
cially in white pine. Culls are exceptionally 
scarce and prices have recently advanced for box, 
common and dressing. No. 1 and No. 2 white pine 
culls in 10- and 12-inch widths are scarce. Two- 
inch cull stock in No. 1 is practically off the mar- 
ket, and No. 2 culls in the narrow widths are 
moving rapidly on account of the scarcity of No. 1. 
Most mills have sold their output for the coming 
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“Hercules” Wire Rope 


has been tested by time and 
proven by service. Its best 
recommendation is the con- 
stantly increasing demand for 
it. Its one red-strand is our 
guarantee of quality. 


Established 1857. 


A. Leschen & Sons Rope Co. 


ST. LOUIS 
New York Chicago Denver 
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Pacific States LumberCo. 


TACOMA, «+ « WASHINGTON 


Watch this space weekly 


2,000,000 Feet 


2x4-6to20O' 
No. 1 Common SISIE 
and 


F 1 Yl Western 


Hemlock 


Mixed 


AGENTS: 
518 Peoples Gas Bldg., Chicago 
.A.Jones, 706Lumber ge, Minneapolis 
joseph Lean, - ~~ P.O. Box 774, Omaha 
rank Probet, - P.O. Box1187,Fargo,N.D 


. F. Richards, 








know the advantage 
of selling plainly 
branded products. 
That's why they're 
strong for our 





ren BAKER LUMBER CO. 


Vertical Grain and Flat Grain 


FIR FLOORING 


Vertical Grain FIR STEPPING in any quantity 
The same uniform quality, millwork and 


pjedee will be found in our Fir Lumber, 
emlock Boards and Shiplap. 


Write for prices on straight or mixed cars. 


Ferry-Baker Lumber Co. 


General Office and Mills, EVERETT, WASH. 
mis. | 


LONGFIRJOISTS —.— 
«BIG TIMBERS 3. 


sxe 3 FIR CEDAR AND SPRUCE 
gay REDWOOD 
D CEDAR SHINGLES 











yanos; © tL B.WAITE LUMBER CO. 
Transfer MINNEAPOLIS, MINN. 














The Atlas Lumber Co. 


SEATTLE, WASH. 


Manufacturers 








FIR, HEMLOCK and CEDAR LUMBER 
CEDAR SIDING and SHINGLES 
Straight or Mixed Cars. 
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George F. Kerns, of the George F. Kerns Lumber 
Co., is taking a short vacation at French Lick 
Springs, Ind. 


Edward Hinés, president of the Edward Hines 
Lumber Co., accompanied by Mrs. Hines, is spend- 
ing a few weeks at Hot Springs, W. Va. 


William Kurz, of the Kurz Bros. Co., returned 
this week from a visit to that company’s sawmills 
and box factories at Helena, Ark., and Tulula, La. 


N. C. Mather, of Lord-Bushnell & Co., is on a 
business trip to the Pacific coast, where he is 
visiting mills in the various manufacturing sec- 
tions. He is expected to return to Chicago in about 
a week, 


J. M. Pritchard, secretary-manager of the Hard- 
wood Manufacturers’ Institute, this week went to 
Memphis, Tenn., to attend a meeting of the or- 
ganization’s board of directors, 


A. H. Burtz, of the Shippen Bros, Lumber Co., 
Ellijay, Ga., while in Chicago this week spoke 
optimistically regarding the lumber market and 
prospects in the southeastern section of the country. 


A. J. Peavy, president of the Peavy-Byrnes 
Lumber Co., Shreveport, La., this week passed thru 
Chicago on his day to Battle Creek, Mich., where 
he went to join Mrs. Peavy, who has spent sev- 
eral weeks at this health resort. 


Frank F. Fish, secretary of the National Hard- 
wood Lumber Association, returned late last week 
from a brief business visit to Memphis, Tenn., and 
immediately left for the East, where he will spend 
the next two or three weeks on association matters. 


James H. MaclLafferty, formerly salesman for 
the J. W. Butler Paper Co., Chicago, who moved 
to San Francisco some years ago and who now 
represents the sixth district of that State in Con- 
gress, was in Chicago the latter part of last week 
calling upon his old friends. 


M. W. McDonald, formerly of the M. W. McDon- 
ald & Sons’ Co., while on a visit in Minneapolis, 
Minn., recently slipped on an icy sidewalk and 
broke a leg. He was removed to a hospital, where 
he is reported to be in a serious condition, owing 
particularly to his advanced age. 


Clyde H. Wilson, Chicago representative for the 
Deer Park Lumber Co., Deer Park, Wash., is mak- 
ing an extensive business trip thru the East, visit- 
ing the principal lumber trade centers for the pur- 
pose of gathering first hand information regarding 
current and prospective business conditions. 


R. H. Woodman, Chicago representative for the 
Ingham Lumber Co., Kansas City, Mo., left this 
week for an inspection trip to the company’s two 
new operations at Fouke, Miss., and Allison, Ala. 
He expects to spend ten days to two weeks at these 
plants, familiarizing himself with their manufac- 
turing facilities and character of timber being cut. 


The Joyce-Watkins Lumber Co., large producers 
of railroad ties with headquarters in the McCormick 
Building, has purchased four large barges from the 
Water Transportation Co., of this city, to transport 
its products on the Mississippi River. The barges 
were located in Pittsburgh, Pa., and are being 
floated down the Ohio River to their destination. 


W. E. Barwick, manager of the white pine de- 
partment of the Burton-Beebe Lumber Co., Seattle, 
Wash., was in the city during the week on a 
business visit. At the same time he visited with 
his father, Seth E. Barwick, Chicago representa- 
tive for the Long-Bell Lumber Co., Kansas City, 
Mo., and secretary of the Lumbermen’s Associa- 
tion of Chicago. 


W. S. Winegar, president of the Winegar-Gorman 
Lumber Co.,‘this city, stopped off in Chicago for 
a few days this week on his return to his home in 
Winegar, Wis., following a two months’ vacation 
spent at Miami, Fla. He was accompanied by Mrs. 
Winegar. While here, he conferred with J. A. Gor- 
man, who has charge of the company’s local sales 
headquarters. 


Rowland S. Utley, of the Chicago office of the 
Steven-Jarvis Lumber Co., Eau Claire, Wis., re- 
turned this week from an extensive southern trip, 
during which he visited a large number of hard- 
wood mills in Mississippi, Louisiana, Arkansas and 
other States. He reported the hardwood market 
to be active and strong. Rains have hampered 
logging operations, but mills are well supplied with 
logs and are cutting heavily. While box cars are 
very scarce at many mills, there are plenty of 
open cars offered and made use of, with the result 
oe shipments are going forward quite satisfac- 
orily. 


A. C. Ebenreiter, of the Quixley Lumber Co., 
returned this week from a trip thru the Sheboygan 
and Oshkosh (Wis.) territories, during which he 
visited a number of hardwood mills. He reported 
that these are being offered a big volume of busi- 
ness, but that their stocks are unimproved and 
they must on this account often decline attractive 
orders. Severe blizzards raged thru the North 
about two weeks ago, hindering production and 
shipments, but these have again resumed their 
former volume, tho weather conditions remain none 
too good. 


H. A. Hamlin, Chicago representative of the 
W. M. Cady Lumber Co., McNary, La., this week 
became the proud father of a dainty little girl, 
who arrived at the Garfield Park Hospital on Mon. 
day morning. She has been named Jeannette 
Mary, but, says her father, will be nicknamed 
“Cady Quality,” which is his idea of the best 
there is. “I already had two ‘Cady Quality’ boys 
and a ‘Cady Quality’ dog, and the arrival of this 
‘Cady Quality’ girl quite rounds out the family,” 
said Mr. Hamlin. Both Miss Jeannette and her 
mother are doing nicely. 


J. L. Hawkins, Chicago representative of the 
Dierks Lumber & Coal Co., Kansas City, Mo., ig 
making his rounds among the trade on foot these 
days, auto thieves having taken a fancy to his 
Ford coupe. He was going to Kansas City on 
Friday of last week, for a conference with officials 
of his company. Just before train time he went 
to the spot where his car had been parked, with 
the intention of driving it to a garage, when he 
detected the theft. He had barely time to notify 
the police before his train left, and upon his return 
to the city this week he learned that all efforts 
to recover the car had been useless. 


Harry T. Lucas, of the H. T. Lucas Lumber Co.,, 
returned late last week from the South, where he 
has been visiting a num»er of southern pine pro- 
ducing centers both east and west of the Missis- 
sippi River. He brought back the report that the 
outlook for the lumber industry has rarely been 
equaled. Mills are getting all the orders they can 
care for, and are making every effort to increase 
production to capacity in order to clear up their 
heavy order files and rebuild stocks as far as pos- 
sible before the spring demand breaks out defi- 
nitely. That this spring demand will reach a very 
sizable volume is the general expectation. Rains 
have in a measure interfered with production in 
the South, and shortage of box cars has also 
proved bothersome, but conditions as a whole are 
excellent. 


L. J. Pomeroy is looking for the “friend” who 
told him that the road to Dubuque, Iowa, via 
Freeport, Ill., was paved the whole way and that 
to drive over it was a supreme pleasure. He, upon 
his return from a business visit to that city this 
week, solemnly swore to heed “motor guide friends” 
no more, declaring that rarely in his long and 
eventful life has he ploughed thru more mud or 
bumped the bumps more frequently than during 
this drive. Mr. Pomeroy reported that the busi- 
ness outlook in Dubuque and _ intermediate 
points is excellent. Practically all consumers 
are operating at or near capacity and are 
using up lumber fast. Only here and there are dull 
spots discernible, but this dullness is usually only 
of the temporary variety. Toward the end of this 
week, Mr. and Mrs. Pomeroy expect to go to 
Martinsville, Ind., for a week or ten days. 


R. F. Goodlett, of Leake & Goodlett, Tupelo, 
Miss., spent this week in Chicago, and among other 
things witnessed the series of four chess games 
played here by Frank J. Marchall and Edward 
Lasker for the United States championship. The 
contest was held at the Hamilton Club, where it 
was anxiously followed by a large gathering of 
chess fans by means of an ingenious invention of 
Mr. Goodlett’s. His interesting adaptation of the 
ancient game of kings into an outdoor sport was 
the subject of an article in the AMBRICAN LUMBER- 
MAN for March 10, 1923. A set of giant men 
identical to the ones Mr. Goodlett uses in playing 
lawn chess at his home was presented by him to 
the Hamilton Club, ami was placed on a huge 
chess board on the floor of the gymnasium. ‘The 
championship games were played behind closed 
doors, each move being telephoned to the gym- 
nasium, where it was duplicated with Mr. Good- 
lett’s men for the benefit of the great crowds of 
spectators. 


Herbert E. Gernert, of the Gernert Bros. Lum- 
ber Co., Louisville, Ky., spent a few days of this 
week in Chicago, following an extensive business 
trip thru Indiana, Ohio and Illinois, He reported 


a promising outlook in the retail trade everywhere 
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jn this territory. City yards especially are pre- 
paring for an active spring, and are showing keen 
jnterest in the lumber market. Operators of coun- 
try yards are not finding business so good, on ac- 
count of the hesitancy of the farmers to under- 
take any extensive repairing or construction work 
at this time, but they are looking forward to a 
steady improvement in conditions which should 
enable them to close the year with a fairly good 
showing. ‘They feel that if the farmer gets the 
encouragement of a good harvest this year, and is 
able to realize fair prices, there will be a lot of 
money sepnt in agricultural communities this fall. 
The Gernert Bros. Lumber Co. has recently bought 
the C. A. Scott & Co. sawmill at Tellico Plains, 
Tenn., and is now operating that plant steadily. 
The company owns 2200 acres of adjoining timber, 
composed mostly of Tennessee yellow and white 
pine, poplar and oak, and will further be supplied 
by logs offered on the open market. The Gernert 
concern also operates southern pine mills at Brew- 
ton, Myrtlewood and Drewry, Ala. 


Correcting an Error 


On pages 54 and 55 of the March 24 issue of the 
AMERICAN LUMBERMAN, there was printed a 
resumé of an address giving the results of experi- 
ments in kiln drying of southern pine by A. C. 
Knauss, of the Forest Products Laboratory. In 
the first column on page 55 it was stated “an 
average loss of $22.22 a thousand . ..” This 
should have read “an. average loss of $2.22 a 
thousand.” 


Kiwanis Club Celebrates 


CARTHAGE, ILL., April 2.—Charter night of the 
Carthage Kiwanis Club, celebrated recently in this 
city with a dinner, was instrumental in bringing 
out nearly two hundred people. Out of town guests 
included visitors from Chicago, Pekin, Quincy and 
Macomb, Ill. W. E. Lyon, of W. E. Lyon & Co., 
retailers of Carthage, who is president of the local 
Kiwanis Club, welcomed the guests, and among the 
other prominent speakers were Daniel 8S. Went- 
worth, of Chicago, and William S. Prettyman, of 
Pekin, Kiwanis district governor and lietenant gov- 
ernor, respectively, and J. M. Pace, of Macomb. 


Railroader to Address Hardwood Men 


One of the principal speakers at the first annual 
convention of the Hardwood Manufacturers’ Insti- 
tute, which will be held May 10 and 11 at the, 
Blackstone Hotel, Chicago, will be C. H. Markham, 
president of the Illinois Central Railroad, accord- 
ing to announcement made this week from the 
local headquarters of the institute. Mr. Mark- 
ham will address the hardwood men on the subject 
of “Organization,’’ on which subject he, as the 
head of one of the most successful railroad enter- 
prises in the country, is a recognized authority. 

Mr. Markham personally, or at least his rail- 
road, is well known to most producers of southern 
hardwood, as a great percentage of the larger 
mills are located directly on or tributary to the 
Illinois Central and the Yazoo & Mississippi Val- 
ley railroads and a big proportion of hardwood 
shipments are made over these lines. 


Takes Position of Sales Manager 


Announcement was made this week that David G. 
White, formerly of Madison, Wis., has been ap- 
pointed sales manager of the Sawyer-Servatius 
Lumber Co., effective April 1. He will make his 
headquarters at the company’s local offices, at 709 
Tacoma Building. 

Mr. White has for the last ten years been con- 
nected with the United States Forest Service. After 
a year at Washington, D. C., and another year at 
the “Products” office of the Forest Service, at 
Missoula, Mont., he entered the Forest Products 
Laboratory; at Madison, Wis., in 1915, where he 
has remained until now. Prior to his joining the 
Forest Service, he took a degree of master of 
forestry at the University of Nebraska, and then 
for two years worked in the planing mill and 
woodworking department of the Chicago, Burling- 
ton & Quincy railroad. 

While at the Forest Products Laboratory, Mr. 
White has worked on mill scale, depreciation and 
cost studies, and on basic and standard specifica- 
tions for lumber. He is one of the authors of the 
“Basic Grading Rules for Lumber” prepared by the 
laboratory. These rules were recommended to the 
lumber industry at the standardization meeting 
held in Chicago last July. He is also coauthor of 
a bulletin to be issued by the laboratory soon, en- 
titled “Specifications for Grading of Yard Lumber.” 

The Sawyer-Servatius Lumber Co. is a manu- 
facturer and wholesaler of southern hardwood lum- 
ber, having its headquarters in Chicago. It 
operates a mill and yards at Memphis, Tenn, 


Adds Timber Trading Department 


To widen their service to the lumber industry 
Baker, Fentress & Co. have added a timber trad- 
ing department under the direction of C. M. Mun- 
son. Mr. Munson has come up from the bottom. 
Starting as a clerk in the woods, he has been 
manager of commissaries, manager of naval stores, 
railroad superintendent, logging superintendent, 
assistant manager and then manager of a large 
southern operation. More recently Mr. Munson 
has been located at Chicago, having charge for 
Baker, Fentress & Co. of two lumber companies in 
the West, in addition to supervising all field work 
for the company. He is an authority on operating 
practice and stumpage values. 

Mr. Munson will be assisted in the timber trad- 
ing department by William L. Hall, who has re- 
cently joined Baker, Fentress & Co.’s staff. He 
was formerly associated with Gifford Pinchot and 
Henry S. Graves in the Forest Service of the De- 
partment of Agriculture, and he performed work 
of permanent value in the establishment of the 
Appalachian forest reserve, in progressive legis- 
lation, and in the founding of the Forest Products 
Laboratory at Madison, Wis. He is chairman of 
the Union League Club of Chicago forestry com- 
mittee and of the special committee of the Central 
States Forestry League, which has formulated a 
program for the conservation of Illinois woodland 
resources. 

This new department of Baker, Fentress & Co. 
will give its exclusive attention to the purchase 





WILLIAM L. HALL, CHICAGO; 
Who Joins Baker, Fentress & Co. 


and sale of timber and mill properties, and to the 
handling of timber and stumpage problems all over 
the United States and Canada. It is believed that 
this service will prove to be a valuable aid to 
operators and timber holders desirous of help in 
solving such problems. 


Interesting Exhibit of English Oak 


An interesting exhibit of English oak, arranged 
by the West Woodworking Co., is being shown 
in one of the windows of the State Bank of Chi- 
cago, and is attracting much interest from pass- 
ersby. It was this wood that was used in the 
elaborate woodwork of the council chamber of the 
Chicago city hall, which has always been consid- 
ered one of the most beautiful in the world. This 
work was done by the West Woodworking Co., 
following plans drawn by Holabird & Roche, Chi- 
cago architects. 

The logs for this work came from the famous 
Stoke Park, near London and Hampstead Heath, 
a private estate that had for many generations 
been known especially for its fine timber. The 
estate was sold thru necessity, and its timber cut. 
Some of the logs imported especially for the wood- 
work in the council chamber were more than 600 
years old. 

English oak is valued for its natural rich brown 
color and dark “pollard” markings which dis- 
tinguish it from all other oaks. The cause of these 
beautiful markings has never been determined, but 
is supposed to be an acid action in the wood. A 
full sized board of English oak, which gives an 
excellent example of the beauty of this wood, is 
included in the exhibit. There is also a duplicate 
of the gavel box and gavel, made of the same wood, 
and inlaid with the city’s seal, presented to Mayor 
Busse at the dedication of the council chamber. 


Many persons have visited the chamber for no 
other purpose than to view the splendid woodwork 
it contains. Col. James H. Wells, of Clinton & 
Russell, New York architects, an expert called in 
to examine the city hall for the Efficiency Bureau 
of Chicago, declared this to be the finest job in 
English oak that he had ever seen in all his 
experience, 


Joins Important Wood Consumer 

Announcement was made this week that Fred 
Larkins, formerly assistant secretary of the Amer- 
ican Wholesale Lumber Association, on and after 
April 1 would be associated with the Germain Bros, 
Co., at Saginaw, Mich., of which Louis Germain, 
of Pittsburgh, Pa., is president. Referring to his 
new connection Mr. Larkins said: 

“After having been engaged for nearly thirty 
years in the production and distribution of lumber, 
I am now about to turn my attention to the use 
of it. My new connection operates a large plant 
manufacturing piano backs, sounding boards, toilet 
seats and toilet tanks. All except the latter are 
made of wood and I will therefore not sever my 
connection with the lumber industry entirely.” 


Senate Forestry Committee Hearing 


(Concluded from page 56) 


Coneluding his testimony today, Col. Greeley 
discussed State and municipal ownership of for- 
est lands. He said this problem was just getting 
under way in the northeastern States and prom- 
ised to be a substantial factor in bringing back 
to productivity denuded forest lands in that 
section. He urged that the committee consider 
this movement and encourage it. He estimated 
there are 5,500,000 acres of forest lands per- 
manently segregated as State forests, while there 
are about 500,000 of municipal forests. The 
State forests are located as follows: New York, 
2,500,000 acres; Pennsylvania, 1,000,000 acres 
and Michigan 330,000 acres. He said Massa- 
chusetts had authorized the purchase of 100,000 
acres of forest land to be planted and protected 
for timber growing. 

Col. Greeley discussed briefly as part of the 
reforestation program the 4,000,000 acres of 
land in the public domain, of which about 180,- 
000,000 acres are under the supervision of the De- 
partment of Interior. He recommended that the 
Government authoritatively classify the lands 
and determine that they are primarily forest 
lands and should be set aside and protected 
for tree growing. In this connection, he urged 
that the same policy be pursued in regard to 
the 1,500,000 acres of purely forest lands in the 
Oregon and California railway grant. He also 
pointed to the 50,000,000 acres of timber land 
in the interior of Alaska that should be pro- 
tected and taken cognizance of by the committee. 
He recommended that the 600,000 acres of for- 
est land on military reservations should be made 
national forests. 

F. H. Newell, of the reclamation service, De- 
partment of Interior, diseussed forestry as re- 
lated to the creation of homes on waste lands. 
He urged that the national forestry policy be 
extended to include 180,000,000 acres of public 
lands. 

Senator McNary at this point recommended 
that the Secretary of Interior appear before 
Congress and manifest his desire for an ap- 
propriation to take care of these lands. Mr. 
Newell said at present there was no authority in 
law for such procedure. 

Ovid M. Butler, editor of the American For- 
estry Magazine, referred to a report of the 
Forest Products Laboratory on an investiga- 
tion in the manufacture of chairs, pointing out 
that 50 percent of the lumber used in this in- 
dustry is wasted, and that one-third of all ex- 
pense for freight is on material wasted at the 
factory. 

Senator Couzens in this connection asked the 
witness whether that was an excellent commen- 
tary on the competency and efficiency of private 
enterprise. He augmented his observation by 
saying that private business had to wait until 
the Government came along to show it how to 
run its business most economically and efficiently. 

Mr. Butler recommended that Section 7 of 
the Clarke Bill appropriation of $600,000 for 
research work in forestry be increased to $1,000,- 
000. 
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We cut ’em to size required by architects, 
engineers, railroads or industrial plants. 


Also SHORT CEILING, SHORT SIDING, 
PORCH RAIL and GENERAL YARD STOCK 


Now is a good time to try our Mixed Car 
Service in anything you require in 


FIR — HEMLOCK — CEDAR 


John D. Collins white Building. 
SEATTLE, WASH. Lumber Co. 
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x | Good for 100 Years | £ 
4 Recommend our B. C. Inspected: . 
Shingles for house siding and roofing 
x and when carefully laid with the proper 
nails they will last that long. B 
S Our Shingles are cut vertical grain, a 
strictly clear and our grades are guar- 
H anteed to be right. : 
I Get our prices today. 
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: HE relative merits and costs of various types 
of construction are fully explained in the 
Hool and Johnson 2-volume ‘‘Handbook of Build- 
ing Construction.” Covers fully principles, 
methods, costs, etc. Illustrated, 1474 pages, 
$10.00 postpaid. Address American Lumberman, 
431 So. Dearborn St., Chicago, III. 











GEN. WALTER RALEIGH ROBBINS, one of 
the pioneer lumbermen in the Chicago market 
and a distinguished leader in G. A. R. and the 
Loyal Legion activities, died suddenly at his 
home, 4559 Woodlawn Avenue, this city, last 


Wednesday afternon. He was a member of the 

A. Paltzer Lumber Co. Gen. Robbins had 
been confined to his home for the last six months 
as the result of being accidentally thrown off a 
street car while it was turning a corner at a 
good speed. He was believed to be doing well, 
and a couple of days before his death, for the 
first time since last fall, was able to go out for 
a little while. On Tuesday afternoon he became 
seriously ill and within twenty-four hours passed 
away. Funeral services were to be held on Fri- 
day afternoon at St. Paul’s Church, with inter- 
ment at Oakwoods Cemetery. 

Gen. Robbins was born in New York State, 
Dec. 22, 1848. On April 19, 1861, just after the 
outbreak of the Civil War, he enlisted as a 
private in Company A, 14th Regiment of the 
New York Volunteers. Tho only’ seventeen 
years old, he soon thereafter passed the examina- 
tion for a commission in the regular army and 
received a commission in the First New Jersey 
Cavalry. In December, 1861, he was made sec- 
ond lieutenant in the same regiment and in quick 
succession thereafter was promoted by the gov- 
ernor of New Jersey to first lieutenant, then to 
captain, to major, to lieutenant colonel and 
finally to colonel of the lst New Jersey Cavalry. 
This regiment was one of the crack fighting 
regiments in the Union Army, which together 
with the Ist Pennsylvania Cavalry was probably 
engaged in more battles than any other cavalry 
regiment during the war. The official reports 
show that the New Jersey men participated in 
ninety-seven engagements. Gen. Robbins while 
officer of this regiment was wounded several 
times and from August to October, 1862, was a 
prisoner of war, confined in Libby Prison. By 
this time he had attracted general attention be- 
cause of his courage and ability in the field, 
and after making the two remaining steps was 
brevetted general, by the United States Govern- 
ment, and placed in command of the Ist Brigade, 
2nd Cavalry Division, Army of the Potomac, 
which he led until the close of the war. 

After the war Gen. Robbins went to northern 
New York, where he engaged in the lumber busi- 
ness. In 1871 he came to Chicago and entered 
the planing mill business, with a plant at 12th 
and Lumber streets. This plant burned down 
some time afterward, and he withdrew from the 
lumber business until 1880, when he became as- 
sociated with C. A. Paltzer in the retail lumber 
business. Upon the incorporation of the ‘busi- 
ness in 1894 under the name of the C. A. Paltzer 
Lumber Co. he became its secretary and held 
that office until July, 1914, when he was elected 
vice president. He held this at the time of his 
death, altho he has not been active in the man- 
agement of the C. A. Paltzer Lumber Co. for the 
last few years. As an officer of the C. A. Palt- 
zer Lumber Co., Gen. Robbins handled all the 
buying, and thus became well known to lumber- 
men in all parts of the United States. In 1897 
Gen. Robbins served as president of the Lumber- 
men’s Association of Chicago and he was always 
active in association affairs. 

Since his retirement from active participation 
in the business, Gen. Robbins has devoted a 
great deal of time to the Illinois Commandary 
of the Loyal Legion (a military organization of 
commissioned officers), of which he was com- 
mander, and also to the affairs of the G. A. R. 
He was always a leader in patriotic movements 
and in the arrangement of suitable programs for 
the national holidays. His activities of this 
nature have won for him a wide reputation as 
one of Chicago’s most patriotic citizens. 

Gen. Robbins is survived by his widow and one 
daughter, Mrs. Geo. A. Holmes, of Boston, Mass. 





CHARLES F. O'MALLEY, of the O’Malley 
Lumber Co., of Phoenix, Ariz., died at St. 
Joseph’s hospital in that city on Saturday morn- 
ing, March 24, following an illness of several 
weeks. The deceased was secretary of the 
O’Malley Lumber Co., which has yards in Phoe- 
nix, Tucson and other places in Arizona and also 
in Montana. The company also operates the 
Phoenix Planing Mill. Mr. O’Malley was a 
native of Missouri and was educated in tnat 
State, graduating from St. Louis University. 
He was interested in the lumber business there 
with his father, and later went to Colorado, 
where he engaged in the same business. He 
then went to Phoenix and with his brothers, 
opened the lumber business there, of which he 
was secretary. He was 88 years old and is 
survived by a widow, three children, his par- 
ents, two sisters and three brothers. The par- 
ents, Mr. and Mrs. James O’Malley, are now 
living at Colorado Springs. James O’Malley is 
an old-time lumberman and well known in the 
trade. The brothers are Edward, who has charge 
of the lumber interests in Tucson; John, asso- 
ciated in the Phoenix branch, and James P., 
of Billings, Mont. 





WILLIAM COOPER, manager of the Green- 
field Lumber & Ice Co., of Greenfield, Ind., died 
recently in an Indianapolis hospital as the re- 
sult of a self-inflicted bullet wound. Mr. Coop- 
er was found on the floor of the lumber com- 


pany’s office by his son and it was found that 
he had shot himself. Despondency over illness 
~:  Saalanaaeal prompted the act. Four children sur. 
vive. 


JOHN S. PURDY, of the Purdy Lumber Co,, 
Houston, Texas, died last week at Marlin, Texas, 
where he had gone for the benefit of his health, 
For many years he was engaged in the retai] 
lumber trade as a member of the firm of Purdy 
& Guinan. His partner died a short time ago, 
Mr. Purdy leaves a widow, one son, two daugh- 
ters, two brothers and one sister. 








H. IWEN, president of the Iwen Box & Veneer 
Co., of Shawano, Wis., was almost instantly 
killed last week when a log rolled over his body, 
crushing his chest. Mr. Iwen was helping to 
unload a car when the accident happened. Mr, 
Iwen was 65 years old and had gone to Shawano 
from Merrill, Wis., in 19138. He was well known 
among Wisconsin lumbermen. 


D. F. MACDONALD, a former member of the 
lumber trade at Parry Sound, Ont., died at the 
home of his son in Brandon, Manitoba, on March 
25, at the age of 82. He was one of the earliest 
settlers in Parry Sound and resided there until 
1920, when he went west to live with his son, 
He was active in the lumber trade for many 
years, retiring in 1918. He leaves a widow, five 
sons and three daughters. 








AUSTIN G. NICOLA, a prominent Pittsburgh, 
Pa., realty and lumber man, died at his home 
there last week after an illness of only one 
week. He had lived in Pittsburgh for 36 years, 
going there from Cleveland, Ohio, where he was 
born. Mr. Nicola was 57 years old and leaves 
a widow, four brothers and one sister. The 
brothers are: Charles A. Nicola, of the Northern 
Ohio Lumber & Timber Co., formerly the Nicola, 
Stone & Myers Co., of Cleveland, Ohio; George 
W,. Oliver P., and Frank F. Nicola, of the 
Nicola Lumber Co., of Pittsburgh. 





GEORGE C. HIXON. secretary of the Alexan- 
der Lumber Co., of Chicago and Aurora, IIL, 
died in Philadelphia, Pa., on Sunday, April 1, at 
the age of 52. Mr. Hixon had been ill in Phil- 
adelphia for about a year. His body was taken 
to La Crosse, Wis., his hirthplace, for burial 
and funeral services were held there on Thurs- 
day afternoon. Mr. Hixon was the son of Gideon 
C. Hixon, pioneer in the Wisconsin lumber busi- 
ness. He was graduated from Yale University 
with the class of 1894 and immediately after- 
ward entered the lumber busines with his father 
at La Crosse. Later he was associated with 
several other prominent lumbermen in the or- 
ganization of the Alexander Lumber Co., with 
which he was actively connected as director and 
officer until his death. He was also interested 
in the Pioneer Lumber Co., and the Sumter 
Lumber Co., in both of which he was a director, 
the Hixon-Securities Co., the Brittingham-Hixon 
Co., and several smaller concerns. Mr. Hixon 
leaves a widow, Mrs. Blanch K. Hixon, and 
three brothers: F. P. Hixon, who is prominently 
connected with the Shevlin-Hixon Co., of Bend, 
Ore.; J. M., of Pasadena, Calif., and Robert 
Hixon, of the Robert Hixon Lumber Co., of 
Toledo, Ohio. 


HELEN HAWKINS, wife of Russell Hawkins, 
president of the Whitney Co. (Ltd.), of Port- 
land and Garibaldi, Ore., died on Sunday night, 
April 1, at the Russell home in Idaville, Tilla- 
mook County, Ore. Mrs. Hawkins had been 
ill for a long time. She was Miss Helen Smyzer, 
of Fort Wayne, Ind, prior to her marriage. 
Surviving are her husband, one of the more 
prominent western lumbermen, one son, Russell 
Hawkins, jr., one daughter, Margaret, and a 
brother and sister in Fort Wayne. 


W. L. BURWELL, a veteran timber and saw- 
mill man of Lauderdale County, Mississippi, 
died suddenly at his home near Meridian, Miss., 
last week at the age of 70. His death was 
attributed to heart disease following influenza. 
A widow and two daughters survive him. 








‘TIMBER LAND SALES 


BELLINGHAM, WASH., March 31.—The Hoff & 
Pinkey Co. recently purchased 40,000,000 feet of 
standing timber, mostly fir, from the Chinn Tim- 
ber Co. on the South Fork of the Nooksack River 
and is opening’a logging camp. The company has in- 
creased its capital stock from $35,000 to $150,000. 





WHITESBURG, Ky., April 2.—Stacy & Roberts, 
local lumbermen, purchased several hundred acres 
of hardwood timber lands along the headwaters of 
Dry Creek. Engle Bros. purchased tracts along 
Troublesome Creek. The Shelby Elkhorn Coal Co. 
a a ee sized hardwood boundary along 
Shelby Creek in Pike County and the New Diamond 


Coal Co. purchased several thousand acres of hard- 
wood timber and coal lands along the Cumberland 
and Black Mountains on the Virginia border. John 
W. Mathews, of St. Paul, Va., Robert Bates, Thorn- 
ton, Ky., and Jasper Collins, of Colson, Ky., are 
negotiating for timber lands in this section. 
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=| | Latest Reports on Lumber Prices 


MICHIGAN HARDWOODS 


The demand continues satisfactory and the following list represents prevailing prices f. 0. b. Michigan mill points: 











FAS Selects No. 1 com. No. 2 com. No. 3 com. FAS Selects No. 1 com. No. 2 com. No. 3 com. 
BasswooD— Sorr ELtmM— 


4/4 $ 80. 00g 85 85. 00 $ 66. Sco@ 7s 70. 00 $ 66. cee s 60. 00 $35. 00 38. 00 $28. 00@30. 00 | 10/4 120.00@125.00 105.00@110.00 s0.00@ 95.00 50.00@55.00 .....@..... 
5/4 85.00 40.0 @32.00 | 12/4 125.00@130.00 110.00@115.00 95.00@100.00 50.00@55.00 .....@..... 
6 90.00@ 9B. 00 iB. 00@ 0. 00 88. 00@ 70. 00 40.00 43. 00 30. 00@32. 00 | 16/4 145.00@150.00 130.00@135.00 115.00@120.00 55.00@60.00 .....@..... 
4 AURING 8S ERGGi00.83 $8868 Shan $080Qeean Sc s:: | amo tance 

bo : ses cogsooe tecoovege | 4. Te segitgss * $8mNG Bees * soy sean Hansogere Mie segusss 
5/8 No. 2 common and better $35.00@40.00 $13.00@15.00 ir 105.00@115.00 100.00 75.00 0-00 45.00@50.00 18.00@20.00 
4/4 $70.00@ 75.00 $60.00@ 65.00 $45.00@ 50.00 28.00@30.00 17.00@19.00 8/4  110.00@120.00 100.00 105.00  85.00@ 90.00 50.00@55.00 20.00@22.00 
5/4 75.00@ 80.00 65.00@ 70.00 50.00@ 55.00 31.00@33.00 19.00@21.00 | 1974  120.00@130.00 110.00@115.00 95.00@100.00 55.00@60.00 24.00@26.00 
6/4 80.00@ 85.00 70.00@ 75.00 55.00@ 60.00 34.00@36.00 19.00@21.00 | 1274  130.00@140.00 120.00@125.00 105.00@110.00 55.00@60.00 24.00@26.00 
8/4  90.00@ 95.00 80.00@ 85.00  65.00@ 70.00 40.00@45.00 20.00@22.00 | 4474 140.006 150.00 130.00@135.00 115.00@120.00 60.00@65.00 screen 
BIRCH— 16/4  150.00@160.00 140.00@145.00 125.00@130.00 60.00@65.00 .....@..... 


4/4 $125.00@135.00 $100.00@110.00 $ 60.00@ 65.00 $35.00@38.00 $17.00@19.00 
td 130.00@140.00 105.00@115.00  70.00@ 75.00 37.00@40.00 19.00@21.00 | SOFT Martz— 





6/4 135.00@145.00 110.00@120.00 75.00@ 80.00 40.00@45.00 19.00@21.00 4/4 $ 80.00@ 85.00 $ 65.00@ 70.00 $ 50.00@ 55.00 $28.00@30.00 w7. 00@ 19.00 
4 140.00@145.00 110.00@120.00 90.00@ 95.00 45.00@50.00 a. “ae See pe ee ee Gas staeeee tee 
10/4 145.00@150.00 120.00@125.00 100.00@105.00 655. 00g 60. > - enusbeaes 6/4  90.00@ 95.00 : ; H+ 4 85,000 70.00 4000046. 0 19. 00 21.00 
12/4 150.00@155.00 125.00@130.00 105.00@110.00 55.00@60.00 .....@..... 8/4 95.00 100. 00 0.0 : . 00@45.00 20.00@22.00 
Sorr ELM— Enp DriED WHITE MAPLE— 
4/4 $ 80. 00@ 85.00 $ 65.00@ 70.00 $ 50.00@ 55.00 $30.00@32.00 $22.00@24.00 4/4 $110.00@125.00 ..... Q.--- $ 80. 00 95.00 see Genes. vse Qoeees 
5/4 90.00@ 95.00 75.00@ 80.00  60.00@ 65.00 33.00@35.00 24.00@26.00 5/4 115.00@130.00 ..... " ¥ 39.006100.00 qoradMasese coxstniiels 
6/4 95.00@100.00  80.00@ 85.00  65.00@ 70.00 37.00@40.00 24. 00@ 26. 00 6/4 120.00@135.00 .. ++. wes _90.00@105.00 veeeeQ ones. onecallidaes 
8/4 106.00@110.00  90.00@ 95.00 75.00@ 80.00 45.00@50.00 seas 8/4 130.00@145.00  .....-@eeeeee 100.00@115.00 20... Qieeee cence Qeeees 





WISCONSIN HARDWOODS AND HEMLOCK 


The demand continues good, and it is believed that it will increase with good weather. The market continues very strong, and there have been 
changes in birch and in No. 3 common basswood, soft elm and hard maple. Quotations f.o. b. Wisconsin mill points: 














FAS Selects No. 1 com. No. 2 com. No. 3 com. - ” ae Selects No. 1 com. No. 2 com. No. 3 com. 
ARD MAPLE— 
oe UP + Eg scans raeg snes seug aces te eaguns rucsuguess 
He eae oy 130.00 *100.00110.00 * T8009 8000 *38.00942.00 ° 19.00 21.00 8/4 100:00@110-00 85:06 95.00 70:00 75.00 40.00@45.00 16.00 18-00 
8/4 126:00@136.00 105:000116.00 80. oa a 00047.00 19:00021.00 | .8/4 110.00@120.00 — 95.00@105.00 85.00@ 95.00 45.00@50.00 16.00@18.U0 
A SGI NOG KRG HO HAGEL WMG | i ET Ae EN Simgies seme cg 
Bass woop— Sorr MaPpLeE— 
uF 75.009 $5.00 $ 60.00@ 70.00 $ 55.00@ 60.00 s35.onqas.co szo.cnmez.0o | f/ § J8:00G s0e0 8 Sb-00@ gage 8 40.009 45.0 S32. 00@ze.00 f1E.cogrL ge 
v4 90: aog 98:00 75.00@ 80.00 §5.00@ 10:00 40.00@42.00 34.00¢36.00 AME StS Sty y+ Sy ad Be H G++ Sry ERs thy <1 
8/4 100.00@105. 00 85.00@ 90.00 75.00@ 80.00 45.00@50.00 34.00@36.00 Pes . . . . . . ° . 
Ben Ue sasesgunas § soeeg sea # goat shes sessuazzay ie eat a 
Ut Hs eg rte 69 So engite8g * EGG sue egoguras “Hisoguny | S/4 HeEeegiante e.egiego2 Toaeg teas sreeg ioe tangs 
6/4 135.00@145.00 115.00@125.00 85.00@ 90.00 45.00@50.00 17.00@20.00 | 8/4 180.00@135.00 105.00@110.00 = 75.00@ 80.00 50.00@55.00 20.00@22.00 
He eRe eS SSeS RE eSg ISS SOE ED Tech z.00 | Suace, No fy SER ae: oo anltgitn amocfizeo wetted’ 
12/4 145.00@155.00 125.00@135.00 110.00@115.00 60.00@70.00 <:-..@..... | 2x 4% $85.00@37.00 $35.00@37.00 $34.00@36.00 $35.00@37.00 $4 +4 bog 4160 
fore Baa Ef Heene Reine Seeen Geen Beeee 
x A le le \e le ° le . 
MS ee ia) Be ay B0.00@ $e 00 °37. 0030.00 "22, 002400 | 2X12" — 35.00@37.00 35.00@37.00 36.00 38.00 37.00@39.00 40.50 42.50 
Dene a ne ee ee ee ee ene a ee sexolfinen aeritaite enkell 
10/4 105.00@110.00 90.00@ 95.00 75.00@ 80.00 50.00@55.00 .. 1x < mene $31.09 2 90 $38.00 35.00 $37.50@3 $9.50 $32.00 34.00 
12/4 110.00@115.00  95.00@100.00 30. 00@ 85.00 50.00@55.00 aa Ze Sen uae fae oo ro 7 aa ean as 
Rock ELm— 1x10” as soar 60 36.50@38.50  38.00@40.00  42.50@44.50 37.00@39.00 
4/4 $ 70.00@ 75.00 ......@...... $ 40.00@ 45.00 $23.00@25.00 $15.00@17.00 | 1x12”  36.60@38.50  37.60@39.50 39.00@41.00 43.50@45.50 38.00@40.00 
6/4 80.00@ 85.00 ......@.....-  50.00@ 65.00 28.00@30.00 16.00@18.00 From prices of No. 1 dimension or boards, for merchantable deduct $3, 
6/4  80.00@ 85.00 ......@..-.... 50.00@ 65.00 28.00@30.00 16.00@18. 00 for No. 2 deduct $5 and for select No. 3 deduct $10. 
8/4 85.00@ 90.00 ......@.....- 65.00@ 60.00 32. 00 35.00 99 16. a For shiplap or flooring, add 50 cents to prices of No. 
10/4 = 90.00@ 95.00 ......Q@...... 00 40.00 . No. 3 hemlock, rou p 6 and longer: 2x4” and sabe rat 50919. 50; 1x4” 
12/4 95.00@100.00 ......@...... 10. 00@ 18. 00 45.00@50. ee and wider, $18.50@20 
St. Louis, Mo., April 2.—Current quotations on southern hardwoods, f.o.b. St. Louis: b son auamnanh tanga aaa cote tn eee 
Gum— 4/4 5/4&6/4 8/4 4/4 5/4&6/4 8/4 ended March 24, as reported by the Oak Flooring 
Qtrd. red: QUARTERED Rep OAK Manufacturers’ Association: 
FAS “epee gee “ig 0a ts FAS | Mi Senay $120@125 $125@135 $135@145 ‘ 
0. com... G) CRS o800 68@ 70 %72@iT7 T7i@ 78 ” ” ” » - 
No. 2 com... 85@ 88 42@ 45 48@ 50| No, 2 com..... q 45 q 53 ig im“ oo Wra9.02 $106.00 $108.80 
Qtrs. zed, ween an @6 és ee mn) Me Pane 7 oo pie 
ag SS @ $ 67@ $ 69@ WAG $114@119 $122@126 $126@131 | Sel. qtd. w&r.$103. 43 lisse 101.97 79.06 “78.61 
sel, -.... 50@ 52 56@58 58@ 60| No.1 com. and Cir. bin. red. 99.56 siid.66 10630 7307 Ther 
eeee AT, . . 90 ° le 
No. 2 com::: 29@ 30 30@ 82 32@ 34| wo's com..." 420 42 48O 47 a7 ap | Sel. pin. wht. 80.44 98.53 65.72 66.80 
Plain red: No. 3 ili 20 24 26 24 Sel, pin. red. 7 98.39 62.76 62.01 
Roy con RO ae art ae ey Sound wormy:. 42@ 48 45@ 47 47 mia. 22. a Coe 
ag Pee f bier? Y a 
No. 2 com... 34@ 86 386@ 38 44@ 46, PLAIN RED Oak— 
Plain sap: FAS |... sansa $122@126 $126@131 OAK FLOORING STRIPS 
FAS .......$ 57@ 58 $ 61 $s $ = bord a 70 72@ 74 5 Chicago, April 4.—The following are carload 
No. 1 com 46@ 47 52 75@ 17 
No. 2 com... 25 26 29 4 OO a8 NO; 2 COMiscces 3 44 45@ 47 47 49 prices, f. 0. b. Chicago, on #,x2-inch square edge 
Corron woop— PorPpLar— oak strips, weight estimated at 1,250 pounds a 
FAS ...... ...$ 59@ 60$ 63@ 65 ...@...| FAS ......2.. $110@112 $120@125 $130@135 | thousand feet: 
Re og BRE og) GRR ga mee he nt 
» 5 COM... 3888 . No. 2 com. A.. 38@ 40 41@ 43 42@ 44 | Clear........ $1 350 $105. 50 $127. So $100.50 
QUARTERED WHITE OAK No. 2 com. B.. 29 81 34 36 35 36 BOP GIGRP 3.6: REG <eoscas. s6ague. ecanue 
FAS... sess. $135@140 $140@150 $150@155 Sorr M . _* Peeimageehanpees 93.50 87.50 °92.50 ~ 82.50 
0. 1 com. and OFT MAPLE— No.1 No. 2 
srseeeee T0@ 7 80@ 85 95@100! Log run ...... $52 $60 GOTT COMM sick oS occ cdeseweew SOT EO -écisce 
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“SOFT TEXTURE” SOUTHERN HARDWOODS 


Cincinnatl, Ohlo, April 3.—Average prices, Cincinnati base, on Virginia, West Virginia, Kentucky and Tennessee — today: 


4/4 5/4&6/4 8/4 
QUARTERED WHITE OakK— 


FAS .........$140@150 $150 7 $160@170 
ES ee = ‘7 ye M4 115@120 
No. 1 com..... 85@ 90 
No. 2 com. 5k@ 63 
Sound wormy. 60@ 65 
QUARTERED RED tot 
FAS eeeeeee Sea 4 te — 
No. 1 com... ooo coeoQ@ece 
No. 2 com..... + wepabeoss 


PLAIN WHITE AND Rep OakK— 
Cr Pe > $12 “yb y es ny 


5 
No. 1 com..... %@ 78 7 180 78@ 838 
No. 2 com..... 45@ 50 45@ 50 47@ 52 


No. 3 com..... 22 24 27 80 80 85 

Sound wormy.. 47@ 50 60@ 62 65@ 70 
Basswoop— 

MAD. bssseusee 80@ 85 $ 85@ 95 $ s 

No. 1 com..... 50@ 55 55@ 60 188 

No, 2 com..... 82@ 384 87@ 42 0 45 
CHESTNUT— 

FAS 


oceee +++ -$125@130 $130@135 $130@135 
No. 1 com..... 7@ 80 80@ 8 80@ 85 
20 20@ 21 20@ 21 





Mapi.e— 4/4 
WA eine 0.6'0.0:0.0:6'6.6% 6466.0.01510'0 0 400 ee 
ES nen cose ae 72 
Pe Dns 6 he's webboe an sencaeoaude 88 

WHITE Asu— 

PES. <sasbhbuSapeeee sr oaueesssouneee sow 95 
No. 1 com. and @el....ccccccccccccee OO@ 6O 


O;; BES 06sec ee neeeeewan sure alee He 60 
IUD, 2 GOON. 0 seve ecinse 0406056504000 Ee 


HickKory— 4/4 5/4&6/4 8/4 


FAS ..cccesee oe @ses $110@120 $110@120 
IO, 2 CDN. cc00 sachs ss 70@ 80 T0@ 80 
No. 2 com..... a se 35@ 40 85@ 40 


5/4&6/4 10&12/4 16 
o19s 110 #107 @ 112 2 $115@120... ~ 
7 4 85@ 90 ooe@s. 
88 43@ a8 ‘ea 
$105@115 $115@120 $125@130 $155 
70@ 75 Bg 80 95@100 . ett 
' 65@ 70 7U@ 75 90@ 95 95@100 
40@ 45 45@ 50 55 50@ 55 
BrecH— 4/4 5/4&6/4 ois 
FAS 7 adalah 80G “°° 90 $9 95 
No. 1 com. 45@ 50 55 a 60 
NO, 2 COM: «0+ 28 33 88 3833@ 88 





se 


VALLEY HARDWOODS 


Cincinnatl, 
Valley hardwoods, f.o. b. Cincinnati* 
Gum— bey 5/4&6/4 8/4 
Qtrd. red FAS.$110@120 “— 130 $130@140 
trd. No. l com, 72 T7 87 87@ 89 
td. red SND., 
ee 62 70 80 
No. l com... 50 55 65 
Plain red FAS. 105@110 120@130 125@180 
Plain red No. 1 
CS eae 60@ 65 %75@ 80 85@ 90 
as ‘boxboarde, 
i re 


Sap ras, 6” & 





Ohio, Apri 3.—The following are today’s average prices on southern Mississippj 


aa re a 4/4 


tg 8/4 
— 6” & wadr.$ b 
NO. b COMscs0s 


8 $ 60 oe ee 

ia 4 as o0g 33 53 gn 

No. 2 com..... 38 38 40 ...@... 

UARTERED WHITE nN 

° FAS ........-$125@130 $130@135 $135@140 

Selects ....... Ss. 100 100@105 105@110 

No. 1 COMi sce 70 9 75 ag 80 

No. 2 com..... 47 52 52@ 587 
QUARTERED RED oe 


FAS 





Sd. wormy and cevecc ccs @haDeRnee ~ ces ee 
No. 2com... 80@ 82 82@ 35 85@88| gan'NT icon Se £0 ‘ag ¢ 62g 8 B5 | No. 1 com..-:.° 60@ 65... varies: 
amy — Sap. No.2 com. 26@ 28 28@ 80 : No. - com.... Pate ae an 
j — 3 44 MarPte— LAIN WHITE AND Rep OakK— 

“nea sioeed =e aaadinns Spot worms N. FAS .......--$115@120 $120@125 $125@130 
BircH— D., log run..$ 45 $ 55 $ 62 peers 80 85 85 90 90 9% 

FAS ......+-+.$125@180 $180@185 $185@140 Sort ELm— No. 1 com ..... 
No. 1 com an sa* e $ e $ @ FAS ...0--+-$75 $80 $85 $90@92 No. 2 com..... $ 45 45@ 48 45@ 48 
gel. ....0--. 70@ 75 %7@ 80 75 No. 1 com... 55 60 65 I0@72 No. 3 com..... 20@ 22 23@ 25 25@ 28 
No. 2 com..... 85@ 40 40@ 45 42 is No. 2 com... 28 30 32 82 Sd. wormy .... 40@ 45 650@ 55 55@ 60 


The following are current f.o.b. Chicago prices 
on cypress: 
GULF COAST RED CYPRESS— 
New Grades 


Factory 
es ses f 
elects Shop Box Pec 
4/4.00.81180 30 #108. Bo ; 76. 4 $51. 80 i. 60 = $0 
5/4.... 128.50 113.60 63.50 28.50 
6/4.... 126.50 116.50 $:60 66.50 HF Hy 28.50 
8/4.... 186.25 124.25 97.25 74.60 82.60 29.25 
10/4.... 141.25 180.26 103.25 80.256 ..... ..... 
12/4.... 141.25 180.25 108.26 80.25 ..... .wccco 
16/4.... 146.25 185.25 108.25 85.26 ..... ..... 
Boards 
No.1 No.2 No.3 
ix4 to 12”, random lengths. .$51.50 $41.50 $31.50 
Finish, $28, Random Lengths 
Cir.heart A B Cc D 

| te i -$109.00 $104.00 $ 94.00 $89.00 $74.00 
spec. waths. =. 00 104.00 94.00 89.00 74.00 
OE gl 112.00 102.00 97.00 81.00 
For 6/4, ane $5 above prices; for 6/4, add 
$8; for 8 4, add $16. for 5/4 and 6/4 “‘D’’ grade, 

ada $3; for 8/4, add $6. 

Bevel Siding 


A B Cc D 
%”x4, 6 or 6”, std. Igths.$51.75 $48.75 $46.25 $81.25 
Bungalow Sidin 


x8”, from 1” stock........$57.75 $48 16 CK 3 





"x8", from 1%” - eee 75.75 66.75 64.25 
For 10- inch, add $10 
Lath 
No.1 No. 2 
$x1%” ...... I Pe: -$10.40 $9.90 
RED CYPRESS, OLD GRADES— 
Factory 
No. 1 No. 1 No. 2 
FAS Selects oP common common 
4/4...$110.00 $95.00 $60.00 $50.00 40.00 
5/4... 115.00 100.00 75.00 50.00 40.00 
6/4... 115.00 100.00 75.00 50.00 40.00 
8/4... 120.00 110.00 80.00 52.00 40.00 
10/4... 135.00 130.00 95.00 54.00 40.00 
12/4... 135.00 130.00 95.00 54.00 40.00 
16/4... 150.00 19000 «(FOB D0 sce) sions 
Boards 
1x6,8&10” 1x12” 1” random 
No. 1 common.......$54.00 $60.00 eeeeie 
No. 2 common....... 42.00 | 
EE sGaSGheksassahosisssss Wika $29.50 
YELLOW CYPRESS— 
meee * 
0.1 No.1 No. 2 
FAS Selects shop com. com. 
$ 94.00 $79.00 $50.00 $40.00 $33.00 
104.00 86.00 68.00 43.00 34.00 
04.00 86.00 68.00 43.00 34.00 
109.00 94.00 76.00 45.00 34.00 
Boards 


1x6” 1x8” 1x10” i 1” rand. 
ispenaee $84.00 $84.00 $86.00 $94.00 
43.00 43.00 44.00 55.00 


Selects 
No. 1 common. 
No. 2 common.. 36.00 36.00 38.00 41.00 ..... 
Peck 29.00 


eeeve eeeee eevee eeoee 





Cincinnati, Ohio, April 3.—The following are 
average prices today f.o.b. Cincinnati: 
RED CYPRESS— 
Rules of March 18, 1922 


Factory 
Factory 
Selects ado 
EONS 0 's'0:0'b:a0s00b ibs 000s wicee TOD $44. 
Finish—S18S or S2S 
Clear 
1x4 to 12” 


Heart 
incld. S28. .$106.50 $96. 50 $90. 50 $78. 50 $60. 50 
Common Grades, ——— 
No. 1 


0.2 
ae 1 a St | $31.00 
YELLOW iteteneaes 


ids o/s 8/4 
FAS coca 0 $18 4 $115@102 


No. 3 
$25.00 


Selects 100@105 


DO, 2 BBOD. «040 70 70@ 75 
Random widths— 

No. 1 com..... 40 43 

No. 2 com..... 30 32 35 

No.1com. No.2 com. 

Oe eee tO $33 
1280 & 12" 05 0.05: Bt i 38 

St. Louls, Mo., April 2.—The following are 


current quotations on cypress, f. o. b. St. Louis: 


GULF COAST RED CYPRESS— 
New Grades 


Facto 
‘acto 
Tank Selects Shop Box 
$121.75 73.75 48.75 $29.75 
126.75 83.75 60.75 30.7 
129.75 86.75 63.75 30.75 
1.75 94.50 71.50 30.50 
- 142.75 104.75 17.25 eee 
ae bisa bie eseee 142.75 104.75 77.25 sue 
147.75 109.75 82.25 err 
SPbCD ERED SSS WESASs C8 Sha CEE $23.75 





oi a or s2s 


1x4—10” . wait 00 $102. 00 . 02 +4 $ 87 00 $72. 00 
SUE” i. occeces 22600 110,00 -00 79.00 
| 127.00 122.00 ie, 00 108. | 
AEAG” secces - 137.00 182.00 122.00 119.00 ...... 
Common Grades, ce 

No. o. 2 No. 3 

IRBOrID” (csuebcasaesseeear $60.75 #38 15 $28.75 
| Re ere re 57.75 43.75 28.75 


Add $2 for specified lengths on common grades. 
oe Bevel - - ing 
$65.75 


OO wy 75 ay 4 ocece 
23GXZ10" 2.000 4.75 75.75 .... eccee 
YELLOW pen 

4/4 6/4 6/4 th 10/4 
FAS ...cccccccccceeee e990 $95 $95 $100 $115 
Select ..... cccccccccce 04 85 5 90 95 


oe 8 
250; 2 BRO. 600 0sce00 . 47 62 62 72 V7 
No. 1 common......... 37 39 39 41 aS 
No. 2 common......... 27 29 29 30 ne 


Boards 
1x6” 1x8” 1x10” 1x12” 
No. 1 common...... $40.00 $41.00 $49.00 
No. 2 common...... °$31. 00 82.50 33.00 fe 


ec 
iad random Cecccccccccccccveccccccccceccc cee Sed 





The following are the prevailing redwood 
prices, f.0.b. Chicago (72-cent freight allow- 


ance): 
Bevel Siding, %e-ineh, Supe " 
A” cceeceeee88795 G47RO $8425 $4425 ‘80% 
i  pepemaibane .25 46.25 88.25 
6” ..cccccccce 87-25 47.25 85.25 45.25 87.28 

Bungalow Siding, S$182E 

ee... Wee be Tee 
BIO” céccccocnss Gee 62.25 7.25 60.25 
ohe eee 135 ait 
OA 26000000006 See 85.75 80.75 88.76 


a sper, 3 or bad J and up .* 


$45. ‘50 $630 $6250 $55.50 $75.00 $738.00 877. 00 $81.50 
Finish, Rough S2S or S48 





he er i sta” ‘ 
1-inch— 3-444’ 5-7’ 8-20" 3-4%’ 5-7’ 8-20’ 
Oo “seen = 4 = ze = 50 $47.50 $57.50 $83.50 
a” seeseete 94.50 47.50 657.50 89.50 
esse an * Bo'60 69°60 96.50 54.50 64.50 91.50 
6” ........ 54.50 64.50 94.50 49.50 659.50 89.50 
3 to 6” 52.50 62.50 sons M1cO0 BGO scoce 
(Qupenaee . 74.50 74.50 94.50 69.50 69.50 89.50 
ae Gusck eas 85.50 85.50 98.50 80.50 80.50 93.50 
eS bxainionewe vennnd 87.50 98.50 82.50 82.50 93.60 
446 AD" 0 ac re 94.50 Meee:  osnce See 
1% &1%"— 2S * 5-7° 8-20’ 8-4%’ 5-7’ 8-20’ 
3 ae ~ «+ $69, %: 0 $69.50 $95.00 $64.50 $64.50 $90.50 
i. sone $0 50.50 69.50 101.50 54.50 64.50 96.50 
5” ..0+2+- 66.50 76.50 103.50 68.50 78.50 100.50 
err rer 61.50 71.50 101.50 56.50 66.50 96.50 
3. to 6”.... 59.50 69.50 ..... 56.50 BO cccce 
seeeeeee 81.50 81.50 101.50 78.50 78.50 98.60 

Me sess0s<s 92.50 92.50 105.50 89.50 89.50 102. 
yg 94.50 94.50 105.50 91.50 91.50 102.50 

40. 22" 000 0 101.50 . woe (Oe 

2-inch— 
errs 57.50 67.50 93.50 52.50 62.50 88.50 
BP anda oae 57.50 67.50 99.50 52.50 62.50 94.50 
5” .eeveeee 64.50 74.50 101.50 61.50 71.50 98.50 
Oo isastesrarn 59.50 69.50 99.50 54.50 64.50 94.50 
3 to 6”.. 57.50 67.50 --. 54.50 50 vee 
” ececeee 79.50 79.50 99.50 76.50 76.50 96.50 
10” ......-. 90.50 90.50 103.50 87.50 87.50 100.50 
siurereren 92.50 92.50 103.50 89.50 89.50 100.50 
4 to 12”. bce G, 0065) A. Chet a OCS 95.5 
For 22” ‘and 24’, add $6 to 8’-20’; 26’-82’. 
add $14, 


Wide Clear Finish, Rough or S28, Random, 8’ -20’ 
1” 1%-1%" 2” 3” 5” 
14”...$117.50 $124. 50 eg a4 $127.00 0 $181 fae $134. “o-4 


16 122.50 129.50 132.00 
18” 127.50 134.50 138 50 137.00 141.00 134.60 
20” 132.50 139.50 137.50 142.00 146.00 149.50 
22” 137.50 144.50 142.50 147.00 151.00 154.50 
24” 142.50 149.50 147.50 152.00 156.00 159.50 
26”... 147.50 154.50 152.50 157.00 161.00 164.50 
28”... 152.50 159.50 157.50 162.00 166.00 169.50 
30”... 157.50 164.50 162.50 167.00 171.00 174.50 
Clear and Tank, Rough or S82S, 8 to 20’ 
Width— 4” 6” 8” 10” 12” 6-12” 
Thickness— 
D” sicecciesictisctemeaee” weer be wes see $102 
i”  cacetars ciate piaaieoke Wace 106 107 10 “4 107 
Add, for 22-26’, $6; for 26-32’, $14 








i: 


1x 


1x 
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lie . SOUTHERN PINE 
a: Jacksonville, Fla., April 2.—Following is a recapitulati i 
‘ oes Week ended— M Pitulation of prices obtained in this territ 
_" arch 31 March 24 Week ended— March 31 March 24 itory during the two weeks ended March 31: 
Floorin Cc Week ended— " 
t:$h44 1x4 peretier aac nwee 9 $52. ix¢N Ceiling ™ Ps 31 March 24 | Weekended— March 31 March 24 
* oO. 1 COM... x6 No. din 
vt we 2 Com... 33 faa. toe 18.29 5. | Beare Sauare edge ards 
a se Noire & Cleese: ; Yox3% B&btr. 22000000. 45.36 0’) Gat eee me 6S Ixt0 DIS coee gage 31.08 
ee - ? oa" Za |S . sec ecccccees .06 27.86 eeeeeces eoeee 27.0 : 
3 80 i aa a No. 2 com: ..... Band ieee Vi ea7 1486 | 2 DAS III 21:00 wate 
aera ine qi COT coccce anes cece eeesesess 9 
@ 88 No. 1 com. flat.... 54.52... TeX3% Babi. sseneees 3O 71 32.0 B&better— — ix 4 a up D4S.....+--- 30.00 _— 
'@ 8 No. : com. flat... 25:08 wr No. 1 Baaueeenees ia aoe 1x6 D4S .. wae 38 S & OP OiBcccccccs SUMP sees 
. & & Ccull....... oO. ; . J cececccccocce . nee sens 
ain... oe we nia. ie |. x 8 ea SII 60.00, 666 | axe ‘as OP MORT, 
ssippl No. 2 com......... 26.56 vases 7 cae | OP ce ee ere en eres <5 
: ix4 B&bt ——— 1x6” Novelt — ee Sl 62150 | ixty sas. ae 
kik — . on— sain 
o « “a¢ sere 55.50 Bé&btr. te 59.00. i : D4S ’ - 1x 6 to 12 S4S.....22:: ao ee 16.06 
wes to ee No. 1 coms... ss0. 84.00 45:00 | 1x10 Das .00 47.00 s wig 
“ teeee ear victecses 27.70 26.97 | 13 , ne 47.00 hingles, 4x18 
Roofers Bevel— 1598 DMD nccercecsonss an00 | NO2 Dine ...----+- 2 
oi, 1 dom...... were |” SI er .. 27.00 No. 2 common— ~ , Prime cypress ........ | 3°50 o 
Q140 No. 2 com......... 26.37 24.69 No. 1 ‘com.......ce000+ 24.74 27.00 SE x binnandakens ie di aol ; — 
110 169 | No. 2 com............. 24.74 27.00 | 1x 6 DAS LecLLcLLs22 27.00 26. ne See 
g ee — me |e Oe Ee eel mie... 5.50 5.50 
Be ‘iene 0. 1 air dried........ 4.71 4.50 
e following f. o. b. mill 
prices are taken from sales made during the week ended March 31 i 
ies Bir- ’ n sections named: 
g: fie, mine fee, ae Din Hat Kew 
me am, burg, Oity Alex- ming- ti B 
La. Ala. Mise 4 g- tics- sas ir- Hat- Kan 
10 Foor wee me” ala. ias. eel cniria,have, burg, Ott 
se 4 e ° x 2 ? , Vv 
1x8” E La. F 
10 G B&better ..... 86.50 88.84 98.50 86.88 | No. 1, 1x6 Boards, 81S or S28 a ee 
48 D Ste tae a. eens 0.00 ce eeeee 1x8” ae ie OE sccsee SEGO . Longleaf Timbers 
28 No. 1 ....0 xm acu 1x8", 14 and 16° 88.96 |... ws ge 
- eeesekss seers EE Bm ganas 1x10”, Ets -s-:25 g5r5, 46:50 48.00 48-78 git cues 
oe 00 OAbs OnaD Other gt 42.24 ..... ..... 42.00 7 cacexs pcre eae 82.75 
sn ‘ 66.58 63.69 1x12", Mis wens ...ee 48.50 43.00 42.5 0” PPeerTr eT Cree re “é ; 36. +18 
perereice ie 14 and 16° 52.18 2.50 or - sees 86.05 41.02 
56.78 54.01 ..... Get Wi. , ee 6 ae Te i capesnsescegtas ce secee cecee £050 46.79 
ae 24.89 25.52 29.98 No. 2 (all, 10 to 20° ~ ‘75 49:00 53.08 BY comaasset eeahenn, 400s seers 
fe 2.25 83.40 x Oo obipeenad eoee eeeee eeree . eceee 
7ood es caeee TRAE scuvessarasunes 26.29 26.67 .... 
ag ane °° 66.17 =. takewdeelnwne. ‘ 37.25 pe oe 20.72 No. 1, %" MOS ai Plaster Lath ei ciate cola 
sos vecee |, PRESU econ acceeevecs SON ‘ 8 ; ee Oe Ps. .25 q 7 
-™ sass Sis sas | “Tee tous 0 28.22 30.00 30.39 a i735 330 808 
i203 pS 47.80 1x P - eececccocccces 21.92 22.21 a Byrkit Lath 
B" N ass ATs Te" eeteeeeeceeees cesses 23.50 22-81 33°84 and 6) veeeeeeesseee rises sees 20.78 
3. 1x6” No. oe Bape BAS? LLILITITIITTS «IST aaee Site Sees | 228 MMictcetcece ceca: cdece “ae 20.90 
8.25 No. 1... 45.25 No. 4, all widths and aes Sa aly ak Macrae oo 622.44 
7.38 No. 25.87 26.15 °;.... lengths ....cecsccees sseee 12.00 12.00 Car Material 
as Se wees —_ 00 11.72 | (ALL 1x4 and 6"): 
— ”s pabetter ee eer No. 2, 1x6”) ....-.5005. a 26 sialge 10 — Ae cesses sevee 64.00 63.67 
eS ii 4 ore tivtt tees tere sees 45.09 — Cteeee 26.00 veeee seees No. 1, 9 and 18’..... . .00 59.20 
6.25 ee ae See 40.86 eaegenecee eaten “SEO wened deaaie No. 2, Random Satece seus a 
“ms SD $800 4192 Boras | No. 1, 1x8” ened Car Sills 
eh Z verecees 19.00 22.17 22/11 ee Pe Sea. CER nares seces [ 
20' x4" Bebetter Sse sit 780° B00 bat66 1x10”, 14 & 16°.. 39:50 $6022 II Ze lnwe. mae... 45.00 
6" ee grotenpisees nee 6.00 56.00 Other lgts...... ee ee eee 3% quite =~ ee ae + secee 42:00 
1.50 eee . eccce No. 2 (10 to 20° eeeee ecece eeeee .00 Up to 10”, 84 t Ph . eeeee eeeee = 
1x4 & 6” B&better ‘Partition 1x 8” cei ee Ub to 12”, 84 to 36"... 52.00 50.00 ..... 
No. 2 ssee+ 58.00 56.00 57.60 1x10” onc ccee 27-12 27.92 26.68 27.07 88 to 40° geese Sey eer ee 
—) wae oo oo Ee ae lengths): unendllenesaiiaceantibed Car | i Mia i 
~s mae es xene. oe BEE: evicsscxavecsne OS e ar Framing 
” el S 1x10” + 22.83 23.00 20.5 8” & der, 
.60 Wa Wa. 8 dcdcsenses iding 30.45 _— MEY ivcvccccosuccne SER GEE 32:60 33.30 20°86" to 24? eee tier ee age se yt aneme 
50 Drop Siding Dimension, S1S1E " Ties , ~ 
.50 1x4 or 6” Bahotter wees 40.00 52 58.81 No. 1, 2x 4", 10° ...... 33.58 33.00 384.27 I el iat _— 
oe SS eee 35.00 89.81 46.95 48.1 De axenic i ore ‘ Longleaf Pavi , 
‘60 No. 2 22.2! : 20:00 28:88 27. Ol 16’ 3 sean S888 S073 | w wing Mech Seek 
No. . . 56 34.01 wesese 82.54 88.50 20.40 34.52 | No. 1S .BAS.... 5 
60 i  saxne > aes SO wanes 34: io 36.70 sgxesialbaalinases SEED ences asses 
Finish 2x 6”, 10° a See See 
60 B&better rough: 8 x 6", 10% we. 31.50 27.75 30.44 POPLAR BEVEL SIDING 
to 1x60 12". .eeeeeeees 56.00 | eee 31:00 27.67 30.00 | Cincinnati, Ohi 
a ee | aeeerrererrere coves 5600 woes nee ‘gazes Sl. ... 80.05 31.40 , o, April 3.—The followi 
50 1%x4 to 12” sesee 57.50 oo. ein 18 & 2 $2.33 ..... 28.00 o5 | avera wae se 
pee cera: © anaes 00 |. 10’ t - ome . 83.22 ge prices, Cincinnati b 
4 at eprmeed: 0 oe tee 2x 8”, 10° o 20’ 82.88 Cece cceee lar bevel siding: ase, quoted on pop- 
all aaltepet coos GROG x. oC ana les PE CY soz: 32.62 ‘lo 
‘s x6" LLL G28 58135 5890 O8LO8 16° T1221) BBs 28135 30.29 | 6... Giz Saiett, ™ Lee Na geee 
50 xB” noe geeeeeeeees 64.57 62.00 Ba71 68.00 18, & 20°; 28.75 30.84 35.19 Bee eeereeess 65.00 7 ooo $25.00 
Sey er Since eran 9.33 74.25 2. ees ‘ ae od.9 OIG icc Wedadacawa Gn " 7 
60 1x4 oe 70.00 .... ‘ 68.00 TAs Sane, Te 6a eses 35.00 ..... : 34.00 — ee, — oy 
" B/axs” ae bee GEES cae nus 78.16 rt ee oa pag ores 30: 36 32.83 =e 
eden apa tet gene. T425 on Titl) B300 34:50 33:85 35.14 | Loul 
50 1% and 2x4 to 12”.. 70.00 81.00 74.25... lo’ a 33.33 ..... 80.71 37.40 | sidi uisville, Ky., April 2.—Demand for ‘poplar 
50 6/4 & 8/4x6" We vue ge, Coe siti eae 34.75 ae iding continues active, with prices firm, and 
50 6/4 & B/Ax8” aie oe 63.00 bis 2x12”, ao Perey $7.08 So) ha ne ere good. Building is very active locally and 
6 c surf: Paty MEM ves s 008s oe 73.00 16" ‘ errr 36.00 33°60 S168 34.50 ruout se State. Local quotations: 
” b 20°. ¢ anes . ; 7 
‘] NR cdakaieteiebevenes . 51.89 | x wemw oe 1 tae $65 00 $55.00 ‘G38 00 “326 oo 
ens . 51.86 oa % 2a 4, ° Tae jmate Wixewene 5. 55. 2+), ¥ 
" 1x5 and "id" cies F350 hi eo 29.25 ants | 4m..2122 oF o3 Boo B00 «19-00 
PR CERS o- 57.90 4° ... 5 : . 30.00 gees 2 .25 30.02 ' = Dd. q 
1% x4 Fig” dedi . . 59.94 18 & 20’. 33° 25.50 29.34 20.21 
a fo So 'bot Boe 200 84 S488 POPLAR 
. Babetter: ne aes ee SO, We ese ees vee cee, 24.25 24.91 | Cincinnati, Ohio, April 3.—T 
<a rere ee porte coon SOO S65 on, ’ ’ r .—The follo 
9 ee A  ioncleine 7a.5t 65.00 68.00 72.66 = Pa” aan 24.00 at gt poe prices, Cincinnati base, on te 
siewee, (20 5. 8) 07 ccece coves $2892 28.51 ure” poplar, from Virgini 
0 J 10’ to 20 eee ¢ ginia, West Virginia, Ken- 
B&b ; ambs re ans indus, Seem cea. tucky a > » ON 
) Ix4 and 6” 2x 8", 10° ...... 28.00 25.50 26.00 .... paptar: nd Tennessee, and on Misstesiggt Valw 
: 1%,1% & oxe “a eccce cosce ceoce Bee 16° eeeces 8.00 pre 27.66 27.68 
) No. 1, 1x4 ' Fencing, 81S 2x10” bel depth eters eases 33:05 VALLEY PoPLaR— sti 5/486 /4 8/4 
h 2 x4”, ° & a. Sd eeue eeee a ame 28.5 ‘ ’ 
Stier ea? 41.94 0. 5551 42.96 16? --g5;- 94.00 55. oT 75 29.80 ieee Aan “b@ 90 8 $120 125 $125 130 
* © appre 42°51 3... : ‘ oe ... 28.00 34.00 30.94 No. 1 com... 
wo, 2 Cine ame I ENT ado 888 43.08 ae eee SI 26.50 25.98 a170 | No 2 com A: Ra $0 a3 1 8 3 
i 1 ‘ = Sas sete wees we. 24.00 0. com. B 
= er En yok 6. onse sn90 soar snes | na ee 18 & 20 ++. 28.00 36.00 36.71 “Sort TEXTURE” Wn Shay 30@ 32 32@ 3 
No 8, ek ines” 24:08 27.00 25.25 26.52 ai: Rte 78:50 gscaa seus | oma NE Rhy $125@120 $130@135 $135@14 
oy ree vereees 16.84 21.00 19.82 16.82 2x10 es 20RD 2. B00 1 Rape & selects. SG “sae 8 110 
ieee aoa oe Seis 2L72 2107 2x12". aseeeeees 21.60 OP’ cases ale Bee ate! ae * 75 75@ 80 80 85 
eecccece coco ae | } ~ 
11 No. 2 com. B.. 32@ 35 35@ 38 35@ 40 
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The following are current f.o.b. 


ARKANSAS SOFT PINE 


LL 


mill prices on Arkansas soft pine made during the week ended March 30: 


Flooring Finish—Dressed Fencing and Boards Dimension 
Edge grain— 1x3 1x4 B&better C , No.1 No.2 No.3 No. 1 No. 2 
Te irchuitunadios ** $85.25 PE oe des wecieleen cere $62.50 $53.50 | 1x4” ........6., $36.00 $20.00 $17.00 | 19 14, 10, 18 12, 14, 10, 48 
Baberiar Cimesinate cae $86.50 79.50 NEOUEE BR? 2 oecccuesehews 67.25 56.50 | 1X9" ------.-+++ 36.75 25.75 20.25 16 20 16 ee 
rT ee pkg 74.50 1x5, 10, 12” 72.25 63.50 POPPE 27.75 22.50 i 
ug eee +* +s aie ay owas ee lage tes 50 pri PRNO” oii cue 37.50 28.25 22.75 | $30.25 $33.50 2x 4” $28.50 $30.59 
a as 1%. : x4 yg pire a MEAD crc scaietein ee 50.00 31.50 28.75 28.25 30.00 2x 4” 26.50 2859 
ele sra — y 2”x5 er alsin . 4 © ” © 9~ % 
Bé&better ............ 60.25 54.50 oe a ne oe $264CM—Shiplap 29.50 31.75 2x 8 27.25 29.00 
SS errr err 0.00 47.50 No. 1 No.2 No.8 30.50 33.00 2x10” 28.25 29,95 
PO Piss prcneeneress 26.75 26.50 Ceiling and Partition COC $37.50 $26.25 $20.00 | 31.00 33.50 2x12” 29.00 80,75 
Clg. Clg. Clg. Part. Eek. ii ee 37.25 28.50 22.75 
Casing and Base 2590" ociccscvss S800 BETS ZEG0 
B&better B&better $6. 50 $48.00 $56.00 $58.50 Lath Moldings 
See RT. cere ereesosasoe seen $76. 00 No. 1...... 37.50 42.00 46.00 49.25 No.1 No. 2 1%” and under..19 percent discount 
SR AR ba aa's bse ease cemoea 81,25 Oa ee 621.25 e¢ §637.50 2 i) A ae er ror $6.30 $5 05 1%” and over....12 percent discount 














NORTH CAROLINA PINE 


Norfolk, Va., April 2.—-The following prices for North Carolina pine have been obtained f. 0. b. Norfolk: 


rough— No. 2 & better No. 


Box Cull & red heart 





Edge 3 No. 2 & bette 
474 cece esessses-$64,00@66.00  $40.50@42.00  $27.00@28.00 $24.50 25.50 Lath, No. 1..$ 6.60@ 7.00 Roofers, 6”. .$31.50@32.50 D4s, . . -$69.00@72. 0 
G/B ccvveccvovers 68.50 @ 70.50 45.00 @ 47.00 28.00 @ 29.00 ey ae No. 2.. 4.75@ 5.00 8” | | "31/50@32.50 :2°71,00 75.00 
ES ae A 71.00% 73.00 47.00 @49.00 28.00 @ 29.00 ee ee Factory, 2”.. 30.00@34.00 10”... 32.50@33.50 10”: - 73.00@78.00 
BI R> Geies avecawnwe 74.00 @ 76.00 51.00 @53.50 <7, eee Soe pegiounals Sizes, 2”.... 24.00@28.00 12”.. 34.00@35.00 12”.. 78.00 @82.00 

Rough 4/4— Finished widths— No.2 & better No. 3 No. 4 

7 re 69.00@71.00 46.50 @ 48.00 30.50 @31.50 27.50 @ 28.50 = Sree eae ies an 
BO” 6. 8:9:0:9,019'6.50-019\% 71,00 73.00 48.50 @ 50.00 31.50 @32.50 28.50 @ 29.50 Flooring, #x2%” and 3” rift....... $88.00@92.00  $.....@... . $.-..- @..... 
NOY «5  ccacdomesae 76.00@78.00 52.00@54.00 33.00@34.00 30.00 @31.00 2% and 8”........... 60.50@70.00 —50.50@55.00 29.50 @ 82.06 
. : : COUR BOR <a ai sa ctoarcccmiee. cere inn 35.75 @37.75 27.50 @ 28.50 17.50 @18,50 
00 @ 46.00 3ark § tition, Ow 20 RAZ ‘ 6 r 
prettietosd eed C8 Oo Wa Oe Ge oe eee ELA OAR 39.507041.00  30.50@32.00 19.50 21.00 
Cull red: Heart... 5.055% 12.50@ 13.50 AP ENOU ORE eis:0-sinis.viv neers weG aera 60.50 @ 70.00 50.50 @ 55.00 29.50 @32.00 





Duiuth, Minn., April 3.—Quotations on northern pine boards are 


CoMMON BoaRbs, RougH— 





6’ 8’ 10’ 12’ 
No. 1, 8”.......$60.00 $62.00 $67.00 $67.00 
10”....... 66.00 68.00 74.00 76.00 
12”. .cocee 10.00 73.00 80.00 80.00 
No. 2, ° oe 51.00 54.00 56.00 
1 54.00 57.00 57.00 
59.00 64.00 64.00 
No. 38, 87.00 89.00 89.00 
k 87.00 39.00 89.00 
12”. ..e0e- 87.00 38.00 40.00 40.00 


For all white pine Nos. 1 and 2, add $1. 
No. 4, 6 to 20’, 8-, 10- and 12-inch, $32. 


For S81 or 2S, add 75 cents; S1S1B, add $1; for resawed, 
Drop siding, grooved roofing and O. G. shiplap, 8’ and up, add $1.50. 


Shiplap and D&M, 8’ and up, add $1. 
No. 1 Pisce Storr, 8181EB— 


6’ 8’ 10’ 12’ 14’ 
2x 4”... -. 00 $37.00 $39.00 $39.00 $38.00 
2x 6”.... 85.00 86.00 38.00 88.00 37.00 
2x 8”.... 35.00 37.00 89.00 1.00 40.00 

x10”.... 36.00 87.00 40.00 42.00 40.00 
2x12”.... 37.00 88.00 41.00 43.00 41.00 
2x14”.... 42.00 43.00 45.00 47.00 45.00 


NORTHERN PINE 


unch anged, but the market is 





stiff. Prices f. 0. b. Duluth follow: 


FENCING, RougH— 
14&16’ = 18" 20’ 6’ 8’ 10,12&14’ 16’ 18&20' 
CO”, INO. Liccicccccccccceee00 $63.00 i - $69.00 $67.00 
7. Ss Ss * Ble. Bec ccceccccece MMR 49.00 54.00 54.00 
75.00 80.00 80.00 a eisséc wen cawae 32.00 34.00 36. rf 37.00 36.00 
54.00 59.00 61.00 PB Bosc vnrarices . 56.00 58.00 62.00 68.00 68.00 
54.00 59.00 61.00 NO. 2.ccccccccccee 39:00 42.00 47.00 53.00 53.00 
69.00 66.00 69.00 NO. 8.2.00 sees 28.00 30.00 32.50 33.50 32.60 
39.00 39.00 39.00 
39.00 39°00 39.00 No. 4, 6-foot and longer, mixed lengths, 4”, $31; 6”, $33. 
40.00 40.00 40.00 5” fencing, same as 6”. 
All white pine, Nos. 1 and 2, add $1. 
81 or 2S, add 75 cents; SISIE, add $1; S4S, add $1. 
add $1. Fleoring, %- or %-inch ceiling, or beveled well tubing, add $2. 
Drop siding or partition, add $1.50. 
Well tubing, D&M and beveled, add $2. 
SIDING, 4 aND 6”, 4 TO 20’— 
16° 18° 20’ sl 6” ball 6° 
$39.00 $41.00 $41.00] Bé&better .......... a. 00 WO. Re es ciiciaepcswaees - «$29.00 $29.00 
38.00 40.00 40.00 Scigie sintaiabieie's a isiesie. eee 51.00 Norway, C&better... 46.00 46.00 
oe oo “= ED Sipniciseeieeaieasesies ao MAUU 44.00 
caee q2.00 42.09 Siding may contain not to exceed 20 percent of 4- and 9-foot. 
45.00 48.00 48.00 Siding run to O. G., $2 a thousand extra; product of the strip as it 
Beaded ceiling, %-inch, $1.50 more than same grade of siding. 


2 piece tuft, $2 less than No. 1; pine, rough, deduct 75 cents; D&M | srades. 


No. 
or S48, add 





DOUGLAS FIR 


[Special telegram to AMERICAN LUMBERMAN] 


Seattle, Wash., April 4.—The following prices 
paid for yard items, f.o.b. mill, were reported 


today: 
Pre- 
High Low vailing 
Price Price Price 
Flooring 
1x4” No. 2 clear v. g. ..... $55.00 $54.00 $54.00 
Oe ae Sa eee 45.00 45.00 
1x4” No. 2 and better s. g. = rod 40.00 eens 
VL So re 35.00 Fanti ta 
1x6” No. 2 oe better... 60. 00 46.00 46.00 
ae 2 oS Ae 2.00 senace dense 
tes 
No. 2 and better clear..... 74.0 68.00 
Finish 
BR NOD ccc sever enicase 63.00 61.00 
Casing and base .......... 72.00 65.00 
ing 
54x4” 9 2 and better ‘ 4 40.00 43.00 
1x4” No. 2and better ./) 43.00 (20220 I 
REE a oe 8.00 
Drop wee 
1x6” No. 2 and better .... 46.00 = 45.00 
PFO. bie head weuadack 38.50 semieos 
No. 1 Common Boards and Shiplap 
SS MG AU iviciesccwcse se 21.50 20.5 21.50 
BESE  paeeeehekinssKeeesnce 25.00 22.00 Sees 
6° Cee No. 1 Common S4S 
BEE Uae tO SE sass cusaaces 22.50 20.50 20.50 
Plank and Small Timbers 
éxa”, 12 to 16’ StS........ 24.50 21.50 
Skis", 12 to 16° Sas8..... 25.00 dikes 
Timbers, 32’ and under 
Ree OD 5 Niweeechveesasese 30.00 25.00 
Vertical Grain Fir asl 
of a Ssh esoe sin eeeeec ewe 25.00 
‘ecbeasehaesaseuk - 32.00 wens 
6/4 Select re re 47.00 





[Special telegram to AMERICAN LUMBERMAN] 
Portland, Ore., April 4.—Fir prices today, f.o.b. 
mills, are as follows: 
Vertical Grain Flooring 
MRO NO AUBIBAR » eiircissccincesarevdseocenege $59.00 
BUOs DIGIORD ~ 0.0.66 0:0 0cwb:06 doses beincccac OD 
BROS SOROS cas ceseweciewccesess coccccee 46.00 
1x3 and 1%x4” No. 2 clear and better. cesses ODO 
ENO, S GIGRTs 60 :6.0:00:0000000000 MRO 
Slash Grain Flooring 
1x4” No. 2 clear and better .........cccccces 44.00 
BUOs DANONE on i545 ose scenes signa esteene SOOO 
1x6” No. 2 clear and better anne coecesens S000 
NO: 8 ClEAP .cccccces abinieeiaicie reer 40.00 
Vertical Grain Stepping 
1% and 1% No. 2 clear and better......... 70.00 
Finish 
No. 3 clear and better... .ccccccccoccces sace C000 
Celling 
5x4” No. 2 clear and better ........ eves 44.00 
INO, SB: QIGOP .405 00000 5606040000 00000 BEIOO 
1x4” No. 2 clear and better .............. 42.00 
No. 8 clear .....cece cheb esoiew we seee Tee 
Drop Siding and Rustic 
1x6” No. 2 clear and better ........... soe 46.00 
DVO, 0 GIORT 260 cis0c0ce Newivsiebpasais eae 40.50 
Miscellaneous items 
Fir dimension— 
14-foot or shorter, over list............... $ 4.00 
16= £0 ZO=-TO0t OVOP TBE. cose cccccceccccees 6.90 
22-foot and longer, over list.............0. 7.00 
Boards, over list ......... derealiGis ioe esiweaoee 4.00 
Small timbers, OVOP Nsbeiccssisccccewsccsces 6.00 
6x6” and larger timbers, over list........... 4.00- 
Fir lath, per thousand, dry................. 6.00 
California ZANEOM  00060ccccccceccccccccecce BBLO0 





CROSS TIES 


St. Louis, Mo., April 2.—The following cross 
tie prices prevail, f.o.b. St. Louis: 


‘ Untreated 
White Southern 
Oak Sap Pine 
No. 5, 7x9”, 8’, 9-inch face..... $1.65 $1.45 
No. 4, 7x8”, 8’, 8-inch face..... 1.45 1.25 
No. 3, 6x8”, 8’, 8-inch face..... 1.30 1.03 
No. 2, 6x7”, 8’, 7-inch face..... 1.20 93 
No. 1, 6x6”, 8’, 6-inch face..... 1.10 82 


Red oak and heart cypress ties, 10 cents less 
than white oak; sap cypress, 20 cents less than 
white oak. 


Switch Bridge 

Ties Plan 
NWVAICO SUE -o sisennesidcscoaites .$47.50 $47.50 
PUN GO iiss base pateneeanes cuss 45.50 45.50 


WEST COAST LOGS 


[Special telegram to AMERICAN LUMBERMAN] 


Portland, Ore., April 4.—Present log quota- 
tions are: 


Cedar: $23. 
Yellow Fir: 
“Red Fir: 
Spruce: 
Hemlock: 


$26, $20 and $14. 
$15. 

$24, $18 and $12. 

$14 to $16; $9 and $8. 


Everett, Wash., March 31.—Log quotations: 
Fir: No. 1, $28; No. 2, $21; No. 3, $15. 
Cedar: Ten percent base, $22; strong. 
Hemlock: No. 2, $19; No. 3, $15. 


Spruce: No. 1, $29; No. 2, $22; No. 3, $16. 
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FIR, WESTERN HEMLOCK 
AND CEDAR 


Centralia, Wash., iMarch 31.—The following 
prices were realized on fir, western hemlock and 
cedar for the week ended March 31: 


DOUGLAS FIR— 
Vertical Grain Flooring 


No.2 No.3 No.2 No.3 
C&btr. btr C&btr. C&btr: 
; eee $58.50 $48.00 or Sb aT 80 $50.50 
TEE csceae 54.00 48.00 194 50.50, 
| — 57.50 60.00 x6”. : 8: 80 0.50 
Slash Grain Flooring 
ME oi icare $44.00 $41.00 co al -»-$51.50 $40.50 
MME séec00 44.00 41.00 48.50 40.50 
Pe biaaes 47.00 45.00 1%4x6”.... 50.50 40.50 
Vertical Grain Stepping 
1%, 1% and 2 to 12”..... eannee eee $70.00 $60.00 
1m, L% ANG 2 tO: 14? .cccccvsvccs ecooe 12.00 62.0 


Finish, No. 2 Clear and Better, $2S or S4S 
ist Pitcde Cu cevcwesudhegaeuaten 





eeeereeeeesesesese eeeeee 


2% wl 3x4, 8 and 127..222252225551 67,00 61.00 
Ceiling, C£EB and C&EV, and Partition 


Se / 00 $36.00 x6”.....$44.50 - 50 
ae wet 37.50 2G” -ccce 46.50 1.00 
Baa succes 36.50 BO” .ccce 45,00 40: 00 
Tr ccwses rr $0 41.00 x6”...... 47.50 44.50 
Drop Siding, Rustic 
Oe $42.00 $39.50 1x6”......$46.00 $43.50 
1x4”...... 44.00 41.00 1x8”...... 53.00. 60.00 
Fir Battens 
OP PINE ceciccecs eosQuemawe” Ch Qiiscuscus - $1.05 
P DIAG seceee e6cee BOONE "Oe Checsccctcccea Sue 
Lath 
Pits DOE CHOUSRNG e vieickdcsieccdc cccwteccceces dQuee 
Common Boards and Shiplap 
I nnd 2 
ye, 380. GHG Te 6 kcwsicccne eiwua $28. 00 $20.0 00 
Pudimedcucse Ne asne ee endecsecee 18.00 
Wecakeetuece éihacetceseecdue nana 31:90 18.50 
ne, ps | ae eieewaee seKeoneees - 22.60 19.50 
BE: cneeceneveceee cSentedcccessccec Ge aan 
Seeme BN 10" .cccccccccs ddecceceeses Be 21.50 
DAE” wacncweeo as KeKeeiecneusciucues 23.50 20.50 
PES: GUE IS cc cvcvcteccsdccscesssen Gee SL 
Common Planks and Small Timbers 
Oe BRE icine sandes cdndevevcneuc<ewe  Gaae 
ix6, = GEG cccewns Sctisenscceccces SEE ne 
Diccaaee cereuneenauceees -- 24.00 21.00 
3x10, a1, AEA? occasecs Ctoeocecccsen BOO Sue 
Common Dimension, 8181E, 12’ 
No.1 No.2 No.1 No.2 
com, com. com. com. 
2x8, 2x4” ..$22.60 $19.60 2x14”..... $25.00 $22.00 
2x6, 2x8”.. 22.00 19.00 2x16”..... 26.00 23.00 
PO 6 occ 23.00 20.00 2x18”..... 28.00 25.00 
1S 23.50 20.50 2x20”..... 30.00 27.00 
Common Dimension, 2x4” ‘e181 
_ Sar $21.50 $18.50 :| ne $24.50 $21.50 
7 22.50 19.50 | RR 25.50 22.50 
ME ciecens 23.50 20.50 82’ wccceee 24-00 24.50 
Common Timbers, Rough, 32’ and Under 
No. 1 Sel. No.1 Sel. 
com. com. com. com. 
6x 6”....$25.00 $28.00 18x18”....$29.00 $32.00 
10x10”.... 26.00 29.00 20x20”.... 30.50 383.60 
14x14”,... 26.50 29.50 22x22”.... 32.50 35.50 
16x16”.... 27.00 30.00 24x24”.... 35.00 38.00 
Common Timbers 
34 to 40’. .$27.00 $30.00 72 to 80°; 3. 00 $55.00 
42 to 50’.. 31.00 34.00 82to 90’. 62.00 65.00 
52 to 60’... 37.00 40.00 92to 100’. 14 00 77.00 
62 to 70’.. 43.00 46.00 


Rallroad Materlal 


6x8 Ties, rough..$21.00 7x9 ean rough.. 
7x8 Ties, rough.. 22.00 No. 2 Ties........ 13.75 


WESTERN HEMLOCK— 
Boards, $1S or Shiplap 


No.1 No. 2 No.1 No.2 

com. com. com 
ixs & 3”..$24.00 $21.00 1 
ee 22.00 19.00 x4”.....$24.00 $21.00 
| ee 2.50 19.50 24.5 21.50 
1x8 & 10”. 23.50 20.60 x8 & 10” 25.50 22.50 
| 4.0 21.00 x12”.... 26.00 23.00 

14%x2 & 3” 26.00 23.00 

RED CEDAR— 

Common Boards and Shiplap 
DS ee oe. " er * ma are hig 00 $18.00 
aa 1x12” - 24.00 19.00 
MEO ccs ‘. 00 it: 00 

Flume Stock 

i ee $26.00 $21.00 1x10”..... $28.00 $22.00 
ee Ch we Se): ae 29.00 24.00 





RED CEDAR SHINGLES 


Seattle, Wash., 
f.o.b, mill, are: 


First Grades, Standard Stock 


March 31.—Eastern prices, 


Per Square PerMé4or 
4 Bunches 5 Bunches 
Extra stars, 6/2..... rer $2.85 
Extra stars, 5/2..... ee | 3.20 
BERUPS CODES 6c ciccccccas 2.92 3.65 
Periecis, C/o océsccccccss 3.33 4.05 
WRUROMOEE. .cucacanennesdess 3.06 4.20 
Perfectione® «<ccccicivcce 3.76 5.10 
First Grades, Rite-Grade Inspected Stock 
Bextra stare, 6/2. .6s6ses $2.31@2.35 $2.90@2.95 
Extra stars, 5/2..... ered aeee 3.30 
BSCE CIOMES cc cccccesces 3.08 3.85 
POPTIGGts, G/F oc ccscisccus 3.41 4.25 
PRUROMOG, wesc ce Kdmenncene 3.13 4.30 
Perfections ..<cccccccdces 3.83 5.20 
Second Grades, Standard Stock 
Common stars, 6/2...... $0.71@0.75 $0.90@0.95 
Common stars, 5/2...... a ‘ 
Common clears ......... 1.80@2.08 2.25@2.35 
British Columbia Stock Seattle Market 
ee CO MUMGIED « o cit.ccdsy ccdecaace $3.70@3.80 
XXXXX (U. & ) ee $3.45@3.53 4.30@4.40 
Eurekas ( eb awewiend 3.56 .90 
Perfections . CS err 3.9 5.35@5.40 
XX 6/2 My COMIUNION Ac cacdavwes 1.70 
XX 5/2 16 (U.S. >, wakaaaee 2.35 
XX thurekas UAE 5 aa 2.20@2.30 


1.59@1.56 . 
xx Porfections (U. S.).. 1.59@1.70 2.20@2.35 


CYPRESS SHINGLES & LATH 


Cincinnati, Ohlo, April 3.—The following are 
average prices today f. o. b. Cincinnati: 


Shingles 

Best Primes Economies 
Oe dcucnedudoaes . $5. * $2.18 caus 
y | ee 6.3 4.38 $3.43 
ee aeaes Cibegcewawes G88 4.93 3.63 
OP vividnansccuecoaws 6.68 4.93 3.68 

Lath, %x1'% 
No. 1, 4-foot No. 2, 4-foot No. 3, 4-foot 
$9.05 $8.55 4.05 


WESTERN PINES 


[Special telegram to AMERICAN LUMBERMAN] 
Portland, Ore., April 4.—The following are 


f.o.b. mill, and f.0.b. Chicago shop, prices: 


pk 2 = 3 

aS a ode OS 8 ( nee err inT 364 00 $24.0 00 
1x 6” 8” and 10”, GRE vcsccasns 

TONS TG CIO. ca ccccccdscccceccccccs 36.00 38. 80 

1x13”, and wider, 10 to 16’.......... 38.5 30.00 

No.4 No.6 

com. com 

1x4”, and wider ..... woanede wane . $21.00 $13.00 

SeLecTs— 

gee oop” 

1x4”, 6” and 8”, 10 to 20’.. 5 ty $79. be $63.00 

gelatine aR FONE TSC 83.00 72.00 

BEER cienenwadsenesance wannans of $0 $3.00 77.00 

IRIS* and WIGEF. .cccccccccccee 99.00 94.00 82.00 

5/4, 6/4x4” ond rode, id to 20’ 97.00 92.00 80.00 

8/4 and wider.......... seceeee 99.00 94.00 82.00 


8 .0.B, CHIcAGo— 
peniaedane 0.1 og 2 No.3 
et and 6/4...... ..$ 85:00 $70 .00 $47.50 
8/4 


cccueataniudesnsunaaatanss See a ae 

On straight orders for ‘‘No. 3 shop and better” 
without specification as to amount of each grade, 
deduct for No. 3 shop, $2.50; for Nos. 1 and 2, $2. 





Spokane, Wash., March 31.—Quotations on 
western and Idaho pines and white fir are as 
follows: 

WESTERN WHITE PINE, 16- he IncH— 
No.1 No. 


oO. No.3 No.4 Na.5 
ae tenance “ae — a $38. ‘00 $23.00 
OF eccnscweas . 51.50 39.00 27.50 
SB IM vcccc . 50.50 35.00 26.50 
oY  naeaa dake 4.50 36.00 27.00 
4” GB WIGER icc cocee escce § cecee $21.00 $13.00 
IDAHO WHITE Pine, 16-Foot, INcH— 
Riceceuuea $56.00 = 00 $35.00 
C sanhacecas 57.00 4.00 39.00 
S siceekecuews 55.00 30.00 39.00 
DO” Saiwunkeces 58.00 60.00 39.00 
Me -sctasauwie 61.50 62.00 40.00 
& & WiGERicccecce cesses cecce $23.00 $13.00 
WESTERN Pine SHop, S28S— 
Factory Com- 
Cc No.1 No.2 No.3 mon 
Hy & 6/4.. - 50 $63.50 $43.50 $28.50 
lt ar 8.50 73.50 58.50 28.50 
BID cWawécancd Cxede. ucde veetan (denne $34.25 
WHITE Fir, 6- TO, 20- Foor, INCH— 
10” 12” 4”"& udr. 
No. 1 & 2.. $27. 00 $31.00 $32.00 $33.00 
= aes 2.00 26.00 27.00 28.00 
ee Sees P a! sage “acade ~ wecae $20.00 





Vi JETSCHE ER\ 
hiolekele. \ 
CO... ies aon 


os 
- 


QUALITY MILLWORK 


OPEN SASH AND 
GLAZED WINDOWS 
PANEL DOORS 


COLONIAL COLUMNS 
SCREEN DOORS 
GARAGE DOORS 

belo) I-10 7 vaio) mie] 4 4 | 
AND STORM DOORS 
VENEERED DOORS 

~_ STOCK COLONMADES ~7 


| straight ~ & a nexceled || 
ormixed Cars || ~\ Facilities.over 


\@ special/ty “|| TS5Acres Floor Space. 


DUBUG@ U Ej)OW DA, 


SASH PCOLUR 














Oak and Gum 
MOULDINGS 


From the Heart of the 
Hardwood Country. 


-York Lumber & _— Co. 


_ MEMPHIS, TENN. 





Cedar Bevel Siding 


Thurston-Flavelle, Ltd. 


PORT MOODY, B. C. 


Now Ready! 


With the idea of helping retail 
lumbermen to eliminate many 
of the expenditures, wastes and 
losses that prevent them from 
making bigger profits, the 
AMERICAN LUMBERMAN, several 
months ago, employed G. A. 
Hafner, noted accounting spec- 
ialist, to design a practical and 
simplified 


Accounting System 
for RETAILERS 


The system was described in 
twelve articles in the AMERICAN 
LUMBERMAN. Immediately, the 
demand for it in permanent 
form was so great that we have 
had it put up in neat 50 page 
booklets, which are now ready 
to mail. You will find a copy 
worth many times its cost. 
Send today! 


Single copies, $1.00, postpaid. 
Special price on quantity orders, 
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American Lumberman 
q 431 So. Dearborn Street, CHICAGO, ILL. 
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WEST COAST SPRUCE 


[Special telegram to AMBRICAN LUMBERMAN) 


Portiand, Ore., April 4.—The following are 
prices prevailing here today: 


er re ee en ee $80.00 
SE) a eee ern - 70.00 
EE re ne rite cr 40.00 
EDiisresbiecnaneoauneanuanee 41.00 

nh (ool ces se bb 6sehee ss ONGS RONEN CaR eee 6.00 
ee) ee rer Perr rT. 42.00 
Dae Sp is see gunessose see eae 50.00 

144” PRAT re ree 49.00 
RS a RN 49.00 

ig errr 55.00 

Common rough dimension..........sessseee 26.00 
MOR TEGIDOL, “BDO oo 0.0.0:0:0: 0.080 conse ssseen0% 20.00 
Se ery 22.00 








alifornia White Pine 
alifornia Sugar Pine 


and Arizona Soft Pine 
Best Stock for Factory and Pattern Lumber. 


4* LOUIS WUICHET, Inc. 


Room 712 Railway Exchange 
Tel. Harrison 1295 CHICAGO, ILL. 


AILROAD 
MATERIAL 


Factory Stock, 
Garage Doors, 
Port Orford Cedar, 
Built Up Columns, 
Mouldings. 


H. J. Anderson 
“te. Lumber Co. 


15-17 YEON BUILDING, 


PORTLAND, OREGON 
Mail Address: P. O. Box 1058 











Cable Addres 
“ Andy” 








Cummer Cypress Co. | 





Mills: Jacksonville and Sumner, Fila. 


~~. LUMBER 
Gypr ess Rough and Dressed 


Shingles and Lath 


Sales Office, 280 Madison Ave., New York City : 














HAND MADE > 
facture 
them in all 


SHINGLES =z" 
Heart 
Stock 
Quality Guaranteed 


Rhem Shingle Company 
RHEMS, S. C. 























Page & Jones, Mobile, Ala., U.S.A. 
Cable Address, “PAJONES, Mobile” 
All leading Codes used 
Ship Brokers & Steamship Agents 








WARREN AXE & TOOL CO. 


WARREN, PA. 


Were awarded highest 


honors Panama - Pacific GRAND PRIZE 


international Exposition 


ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AND DROP FORGINGS. Daily fac- 
AXES-LOGGING TOOLS torycapacity 3500 Axes & Tools 





‘certain items. 





MAPLE FLOORING 


Current prices on maple flooring, f. 0. b. Cadil- 
lac, Mich., basis: e 


Face— Clear No.1 Factory 
%x1% & 2”....... $65.00 $45.00 ..... 
aba tle es 95.00 83.00 $35.00 
oe 100:00 90.00 45.00 
ee aes 105.00 95.00 50.00 
ee nc cves 95.00 90.00 55.00 
‘a7? .......... 110.00 100.00 55.00 
— 105.00 95.00 60.00 


For Editorial Review of Current Market Con- 
ditions See Page 38 


Chicago Lumber Receipts and Shipments 
Reported by J. J. Fones, secretary of Board of 














Trade 
RECEIPTS MARCH 8 to MArcH 81, inc. 
Lumber Shingles 
4 eeasieae 287,357,000 79,854,000 
+ Ne -- 217,871,000 28,305,000 
TROVORRD 2644550 69,486,000 51,549,000 
TOTAL RECEIPTS JAN. 1 to MARCH 81 
Lumber Shingles 
EME ace enssuniawae .-. 883,958,000 161,647,000 
a RE re «+. 578,710,000 61,998,000 
INCTOEABE 2.0000. 305,248,000 99,649,000 
SHIPMENTS, MARCH 3 to Marc#H 81, ine. 
umber Shingles 
IUee siseas soccecsse LOB BUOCoO 73,966,000 
Lo Se errr «+ 107,962,000 21,018,000 
TNCTCABCE. 6:40.00 51,694,000 52,948,000 
TOTAL SHIPMENTS JAN. 1 to MargcH 31 
Lumber Shingles 
Le: SS ree irr Tee 490,308,000 165,050,000 
4 Ee ee ee «+++ 267,245,000 41,513,000 
Increase ....... 223,063,000 123,537,000 


Chicago Building Permits 
Comparative building permit totals for the 


months of March, 1922 and 1923, and February, 
1923, were as follows: 





March, Feb., March, 
Permits for— 1922 1923 1923 
oS eae er 176 145 215 
Offices and hotels... 5 9 a1 
Residences ........ 686 301 588 
Halls and churches. 5 4 
Apartments ....... 408 263 431 
Stores and offices... 8 3 5 
Stores and residences 9 9 25 
Stores and _ apart- 
a . Serer 27 24 52 
Miscellaneous ois 2 1 6 
WOOD 6 cscs wae 1,327 757 1,337 
Lo ae Soe 1,161 650 1,163 
eee eee 166 107 174 
Frontage, feet ....45,684 26,736 46,035 
RONG ascsesue $19,333,900 $27,712,400 $30,371,447 


NORTHERN PINE 


Chicago, April 4.—Demand for northern pine 
is rather dull in this territory. Retailers are 
buying only what they need immediately, but 
are showing a good deal of interest in the mar- 
ket, leading distributors to look for an early 
expansion in this trade. Industrial trade re- 
mains fair. Prices have shown no notable 
change. 


Buffalo, N. Y., April 2.—The northern pine 
trade has been restricted by the cold weather 
during the last week. Buyers are not carrying 
much stock. Prices hold firm. Industrial plants 
find need for a large amount of low grade stock. 


Minneapolls, Minn., April 3.—Some northern 
mills are starting their summer run. This new 
stock will to some extent be used before it is 
well dried to complete orders that could not 
otherwise be filled. Dealers are waiting on 
building operations in the country. Prices are 
unchanged. 


Boston, Mass., April 2.—Lifting and modify- 
ing of railroad embargoes have brought an in- 
creasing demand for northern pine. Probably 
many of the retailers have enough on hand to 
take care of early demand, but the present pros- 
pects for unusually heavy building this spring 
encourage them to look farther ahead in figuring 
their orders. Prices are firmly held. 


North Tonawanda, N. Y., April 3.—A_ lively 
demand for supplies for early shipment is man- 
ifesting itself. Dealers are experiencing some 
difficulty in filling orders because of a scarcity of 
Business is reported much better 
than a year ago. Prices hold steady. 


EASTERN SPRUCE 


Boston, Mass., April 2.—The market for spruce 
frames is very firm at $50 base. Some of the 
eastern spruce manufacturers have so much 
business on their books they do not care to ac- 
cept any new orders unless they are very attrac- 


emma 


tive. Canadian mills ask stiff prices for random 
lengths, and the present indication is that the 
market may go even higher. Scantling is fetch. 
ing $40. Spruce boards are scarce and w 

demand is not brisk prices hold very firm, 
Quotations: Dimension, rail shipments, 8-inch 
and under, $50; 9-inch, $51; 10-inch, $52; 12-inch, 
$54. Provincial random, 2x3 to 2x7, $39 to $40; 
2x8 and 2x10, $47 and $49. Covering boards, 
5-inch and up wide, 8-foot and up long, D1S, $38 
to $40; matched, clipped, 10- to 16-foat, $42. 


New York, April 2.—Distributers of eastern 
spruce feel more encouraged over prospects than 
at any time since the turn of the year, basing 
their optimism on the effect that a week’s rea] 
sunshine had on inquiry and demand. The situa. 
tion in transportation by rail has cleared up to 
some extent. Prices remain around the same 


levels. 
WHITE CEDAR 


Minneapolis, Minn., April 3.—Trade fluctuates 
with the weather. Those dealers who did not 
stock up for spring needs are waiting till demand 
actually develops. The pole market is active, 
Trade in posts is largely for immediate require. 
ments and fell off slightly during a recent cold 
spell. Prices are firm. 


HARDWOODS 


Chicago, April 4.—Trade in hardwoods holds 
up satisfactorily, with the large consumers still 
actively on the market. Some decline in demand 
from furniture manufacturers has been reported, 
but is judged merely temporary. Dry stocks are 
eagerly sought for, and good prices paid when 
obtainable, but a large percentage of the lum- 
ber now moving is green. Red gum is said to 
have weakened of late, but other woods remain 
firm and the tendency is still upward in the case 
of many of the scarce popular items. 





Cincinnati, Ohio, April 3.—Business is not as 
easy to get in hardwoods as it was. Dealers 
have cleared up their orders pretty well and 
salesmen are hitting the road again for new 
business. While prices are steady there has 
been no further advance; in fact in some cases 
a slight recession is noted. 


Buffalo, N. Y., April 2.—Demand for hard- 
woods is steady and on a better scale than a 
short time ago. The embargo situation has im- 
proved. Industrial plants are in the market for 
immediate needs in oak, ash, poplar and one or 
two other woods. 





Minneapolis, Minn., April 3.—Farm implement 
manufacturers, furniture makers, automobile 
body manufacturers and some sash and door 
mills keep the hardwood market fairly busy. 
Demand from builders is expected to open up 
seasonably with continuous spring weather. 
Premiums are being paid for desired dry stocks. 


Kansas City, Mo., April 3—Hardwood demand 
in the most popular items is limited only to the 
volume of business the mills will accept. Clear 
oak, trim and flooring is in heavy demand, there 
is a strong call for birch factory stock and 
finish, walnut factory stock, gum finish and 
furniture grades, and implement stock in hickory, 
oak and ash. The commoner grades are moving 
very well and prices thruout the list are firm. 
Owing to high prices on trim stock, magnolia, 
beech and tupelo find favor with buyers in some 
sections. ‘ 


Baltimore, Md., April 2.—Demand for hard- 
woods is very brisk, with enough buyers in the 
market to take up production readily. There is 
an appreciable quickening in foreign demand. 


Boston, Mass., April 2.—Wholesalers report 
they are doing a good busines in practically all 
the hardwoods. Up to the present they are in- 
clined to think that the advances have stimu- 
lated rather than checked the demand. Flooring 
sells very well and prices, are firm thruout. 
Quotations: FAS, inch, ash, white, $115 to $120; 
basswood, $100 to $110; beech, $80 to $90; birch, 
red, $150 to $160; sap, $125 to $140; maple, $110 
to $125; oak, white, plain, $130 to $145; quartered, 
$155 to $165; poplar, $135 to $143. Western floor- 
ing, }#x2% clear: Birch, $98.50 to $108.50; maple, 
$108.50 to $113.50. 


Houston, Tex., April 2.—A greater shortage in 
dry stocks without a marked change in price is 
about the only difference in the hardwood situa- 
tion this week over last. It will require a couple 
of weeks or more for the lowlands to get in such 
shape as to permit resumption of logging opera- 
tions on an extensive scale. Meantime, orders 
are plentiful. 


Columbus, Ohio, April 2.—Strength features 
the hardwood trade. All classes are buying ac- 
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tively and prices have advanced. While the 
petter grades are the strongest, there is renewed 
demand for the medium and lower grades and 
consequently there is no accumulation of dry 
stocks. Prices are firm and every change is 
towards higher levels. Oak and poplar are the 
strongest feature, but there is also a good de- 
mand for chestnut, walnut and other hardwoods. 


st. Louis, Mo., April 2—The hardwood market 
is virtually at a standstill. There is some buy- 
ing of gum by furniture manufacturers, The 
puying of oak and other species required by 
automobile manufacturers has stopped because 
of the embargo at Detroit. 


New York, April 2.—The eager call for hard- 
woods is spread over the whole list, including 
all popular items in the building line. Floor- 
ing continues the most sought after. Prices all 
along the line are easing upward slowly. Yards 
are seasonably stocked, but spring demand has 
taken a spurt of good proportions. Very little 
dry lumber is offered by wholesalers. 


New Orleans, La., April 2.—Call continues ac- 
tive and prices firm with upward tendencies. 
Sap gum is still listed among the notably active 
items, while improved demand is noted for syca- 
more and similar woods which can be used in 
place of the major species which are in short 
supply. Car supply is fairly good. 


HEMLOCK 


Chicago, April 4.—The hemlock market re- 
mains virtually unchanged. There is little de- 
mand for yard stocks, but inquiries are in- 
creasing. Trade in industrial items remains 
fair. Very little dry hemlock is offered, and 
the market holds up strongly, with no reportable 
price changes. 


Buffalo, N. Y., April 2.—Hemlock prices are 
firm and no large amounts of stock are being 
offered. Dealers have been deferring purchases 
to a large extent because of the severe weather 
and some have fair stocks on hand. 


Boston, Mass., April 2.—While demand is not 
so strong for hemlock as for spruce, offerings are 
comparatively light and prices are firm. Very 
little is coming forward from the west Coast 
and Pennsylvania. Eastern hemlock dry enough 
to ship is hard to find in desirable grades. A 
recent sale of 12-foot clipped boards went thru 
at $39. Random eastern boards are quoted some- 
what less. 


New York, April 2.—No material change in 
quotations has taken place in either eastern or 
western hemlock. Prices hold very firm at the 
highest levels. Sizable part cargoes of west 
Coast hemlock are arriving daily, sufficient to 
meet the present good demand. Dry stock is 
eagerly sought and hard to get. 





North Tonawanda, N. Y., April 3.— With a con- 
tinuation of the prevailing mild weather dealers 
advance the belief that a brisk consumption of 
stock for building will result. Heavy supplies 
are being ordered by contractors for delivery 
with favorable weather for building operations. 
During the last few days stock has been moving 
more briskly than at any time this spring. Re- 
tail yards are beginning to look about for lum- 
ber. Prices hold up well. 


FIR, SPRUCE, CEDAR 


Chicago, April 4.—A number of transit cars 
have arrived on this market lately, but these 
are being steadily picked up and, while prices 
are below the mill level, are not expected to in- 
fluence the general market situation, which re- 
mains strong. Orders as a whole appear easier 
i. =. and shipments are coming through 
reely, 


Minneapolis, Minn., April 3.—Within the last 
few days the difficulty of getting desired stocks 
from western mills has lessened a trifle, but it 
is still difficult to place orders. There is an 
acute shortage in several stocks, particularly 
in slash uppers. Prices, aside from transit stock, 
are strong. 


San Francisco, Calif., March 31.—March has 
been a very busy month, with the California 
demand for fir exceeding mills’ ability to take 
Care of businéss. Very heavy shipments have 
been made by water from the Northwest; while 
the bulk has gone to San Pedro, San Francisco 
Bay receipts have been fair. Rail shipments to 
this territory have been increased owing to the 
8Carcity of vessels. With a continued California 
demand and good eastern inquiries, prices are 
being well maintained. 


Kansas City, Mo., April 3.—The fir situation 
here shows little change beyond a little more 
willingness by mills to accept direct orders. 
Mill prices are just a little easier on items in 
good supply. Transit cars are plentiful and are 
moving slowly, so that buyers who can use them 
generally are able to find a bargain. Long dimen- 
sion has been in very good demand. 


Seattle, Wash., March 31.—The fir market con- 
tinues very strong, but wholesalers report that 
buying is slightly easier than early in March. 
Production is heavy, the volume of orders large, 
and shipments are above normal. There are 
some indications of a tightening in car supply 
due to eastern congestion and to a shortage of 
distribution, rather than to an actual shortage 
of equipment. Cedar siding mills report that 
dealers are urging prompt shipment. 


Boston, Mass., April 2.—The Douglas fir mar- 
ket is strong. Retail yards are preparing for a 
heavy business expected to develop within a few 
weeks and there is considerable eagerness to 
buy. A larger volume of shipments is now. com- 
ing forward, but there is not enough selling 
pressure to soften quotations, which are still 
firmly held. Demand for clear spruce and Port 
Orford cedar is very fair. 


New York, April-2.—Large cargo shipments of 
Douglas fir are arriving daily, practically all 
of which is bargained for before reaching port. 
In view of the early spring call for west Coast 
products, plans for enormous consignments will 
be carried out. Prices are unwavering. 


WESTERN PINES 


Chicago, April 4.—Retail demand for western 
pines is rather restricted, but is expected to 
develop rapidly after the weather has warmed 
up. Industrial trade remains fair, many orders 
being reported to be placed quietly. These 
often call for shipment at far future dates. On 
the whole it seems that mills have increased 
their stocks, distributors reporting it compar- 
atively easy now to place orders for both yard 
stocks and shop lumber. 


Buffalo, N. Y., April 2.—The removal of some 
embargoes has improved conditions for the yards 
in the California pine trade. Customers have 
been ordering many shipments out lately, so 
that eastern yard stocks have been much 
depleted. 


Minneapolis, Minn., April 3.—Dealers are buy- 
ing western pines sparingly as they are supplied 
for spring trade. There is some buying for mill- 
work, and country trade is fair. 


San Francisco, Calif., March 31.—Good in- 
quiries continue to be received for California 
white and sugar pine, and there is a moderate 
volume of buying. Dry shop in both white and 
sugar pine is very scarce and prices are being 
firmly maintained. Dry stocks are low at prac- 
tically all mills with assortments broken. Mills 
in (alifornia are starting up for the new season 
and it is expected that before the middle of 
April about 70 percent will be in operation. 


Kansas City, Mo., April 3—Demand for west- 
ern pines has been rather spotty lately, but sales 
managers say there are signs of increased ac- 
tivity by buyers. Factory grades have been in 
somewhat stronger demand, especially with east- 
ern buyers. 


Boston, Mass., April 2.—Business in the west- 
ern pines has picked up since the railroads 
agreed to grant more permits for shipments. 
There is considerable pressure for the shipments 
of lumber previously bought, however. Sales of 
Idaho white pine in the common grades are of 
quite fair volume this week, the bulk of the 
business going thru on the following basis, f. o. b. 
Boston: 


1x4 1x6 1x8 

IOS DOO kcdiacaciccsews $76.50 $77.50 $76.50 
INGs: @ COMES écwncsscasases 68.50 69.50 67.00 
1x10 1x12 

I 3 Ocsacegecncacvacaawenwest $79.50 $83.00 
Nth (2 OMe ceccedaddedcasedaadaan 67.00 69.00 


New York, April 2.—Western pines are not 
over-plentiful, but recent arrivals have put the 
market in much better shape than a month ago. 
Dealers in Idaho white pine are especially op- 
timistic and are willing to take over all lumber 
that arrives. Shipments from the West are com- 
ing in more freely. 


REDWOOD 


Chicago, April 4.—Redwood continues to oc- 
cupy a strong position. Demand is reported by 
local distributors to be fully up to the mills’ 
capabilities of taking care of them. An ex- 
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Special Announcement 


We are now in position to supply 
WHITE PINE manufactured by the 
CLASS A-1 plant of the BAKER 
WHITE PINELUMBER CO., BAKER, 
OREGON. The lumber of one entire 
shift has’ been purchased and amounts 
to 150,000 fect B. M. daily. In addi- 
tion we sell the outputs of 


MODOC LUMBER CO,, 
Klamath Falls, Ore. 


WHITE PINE BOX and LUMBER CO. 
La Grande, Ore. 


COMBINED ANNUAL CAPACITY 
100,000,000 Ft. B. M. 


CALIFORNIA WHITE PINE 
OREGON WHITE PINE 


From our own mills we supply 


DOUGLAS FIR 
RED CEDAR SHINGLES 


L. B. Menefee Lumber Co. 


Manufacturers 


Portland, Oregon 
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Geo. T. Mickle 
Gao Lumber Co. 


Cargo 
WHOLESALERS—MANUFACTURERS 


Seite Douglas Fir 

Ties Spruce 

Yard Stock Hemlock 

Mine Timbers R 

Railroad Pp ed Cedar 
ort 

Material Orford Cedar 


MILLS:—North Portland and Thornburg, 
Oregon; Yacolt, Washington 


1400 Yeon Building, PORTLAND, ORE. 
\ y, 














Tote-Road 





4 D ° 
y reuraca> | and Trail 
Pace Superbly illustrat- 
; ed in colors by 
Oliver Kemp, and 
filled from cover 


to cover with 
songs of the saw 
and ax. 


$1.50 postpaid. 
AMERICAN LUMBERMAN, Publisher 


431 South Dearborn Street, CHICAGO 
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From the salty tide to the cars in 
fifteen days via modern kilns 


West Coast Hemlock Finish 
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PARKER LUMBER & BOX CO. 


Everett, Wash. 
( The Pittsburgh of the West ) 


VE WOWAVAN 


x(a 


NNN NNN WAWNNNNO NANA NNAANANAAN NANG 











Cypress 


For Your Yard 


Finish 

Siding 

Ceiling 

Flooring 

Mouldings 

Shiplap 

Sheathing 

Decking 

4”, . 8”, 10” 

No.1 and 2 Com. Rough 


UST as other dealers are making 

good profits selling Cypress lumber, 
so you can sell it profitably. 
tell you how the many merits Cypress 
possesses make it easier to sell. 


MPHILL LUMBER(G. 2=- 


KENNETT, Mo. 

















“GENUINE” HILL DIRECT ACTING STEAM DRAG SAW 


(Moveable Base) 


**Standard 
The 
World 
Over’”’ 





SPEED UP YOUR LABOR 


Your competitors are using Hill drag saws and steam Dogs and doing it. WHY NOT YOU? 


COMPLETE 
EQUIPMENT 
FOR MILLS 































cellent retail demand is in prospect for this 
spring, they say, and are only worried regard. 
ing their abilities to supply it. Prices have 
shown no changes. 


San Francisco, Callf., March 31.—There is g 
healthy California demand for redwood. Mills 
are making efforts to increase output with pros. 
pects for continued sales at good prices. East. 
ern inquiries are numerous and the demand dur. 
ing the first three months of the year has held 
up remarkably well. Yard stock, siding, molding 
and finish are in good demand. Industrials are 
looking up. 


Kansas City, Mo., April 3.—Cut stock in red. 
wood has been about cleaned up and buyers have 
had difficulty in placing orders in the last week, 
Some mills are oversold on shop. The yard de. 
mand holds up well, with an especially strong 
call for wide siding and moldings. 


Boston, Mass., April 2.—Strength continues to 
feature the redwood market. There is some 
complaint among wholesalers that on account of 
diminishing mill stocks their connections are 
unable to accept all the business they are offer- 
ing. Retailers are adding to their stocks at 
every good opportunity and the recent advances 
have not discouraged buying. 


New York, April 2.—Those who keep supplies 
of redwood on hand are just beginning to re- 
plenish their stocks. There is still a good deal 
of season lumber in storage, but this will be 
exhausted, if the present demand is any criter- 
ion, long before summer arrives. 


NORTH CAROLINA PINE 


Buffalo, N. Y., April 2.—The North Carolina 
pine market is unchanged, with 6-inch roofers 
steady at $35. A good amount of strength is dis- 
played in better grades of flooring. The amount 
of stock offering is not heavy. Trade is fair, 
but bad weather has curtailed the retail and 
industrial demand. 


Boston, Mass., April 2.—Demand has _ been 
stimulated by the improvement in the railroad 
situation. The manufacturers of North Carolina 
pine are taking a very encouraged view of their 
prospects. For 4/4 under 12-inch as much as 
$75 has been successfully insisted upon by some 
merchants here. Others are offering ordinary 
air dried stock at $71. There is a strong inquiry 
for shortleaf roofers. Quotations: Shortleaf 
flooring, 1x4, B&better rift, $78.25; C rift, $64.50. 
Partition, B&better, %x3%, $66.25. 


Baltimore, Md., April 2.—North Carolina pine 
holds all gains scored during recent months and 
is making additional advances. Box sells at $30. 
Demand outruns receipts. 


New York, April 2.—Roofers have shown a 
marked improvement since the snow disappeared. 
The whole tone of the North Carolina pine 
market continues very satisfactory. The market 
is consuming everything as fast as it comes in. 


SOUTHERN PINE 


Chicago, April 4.—A steady reduction in the 
number of transit cars and a_ consequent 
strengthening of prices on these is reported by 
local distributors. Demand is fairly active, dur- 
ing the last week of March having been very 
good compared with earlier weeks. It is easier 
to place orders, according to the common re- 
ports, because of reduced order files and im- 
proved mill stocks. 


Kansas City, Mo., April 3.—There is a stronger 
buying movement in the southern pine market, 
but bookings of big mills do not show much 
increase, for some low prices are being put out 
by small mills. However, the big mills have 
practically a 90-day order file and their stocks 
are low. There is a good sprinkling of country 
business offered, but the bulk of it just now is 
for well mixed cars. Changeable weather has 
held back a lot of country buying. The industrial 
demand continues good. Cars are getting scarcer. 


Cincinnatl, Ohio, April 3.—The unseasonable 
weather has affected the southern pine demand. 
Stock is moving slowly and retailers are dis- 
posed to hold off placing further orders. Some 
mills are quoting somewhat lower prices. 


Buffalo, N. Y., April 2.—Southern pine buying 
has been checked during the last week by the 
bad weather. Many retailers have stocks still 
in yard which they have sold, but which they 
have not yet delivered. No particular changes 
have taken place in prices. 


Boston, Mass., April 2.—Agreement of the New 
England railroads to grant a steadily increasing 
number of permits for the shipment of southern 
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jumber has made retailers more willing to buy. 
Demand is quite active for longleaf flooring and 
partition. Prices are firmly held on high levels. 
Roofers are receiving much attention and the 
present quotation of $37 for air dried, No. 2 com- 
mon, 1x6, is attracting a satisfactory amount of 
pusiness. Quotations: Longleaf flooring, 1x4, 
B&better rift, $98; C rift, $88.50; B&better flat, 
$67. Partition, Bé&better, %x3%, $67. 


Houston, Tex., April 2.—The demand for rail- 
road stocks and oil field timbers continues un- 
abated. Southern pine stocks of all kinds are 
more or less short as the result of the let-up in 
production for a couple of weeks. There has 
been no appreciable change in prices over last 


week. 


St. Louis, Mo., April 2.—Within the last week 
transit cars, of which there has been a heavy 
supply, have sold readily. The demand was 
stimulated somewhat by better weather in the 
consuming territories. No. 3 boards and ship- 
lap, 6-inch No. 2 dropsiding and 6-inch B and 
No. 1 dropsiding have been in strong demand. 
The market on No. 2 boards, shiplap and 
§2S&CM has shown some weakness. s 

New York, April 2.—Buying has not been par- 
ticularly active in the last week and it appears 
that southern pine dealers are waiting for good 
spring weather to fill their sheds. Prices show 
an upward tendency. 


New Orleans, La., April 2.—Mill reports in- 
dicate a further slight decline in bookings, cut 
and shipments, with production leading in vol- 
ume, shipments second and orders third. Much 
offered business still goes unplaced. Mill stocks 
are depleted and broken. Prices are firm on 
all items, and premiums are obtainable for 
booking and prompt shipment of scarce items. 
The car situation seems easier. 


CYPRESS 


Chicago, April 4.—No change has featured the 
cypress trade. Demand is good for both retail 
and factory items, but not all orders can be 
placed because of the overbooked condition of 
the mills, some of which are also experiencing 
some difficulty in making shipments. Prices 
have shown no change.during the last week. 


Cincinnati, Ohlo, April 3—The cypress market 
is quiet, with prices steady. Orders are coming 
in slowly, but inquiries point to a steady demand 
later in the month. 


Buffalo, N. Y., April 2.—Cypress demand is 
fair, but has not pieked up generally as yet, as 
many country points have not engaged exten- 
sively in building because the weather has been 
too severe. Prices are firm. 


Kansas City, Mo., April 3.—T welve-inch boards 
are reported extremely scarce and other com- 
mon stock is in small supply at the mills, with 
the result that the volume of business accepted 
in no way measures the actual requirements for 
cypress. Prices are unchanged and very firm. 


Baltimore, Md., April 2.—Nothing has occurred 
during the last week to impair the strength of 
cypress or to interfere with the activity of the 
demand. Stocks are being called for with much 
freedom, inquiry exceeding production. Quota- 
tions maintain an upward trend, some further 
revisions having been made of late. 


Boston, Mass., April 2.—There is a strong mar- 
ket for cypress in New England. Quotations 
remain about the same as last week. Mill stocks 
are considerably broken and buyers often find it 
hard to get a car of just what they want. Quota- 
tions: FAS, 4/4, $105 to $113.50; 5/4, $110 to 
$118.50; 6/4, $110 to $121.50; 8/4, $121 to $131; 
selects, 4/4, $91 to $99; 5/4 and 6/4, $96 to $104; 
8/4, $111 to $115; shop, 4/4, $54 to $64; 5/4 and 
6/4, $75 to $80; 8/4, $85 to $90. 

St. Louis, Mo., April 2.—There is still a 
heavy demand for cypress, especially for B finish, 
of which mills have little stock, with inch shop 
also much wanted. Mills are all well loaded with 
orders, and are not taking on much new business. 





New York, April 3.—Water shipments of cy- 
Press are improving every day and rail arrivals 
continue heavy. Prices hold very firm. Some 
dealers still gre complaining of inability to get 
what they want. 


New Orleans, La., April 2.—There is a con- 
tinued active demand for cypress, with quota- 
tions firmly maintained. The mills’ chief diffi- 
culty is the filling of mixed-car orders from 
stocks broken in assortment. Production con- 
tinues steady, but under the long continued 
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Port Orford Cedar Tree 


Coos Bay 


Is Big Value 
Factory Lumber 


Truly, here is a good buy if you are 
looking to low manufacturing costs for 
Port Orford Cedar offers maximum out- 
put at minimum cost. 


Port Orford Cedar does not rot or 
stain, warp or twist, splinter or sliver, 
because of its close fibre and straight, 
even grain. It is rapidly coming to the 
front as a factory wood and if you are 
not familiar with its many uses, let us 
tell you about them. 


We are located on the main line of the 
Santa Fe and Southern Pacific Railroads. 
This insures prompt deliveries to eastern 
points, 


Even though we are sawing 135,000 feet 
of Port Orford Cedar daily, we still have a 


60 Years’ Supply 


of this most valuable wood. At our Bay 
Point, California, plant we have 15,000,000 
feet on hand. This insures you satisfactory 
service. 


Don’t Fail to Get Our Quotations 


Lumber Company 


GENERAL SALES OFFICES, 1000 BALFOUR BUILDING, 
San Francisco, California 


Saw Mills, Marshfield, Oregon 


Distributing Yards, Bay Point, California 











Northern Hardwoods 
AND HEMLOCK 


The name Langlade insures 
River Valley stock — perfectly 


uniformly graded. Prompt shipments. Would you 


like to receive our stock lists ? 


fanglade 


Lumber Co., 











Birch 

Soft Elm 
Rock Elm 
Soft Maple 
Hard Maple 
Basswood 


you genuine Wolf 
manufactured and 


ANTIGO, WIS. 
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steady pressure of demand mills find it difficult 
to build up stocks. Few car supply complaints 
are noted. 


SHINGLES AND LATH 
Buffalo, N. Y., April 2.—The shingle market 
has been a little lower during the last week, 
extra clears being quoted at $5.44 and stars at 
$4.48. Trade has been held up by bad weather 
during the last month. Stocks generally are 
quite small. 


Minneapolis, Minn., April 3.—Uncertain weather 
and consequent postponement of building opera- 
tions are resulting in inactivity in the red cedar 
shingle market. Prices are about $3.60 for clears 
and $3.00 for stars. Country dealers are with- 
drawing from the market until there is an actual 
demand. City trade is hetter. Real activity in 
the lath market, too, awaits favorable weather. 


Kansas City, Mo., April 3.—The shingle market 
shows little life and a weaker tendency. Stars 
are down 5 cents from last week’s quotations, 
being held now at $2.85 with “hot” cars selling 
for less. Clears are relatively stronger, being 
held at $3.60. The demand for siding remains 


very good and prices are firm around $44 for 
6-inch clear. The call for lath also is good and 
prices are somewhat firmer, especially on 
cypress. 


Seattle, Wash., March 31.—Red cedar XXXXX 
stock shows some strength, but other grades 
are listless. Mills report few orders, with car 
supply more than ample. Requirements are ac- 
cumulating, and demand during the last week 
has shown a slight improvement. There is a 
decrease in transits, and the belief is general 
that business will become active again during 
the early part of April. 


Boston, Mass., April 2.—Orders for shingles 
are now beginning to show in fair numbers. 
There is a scarcity of box cars. Prices are 
steady, altho British Columbia red cedars are a 
little easier, XXXXX being offered this week at 
$6.25. White cedar extras are $6.25 to $6.50, and 
clears, $5.25 to $5.50. The spruce lath market is 
firm all along the line; while 114-inch still sell at 
$8.75 to $9, several mills are now quoting $9.25 
to $9.50 on new business; for 1%-inch around $10 
is quoted. Furring is in quite fair demand and 
1x2 is quoted at $38 to $40. Offerings of spruce 
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The Stimulus of COSTS 


A manufacturer of a general utility product in the 
Middle West—very small and fighting for his life 
some years ago—is a retired millionaire today. With 
very limited capital and little knowledge of the field, 
he took over a failure, worked out a practical system 
of Costs and made a fortune. To his determination to 
know his Costs he attributes his success. Of Costs as 
a stimulating influence to success he has this to say: 


“‘Every department should feel the force and the impetus 
of the Costs system so that all will constantly cry out for 
more knowledge. This more knowledge is a wonderful 
stimulus—an inspiration. It permeates the entire institu- 
tion, cheapening the cost of operation, enhancing the quality 
of the product, insuring the greatest profit. The chief execu- 
tive should be interested in Costs, no more and no less than 
the humblest foreman in the least important department. 
As all will not be equally interested in the same facts, the 
accountant must so adapt the Costs system that some part 
of the facts and figures presented, will specially interest 
every official of every department whatever his capacity. 


“Hence there are Costs and Costs. Which one, or what kind, 
depends upon whom and what purpose it is to serve. The 
cost of the right system itself will always be small compared 
with the results gained, but it must be the right system. 
If not it is worse than useless. It will be like a perfectly good 
guide-post turned, by some mischance, to point the wrong 


“A right Costs system must be founded on sound and funda- 
mental principles of accounting—on facts based on accu- 
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TAX SERVICE 
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and pine clapboards are light and prices are wel] 
maintained. 


Houston, Tex., April 2.—Shingles and lath 
picked up slightly this week after the slight drop 
of about seven or eight days ago. Improvement 
in the weather situation promises a much heavier 
demand for both items. 


Columbus, Ohio, April 2.—There is a steady 
demand for shingles with rural dealers the best 
customers. Receipts are only moderate, but 
transit cars are fairly numerous. Prices are 
steady with extra clears red cedar stocks selling 
around $5.60 to $5.70 and extra stars at $5.20 to 
$5.30, delivered. Lath trade is firm and prices 
are advancing. 


St. Louis, Mo., April 2.—There is only a fair 
demand for shingles, with the market at $3.50 
for clears and $2.80 for stars, Pacific coast 
base. 


New Orleans, La., April 2.—Cypress shingles 
and lath still sell ahead of production, with 
mill stocks depleted and broken in assortment, 
orders offering ‘‘subject to accumulation” and 
acceptances commonly limited to mixed car 
orders. Prices are unchanged but very firm. 
Pine lath are in brisk demand, with prices well 


held. 
MAHOGANY 


Boston, Mass., April 2.—Demand for mahogany 
is excellent. Manufacturers are sold well ahead. 
FAS grades are firm at the recent advances of 
$10 to $20. No. 1 common in 4/4, 10/4 and 12/4 
is fetching $5 more than in early March, as also 
is No. 2 common in 5/4 to 10/4. The nominal 
quotation on 12/4 in No. 2 common is $5 less 
than the old lists, but there is practically none 
of this grade and thickness on offer. Wholesale 
quotations on air dried plain mahogany, f. o. b. 


Boston: 

4/4 5/4,6/4&8/4 10/4&12/4 
PE. sivsesievesasenees $210 $215 $220@230 
INO: 2 COM 960600856 175 175 185 
INO. 2 COM éi.06 noe BLU 115 125 


BOXBOARDS 
Boston, Mass., April 2.—Distributers of pack- 
ing lumber are well satisfied with the recent 
growth of demand and their success in holding 
prices on a firm basis. Difficulties still encoun- 
tered in making rail deliveries are the source of 
some complaint. Stocks of -native boxboards 
are moderate and the prospects are for steady 
prices with a possible upward tendency for some 
time to come. Inch pine boxboards are quoted 
at $40 and up for square edge and $33 and up for 
round edge. Mixed lots of spruce, pine and 

hemlock are offered at $23 to $27. 





(Concluded from page 79) 
year at an advance of 15 to 25 percent over the 
prices of a year ago. 

Coast mills report that they are booked up with 
orders to the end of May, for export to China, 
Japan, Australasia and the United Kingdom, and 
that shipments to California and the Atlantic 
coast ports during the same period are expected 
to be about double those to the other points men- 
tioned. The prairie and domestic markets for the 
Coast mills seem to be very quiet. 

Eastern Canada manufacturers are looking for- 
ward anxiously to the opening of the spring drives. 
The severe weather of the last month will postpone 
the freeing of the rivers and lakes from ice and 
put off the opening of the drive. 

There is good demand from United States mar- 
kets. The hardwood market continues strong. 
Automobile concerns are very busy and are con- 
suming large quantities of stock. Furniture facto 
ries are also reported to be increasing their pur- 
chases to some extent. Prices are firm, with a 
tendency toward an increase in the upper grades. 
No. 3 common birch, 1-inch, for crating purposes, 
is scarce, 

Atlantic steamship companies have reduced their 
rate on lumber shipments to Great Britain to 70 
shillings per standard—a drop of 15 shillings. 

A. S. Nicholson of Terry-Nicholson-Cates (Ltd.), 
Toronto, is on a business trip to British Columbia. 
He will be away about a month. 

W. J. Van Dusen, of the H. R. MacMillan Export 
Co., Vancouver, spent a few days in Toronto re- 
cently on business. 

The Conger Lumber Co., of Parry Sound, Ont., 
has sold its cut of 3,000,000 feet of hemlock logs 
to J. Harrison & Sons Co. (Ltd.) Owen Sound. 

A. C. Perrin has joined the inspection staff of 
the National Hardwood Lumber Association, To- 
ronto, and entered upon his new duties. He has 
been in the service of the association for a number 
of years. 
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Utilizing Mill Waste Commercially 


EUGENE, ORE., March 31.—The working out of 
the process discovered and perfected by Prof. O. 
F. Stafford, head of the University of Oregon’s 
department of chemistry, for utilizing mill waste 
in the carbonization and wood distillation in- 
dustries is proving of unusual interest to lum- 
bermen. A large audience including many lum- 
bermen listened to Prof. Stafford’s explanation 
of the process at a meeting of the Puget Sound 
pranch of the American Chemical Society held 
in Seattle recently. He has received many in- 
quiries from those interested in utilizing mill 
waste commercially. 

The Tennessee Eastman Corporation, a sub- 
sidiary of the Eastman Kodak Co., has demon- 
strated the Stafford process to be commercially 
successful. The Eastman company became in- 
terested in the Stafford process after it had 
been demonstrated on a practical scale in a 
specially constructed plant, having a daily ca- 
pacity of 100 cords of small waste wood at 
Cambridge, Mass. E. R. Badger & Sons Co., 
Boston, chemical engineers and manufacturers 
of chemical equipment, set up the plant to con- 
duct demonstrations. Prof. Stafford was on the 
ground thruout. 

The work was continued in the Eastman plant 
of 200-cord capacity, at Kingsport, Tenn. The 
plant had originally been erected by the National 
Research Council during the war for chemical 
experimentation. The special equipment neces- 
sary to continue demonstrations of the Stafford 
process was installed in this plant. So success- 
ful has been the work at Kingsport, that word 
comes to the University of Oregon that the 
Tennessee Eastman Corporation will install new 
equipment. 

The commercial success of the Stafford process 
in the East leads many scientists and research 
students to believe that the process would be 





Telecodes Wanted 


The AMERICAN LUMBERMAN has several 
requests for copies of the AMERICAN 
LUMBERMAN Telecode. The AMERICAN 
LUMBERMAN will pay $250 each for a 
number of salable copies which readers 
desire to dispose of. 











equally successful in the West, and middle West. 
In the working out of the Stafford process in 
the Pacific Northwest, Douglas fir would be the 
most available species of wood. It occupies an 
intermediate position between the hardwoods 
and the soft or resinous woods, such as the 
southern longleaf pine. Hardwoods give a high 
yield of wood alcohol and acetic acid, while the 
southern pine gives low yields of alcohol and 
acid but a high yield of turpentine oils and 


resins. 
Ready Market for Charcoal 


The charcoal and minor byproducts produced 
at the Kingsport plant are finding a ready mar- 
ket. The fine charcoal screened out of the 
graded material is utilized by molding into 
briquets. The briquets are utilized in a variety 
of ways. A considerable percentage of the out- 
put is burned in broilers in dining cars and ho- 
tel restaurants. The briquets produce an in- 
tense heat. They have been found to be specially 
well adapted to the heating of fruit cars for 
they produce yo odor of any kind which would 
destroy the flavor of the fruit. 


The Tennessee Eastman plant attaches its 
greatest importance to the acetone and alcohol 
which are used in the manufacture of photo- 
graphic films. Besides the acetone and wood 
alchohol obtained by the Stafford process, vari- 
ous wood oils are produced, which are imbued 
with many commercial possibilities. A market 
has been found for them in connection with their 
value as preservatives of wood. Other wood oils 
are used in the manufacture of creosote, grain 
alcohol and various disinfectants. 

Until Prof. Stafford perfected his process it 
had not been commercially practicable to utilize 
small waste wood or mill waste in the carboni- 


zation and wood distillation industries. Prof. 
Stafford first began his work on the university 
campus, in 1917, when he set up a semicom- 
mercial scale apparatus. 

The commonly accepted practice of carboniza- 
tion is to place cord or slab wood in large oven 
retorts made of steel plate. Fires in the furnace 
beneath are started. Vapor outlets from the 
oven are provided, these outlets leading to con- 
densers for the recovery of the liquid products 
of the distillation. The charcoal is withdrawn 
after the wood has been carbonized. 


Cylinder Retort Used 


The retort used in the Stafford method is a 
cylinder, thirty-two feet high and nine feet in 
diameter. The cylinder is set vertically and 
the appliances are such that the wood to be 
carbonized is fed continuously into the top, while 
charcoal is withdrawn continuously from the 
botton. A remarkable feature of the process is 
that no heat is applied to the cylinder after 
the process once is started, the carbonization of 
the wood being spontaneous under the condi- 
tions which the Stafford invention maintains. 

Until the Stafford process was developed the 
principal difficulty encountered in the use of 
small waste wood had been that of transmitting 
heat to the interior of a mass of finely divided 
woody material in the retort. Such a mass is 
a poor conductor of heat. Only the portions of 
it in contact with the hot walls of the retort can 
in any reasonable time reach a carbonizing 
temperature. The numerous attempts to handle 
such material have had to do principally with 
overcoming this difficulty. 

The Stafford method depends upon an entirely 
new principle. Before Prof. Stafford began his 
experiments, the wood used in carbonization 
work had always contained moisture. Prof. 
Stafford experimented with perfectly dry wood. 
He found that when the dry wood was heated 
under his process to the temperature at which the 
charring begins the carbonization went along 
to completion without further application of 
heat from outside cources. This is referred to 
by chemists as an exothermic process. 

The cost of installing a plant under the Staf- 
ford plan is considerably less than that of 
building an oven retort plant of equivalent ca- 
pacity. It has other advantages among which 
are low depreciation and low labor and fuel 
costs as compared with other systems. 


Proves Merits of Coast Hemlock 


SEATTLE, WAsuH., March 31.—S. P. Johns, jr., 
of the Snoqualmie Falls Lumber Co., tells a 
story proving that west Coast hemlock has cer- 
tainly ‘‘arrived.’’ Remarking that the Cali- 
fornia trade has already been known to take 
straight cargoes of hemlock, Mr. Johns relates 
that in a California town a contractor was look- 
ing over the work on one of his buildings. Dur- 
ing the progress of construction he was visited 
by a manufacturer, who said: 

‘Well, well, you are using west Coast hem- 
lock.’ 

‘*T am not,’” answered the contractor. ‘‘It’s 
pine. If I didn’t know you so well, I would 
say that you were falsifying.’’ 

‘“Don’t use the ‘short and ugly word’ on 
me,’’ said the manufacturer. ‘‘I have been in 
the business a long time, and I know hemlock 
when I see it. Where did you get it, anyhow?’’ 

The upshot was that the contractor invited 
the manufacturer to jump into his car and to- 
gether they sought out the seller, who operated 
a yard. From him the contractor brought out 
an admission that the lumber was hemlock, but 
that he called it pine on account of local preju- 
dice. 

‘*Tt’s good enough for me,’’ said the con- 
tractor. ‘‘I’ll need some more of it, but call 
it by its right name next time.’’ 





PLANS ARE UNDER WAY for a traveling expo- 
sition of Mexican products, to be taken in special 
railway cars thru the United States and Can- 
ada in the near future. 








Advertisements will be inserted in this de- 
partment at the following rates: 


25 cents a line for one week. k 

45 cents a line for two consecutive weeks. 

60 cents a line for three consecutive weeks. 

75 cents a line for four consecutive weeks. 

Eight words of ordinary length make one 

me. Count in signature. 

Heading counts as two lines. 

No oomey except the heading can be ad- 
m. ie 


Remittances to accompany the order. No 
extra charge for copies of paper containing 
advertisement. Copy must be in this office not 
later than Wednesday morning in arder to 
secure insertion in regular department. All 
advertisements received iater will be placed. 
‘under heading Too Late to Classify. 
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WANTED—A HIGH GRADE ESTIMATOR 
Of wide practical experience, executive ability, and 
ability to meet the trade, for special millwork factory 
in Indianapolis. Must be capable of estimating la 
work. In answering state experience, salary expec 
age, and whether or not would care to move to In- 
dianapolis. 
Address “F, 125,’’ care American Lumberman. 
INSPECTOR—WANTED 
Hardwood lumber inspector. Yard-work exclusively. 
MAXWELL MOTOR CORP., Dayton, O. 


WANTED—FIRST CLASS 
Box factory foreman. Give age, experience, number in 
family, references and salary in first letter. 








‘Address ‘“‘BOX FACTORY,” care American Lumberman., 





WANTED—HIGH GRADE ESTIMATOR 
To take charge of our Des Moines branch office. Must 
be a good salesman and thoroughly competent as esti- 
mator on big work. 

THE McCLELLAND COMPANY, Davenport, Ia. 


WANTED—GENERAL MANAGER 
With thorough knowledge of retail lumber yard, able to 
take entire charge of selling and buying, who can in- 
vest a substantial amount in a going concern in Central 
Wisconsin. Answers held confidential. 
ddress “K. 6,” care American Lumberman. 


WANTED—SUPERINTENDENT & ESTIMATOR 
For planing mill, sash and door factory. In replying 
state age, experience and salary desired. 

Address “K. 7,’’ care American Lumberman. 


WANTED—YARD FOREMAN. 
Small yard in Western Pennsylvania. Give full par- 
ticulars and — expected first letter. 
Address ““K, 9,’’ care American Lumberman. 


FACTORY FOREMAN WANTED 
For woodworking factory doing general planing, mak- 
ing handles, crating and special articles. Must under- 
stand setting up, saw and knife fitting, machine re- 
pairs and millwright work. A chance for a sober, en- 
ergetic man to grow up with a new concern with best 
of prospects, situated in cleanest, most progressive 
town of in Northern Minnesota. Good high school 
and churches. Give qualifications and references in 
first letter. 
Address *“K. 12,’ care American Lumberman. 


WANTED—HARDWOOD LUMBER INSPECTOR 
Young man, aggressive and ambitious, to work up as 
buyer and salesman for northern wholesaler. 

ddress “L. 3,"’ care American Lumberman. 


WANTED—A DRAFTSMAN 
For a high-class, special millwork planing mill, capable 
of listing from plans, detailing and billing into mill. Is 
reply state age, experience and salary expected. 
Address “LL. 5,’’ care American Lumberman. 


WANTED—YOUNG MAN STENOGRAPHER 
Experienced in wholesale lumber office work. State age, 
references and salary desired. Location Toledo, O. 

ddress “L. 7,’’ care American Lumberman. 


WANTED—DETAILER AND BILLER 
Must be experienced in detailing and billing work from 
—. Address, stating experience and salary wanted. 
teady position. Address RIDGWAY SASH & DOOB 
FACTORY, Ridgway, Pa. 


WANTED—AN EXPERIENCED MAN WITH 
Some capital, to manufacture crates and boxes from 
my lumber with my factory. 

H. DARLING, Montrose, Colo. 


WANTED—GENERAL SOLICITOR AND 
Yard man in a town just out of Chicago. Prefer 
married man with some experience and at least a gram- 
mar school education. 

Address “L. 27,’’ care American Lumberman, 


WANTED—HARDWOOD INSPECTOR. 
By manufacturer in Town of 1000 in Central Wisconsin, 
married man preferred. Good salary, steady work. 
Address “L. 41,’ care American Lumberman. 






































WHY WAIT WHEN YOU WANT SOMETHING? 


When you want a new stock of lumber or shingles, new 
or second-hand machinery, engines, boilers, electrical 
machinery, locomotives, cars, rails, business opportunity, 
timber and timber lands, or anything used in the lum- 
ber industry, you can get it at a small cost by advertis- 
ing in the ‘‘Want-Columns’”’ of the AMERICAN LUM- 
BERMAN, Manhattan Building, Chicago, Il. 
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SHED FOREMAN AND GRADER 
For permanent position in our St. Louis yard. State 
experience, age and salary. JULIUS SEIDEL LUMBER 
COMPANY, 2200 South Kingshighway, St. Louis, Mo. 


WANTED—A COMPETENT BOOKKEEPER 
who understands cost accounting and can furnish A 1 
references. Preferably thirty to thirty-five years of 
age. Position is in small mill town in northern Wis- 
consin. Give full information, age, references and salary 
expected, in first letter, 

Address “B. 20,"’ care American Lumberman. 


WHITE PINE GRADERS 
Experienced white pine shop graders. Eight-hour day. 
Steady employment. If interested, write for particulars. 
THE McCIOUD RIVER LUMBER CO., McCloud, Cal. 


WANTED—FOREMAN TO TAKE CHARGE 
Of planing mill connected with sawmill in southwest. 
Excellent climate. 25,000 ft. per day capacity. Must 
understand muchines and steam power plant thoroughly. 
Give age, references and salary expected in first letter. 

Address “H. 6,’’ care American Lumberman. 


WANTED—ASSISTANT YARD FOREMAN. 
Must be live wire and understand lumber grades. Good 
opening for right man. W. J. NUSS LUMBER & SUP- 
PLY CO., Fond du Lac, Wis. 


WANTED—COMBINATION BOOKKEEPER AND 
Stenographer for established wholesale lumber office lo- 
cated at Cleveland, O. Must be accurate and thoroughly 
qualified by past experience to fill position acceptably 
and competent stenographer as well. Practical knowl- 
edge traffic matters essential. Will also consider compe- 
tent business woman for position. State -age, experience 
and salary expected in first letter. Send references. 
Address “EB. 42,’’ care American Lumberman. 




















THINK WHAT IT MEANS 


Many thousand of people each week read the classified 
advertisements looking for en tag on employees, lum- 
ber, shingles, timber and timber lands, business oppor- 
tunities, machinery, locomotives, cars, rails, etc. Al- 
ways looking for something—your advertisement in the 
wanted and for sale department would be seen by the 
very people you want to reach. Advertise now. 


AMERICAN LUMBERMAN, 
481 8. Dearborn St., Chicago, Ml. 





WANTED—MANAGER FOR RETAIL YARD. 
In County Seat Missouri town. Must be experienced 
and accurate in estimating and charging; prefer mar- 
ried man between age of 30 and 40 years. Must be 
capable of holding established trade against strong 
competition. Do not apply unless you are a good stock- 
keeper, good salesman, and an Al man in every par- 
ticular. State salary expected, when you could get on 
the job, and give references. 

Address “K, 21," care American Lumberman. 


EXPERIENCED SAWMILL FOREMAN OR 
Superintendent by the year for Saw Mill located in 
North Central Wisconsin. Give salary expected and 
experience in first letter. 


Address ‘‘K. 101,’’ care American Lumberman. 


WANTED—YARD FOREMAN 
Of proven ability for retail lumber yard located north 








of Chicago. References and salary required. Latter 
secondary. We want a man. 
Address ‘*H. 42,"° care American Lumberman. 





WANTED—SUPERINTENDENT 
For special millwork plant employing twenty-five men. 
Good salary to man competent in billing and detailing. 
Excellent opportunity for able and aggressive mill man. 
Give age, experience and aniary first letter. 
SOUTHERN MILI. & MFG. COMPANY, Tulsa, Okla. 


WANTED—LUMBER INSPECTORS 
Hardwood _and Hemlock who can grade according to the 
National Hardwood Rules wanted for saw mill in Nor- 
thern Wisconsin. Advise age, references and length of 
experience in first letter. 

Addrese “F. 8,"" care American Lumberman. 


WANTED—ON ACCOUNT OF EXPANDING 
Our business we need nnother cypress inspector at 
our Cairo, Ill. yard: prefer one who enn handle dressed 
cypress; right place for right man: chance to develop; 
give age, experience, salary wanted. GREGERTSEN 
BROS. CO., 1560 McCormick Bldg. Chicago, Tl. 


WANTED—COMPETENT LUMBER INSPECTOR 
For large northern mill. Permanent position. We want 
someone who is competent to inspect both hardwoods 
and Hemlock. Give references with reply. 

ddreas “T.. 34.°° care American Lumberman. 


WANTED—EXPERIENCED ESTIMATOR 
For special order veneered doors and trim. State expe- 
rience and salary. Good steady position assured. 

dress “TL. 42,"" care American Lumberman. 

















MANAGER WHOLESALE 

DEPARTMENT WANTED. 
Company doing large wholesale and retail business in 
Western Pennsylvania requires a thoroughly expe- 
rienced executive to tnke charge and manage wholesale 
department. Must be thoroughly seasoned Inmberman 
and know how to get large volume and real results. 
Good salary and division of profits to right man. State 
age, if mnrried, full experience, and full particulars 
in first letter. 


Address “L. 36,’° care American Lumberman. 





SASH AND DOOR ESTIMATOR 


Wanted by large wholesale sash and door house located 
in St. Louis: man to estimate millwork lists as sent in 
by country lumber vards; must be familiar with the 
Universal List and discounts and Cost Book ‘A.’’ Po- 
sition offers good salary and prospects for advancement. 
Address, giving age, experience and references, ‘‘L, 
40,’" care American Lumberman. 





WANTED—TWO MACHINE MEN AND 


Two bench men for Retail Planing Mill, Sash and 
Door Factory. LYMAN FELHEIM COMPANY, Erie, Pa. 


WANTED—FIRST CLASS STAIR BUILDER 
Competent to do all kinds of special work, to work from 
drawings and to develop details. State age, experience 
and previous employment, also wages expected. 

ddress “G, 12,’’ care American Lumberman. 


MACHINE HAND FOR OPERATING 
Matching or flooring machine and planer. Steady posi- 
tion in our St. Louis mill. Give experience, age and 
wages wanted. JULIUS SEIDEL LUMBER COMPANY, 
2200 South Kingshighway. St. Louis, Mo. 


FIRST CLASS MAHOGANY BAND SAWYER 
Wanted. ASTORIA MAHOGANY CO., INC., 
1301 Steinway Ave., Steinway, Long Island, N. Y. 


WANTED—PLANING MILL MACHINE MAN 
Man capable of setting up machines — and ac- 
curately in a good sized Planing Mill doing a diversified 
line of work. Married man preferred. Must have 
A No. 1 references. This is a real es for a 
good man. Give your complete record, enclose copies 
of references and state salary required in your first ap- 
plication, otherwise same will not be given considera- 
tion. We are looking for a good man who will ap- 
preciate a real opportunity, therefore we must know 
our man before we hire him. Location city of twenty- 
five hundred in Northern Michigan. 

Address “L. 17,’’ care American Lumberman,. 




















YOU 
Read these advertisements—you should advertise in the 
classified department of the American Lumberman, 
SEND 
Us your advertisement—it makes no difference what you 
want or have for sale—let us help you. 
IT 
Will reach the people who are looking for what you 
advertise, 
ro 
Get quick returns at a small cost, advertise in the 
AMERICAN LUMBERMAN, 
_ 481 South Dearborn St., Chicago, Ill. 





WANTED IMMEDIATELY 
By well established wholesale concern, a traveling lum- 
ber salesman familiar with West Coast and Inland 


Empire products. Man with knowledge of trade in 
Dakotas, Minnesota, Wisconsin and Iowa preferred. 
Good chance for right man, 

Address “L. 45,"’ care American Lumberman. 


WANTED—SALESMEN 
Calling on retail yards and mills tu sell on commission 
nationally advertised lumber hauling equipment. 
TRAILER TRUCK CO., Nashotah, Wis, 


WANTED 
Live wholesale lumber salesman for Pittsburgh and 
Ohio territory. Give age, experience, references and 
salary expected. 
Address 





“L. 43,’’ care American Lumberman, 





SALESMAN CALLING ON SAW MILLS 
Woodworking plants, power plants, can earn big com- 
missions on a specialty where sales are large; an un- 

far the best manufactured, 
ellston P. O., St. Louis, Mo, 


usual patented article b: 
BOX 502, 





WANTED—POSITION WITH PROGRESSIVE 
Concern as supt. or asst. supt. hardwood operation, 


Experienced. refer W. Va., Va. or Ky. Particulars 
to interested parties. 
Address “G. 49,’ care American Lumberman. 





BY YOUNG MAN, MARRIED 
Twenty-seven years old, brought up in lumber business, 
retail and wholesale. Some selling. Have been office 
assistant to sales manager of wholesale company. De- 
sires position selling or as assistant to sales manager, 
References furnished. 

Address ‘“*H, 39,’’ care American Lumberman, 


ACCOUNTANT 
With sawmill experience in various parts of U. 8S. and 
Mexico, open for offer anywhere between Miss. river and 
west coast. At present senior with nationally known 
public accounting firm. Address P. 0. BOX 1516, New 
Orleans, La. 


COMPETENT GENERAL LUMBER OFFICE MAN 
ABLE TO TAKE CHARGE 
Open enengennent lst May. Twenty years in trade, 
England, U. S. A. and Canada. Present casbier-pay- 
master with large Nova Scotian concern. Have thor- 
ough all-round knowledge all branches. Married, age 
89. Prefer small city or country town northern states, 
but not essential. Reasonable salary if permanent and 
prospects good. Write fully. 
PUGH, Ingramport, Nova Scotia. 


A NO. 1 FILER WITH 20 YEARS’ EXPERIENCE 
Desires to correspond with somevune in need of good 
filer or sawyer. 

ddress “K., 14," care American Lumberman. 


POSITION AS MANAGER 
Or Superintendent wanted by experienced mat of yel- 
low pine operation in South, Florida preferred, but 
would consider other states; salary no object until 
ability is proved. Address BOX 120, Sumrall, Miss. 

















WANTED—COMMISSION SALESMAN 
Familiar with trade using high rrade California White 
and Sugar Pine Shop and Clears in Atlantic Coast and 
New England territory. 

Address “DP, 85,’’ care American Lumberman. 


BY PROMINENT B. C. MILL 
Responsible, energetic Commission men, who are thor- 
oughly conversant with all details incident to market- 
ing West Coast timber products, and know how to sell 
B C shingles, red cedar bevel siding, B C western hem- 
lock, fir, ete. 

ddress **O, 25,’’ care American Lumberman. 


WANTED 
An experienced sash and door traveling salesman. Must 
be capable of estimating from plans and details and 
have a good working knowledge of Cost Book A. Give 
age, experience, nationality, if married or single, and 
salary wanted. 
SEGELKE & KOHLHAUS MFG. CO., La Crosse, Wis. 


COMPETENT SALESMAN TO REPRESENT 
Large well known wholesale organization in Southern 
Michigan; also another salesman to cover Eastern Ohio 
and Northern Indiana. Give references and experience. 

Address “K. 8,’° care American Lumberman. 


WANTED—AN EXPERIENCED 
Yellow pine lumber salesman to represent a southern 
wholesale lumber firm in the Blue Grass section of 
Kentucky, with headquarters at Lexington, and territory 
adjacent thereto. For further information, apply to 
BOX 94, Nashville, Tenn. 














WANTED—POSITION AS MANAGER 
Of country yard. D. E. Bookkeeper. Referenges. Ad- 
dress JOS A. ROBINSON, Edelstein, Il. in 


RAILROAD AND CAR MATERIAL™ 
Sales manager or purchasing department mumuger, now 
general manager of Chicago wholesale office. Wants to 
muke more desirable connection with either wholesaler 
or mapufacturer, financially responsible, in position to 
finance unlimited volume of railroad business in either 
yellow pine or Douglas fir or both. You now learn of 
a young married man who has gained ten years’ expe- 
rience in the lumber business. One who has worked at 
sawmills, inspected lumber and is acquainted throughout 
both producing and consuming territories. A real asset 
to every company thus far associated with, and a lum- 
berman from A to Z Yours must be a_ proposition 
wherein knowledge and experience and productive ability 
will be recognized and compensation based accordingly. 
Location is no object. 
Address “HH. 33,’’ care American Lumberman. 


EXPERIENCED DETAILER AND BILLER 
Familiar with general millwork construction. Capable 
rd aati ‘production. Forty years old. Re- 

able. 

Address *“*K, 15,°° care American Lumberman. 


WANTED—POSITION AS TRAFFIC MANAGER 
Ten years’ experience with Tariffs and Routings; age 
38, married; can give references. 

Address “L. 4,’ care American Lumberman, 














FRAME SALESMAN 
Man familiar with millwork business to sell frames 
throughout the East. Would work in office a few 
months first. THE CROWLEY CO., Spokane, Wash. 


WANTED—FIRST CLASS 
Hardwood Salesman to represent us in Detroit on com- 
mission basis; must be a live wire and know the trade. 
If interested address ‘OPPORTUNITIES,’ P. O, Box 
411, Indianapolis, Ind. 


WANTED—RETAIL LUMBER SALESMAN 
pa gpd of figuring estimates, taking telephone orders 
and quoting prices. Give age, references and salary 
desired. Location Toledo, Ohio. 

Address “LT. 6,"’ care American Lumberman. 


WANTED—FOUR OR FIVE REAL LIVE WIRE 
Salesmen to handle our stock of White Pine, Hemlock, 
Yellow Pine and Western Stock. Have good territory 
open. Write us fully, giving age, experience, territory 
work, references and salary wanted, 

BRADLEY, MILLER & COMPANY, Bay City, Mich. 


WANTED—BY CHICAGO WHOLESALER 
pot yee a lumber salesman, acquainted in Chicago 
and vicinity, who is familiar with Inland Empire and 
coast woods, and who has some knowledge of Northern 
and Southern woods. Our proposition strictly profit 
sharing; no salary or drawing account. Salesman must 
finance himself until returns come in. 

Address “L. 16,’’ care American Lumberman, 

















WEST COAST BUYER 
Experienced lumberman, well acquainted with require- 
ments eastern markets, desires connection with responsi- 
ble wholesaler as western representative, located either 
Seattle or Portland. Either salary or commission basis. 
BOX 183, Longview, Wash. 


CONNECTION AS MANAGER 
Of one or more retail yards. Experienced auditor and 
handle line of yards. wenty years’ experience in all 
branches lumber, wholesale and retail. Full details if 
interested or interview. 
Address ‘“‘H. 27,’ care American Lumberman. 


WANTED—POSITION IN HOME OFFICE 
Of large lumber corporation by young man, 29 years old, 
Good habits and character; energetic. Must be good 
chance for advancement. Seven years’ experience in 
woods and plant offices of bandmill operations in Vir- 
ginia. Prefer northern states. 

Address “L, 15,’’ care American Lumberman. 


SEVENTEEN YEARS LUMBER EXPERIENCE 
in manufacture, wholesale sales and buying. Corre 
spondence solicited from jobber desiring reliable salaried 
buyer located Spokane. 

Address, “EL, 28,’ care American Lumberman. 














COST BOOK A ACCOUNTANT. 
Experienced in Cost Book A and Millwork Gost Bureau 
Open for position May 15th. 
“LL, 89,’’ care American Lumberman. 


system of accounting. 
Address 
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